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Sparks 


State of the nation’s economy: 
Up 

MacuHine Toots — Shipments in 
April surpassed total new orders 
for, the first time in nearly three 
years, and the preliminary index 
for that month moved ahead to 
309.7, compared to the previous 
month’s 299.7. 

Féop Sates—U. S. housewives had 

lunk down 11.2 percent more 
money on grocery counters in 1951 
than in 1950 for the same items. 
They spent $37.2 billion, or about 
$4,060,000,000 more than in the pre- 
ceding year. Chains registered a 14 
percent sales increase last year. 

Financinc—High rate of busi- 
ness expansion accounted for 
issuance of $2,100,000,000 in 
stocks, bonds and other securi- 
ties in first quarter this year. 
Figure compares with $1,800,000,- 
000 in like 1951 quarter. 

Bank Deposirs—There was a rec- 
ord high of $21,435,000,000 reported 
by nation’s 529 mutual savings 
banks in April, more than double 
the increase in the same 1951 
month. The alltime high was $117,- 
000,000 over March’s total. 


* : * 


Down 

Bankruptcies — For the fourth 
consecutive week, business failures 
in the United States dipped in the 
week ended May 29. They were 
down nine from the preceding 
week’s 145. 

Rapio, Vineo—In first quarter this 
year, output nosedived 40 percent, 
continued on the downward trek 
in April, compared with same 1951 
month. Only 322,878 TV receivers 
were made in April, compared to 
500,000 in same month last year, 
and 847,946 radios contrasted with 
1,337,042 in 1951. 














Top Cars 
New - car registrations for 3 
months, plus 37 stdtes for April. 
1952 Pos. Make’ ~ 1951 Pos. 
1—252,688 Chev. ~ '385,816— 1 
2—195,818 Ford -*. 301,229— 2 
3—132,527 Plym. 175,472— 3 
4— 91,884 Buick 143,442— 4 
5— 74,517 Pontigg 120,546— 5 
6— 65,871 Dodge, 96,457— 6 
I— 64,148 Olds.- 95,652— 7 
53,769 Stude. 67,436— 9 
49,688 Mercury 79,036— 8 
36,358 Nash 40,809—11 
35,011 Chrysler 51,315—10 
26,740 DeSoto 35,386—13 
22,969 Cadillac 32,560—14 
21,860 Hudson 38,387—12 
19,001 Packard 24,290—15 
11,053 Kaiser 21,163—16 
8,585 Willys 8,614—19 
8,339 HenryJ  19,740—17 
6,106 Lincoln 8,984—18 
1,353 Austin 1,150—21 
1,065 Crosley 2,001—20 
992 Brit. Ford 860—22 
365 Allstate 
Total All Makes 
1,185,715 1,754,561 
For further details see page 
44, today’s issue. 
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NADA Poll Shows 
25% of Dealers 
Operating at Loss 


Average Profit Figured 
At Only 2.5% of Sales 
In First Quarter 


By Bernie Thomas 
Associate Editor 

— dealers are busy 

trying to erase the most red 
ink they’ve had on their books 
since before World War II, accord- 
ing to the latest survey of NADA’s 
Business Management committee. 

The survey brought out the 
startling fact that more than 25 
percent of the dealers—big and 
small, and handling all make cars 
in every section of the nation— 
operated at a loss in the first 
three months of this year. 

Smaller dealers have found the 
going toughest, with 30.2 percent of 

them (those handling up to 150 
new units annually) reporting fig- 
ures on the wrong side of the 
ledger. 

* a * 

OR all dealers, the operating 

profit in the first quarter of 
1952 was only 2.5 percent, as against 

8.8 percent last year, 5.6 percent in 
1950 and 8.5 percent in 1949. 

Aggregate gross profits, which 
had risen to 21.5 percent of sales 
in the first quarter of 1951, were 
down to 17.7 percent this year. 
‘Combined expenses this year were 
15.2 percent of sales, up from 12.7 
percent last year. 

Ratio of variable expenses, or 
selling expenses, to sales remained 
about the same. However, operat- 
ing expenses fixed or semi-fixed, 
rose from 8.8 to 11.3 percent. 

The profit figures indicate that 
dealer profits are geared closely 
to new-car volume, since profits 
decline suddenly and drastically 
when there is a drop in new-car 

business. 

The survey showed that the prof- 
it position of dealers in the first 
quarter of this year would have 
been even worse had not used-car 
volume made a substantial contri- 
bution to gross sales. 

«~ . * 
Akan as a percentage of sales 
of all departments, used-car 
gross profit for the average dealer 
amounted to 1.7 percent, or consid- 
erably more than half the operat- 
ing profit he was able to show. 

A considerably larger propor- 
tion of all dealers than 25 percent 
might today be operating below 
the break-even point, if dealers 
generally were forced to absorb 
the used-car losses that were ac- 
cepted as an inevitable part of 
business in prewar, it was point- 
ed out. 

NADA’s survey found that March, 
which usually marks the blossom- 
ing of spring business, brought 
only “-sif¥ht upturn in the profit 

yiéture ef the average dealer. 

* Aétually, March gross profits 
wer: slightly lower than the aver- 














@ge-for -the quarter. However, ex- 
penses diepped also, and the result 
ge ait le a 53, Col. 4) 
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2%, Million Cars Asked 
By Makers for 2nd Half 





Epitor’s Note: 


*VOLUME GROUP I 
GROSS PROFIT 


VOLUME GROUP II 
GROSS PROFIT . 
Selling Expense 
Operating Expense 
TOTAL EXPENSE 
OPERATING PROFIT 


VOLUME GROUP III 
et EP - 9 ener 
Selling Expense 


OPERATING PROFIT 
VOLUME GROUP IV 


Selling Expense . 


OPERATING PROFIT 


INDUSTRY AVERAGE 
GROSS PROFIT 
Selling Expense 


TOTAL EXPENSE 
OPERATING PROFIT . 
Group II, 


Group I, 1 to 149; 


and over. 





How Dealers Are Faring 
On Expenses, Profits 


The following figures are taken from the latest issue 
of NADA’s “Dealer Profit or Loss Facts” 


First Quarter, 1952 


RI, INS os das asteascesacicccbsepevncanss 
AIR IN 0 cic cos yaasisdcsnsisedsvesoocsestecvesentenscessuesite 
eI ID cricascica cei ce ens vecaqeed ites ssvsdd sta cocicedesevtevives 
OPERA TAIN PEP ED aiscec.crssscccsses 


Operating Expense ....... <fal eOSEER EH A 
TOTAL EXPENSE ....................... : 


EE SIE antashcsdcacivccsssesisnnssovsevasviessoribesesivetinns 


Operating Expense... ..ccce:ccscescvscsssnsenstnsinssense 
TEs TI svc s oss csnsssesscossssnsssenssscsesosesssnsccasesaness 


Operating Expense ...................... . , * 
*Volume Groups are based on 1951 deliveries of new cars and trucks as follows: 


150 to 399; Group III, 


(Continued on Page 53) 


bulletin: 


Percentage of 
Total Sales 
3 Mos, °52 Mar. 


"52 
16.7% 
3.3% 
11.0% 
14.3% 
2.4% 


17.8% 
3.9% 
10.8% 
14.7% 
3.1% 


18.5% 
4.4% 
10.2% 
14.6% 
3.9% 


18.3% 
4.3% 
9.0% 

13.3% 
5.0% 


17.3% 
3.7% 

10.6% 

14.3% 
3.0% 


11.3% 
"15.2% 
2.5% 


400 to 749; Group IV, 750 











Steel Strike Due to Affect 
Auto Output by July 


I ESPITE the steel strike, auto- 
mobile plants are sticking to 
plans for higher production in 
June. Most makers have decided to 
gamble on a short strike in order 
to take advantage of the best sell- 
ing period of the year. 

However, a prolonged strike 
would mean schedule  curtail- 
ments early in July and complete 
plant shutdowns soon after that. 

Supplies are believed adequate 
throughout the industry, except for 

a few makers, to continue vehicle 


- NADA Warns Against Discount Cuts 


By Pete Wemhoff 

Editor, Automotive News 
[ADA directors last week served 
P notice to auto makers that 
dealers will vigorously oppose any 
reduction in their historic discounts. 
At their mid-year session in 
Detroit, the directors also de- 
cided to seek an amendment to 
the Herlong amendment, specify- 
ing that dealers’ preparation and 
handling charges be on an indi- 


| Whe zal ‘dealer basis rather than 

‘an -nidustrywide basis. 

“OPS is now violating the intent 
o,.Congress by. Felling back new- 
car..prices of some dealers, the 
directors contend. Therefore, it is 
proposed that each dealer be able 
to use the same preparation and 
handling charges that he employed 
in the base period of May 24- June 
24, 1950. 

The directors expressed fear that, 
once government controls are lifted 





from the auto industry, manufac- 
turers may seek to trim auto prices 
by cutting dealer markups. 
+ * * 
ADA President J. Saxton Lloyd 
told newsmen that “they’ll have 
(Continued on Page 53, Col. 2) 
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production as long as six weeks. 
The decision to keep going at full 
speed in June will be more of a 
(Continued on Page 51, Col. 1) 


Nearly 52, 000, 000 
Vehicles on Road 


ASHINGTON.—Official govern- 

ment figures, provided by the 
U. S. Bureau of Public roads last 
week, show that motor vehicle reg- 
istration in 1951 increased 2,752,274, 
or 5.6 percent. 

Total registrations, including 
publicly owned vehicles, increased 
from 49,161,691 in 1950 to 51,913,965 
last year, according to the report. 

This increase, it was pointed 
out, compares with the 4% mil- 
lion growth in registrations from 
1949 to 1950, and reflects the ef- 
fect of curtailed motor vehicle 
production during 1951. 

Registration of cars increased 
from 40,333,591 to 42,682,591, or 5.8 
percent. Trucks reached 9,000,913, 
an increase of 4.6 percent, while 
buses went upward from 223,652 to 
230,461, or 3 percent. 

Florida, Nevada and South Caro- 

(Continued on Page 47, Col. 1) 


—'But NPA Foresees 


Only 2,300,000 


Industry Seeks End 
Of All Production 
Controls by Dee. 31 


By William Ullman 


Washington Correspondent 


ASHINGTON.—Reporting that 

sales have increased “far be- 
yond expectation” since suspension 
of credit controls, auto makers last 
week urged NPA to permit the 
production of 2,500,000 cars in the 
last half of 1952. 

NPA indicated there was a 
good chance, if the steel strike 
is not too prolonged, that the 
building of at least 2,300,000 will 
be allowed. 

NPA also discussed the possibility 





No Decontrol in ’52? 


WASHINGTON. — Private in- 
dustry can have no hope that 
NPA will abandon its Controlled 
Materials Program during 1952. 
That appraisal was made jointly 
last week by Henry Fowler, 
NPA chief, and Manly Fleisch- 
mann, out-going defense boss. 





of revising the percentages of pro- 
duction allowed individual makers. 
The government agency hinted it 
may use factory sales from July 1, 
1951, to Déc. 31, 1952, as a base for 
making adjustments. Ford insisted 
that dealers’ stocks, registrations 
and used-car prices also be evalu- 
ated. 

Both car and truck makers re- 
peated their stand that materials 
are in ample enough supply to 
merit an early end of all produc- 
tion controls. Government-reported 
material shortages were challenged 
as being more statistical than real. 





HE industry urged that all con- 
| trols be junked by Dec. 31. 
However, retention of unit produc- 
(Continued on Page 50, Col. 1) 
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Mister Motorist— 


“America's most average man" 
built at Ford Motor for use in 
signing interiors. Built-in bubble levels 
give engineers an exact seating level to 
work with. 
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Steel Strike Eyed for Trend... 





Activity in Used Cars 
Holding Up Strong 


ETAIL used-car activity is re-| 


ported to be climbing or leveling 
off in most areas of the nation, 
but operations continue at a rate 
well above the 
suspension of Regulation W. 

Meanwhile, both new and used- 
car dealers are looking to the 
steel strike for the trend of the 
future market. Many dealers feel 
that prices of both new and used 
cars will rise if the strike con- 
tinues very long. 

However, used-car wholesale ac- 
tivity is continuing brisk and 
prices are rising, according to re- 
ports from auction operators last 
week. Automotive News’ index of 
wholesale used-car prices showed 
prices up on all models last week, 
with the overall average price 





Gabriel Names 
Two Women to 


Executive Posts 


CLEVELAND.—Pointing up the 
increasing responsibilities for wom- 
en in business, L. W. Klein, execu- 
tive vice-president of Gabriel Co., 
last week assigned executive duties 
to Barbara Quigley and Gloria 
Compo. 

Klein said the promotions were 
made “in connection with the com- 


LS 





Gloria Compo 


Barbara Quigley 


pany’s expansion and development 
program.” 

Miss Quigley, with the firm since 
1932, will manage the newly cre- 
ated export division. In addition to 
shock absorbers, this division will 


now export flexible metal hose and | da 


couplings, car radio antennas, met- 
al filler, coil springs and thermo- 
stats. 

Miss Compo, a member of the 
sales staff since 1945, has been 
promoted to sales-service-promo- 
tion supervisor. She will be largely 
concerned with maintaining and 
developing the distributor-jobber- 
dealer contacts of the firm. 

In connection with the appoint- 
ments, Klein announced plans call- 
ing for expansion of the Gabriel 
export business. Special emphasis 
will be placed on expanding South 
American markets, he said. 





level prior to the| 


| 





climbing $18 to stand at the highest 
level since the latter part of March. 
* + * 


| ETROIT used-car dealers told 
AvuToMoTIVE News last week that 
activity had leveled off at a rate 
established since the new credit 
controls were announced-—at least 
25 percent above the Regulation W 
period, 

One dealer said that sales of 
1951 models were slowing up 
some, but that overall volume 
was balanced by more activity in 
1949 models. Another said that 
sales of ’51s, 50s and °49s were 
about even, resulting in slightly 
better sales than two weeks ago. 
Dealers agreed that the market 

for ’48 models and older have in- 
creased somewhat. Even though 
more difficult credit terms must be 
met, dealers said the older models 
were more within the range of 
many buyers. 

Two areas reported that used-car 
sales are rising. In Akron, 793 used 
cars were sold in the week ended 
May 24, which is said to be the 
best week since the week ended 
Apr. 19, when 810 used cars were 
sold. It was also the third best 


week this year. 
* 
A LATE report from Cleveland 
stated that 3,201 used cars 
were sold during the week ended 
May 29, which is the second big- 
gest week of the year. It was point- 
ed out that this was 600 cars more 
than the average weekly reports 
this year. 
During the previous week, sales 
totaled 2,753 there, which was 
(See SALES, Page 50, Col. 4) 
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Studebaker V-8 Paces Field on First Lap at Indianapolis— 

Here they come! Paced by a Studebaker Commander V-8 convertible, with P. O. 
dent, behind the wheel, the world's fastest 33 cars zoom down the straightway on 
the annual 500- ." race = Indianapolis. 


Peterson, Studebaker executive vice-presi- 
their first lap around the 2¥2-mile oval in 


8-Cyl. Car in First 10 at ‘500’ 


| speed record for the race, aver- 
aging 128.922 miles per hour. He 
rolled the Agajanian Special 
down victory lane to more than 
$61,000 in prizes. 

Jim Rathman placed second with 
the eight-cylinder car, a Grancor- 
Wynn Oil Special, entered by Gran- 
cor Automotive Specialists, Chicago. 

As in many past races, the four- 
cylinder engines proved to be the 


By Sam Sampson 

Staff Writer | 
INDIANAPOLIS. One eight- 
cylinder car finished in the first 
10 this year at the 36th annual run- 
ning of the 500-mile race, which 
was won by Troy Ruttman, 22- 
year-old, 220-pound speedster—the 
youngest and heaviest man ever to 
win the “500.” The others in the 
first 10 were all four-cylinder autos. 
Ruttman marked up a new 





Steel Peace Pressure On 


Truman Seeks Way to Restore Defense Output 
As Strike Follows Seizure Ban 


By Mac Gordon 

Associate Editor 
N° EARLY resumption of auto- 
motive steel production was 
foreseen Thursday, with the na- 
tionwide steel strike in its fourth 


y. 

President Truman _ reportedly 
was looking for a politically-ex- 
pedient legal way by which to 
restore defense steel output and 
avoid setbacks in tank and plane 
production. 

Washington observers speculated 
that this might result in applica- 
tion of the Selective Service Act to 
defense-steel facilities, but prob- 
ably would preclude use of the 
Taft-Hartley law for the steel in- 
dustry as a whole. 

+ * SJ 
OPES were remote at week’s 
end for either a steel industry- 











Wash. State Dealers Elect Officers— 


All officers, with the exception of one, have been reelected to head the Washington 
State Auto Dealers Assn. Front row (left to right) are: Lee Moran (Lincoln-Mercury, 
Seattle), first vice-president; L. M. Kauffman (Buick, Spokane), president; Leon Titus 
(Ford, Tacoma), secretary-treasurer. Back row (left to right) Harold Cahoon (Stude- 
baker, Yakima), second vice-president; Henry Backstrom (Ford, Arlington), third vice- 
president; Fred K. Eells, Seattle, manager, and Warren Simmons (Chevrolet, Olympia), 
executive committee member, Simmons is the only new member of the guiding group. 


;| most rugged, and the “fancier” rac- 
ing machines—including Alberto 
Ascari’s Italian Ferrari; Freddie 
Agabashian’s Cummins Diesel, and 
the Novi Specials, driven by Chet 
Miller and Duke Nalon—were 
forced to retire during the first 100 
laps. 

Tough luck beset Bill Vukovich, 
who had been leading the field dur- 
ing the latter part of the race. He 
slammed his Fuel Injection Engi- 
neering Special into the retainer 
wall on the back stretch during lap 
192 and did not finish the race. 

Vukovich and Ruttman had been 
dueling for the lead since the 150th 
lap, with Vukovich leading Rutt- 
man by about 36 seconds. With 20 
laps to go, Ruttman made a bid 
for the lead, and had whittled down 
the time to 19 seconds at the end 
of the 191st lap. 

At first, it was felt by the 
crowd that Vukovich had crashed 
trying to hold the lead from the 
hard-pressing Ruttman, but it 


CIO agreement on strike issues or 
new congressional legislation em- 
powering the President to termi- 
nate such emergency tieups as the 
one in steel. 

The Wage Stabilization Board’s 
controversial recommendation for a 
full union shop remained a major 
barrier toward a settlement of the 
strike grievances as representatives 
of the major steel companies and 
the CIO Steelworkers union con- 
vened again Thursday at the White 
House. 

CIO President Philip Murray 
stood firm also on his demand for 
the equivalent of 26.4 cents in 
hourly raises, against the com- 
panies’ offer of 12% cents. 

The steel strike was reinstated 


$18,000, including prizes of $100 a lap 
for leading the field in 151 laps. 
Ruttman won 43 laps, and Jack 
McGrath, who took the lead at the 
beginning of the race, led the other 
six laps. McGrath lost more than 
five minutes following his 42nd lap 
when he came into the pits with a 
sticking throttle. 

An estimated crowd of more 
than 150,000 persons attended the 
race, it was reported, and all the 
seats were filled. In addition, the 
infield was overflowing with cars 
and specators. 

“One Hundred Years on the 
Road” was depicted in a pre-race 
parade by Studebaker, which fur- 
nished the pace car this year. 





K-F Reorganizes 
Into Airplane, 


Auto Divisions 


WILLOW RUN.—Separate auto- 
mobile and airplane divisions have 
been established by Kaiser-Frazer 





was later established that a bro- 
ken steering apparatus’ had 
caused the crash. 
Vukovich §sstiil 


by some 650,000 workers last 
Monday afternoon when the U. S. 
Supreme Court ruled in a 6-to-3 
decision that President Truman’s 
seizure of that industry was un- | 
constitutional. 

In effect, it was a strike renewal, 
since from Apr. 29-May 2 the steel 
workers were idle in the wake of 
District Judge David A. Pine’s orig- 
inal reversal of the seizure move by 
the President. They returned to 
work to await Supreme Court ac- 
tion after the Circuit Court of Ap- 
peals delayed effectuation of Judge 
Pine’s anti-seizure injunction. 

* * 7 


won more _ than 





RUUNTLY told by the nation’s 
highest bench that he had no 
“inherent” Constitutional authority 
to seize the steel industry, Presi- 
dent Truman promptly ordered 
Secretary of Commerce Sawyer to 
‘Continued on Page 46, Col. 3) 


I. H Trucks Get 
Non-Glare Glass 


CHICAGO.—W. K. Perkins, man- | 
ager of motor truck sales for In- 
ternational Harvester Co. an- 





Montana Reward— 
Glayde Yoder (left), board chairman of 





nounced that the company is mak- 
ing green-tinted glass available on 
all International truck cabs and 
panel trucks. 

The tinted glass, called solex du- 
plate, will be standard on the 102 
space saver and optional at extra 
cost in all other models. The glass 
is produced by the Pittsburgh 
Plate Glass Co. 





the Montana Automobile Dealers Assn., 
presents a $250 check to Charles Davis, of 
Glendive, Mont., for outstanding ability in 
automotive engineering. The check was 
presented through a scholarship estab- 
lished by the association with the school 
of business administration at the Univer- 
sity of Montana. The association also has 
a scholarship fund at Montana State 
college. 





S. A. Girard 
to expedite handling of the com- 


T. A. Bedford 


pany’s combined defense-civilian 
manufacturing program, it was an- 
nounced last week by John Hal- 
lett, executive vice-president. 

In the new organizational struc- 
ture, T. A. Bedford will be in 
charge of all automotive and air- 
craft engine projects as vice-presi- 
dent and general manager. 

Management of K-F’s airplane 
and airframe divisions will be un- 
der the direction of S. A. Girard, 
vice-president and general man- 
ager of the aircraft division. 

In addition to automobiles, K-F 
is producing Fairchild C-119 air- 
|planes and Wright R-1300 aircraft 
| engines as well as components for 
|the Boeing B-52 and Lockheed 
| P2V bombers. 

Both of the new division heads 
|have been associated with Kaise: 
|for many years, joining K-F in 
| 1946. Girard has been operations 
| vice- -president and Bedford, manu- 
| facturing vice-president. 


Aug. yon Show 


Slated i in Pontiac 


PONTIAC. — The Pontiac Auto- 
motive Trade Assn. announces 
plans for the first auto show to 
be held here in 20 years. 

The show will be held Aug. 12-16 
in connection with the Oakland 








county fair. 
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Ops Regulations Needless, Say Dealers . . . 


Buffalo Cry: ‘Kill Price Rules’ 


|can be sure that the auto manu- 
| facturers will see to it that our 
prices are reasonable.” 

While most new cars here are 
being sold at OPS ceiling prices, 
discounts are available on some 
makes and models. However, 
competition is stiff and dealers 
are bidding actively for business. 











Dealers tell me 


By John O. Munn 


BUFFALO. Competition will | of Regulation W was candid ad- 
pone down auto prices and OPS| |mission by the government that 
gory nay oe ae , | consumer credit controls today are 

at is the consensus of a large | ..,,, . 
number of Buffalo automobile i rosseaan ees | 
dealers who complain that OPS ommented one dealer: “We)| 
rulings cause them no end of | couldn’t raise prices much further | 
paper work and confusion, while | without pricing ourselves right out 
producing no tangible benefits. | 0f the market.” 
The dealers declare that removal; Another dealer remarked: 

















HE next five months, before 
election day, will be a critical 


advocate of incentive management 


with profit sharing in the indus- “You | 











period that may determine much 
of the future of your life, the lives 
of your children and the history of 
the nation. It is a time for indi- 
vidual action. We, as automobile 
dealers, cannot allow selfish inter- 
ests to transcend a public interest. 

This is the time when business- 
men, farmers, laborers, industrial- 
ists and professional people must 
rise in unison and consider the na- 
tion first. By so doing we save our- 
selves and set an example for the 
encouragement of all the world. 

I was happy to hear Spencer 
Honig (Nash), Los Angeles, use 
such phrases at the recent South- 
ern California dealers convention 
in pointing out the candidacy of 

Phidel W. Hall (DeSoto), of Riv- 
erside, for representative to Con- 
gress from Imperial and River- 
side counties in California. He 
said: “It is a time to encourage 
those with character and com- 
petence to dedicate themselves to 
public service.” 

I know there are many automo- 
bile dealers taking active part in 
politics this year, some of whom 
are national committeemen and 
others working at the precinct lev- 
el. Many dealers occupy legislative 
seats in the various states. Others 
hold public office in counties and 
municipalities. One, Clell Forsythe 
(Dodge), Syracuse, N. Y., has 
sparked a nationwide movement to 
get out the vote. 


+ * 
A Moral Obligation 
A™ of us should consider legiti- 

mate political activities as a 
moral obligation. Failure to fill this 
responsibility of leadership is a sin 
of omission. Because of my keen 
interest in this subject, I stopped 
to interview Hall at his dealership 
in Riverside as I passed through on 
my way home from a vacation. I 
congratulated him for his courage 
because it does take a tremendous 
amount of work for one to stand 
for such an election, particularly if 
he is to present his beliefs and 
philosophy to the electorate in an 
active manner. 

As a result of the interview I 
am sure that Hall, like other 
automobile dealers in the same 
circumstances, will do credit to 
himself, his district and the na- 
tion, if elected. He is running in 
the Democratic primary to be 
held later this month. I am sure 
he will be supported by many 
Republicans because, first of all, 
he is a very personable individual 
and an American first. 

I am also certain that he per- 
sonifies the precepts of political 
life set forth so ably by Honig. 
His training as a businessman; his 
experience in footing payrolls; his 
knowledge of public affairs make 
him a true representative of the 
people of all classifications. 

He is a strong believer in and an 
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tries that has made our nation a 
great productive power—the steel 
mills, the coal mines, the factories 
and business enterprises. Much to 
my satisfaction, I found that he 
had established profit sharing in 
his own dealership. I met his em- 
ployes. You could see in their faces 
the pride of accomplishment in 
working together to do a more 
efficient job. They had a feeling of 
security and a feeling that they 
belonged and rated. Upon inquiry, 
I found that the Hall administra- 
tion of profit sharing had proved 
successful and profitable and ce- 
mented a completely happy rela- 
tionship between management and 
the members of the staff. 
* x * 


|Example a Great Force 


ALL is convinced that profit 

sharing will eliminate indus- 
trial strife, government regula- 
tions and government restrictions. 
He feels that this type of manage- 
ment will, in turn, lower taxes and 
assure the continuance of the free 
enterprise system. As _ incentive 
management expands, the world 
will realize that capital and labor 
can operate on peaceful terms and 
that our world neighbors in the 
other continents will see, in spite 
of contrary propaganda, that we 
are not trying to control the world 
and exercise capitalistic power but 
have their best interests at heart. 

Example is a great force in in- 
fluencing the world’s opinion re- 
garding our motives. If the in- 
habitants of other countries real- 
ize that our high standard of liv- 
ing is due to productivity, then 
we can encourage them to help 
themselves so that they likewise 
can raise their standards of liv- 
ing. The world’s needs then will 
be great and we can help our 
prosperity by selling them goods 
instead of giving them the things 
they need to develop their econ- 
omy. 

Hall said upon our parting that 
“basically all of our problems are 
problems of human relationship. 
That we cannot, of course, obtain 
perfection in human relations but 
we can re-light the lamps of broth- 
erhood where they have been ex- 
tinguished. We must challenge the 
big lie that what is good for man- 
agement is necessarily bad for la- 
bor; that for one side to profit, 
the other must be depressed. Such 
distorted doctrines are false. I 


| know. I have been both employe 


and employer. The big truth is this: 
What affects capital, affects labor 
and vice versa. 

* * 


Work Diligently 

O HUMAN, whatever his posi- 

tion or job in our economy, 
merits more respect than any other 
animal in the woods unless we ac- 
cept without reservation the broth- 
erhood of man under the father- 
hood of God,” Hall said. “This truth 
can be lost if peddlers of lies go 
unchallenged. I believe that men 
and women are worth more than 


* 


their hire if they have the will and | 


courage to achieve it. 

“The faith, courage and sacri- 
fices of our forefathers opened 
the way to progress in our na- 
tion. The faith that solved their 
difficulties will solve ours. The 
problems that we have in Amer- 
ica and abroad can be corrected 
if we have faith, courage and de- 
sire to do so.” 

I hope every dealer will not only 


encourage good men to run for of- | 
fice but investigate carefully the | 
record of those who have already 


been nominated and then work 
diligently to promote the right man 
and get out the vote. Remember 
what Edmund Burk said long ago: 

“The only thing necessary for 
the triumph of evil is that good 
men do nothing.” 


Dealers Assn., 


Hughson Co. (Ford). 





James Heads Up Coast Assn.— 
William B. James (center), newly elected president of the San Francisco Motor Car 


takes over his duties from retiring president Earle C. Dahlem (left). 
Amos T. Crowl, association manager, looks on. James is president of the San Francisco 
Nash dealership which bears his name and Dahlem is partner-manager of Wm. L. 





ALBANY.—A new citizens’ action 
group called Safe Drivers of Amer- 
ica, Inc., has been formed to drive 
“accident-prone” motorists off the 
highways and to win lower auto 
insurance rates for the New York 
State drivers who have good safety 
records. 

Backed by the motor vehicle 
bureau, state police, legislators 
and the New York State Auto- 
mobile Dealers Assn., the new 
organization is expected to be 
successful in drastically tighten- 
ing licensing laws and establish- 
ing “merit” insurance rates. 
Clifford J. Fletcher, former motor 

vehicle commissioner and president 
of the new group, has appointed 
C. D. Henderson, executive vice- 
president of the state dealers asso- 
ciation, as a director. Also on the 
board are State Police Supt. John 
A. Gaffney, Safety Director Thomas 





Arkansas Seeks 
Vote to Relax 
New Loan Curb 


LITTLE ROCK, Ark.—Arkansas 
auto dealers have joined with other 
tradesmen in opening a movement 
for a popular referendum on a 
state constitutional amendment le- 
galizing finance charges above 10 
percent of the purchase price. (See 
earlier story on page 12.) 

The Arkansas supreme court 
ruled last week that practices ele- 
vating installment charges above 
10 percent violated the state ban 
on usury. This ruling came as a 
blow to many businesses dependent 
on time purchases. 

Under the proposed amendment, 
the state legislature could authorize 
charges above 10 percent which a 
loan company could make for serv- 
ices or expenses in servicing credit. 

Signatures of 40,000 qualified vot- 
| ers are required to submit the ques- 
| tion to the people next November. 











Ind. Dealers Warned 


LOGANSPORT, Ind.—Indiana 
state police have warned auto 
dealers that the law governing the 
use of dealer plates will be strictly 
enforced. Police made four arrests 
recently for alleged improper use 
of dealer plates. 





‘Safe Drivers of America’ 


New Group in N. Y. Seeks Tighter License Lawes, 
Lower Insurance Rates for Safe Motorists 





W. Ryan and other safety leaders. 

Safe Drivers of America has two 
principal aims: 

1. To force, by the pressure of 
its members, such strict revision 
of licensing laws that incompetent 
and reckless drivers will be de- 
prived of their rights to drive. 


2. To seek for each motorist 
whose safe driving record quali- 
fies him for membership in the 
organization, a lower auto insur- 
ance rate. A reduction of as 
much as 25 percent may be 
sought, 

In order to enlist the necessary 
membership strength, the group’s 
directors have appealed to the 
state auto association for its sup- 
port and the right to use members’ 
showrooms as recruiting points and 





local headquarters. 

The proposals were to be pre- 
sented to the dealer group’s board 
of directors at its spring meeting | 
June 8-10, Monticello, N. Y. 

Under the plan, drivers would be 
re-examined primarily to determine 
whether they have serious “driver 
faults,” which usually stem from 
poor instruction, ignorance of the 
laws of motion and distance, and 
lazy driving habits. 





The trade feels this condition is 
more than enough to keep prices 
in line. 

Used-car dealers report that used 
cars are selling from 10 to 20 per- 
cent below ceiling prices. 

Used-car dealers generally find 
fault with CPR 94, which estab- 
lishes the procedure for pricing 
used cars, pointing out each indi- 
vidual car must be judged and 
evalued for its own worth. 


Butte Dinner 
Draws 350; Job 


Incentives Urged 


. BUTTE, Mont.—At a buffet din- 
ner sponsored by the Butte Auto- 
mobile Dealers Assn., 350 guests 
turned out to hear Dr. Royal C. 
Garff, professor of speech and 
marketing at the University of 
Utah, talk on “Principles of Amer- 
icanism.” 

He stressed that the success of 
any business is dependent upon the 
cooperation of all units within the 
business and the interest of men 
in their individual jobs. 

He compared his idea to the auto 
industry by an emphasis on human 
relations and the importance of 
maintaining good public relations. 

The professor advanced’ the 
theme that America’s high stand- 
ard of living is based upon produc- 
tive utilization of energies by free 
minds. Dr. Garff showed how a 
man could get more out of his job 
by making it interesting and striv- 
ing to become a star performer in 
his particular role. 

Arrangements for the buffet din- 
ner were made by a committee 
headed by Walter Rapp, Frank 
Wakley and Ted Wellman. Tom J. 
Murray, association president, was 
toastmaster. 


Butts Heads Drive 


For Kans. Members 


TOPEKA, Kans.—Frank N. Mc- 
Dowell, president of the Kansas 
Motor Car Dealers Assn., announces 
the appointment of John H. Butts, 
former president of KMCDA and 
member of the association’s execu- 
tive committee, as chairman of the 
membership committee. An inten- 
sive drive for members is planned. 

The committee is made up of five 
directors from each of the six con- 
gressional districts, four officers, 
five past presidents, the Kansas 
NADA director and 105 area and 
local chairmen. 

A meeting of KMCDA officers 
and directors will be held June 11 
in the Hotel Jayhawk, Topeka. 








On the House . 





often forget: 
declared. 


We are the heirs 


Mason, Jack 
outh’s 
aggressive 
the U. 
auto editor and 


general 
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Wemhoff 


has just been honored twice by the SAE; 
bership and then elected chairman of the New England section. 


Minnesota Mining touched off the “Get-the-Dents-Out-of-Your- 


Fenders” campaign with an array 


our national life? 





In his address to Detroit’s Economic Club last week, Paul C. Smith, 
young editor of the San Francisco Chronicle, stressed a point we 
“We are the revolutionaries, not the Communists,” 
“The Communists are the reactionaries 
who seek to beat back mankind to the slavery and 
subservience of the darkest ages of man’s history. 


has ever had any real meaning, the revolution that 
enhances the integrity and extends the dignity of 
the individual human being.” 
Detroit’s Plymouth dealers 
Rose and Dave Barnett/ 
praised the other day by Bob Somerville, Plym- 


a sss 


of N. Y. has introduced a bill calling for a federal probe of auto 
accidents and conflicting state and local traffic laws. Is this an open- 
ing wedge of the federal government's entrance into this phase of 


he 


of the only kind of revolution that 


(headed by Jim 
were 


sales manager, as the “most 
civic-minded Plymouth group in 
Harry Stanton, Boston Globe’s 
AvuTOMOTIVE News correspondent, 
was voted to full mem- 


of name speakers .. . Rep. Javits 


Pete WeMuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
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and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
Ld ™ the dealers on every used vehicle accepted in partial payment for a new 
Ld A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
a jovernments applied to the building and maintenance of highways. 
t 4. The elimination of government and bureaucratic controls over this 
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R Rr applied energy and ability, which made America and gave more of her 


NEWS citizens more of the better things of life than anywhere else in the world. 





Unions Trying to Organize 
Salesmen the Easy Way 


JT)EALERS in a midwestern city are receiving calls from 

agents of the AFL Teamsters union. The representatives 
of the truckers leave a sort of certificate of recognition 
which, in effect, means that if the dealer signs it he recog- 
nizes the salesmen’s local of the Teamsters as bargaining 
agent for the dealer’s salesmen. 


Dealers say the Teamsters’ representative also leaves a 
little threat—to the effect that if the agreement is not 
signed, there will be picketing, stoppage of deliveries and 
closing of service shops. 


Remember when the unions were making a lot of noise 
about the “forgotten man?” Well, the forgotten men in this 
deal seem to be the salesmen. 


Apparently, the Teamsters union wants to make this a 
little deal between the union and the dealers. Willy-nilly, the 
salesmen are supposed to do what the union tells the dealers 
they must do. 


Where’s the old-fashioned man-by-man organizing that 
unions are supposed to do? 


It seems that such tactics are no longer fashionable or 
economical. It’s a big deal now, with members coming in 
in batches. 


The idea is to scare the employers and they will turn in 
their workers. The Teamsters are seeking to create a tide 
of fear and then ride it in. They don’t want to unionize the 
hard way. 


Yet the fact remains that dealers have no moral or legal 
right to force their salesmen to unionize. 


Union organizers know this and they have been stopped 
cold when dealers have shown them the door and told them 
that, if they want to organize workers, to do it off the 
premises. 
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“A man doesn’t begin to 
attain wisdom until he recog- 
nizes he is no longer indis- 
pensable.”—Ricuarp E. Byrp. 5 ar aoa A 
* * * \ IN\E \KI\ | | a) | BE ViNE 7) -—— 
Enthusiastic Apathy WU WeypVVILL UY We STIPINL : >= 
“So far, safety campaigns Rtg \ el 





among car drivers have met 
with enthusiastic apathy. Acci- | 
dent tolls will never come down | 
to decent proportions until the 

public gets as excited about | 
safety as it is about television.” | 
—Paul Jones, director of public | 
information for the National | 
Safety Council, at a meeting of 


bus, truck and transport drivers 
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in Ottawa. 
* * 

“The United States is caus- 
ing more worry in many na- 
tions than the Soviet army, 
because many fear it is trig- 
ger-happy and may rashly 
precipitate atomic warfare.” 
John Foster Dulles, former 
State Department adviser. 

* * * 


Note Moscow 
Donald F. Schram, 


nance: 

“Under a 1925 city ordi- 
nance, it is illegal for an avi- 
ator to drop a bomb on Grand 
Rapids without the permission 
of the city commission.” 

* a * 


Acheson Plan 


Detroit 
Free Press columnist, quoting a 
Grand Rapids (Mich.) city ordi- 

















“All of us as taxpayers are 


aware of the costs of our aid cr 50 Day 
programs. However, that aid can ing Operator Gets . 

be cut down if friendly foreign Tructing ined $2,200 for 85 Tickets 
nations can earn their dollars by An ETO 
selling their products to us.”— . ome ne ~ihs 


Dean Acheson, secretary of 


state. Yar 
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* * * 


“Washington, the nation’s 
busiest squirrel-pool.”—Harvey 
CAMPBELL, in The Detroiter. 

x * * 


What's in It? 


“What’s in a company 
name? Ranier wondered how 
many people knew it makes 
cellulose fiber, basic raw ma- 
terial for things like rayon, 
paper, plastics and film. A 
company -sponsored public 
opinion poll found ‘a very 
large percentage’ of those 
questioned guessed the firm 
made ladies underwear.”— 
Wall Street Journal. 

” * * 


“The need for price controls 
is like last year’s love affair 
—all over now.”— ALTON M. 
CosTLey, vice-chairman, Na- 
tional Affairs Committee, 
NADA. 


* * * 


Say That Again! 


“You know children are grow- 
ing up when they start asking 
questions that have answers.”— 
John J. Plomp in Saturday Eve- 


ning Post. 
& * * 

“A check on autos in an 
Indiana town showed that one 
in six was faulty. Wonder 
what a check on drivers would 
show.” — Haut Cocuran, Flint 


(Mich.) Journal. 
* > * 


Close to the Forest? 

“The best place to find a 
helping hand is at the end of 
your arm.” — Public Safety 
magazine. 
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‘Ignore Them ........ 


| This is an open forum for the discussion of any subject of interest to our 
| readers, and your letters are welcomed. 

letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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No attention is given to unsigned 








‘Photo Racket 

A man, purporting to be Mr. 

Burgess of St. Petersburg, sent 
photographers over to take my pic- 
ture, supposedly for AUTOMOTIVE 
|News. The men knew neither the 
reason for the picture, nor did 
they have any identification from 
AvuTomoTiveE News requesting the 
picture. I was a little leery that 
|it might be a scheme and refused 
|them.— Ben Hopkins (Chrysler- 
Plymouth), Sarasota, Fla. 

Eprror’s Note: You did exactly 
right. Automotive News employs 
no photographers to take dealers’ 
pictures. 

~ * x 


Aluminum in Cars 
On May 12 you published an 


article, “Aluminum’s Future 
Mapped,” and according to your 
article, I am supposed to have 


stated that today’s average auto- 
mobile uses about 214.3 pounds of 
aluminum. I am attaching a chart 











10 Years Ago... 





The Big Story 


With President Roosevelt due to decide by June 9 on whether 
gasoline rationing will be made nationwide, probably starting June 
15, plans were being completed for a permanent system of fuel ration- 
ing in the 17 eastern seaboard states. This system would allow each 
motorist an “A” card consisting of six pages with eight coupons to 
page. Each page would be good for 60 days, the result being about 
four gallons weekly based on a proposed maximum of 2,800 miles 
annually for nonessential motorists . 
of the Murray-Putman act were still incomplete, NADA advised deal- 
ers threatened with foreclosures on their floor plan loans to apply 
immediately to their local courts for a restraining order on the 
ground that under the Murray-Putman Act, they are entitled to 
RFC loans and that they will be able to obtain such as soon as 


regulations are prepared. 


. . While administrative details 


—From the files of Automotive News. 











| comparative 
| labor goes up, the cost of all metals 


| 
i 
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which is a copy of the chart used 
at the last SAE meeting and indi- 
cates that 2143 pounds is the 
feasible aluminum application per 
car. 

Under the heading of “1950 
Consumption” you will find there 
are no figures for cylinder blocks 
and crankcases, radiators, wiring, 
bearings, or tubing. As a matter 
of fact, the average car being 
built in 1950 used about 15 
pounds of aluminum per car, and 
we figure that the average 
amount of aluminum used in the 
1954 car will be approximately 
40 pounds of aluminum, but our 
guess is that there will be fewer 
cars. 

I did not forecast that aluminum 
prices will drop in comparison with 
prices of other metals, but I did 
say that if the cost of labor went 
up, the cost of aluminum would no 
doubt go up. If the cost of alumi- 
num went up, due to an increase 
in the cost of labor, other metals 
would have a corresponding 
increase. 

We are particularly interested in 
price increases. If 





will no doubt go up. The compari- 
son between aluminum and other 
metals will remain practically the 
same. If there is a shortage in any 
given metal, the price will no doubt | 
rise much more rapidly than would : 
be the case where there was only | 
an increase in labor costs involved, 
or if there is a shortage of low- 
price ore, as there seems to be in 
iron and copper, the price will rise 
more rapidly. 

I also wanted to indicate that, 
even if all cars used the feasible 
amount of aluminum, for a 5,- 
000,000 car year the industry 
would only use approximately 
535,750 tons of aluminum, which 

(Continued on Page 44, Col. 1) 
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Trucks Biggest April Loser . . . 





Vehicle Exports Drop 
Despite Output Peak 


DETROIT.—Motor vehicle 


ex- | first four months of 1952 and 172,- 


ports from the U. S. tapered off | 407 in the same period of 1951. 


somewhat in April after reaching | 
a 1952 high the month previously. | 


The April setback, which was re- 
flected more in trucks than in cars, 
occurred despite a substantial pro- 
duction increase which made the 
month’s output total the highest of 
the first five 1952 months. 

The Automobile Manufacturers 
Assn., source of monthly export 
computations, reported that ve- 
hicle shipments abroad in April 
of this year were nearly 25 per- 
cent below those in the same 
month last year. This was due 
to general production controls, 
AMA said. 

A total of 34,575 cars, trucks and 
buses went to foreign markets dur- 
ing April, 1952, compared to 37,796 
in March. The sum for April of last 


year was 45,709 units. The April] 


(1952) aggregate was a mere 53 
vehicles greater than the total for 
February. 

On the basis of the monthly ex- 
port rates earlier this year, the 
January-April sum ran about a 
month’s shipment behind the com- 
parable period of last year. There 
were 137,897 units exported in the 





Senate, House 
$105 Million Apart 
In Road Bills 


WASHINGTON.—A bill appro- 
priating $1,381,000,000 for improve- 
ment of the nation’s highways 
during the next two years, with 
more than one billion of this sum 
earmarked as federal aid to the 
states, was passed by the Senate 
last week after chopping off $208,- 
000,000 from the original total. 

The measure goes to the House, 
which is expected to send it to the 
conference committee for a com- 
promise. Earlier the House had 
passed a measure authorizing 
$1,276,000,000 for the same purpose. 

The Senate also approved an 
$8,000,000 cut for completion of a 
Nicaraguan highway. Senators 
Styles Bridges, New Hampshire 
Republican, and Homer Ferguson, 
Michigan Republican, sponsored 
the amendment to pare the funds. 

An amendment by Sen. Paul H. 
Douglas, Illinois Democrat, to cut 
the Senate bill by $200,000,000 also 
was approved. 

The $200,000,000 cut reduces the 
authorized federal expenditures on 
roads in the two fiscal years be- 
ginning July 1, 1953, from $1,200,- 
000,000 to $1,000,000,000. 

It also authorizes $56,000,000 to 
be spent over a seven-year period 
to complete the last 280 miles of 
the Inter - American highway 
through Central America. 





Tax Pyramid 
Clampett Reckons Five Cars 


Worth $1,000 a Year 


LOS ANGELES.—“Each time 
five new cars are bought, a new 
job is created and the federal and 
state governments obtain a new 
tax sotirce worth over $1,000 a 
year,” says Fred J. Clampett, presi- 
dent of Marshall and Clampett 
(DeSoto-Plymouth), Long Beach 
and Los Angeles. 

“The job created may be in a 
factory, a dealer’s service depart- 
ment, a gas station, driving a 
truck, selling cars or performing 
clerical work,” he continues. 

He states that taxes are paid by 
the owner, the manufacturer, the 
person who got the new job and 
the service companies that get new 
business as a result of the car 
sales. 


“Of course,” he observes, “these 


do not include the taxes from other 
sources that are caused by the in- 
crease in auto sales. These include 
taxes on businesses of various 
kinds, such as roadside operations, 
vacation facilities and recreational 
supplies.” 


April export of 19,243 cars 
brought the four-month total for 
the current year to 73,330, com- 
pared to 1951 figures of 27,722 in 
the same month and 100,334 for 
four months. The March (1952) 
total was 20,586, this year’s high 
to date. : 

From a March peak of 17,140 for 
1952, truck shipments declined to 
15,242 in April for the year’s low 

mark. A total of 17,932 trucks was 
channeled to foreign markets in 
April, 1951. Four-month totals were 
64,284 this year and 71,913 last year. 


Ninety buses were exported in 
April, compared to 70 the preceding 
month and 55 in April a year ago. 
Buses was the only category show- 
ing a gain from last year, with a 
January-April total of 283 exceed- 
ing 1951’s comparable figure of 
160. 





$50,000 Surfaces 
Only One of 150 


Sunken Cars 


LOUISVILLE. — Salvage opera- 
tions, costing about $50,000, have 
succeeded in recovering only one 
of 150 Plymouth models worth 
$300,000 that sank on a barge in 
the Ohio river near Golconda, IIL, 
last December. 


The question is whether or not 
the insurance company will sal- 
vage the cars. “If not, the govern- 
ment will have to blow them up 
with explosives to clear the chan- 
nel,” said Chester Polley, assistant 
lockmaster at U. S, Dam 51. 

David Bidmead, special agent for 
the marine department of Hart- 
ford Fire Insurance Co., St. Louis, 
indicated that salvage plans were 
indefinite. 

Many of the cars are said to have 
been carried downstream during 
high river stages last spring. At low 
stages they are a hazard to navi- 
gation. 

Charles Towns, Golconda used- 
car dealer, said that the car recov- 
ered was in very bad shape, with 
fabrics rotted and the _ interior 
silted. He estimates that it is worth 
not more than $250. 








They Lead Massachusetts Assn.— 

Newly-elected officers of the Massachusetts State Automobile Dealers Assn. (left to 
right), are Herbert J. Brigham, Marlboro, clerk; Earle C. Beard, Barre, first vice- 
president; George A. Daley jr., Quincy, president; Arthur R. Birchard jr., Pittsfield, 
treasurer, and A. G. Medlicott, Springfield, second vice-president. 





Pace Sees Budget Cut 
Threat to Defense Output 


DETROIT.—How will defense or- 
ders of auto manufacturers be af- 
fected should the Senate approve 
the cut in military expenditures for 
1953 as voted by the House recent- 
ly? 

If present speculation in Wash- 
ington proves true, the proposed 
$46 billion limitation in the defense 
budget would virtually erase some 
auto makers from producing war 
goods and require them to recon- 
vert for civilian production only. 


Secretary of the Army Frank 
Pace jr. recently told the Senate 
subcommittee on appropriations 
that the target date for equip- 
ping the Army would be set back 
“at least a year if there is no 
drain on equipment because of 
hostilities in Korea or else- 
where.” 

“If the fighting in Korea con- 
tinues, we would be forced to di- 
vert equipment from the Army in 
Europe, and the effect of the limi- 
tation on industrial production 
would be disastrous.” 

Citing some examples of the ef- 
fects the new budget would have, 
Pace said that medium tank pro- 
duction would be chopped down 
from a planned 3,428 to 318; major 
truck programs, 90 percent, and 
the proposal “would also require 
us, by the end of the 1953 fiscal 
year, to virtually destroy the ex- 
pandable production base we have 
taken such pains and expense to 
establish.” 

Observers noted these cutbacks— 
if carried through—would put 





Used-Car Bulletin from Detroit . . . 





June < 
(Sale very fast. Large number of 
out-of-town buyers present. Sold 68 
cars out of 87 offerings.) 
BUICK—’50 Special 2-dr., $1,290*; 
2-dr., $1,550*. ‘49 Special 
$925. °48 RM 2-dr., $850*. 
per 4-dr., $680; 2-dr., $600. 
CADILLAC—’51 (62) club coupe, $3,- 
475*. ‘47 (62) 4-dr., $1,000*. 
CHEVROLET — ’51 SL Deluxe 2-dr., 
$1,520*. ‘50 SL Deluxe 2-dr., §$1,- 
250, $1,260, $1,160, $1,150; 4-dr., 
$1,275; Bel-Air, $1,415, $1,505; conv., 
$1,455. ‘49 FL Deluxe 2-dr., $1,060. 
’47 FL aerosedan, $605, $705; SM 
club coupe, $625; 2-dr., $645. ‘46 
SM 2-dr., $670; business coupe, $400. 
DeSOTO—’'49 Custom club coupe, §$1,- 
300°. 


RM 
2-dr., 
"47 Su- 


DODGE—’48 Deluxe 4-dr., $790. 
FORD — '51 conv., $1,730*; Victoria, 
$1,585*; Custom (8) 2-dr., $1,340. 
"50 Custom (8) 2-dr., $1,060, $1,175; 
conv., $1,325. °49 Custom (8) 2-dr., 
$940, $905, $860, $895; 4-dr., $795. 
‘48 SD (8) club coupe, $810; conv., 
$785. ‘47 SD (8) club coupe, $655. 
"46 Deluxe (6) 2-dr., $480. 
HUDSON—'47 Super (6) 4-dr., 
Commodore (8) 4-dr., $475. 
KAISER — '51 4-dr., $1,315, $1,000; 
Henry J (6) 2-dr., $930. 
MERCURY — '50 2-dr., $1,450*. °49 
conv., $895; 4-dr., $1,090. °46 2-dr., 
$545; 4-dr., $550. 
OLDSMOBILE — '50 (88) club coupe, 
$1,325". ‘48 (98) 4-dr., $1,010*. 
PACKARD—'47 club coupe, $295. 
PLYMOUTH—'51 Cambridge club coupe, 
$1,285; Cranbrook 4-dr., $1,450, $1,- 
420; conv., $1,660. ‘47 SD 2-dr., 
$670; Deluxe 4-dr., $590. 
PONTIAC—’51 Chieftain (8) 4-dr., $1,- 
930*. °48 stationwagon, $900*. ‘47 
Chieftain (8) conv., $720. 
STUDEBAKER '50 Champion club 
coupe, $1,025. ‘49 Champion 4-dr., 
$810. '47 Champion 4-dr., $470. 


$350; 








Latest Auction Priees 


(Aptco Auto Auction. Sale every Wednesday) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 38-40 


May 28 
(Sale very fast. Clean cars bring- 
ing top dollar. Sold 65 units out of 
80 offerings.) 


BUICK—’51 Super Riviera 2-dr., $2,- 
065*. °49 RM 4-dr., $1,150. °'48 RM 
4-dr., $890*. °47 RM 4-dr., $605. °46 


Super 2-dr., $445. 

CADILLAC—’50 (61) 4-dr., $2,625*. 

CHEVROLET — '’51 Bel-Air, $1,750*, 

SL Deluxe 4-dr., $1,615*; 
2-dr., $1,480. °50 SL Deluxe 2-dr., 
$1,230*, $1,175; 4-dr., $1,305, $1,185. 
"49 SL Deluxe 2-dr., $975. ‘47 FL 
aerosedan, $700, $750. 

CHRYSLER—'49 NY club coupe, §1,- 
300*. ‘48 Windsor 4-dr., $860*. 

DeSOTO — '50 Custom Sportsman, §$1,- 
625*. °47 Custom 4-dr., $710*. 

DODGE—’52 Diplomat, $2,385*; Coro- 
net 4-dr., $1,900*, $1,875". °49 Mea- 
dowbrook 4-dr., $1,055. 

FORD—’51 Victoria, $1,725*; Cnstom 
(8) 2-dr., $1,400, $1,500*. °50 Cus- 
tom (8) 4-dr., $1,035, $1,185; Cus- 
tom (6) 2-dr., $1,080. °'49 Custom 
(8) club coupe, $875. °48 Custom (6) 
2-dr., $750. °47 SD (8) 2-dr., $395. 
"40 4-dr., $260. 

HUDSON—’51 Pacemaker 2-dr., $1,460. 
’47 Super (6) club coupe, $400. 

KAISER—’49 4-dr., $560. 

LINCOLN—’49 Cosmopolitan 4-dr., $1,- 


100. ‘47 4-dr., $505. 
MERCURY—’48 stationwagon, $705. '46 
4-dr., $570. 
NASH — ’'51 Statesman 2-dr., $1,300*. 
"48 (600) 4-dr., $585. ‘47 (600) 
4-dr., $490. 


OLDSMOBILE—’50 (98) conv., $1,700*. 
‘47 (76) 2-dr., $675. °46 (66) 2-dr., 
$515. 

PLYMOUTH—'48 SD club coupe, $725; 
Deluxe 2-dr., $680. °46 Deluxe 4-dr., 


$250. 

PONTIAC—’50 Catalina, $1,685". ‘48 
SL (6) 4-dr., $810. ‘47 Chieftain (8) 
4-dr., $700; 2-dr., $685. 











some auto makers out of the de- 
fense program. 

Willys-Overland, Chrysler, Reo 
Motors, Studebaker and Interna- 
tional Harvester have been the big- 
gest producers of Army trucks dur- 
ing the Korean war. Chrysler, also, 
has been turning out tanks and en- 
gines along with various GM divi- 
sions, who have been making small- 
er tanks and equipment for them. 

Meanwhile, auto makers are on 
the eve of major production of 
military goods and are contin- 
uing to turn out war products at 
a fast clip. 

During the last two weeks $33,- 
169,300.43 was awarded to Michigan 

industry by the Army Ordnance in 
Detroit, it was announced by Col. 
Paul M. Seleen, commander of the 
district. 

Largest awards were an addi- 
tional $16,733,293.54 to Pontiac 
for amphibious cargo carriers; a 
new award of $6,757,660 to Re- 
vere Copper and Brass Co. for 
cartridge case cups; $2,701,767.91 
supplements to Reo Motors, Inc., 
for trucks, and Masco Screw 
Products Co., $2,736,768 for am- 
munition fuses. 

Other awards included Monroe 
Auto Equipment Co., $448,086.30 for 

shock absorber assemblies; Grin- 
nell Screw Products Co., $148,620 
for ammunition parts, and Wolver- 
ine Tube division, Calumet and 
Hecla Consolidated Copper Co., 
$136,299.68 for percussion primers. 

The Kaiser - Frazer - produced 
C-119-F Flying Boxcar recently 
was accepted by the Air Force and 
the company was grooming its sec- 
ond aircraft of this type for ground 
tests. 

The giant plane, powered by two 


| Wright Cyclone-3,350 engines and 
|the first of its type produced any- 


where, passed rigorous AF tests 
(Continued on Page 46, Col. 1) 





Reports 0’Konski 
Alters Stand 


Kaiser Tells of Talk 
With Congressman 


WASHINGTON. — After a two- 
hour conference with Rep. Alvin 
O’Konski (R., Wis.), Henry J. 
Kaiser announced that O’Konski 
“expressed willingness to repudi- 
ate” charges he had made against 
Kaiser. 


In the Congressional Record, 
O’Konski had alleged that “Henry 
Kaiser swindles the government out 
of millions of dollars a _ year.” 
O’Konski said Kaiser-Frazer Corp. 
was seeking another Reconstruc- 
tion Finance Corp. loan, a state- 
ment later denied by RFC director 
Harry McDonald. The congressman 
demanded an investigation. 

Following his meeting with 
O’Konski, Kaiser said: 

“IT told Congressman O’Konski in 
brief the facts which completely re- 
futed each and every charge he 
made against me and the Kaiser 
interests. 

“Congressman O’Konski express- 
ed great regret that he had not 
checked as to the accuracy of the 
charges before he made them, and 
he expressed willingness to repudi- 
ate the false charges. The congress- 
man was shocked at the flagrant 
inaccuracies in the statements sup- 
plied to him and declared that he 
had not intended to inflict the 
harm which was done to our deal- 
ers, employes and stockholders.” 

Kaiser said he told O’Konski 
that the “undercover” conspirators 
who “put out the sinister, absolute- 
ly false allegations” should be 
placed under oath to explain pub- 
licly their “selfish purposes and 
cowardly attacks.” 


‘Get the Dents Out’? 
Month Going at a 


. 
Ding-Dong Pace 

ST. PAUL.—“Get the Dents Out of 
Your Fenders” Month got under 
way last week, auto dealers and in- 
dependent body shops throughout 
the U. S. were displaying window 
posters and wall charts to support 
the campaign. 

And more than half of the ga- 
rages—33,000—had requested and 
received additional campaign ma- 
terials. 

This was disclosed by K. J. Shea, 
refinish-trades sales manager for 
Minnesota Mining & Mfg. Co., who 
reported that hundreds of requests 
for additional drive materials were 
being received and filled daily. 

Government and industry sources 
have pointed out five major bene- 
fits for motorists in getting auto- 
body damage repaired promptly- 
lower repair cost, greater safety, 
improved auto appearance, longer 
auto life and conservation of steel. 








Dealer Shops Preferred 


They Do Most Major Car Repairs, Study Shows; 
Gas Stations Lead on Minor Jobs 


MILWAUKEE. — For major re- 


pairs, motorists prefer to take their | 


car back to the dealer from whom 


it was bought, a study of 13 urban | 


markets shows. 
But the percentage is apt to vary 
widely, according to 


Consolidated Analysis,” 
published by newspapers 
cities from coast to coast. 
As an example, in the area em- 
bracing Superior, Wis., and Duluth, 
55.7 percent of car owners were 
found to patronize their original 
dealer for major repairs. In San 
Jose, Calif., the percentage was 
32.1, 


in 


ists. 

Of the 13 markets surveyed on 
major repairs, eight leaned 
toward the dealer where the car 
was purchased and five toward a 
separate repair shop. The eight 
favoring the dealer were Duluth- 
Superior; Milwaukee; St, Paul; 
Columbus, O.; Omaha; Washing- 
ton; Sacramento, Calif. and 
Portland, Me. The others were 
Salt Lake City; San Jose, Fresno 
and Modesto, Calif., and Seattle. 

In the order named, new-car 
dealers from whom the car had not 


information | 
contained in the 1952 “Consumer | 
recently | 
15) 





with separate repair shops | 
preferred by 37.9 percent of motor- | 





been bought and filling stations 
also were listed by motorists as 
the places where they went for 
major repairs. Fifth and last in 
the poll were car owners who did 
their own repairing. 

For minor repairs, motorists in 
seven of the 13 markets preferred 
filling stations. In five areas, most 
car owners did their own minor 
repairing, and in one — Duluth- 
Superior—they relied mainly on 
the dealer who sold them the car 

Separate repair shops, other new- 
car dealers and own repairing 
ranked in that order at the bottom 
of the list for minor repair jobs. 

Families in San Jose showed 
the highest ratio of auto owner- 
ship—90.7 percent—in a study of 

15 urban areas, including Spo- 
kane and Indianapolis this time. 
Only 64.1 percent of Washington 

families had their own cars. 

In Washington, however, 64.4 
percent of the families with cars 
had bought them new, and this 
was the highest percentage un- 
covered by the survey. Most Port- 
land and Spokane families bought 
their cars used, the percentage 
being 58.2 in each case. 

And 21.6 percent of Fresno fam- 
ilies had more than one car. 
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MAGAZINE 


where automotive sales 
are biggest! 








ioe PATHFINDER: is. THe NEWS MAGAZINE that con- 
, centrates: its circulation on Main Street where more 
“Shan half the car-owning families of America live 
and more than 70% of the car dealers do business. 


Automotive advertisers recognize the sales potential 
from these Pathfinder towns... and the selling 
power of the news magazine. 


Like other news magazines Pathfinder selects 
the thinking people—the news-minded, sub- 
stantial families who have real buying power. 


Like other news audiences 81%, of Pathfinder 
families own cars. 


BUT—UNLIKE OTHER NEWS MAGAZINES—PATHFINDER 
concentrates its circulation in your #1 automotive 
market. Automotive advertisers using an insertion in 
the other two major news magazines miss 90% of the 
Pathfinder families. 


Complete your news magazine coverage of auto- 
motive America—buy Pathfinder, the #1 News 
Magazine in the biggest half of the automotive market. 


on ag OS 


Publisher 
Washington Square, Phila. 5, Pa. 


Sell all of Automotive America ... Buy Pathtin der 


NEWS MAGAZINE 
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Hillman Minx Wins Esso Economy Run— 


The winning Hillman Minx passing the new Lever Bros. building on Park Ave., 
New York City, during a recent economy run in which the car covered 34.62 miles 
on one U. S. gallon of gas. Shown also is the Hillman Minx convertible which acted 
as the pilot car before the start of the event. The run, sponsored by Esso Corp., took 


place in the heart of New York, with the cars driving over a course measuring a | 


little more than two miles. It was supervised by the Sports Car club of America. 


3 : 
‘Supreme Court Finds Congressional Powers Usurped.. . 


Steel Seizure Unconstitutional 


7ASHINGTON. — Following are 
key excerpts from Justice 
Hugo L. Black’s majority opinion 
in the 6-to-3 decision by which the 
Supreme Court last week ruled un- 
| constitutional President Truman’s 
| seizure of the steel industry: 

We are asked to decide whether 
ithe President was acting within 
his constitutional power when he 
issued an order directing the Secre- 


tary of Commerce to take posses- | 


|sion of and operate most of the 
| nation’s steel mills. 

| The mill owners argue that the 
| President’s order amounts to law- 


Quantity 


PRODUCTION 
of 


making, a _ legislative function 
which the Constitution has express- 
ly confided to the Congress and not 
to the President. 

The government’s position is 
that the order was made on find- 
ings of the President, that his 
action was necessary to avert a 
national catastrophe which would 
inevitably result from a stoppage 
of steel production, and that in 
meeting this grave emergency the 
President was acting within the 
aggregate of his constitutional 
powers as the nation’s chief ex- 
ecutive and the commander in 


GREY IRON CASTINGS 


oS 


ONE OF THE NATION’S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


oS 


ESTABLISHED 1866 


THE WHELAND COMPANY 


FOUNDRY 


DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA 2, TENNESSEE . 


chief of the armed forces of the 

U.S 

Two crucial issues have devel- 
oped: First, should final determi- 

nation of the constitutional validity 
|of the President’s order be made 
in this case which has proceeded 
| no further than the preliminary in- 
junction stage? 

Second, if so, is the seizure order 
within the constitutional power of 
| the President? 
} * 


* * 


| 
First Part 
| JT IS urged that there were non- 
constitutional grounds upon 
which the District Court could have 
denied the preliminary injunction 
land thus have followed the cus- 
| tomary judicial practice of declin- 
| ing to reach and decide constitu- 
| tional questions until compelled to 
|} do so. 
| On this basis it is argued that 
|equity’s extraordinary injunction 
— should have been denied be- 
| cause (a) Seizure of the companies’ 
| properies did not inflict irrepara- 
ble damages, and (b) there were 
| available legal remedies adequate 
| to afford compensation for any pos- 
|sible damages which they might 
| suffer. 

While separately argued by the 
| government, these two contentions 
| are here closely related, if not iden- 
| tical. 

Arg-ments as to both rest in 
| large part on the government's 
| claim that should the seizure ul- 
| timately be held unlawful, the 
companies could recover full com- 
pensation in the Court of Claims 
| for the unlawful taking. 
| Prior cases in this court have 
| cast doubt on the right to recover 
| in the Court of Claims on account 
|of properties unlawfully taken by 
| government officials for public use 
|as these properties were alleged to 
| have been. 

Moreover, seizure and governmen- 
|tal operation of these going busi- 
| nesses were bound to result in 
| many present and future damages 
|of such nature as to be difficult, 
|/if not incapable, of measurement. 
| Viewing the case this way, and 
|in the light of the facts presented, 
'the District Court saw no reason 

for delaying decision of the consti- 
| tutional validity of the orders. 
We agree with the District Court 
}and can see no reason why that 
| question was not ripe for determi- 
| nation on the record presented. We 
| Shall therefore consider and deter- 
| mine that question now. 

* * © 


| Second Part 
ie President’s power to issue 
the order must stem either from 
| an act of Congress or from the 
| Constitution itself. 

There is no statute that express- 
|ly authorizes the President to take 
| possession of property as he did 
| here. Nor is there any act of Con- 
| gress to which our attention has 

been directed from which such a 
| power can fairly be implied. Indeed, 
|; we do not understand the govern- 
|ment to rely on statutory authori- 
zation for this seizure. 

There are two statutes which do 
authorize the President to take 
both personal and real property 
under certain conditions. 

However, the government ad- 
mits that these conditions were 
not met and that the President’s 
order was not rooted in either of 
them. 

The government refers to the 
seizure provisions of one of these 
| statutes (Sect. 201 (b) of the De- 
fense Production Act) as “much 

too cumbersome, involved, and 
| time-consuming for the crisis which 
was at hand.” 

| Moreover, the use of the seizure 
|technique to solve labor disputes 
| in order to prevent work stoppages 
|}was not only authorized by any 
| congressional enactment; prior to 
this controversy, Congress had re- 
| fused to adopt that method of set- 
tling labor disputes. 

When the Taft-Hartley Act was 
under consideration in 1947, Con- 
gress rejected an amendment 
which would have authorized 
such governmental seizures in 
cases of emergency. 

Apparently it was thought that 
the technique of seizure, like that 
of compulsory arbitration, would 

(Continued on Page 48, Col. 1) 
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PORCELAINIZE 


Trade Mark Reg. U. S. Pat. Off, 














is a Major cation Service Promotion 





Increase 
Summer Labor Sales 
with Porcelainize selling-theme: 


Millions of motorists, going on vacation and worried about the 

finish on their car, are in a mood for this powerful, sales-producing 
suggestion: “Don’t let one of the costs of your vacation be the 

beauty of your car. Protect that finish, save that sparkle, with Porcelainize. 
Then, no matter where you travel—no matter what extremes of damp, 

salt air, corrosive alkali dust or blazing hot sun you encounter—you 

have maximum all-weather, all-climate paint protection. Simple 


cleaning erases travel marks.” 


Both you and your customers will profit! 


FREEMAN AND FREEMAN, INC. DENVER 3, COLORADO 


® UNCHALLENGED IN MERIT 
Pf} RC FLAT N 17F UNMATCHED IN POLICY 
UNEQUALLED IN PROGRAM 
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GM Breaks Ground for Texas Plant— 

Three General Motors executives break ground for the dual purpose plant of the 
Buick-Oldsmobile-Pontiac Assembly division at Arlington, Tex. Left to right are: 
James L. Conlon, B-O-P general manager; E. C. Klotzburger, Arlington plant manager, 
and John F. Gordon, GM vice-president for body and assembly. In rear (right) is 
Amon G. Carter, publisher of the Fort Worth Star-Telegram. The plant will assemble 
the three car lines and also will produce a Grumman-designed airplane for the Navy. 











Engine Starts in Subzero 


Stewart-Warner Claims New Pre-Heater Works 
In Severest Arctic Conditions 


CHICAGO. 


production on pre-heating equip- 


Stewart - Warner|from 10 to 20 minutes 
,|Corp. announces that it has started | time,” Judd said. 


heating 


| The pre-heater introduces heated 


ment which makes it possible to| .i. into the engine air induction 


| start diesel or gasoline engines un- 
| der the severest arctic conditions. 


W. E. Judd, sales manager of the 


| South Wind heating equipment di- 


vision of Stewart-Warner at In- 
dianapolis, said the system is adapt- 


able to vehicles, engine-driven gen- | 


erators or compressors, winches or 
booms used for cargo handling or 
on any other equipment which is 
exposed to below “practical” engine 
starting temperatures. 

Heating of the interior of the 
engine and warming the congealed 
oil on the friction parts of the en- 
gine are accomplished with the 
system by circulating clean air, 
heated to approximately 400 de- 
grees F, through the engine, Judd 
explained. 

“Tests on systems of this type 
have resulted in reduction of re- 
sistance to cranking power suffi- 
cient to enable easy cranking in 


| system, Judd pointed out, and aids 
| combustion by warming the air and 
|fuel vapor while preventing con- 
| densation of the fuel on cold mani- 
fold and combustion chamber walls. 


Tests conducted on engines using 
heated induction air have resulted 
in starts after only a few revolu- 
tions of the engine, he said, thus 
imposing a minimum load on bat- 
tery charge—-a very important con- 
sideration, since battery output is 
very low at minus 65. 

Lubricating oil may be heated by 
means of a heat exchanger built 
into or around the oil sump. A suc- 
cessful method used in Stewart- 
Warner tests involves finned tub- 
ing routed through the oil sump, 
with 400 degree air, or the combus- 
tion heater exhaust, routed through 
the sump exchanger to heat the 
oil, Judd said. 
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@ Protect Fenders and Doors 


with each set. 


@ Add Visual Length 


© Streamline and Beautify the Car 


SELLS ON SIGHT—a profitable item for extra busi- 
ness ... Easy to install—clips and templates included 


Nationally advertised. 


See Your 
REGAL Distributor 
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for FORD and MERCURY ‘52 


... for dramatic point-of-sale 
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| CHRYSLER CORP. 
PURSE 
BEULAH PARK 


‘Chrysler Purse’— 

In honor of Chrysler Corp.'s “New 
Worlds in  Engineering’’ show, Beulah 
Park (Columbus, O.) track officials ran the 
sixth race May 28 as the Chrysler Corp. 
purse. The race was won by Colleen H, 
and the filly received the above pictured 
“wool cooler” from Maxine Regan, Chrys- 
ler stylist. In the photo are (left to right) 
Al Rosen (DeSoto), Columbus; Mrs. H. R. 
Wood; Woody Wood (Chrysler), Colum- 
bus; Miss Regan, and Alex Sedoff, Plym- 
outh field representative. 





Barr, Sprung Fill 
New Engineering 
Posts at Chevrolet 


DETROIT.—Addition of two as- 
sistant chief engineers and a direc- 
tor of research and developments 
to Chevrolet’s engineering depart- 
ment was announced last week by 
Edward N. Cole, chief engineer. 

H. F. Barr, assistant chief engi- 
neer at Cadillac, will head Chevro- 
let engine and passenger car chas- 
sis engineering, experimental and 
proving ground, and E. G. Sprung, 
who has been with Chevrolet since 
1929, will head truck chassis engi- 
neering. 

Maurice Olley, GM engineer who 
developed the original knee action, 
and now an international authority 
on suspension system, was named 
director of research and develop- 
ment. He had been chief resident 
engineer of GM’s British Vauxhall 
Motors, Ltd. 


M. S. Rosenberger, an authority 
on automatic transmissions, is 
Chevrolet’s new assistant director 
of research and development. He 
had been assistant engineer in 
charge of one of GM’s product 
studies groups. 


New responsibilities of the pres- 
ent assistant chief engineers, E. J. 
Premo and C. W. Frederick, are: 
Premo heads passenger car and 
commercial body styling and engi- 
neering, and Frederick is in charge 
of production and field product 
engineering and the aviation en- 
gine project. 





Utah Assn. Celebrates 
25 Years of Service 


SALT LAKE CITy.—The Utah 
Automobile Dealers Assn. cele- 
brated its 25th birthday last 
month, 

The association was founded 
May 13, 1927. First president was 
Melvin R. Ballard. Other offi- 
cers were: Seth H. Blair, vice- 
president; Carl Snow, secretary- 
manager; R. J. Fry, treasurer, 
and Elliot Taylor, Frank Streat- 
or and Frank C. Howe, directors. 














leading automobile dealers all over the 
United States recognize the value of dealer 


identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 
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== But —it hasn't Airfoam cushions!” 
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. 
‘Tine was when they used to look under the hood— 
but today, a prime clincher for Mamma is riding comfort. 
Now, cars in every price range, upholstered in 
road-smoothing, body-cradling Airroam, attest the fact 
that what Mamma says— goes! If your line 
is AIRFOAM cushioned, shout it from the housetops. 
You'll find the echo has a golden lining! 
WHY IT PAYS TO FEATURE AIRFOAM: WRITE FOR FREE AIRFOAM SALES KIT! 
Includes AlRFOAM indentification ribbons, retail 
sales booklet and an actual sample of AiRFOAM. 
| Long Life—Keeps its shape, doesn’t lump up or Send inquiries to: The Goodyear Tire & Rubber 
mat down. Company, Inc., Akron 16, Ohio. 
Superb Comfort—Molds itself to the body, pro- 
vides firm, uniformly restful support. a 
Protects Upholstery—Wear on fabrics is greatly 
reduced, 
Cool in Summer—Self-ventilating, AiRFOAM 
stays cool in stickiest weather. SUPER- CUSHIONING BY ‘ 
Bigger Resale Value — After years of use, ee 
AIRFOAM cushioning still looks like new. ie... é. ee @> Dy EAR 


National Advertising—Full-color ads in national 
magazines are constantly conditioning customers 





THE GREATEST NAME IN \RUBBER 


for you. Airtoam—T, M. The Goodyear Tire & Rubber Company, Akron, Ohio 


Xl 
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Healey Paces L. I. Road Race— 


High Court Sees ‘Cloak for Usury’... 





Ark. Finance Practices Hit 


LITTLE ROCK, Ark. 


nance firms in Arkansas have been 
|charged by the 
“|court with circumventing the law 
lin order to collect excessive rates 
of interest. 

In a decision expected to have 
far-reaching effect on installment 
sales financing charges and pro- 
+| cedures in Arkansas, the court 
|| said: 
“Buying at a credit price, as dis- 
|tinguished from a cash price, has 
|largely disappeared in fact, but is 
24 |being used as a cloak for usury.” 
e| The court ruled that any cost 
|to the borrower above 10 percent | 
of the face value of a loan violates | 
the state’s constitutional prohibi- | 
Denise Darcel, French motion picture star, is shown with Fred Wacker, president|tion against usury. It added that | 


state’s 


Sales fi-| ous 


supreme 


opinions could not be relied 
upon as a defense against charges 
of usury. 

The decision affirmed a Pike 
County Chancery Court decree 
but embraced the far-reaching 
caveat—which, had it been in ef- 
fect, likely would have produced 
a reversal of the lower court’s 
ruling. 

Involved in the case was the pur- 
chase of a used truck by Clyde 
Hare from a used-car dealer in 
Arkadelphia for $1,750. After mak- 
jing a cash payment of $100 and 
trading in a car for $500, the bal- 
|}ance due by Hare was $1,150. 


Entrekin Leaves $60,000 
SPARTANBURG, S. C.—The will 








of the Sports Car Club of America, with the Nash-Healey which was used as the| such cost should cover insurance,|of C. D. Entrekin, who died last 
official pace car during the recent Bridgehampton (L. I.) road race. Wacker, driving an | service charges, inspection fees and | January, leaves an estate appraised 
Allard, placed second in the feature race of the day in a photo finish with W. C.|all similar items regardless of the| at $60,339 to his wife, according to 
Spear, of Southport, Conn., who drove a Ferrari. Spear and Wacker drove a neck-and- | stated rate of interest. 
Sales finance firms were warned | bate Judge J. W. Davenport. Mr. 


neck race for 25 laps. 





Wondering how new-car and truck production and sales are making out? P . re ‘ 4 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the | Closely for possible illegal interest | mobile business here for 


automotive industry, every week throughout the year. 


AUTOMO- 


—|that their future purchases of in- 
| stallment paper will be scrutinized | council, was engaged in the auto- 


| papers filed in the office of Pro- 
Entrekin, a former member of city 


many 


'charges. The court said its previ-' years. 





Here’s How You Can Turn Extra 
Summer Driving Into Extra Profits 


You Net 35¢ Clear Profit on Every Pint Can of Wynn’s 


It’s a cinch to sell Wynn’s in the Summertime. Because that’s when 
people take off on long automobile trips, and really get interested in sav- 
ing gasoline. The next time you lube a car for a long trip, take a minute 
to show the owner how Wynn’s, added to his crankcase, increases gas 
mileage 10% or more. You'll find you’ve made a friend and steady custo- 
mer —not to mention that 35¢ profit you net on every can. Wynn’s is 
backing you up with plenty of hard selling local and national promotion 
aimed at “summer friction proofing,” too. Make the test yourself. For 
one entire day mention Wynn’s to every customer. Then you'll see just 


how fast those Wynn’s profits can pile up. 


And here’s another tip—you can clear an extra 38¢ profit by adding 


Wynn’s on every T&D job. 


WYNN’S CONVERSATION STARTERS 


1 

Three phrases 
that will get your | 
customer talking ! 
about Wynn’s— | 





Olt 


1 You know, you can boost your car’s mileage 
e 


10% or more if you'll use Wynn’s on your trip. 


2. You can save ten cents out of every dollar you 
spend on gas simply by adding Wynn’s to your 
regular motor oil. 


3 Wynn’s is great for your engine because it cuts 
e 


carbon and sludge, gives you more power, and 
reduces wear. 


adi WYNN’S FRICTION PROOFING OIL 


AZUSA, CALIFORNIA 





















Look how Wynn's 
is promoting friction proof- 
ing in Life, Look, Collier's, 
Saturday Evening Post, 
Country Gentleman, Farm 
Journal, Progressive 
Farmer and True. 


















ot STATIONS, GARAGES, 





Get Wynn’s for More 
Miles Per Gallon on 
Long Summer Drives 


ONE MILE FREE out of every 10 you 
drive! Yes, motorists from coast 
to coast report* that much —and 
more — plus mileage after adding 
Wynn's to motor oil every 1000 
miles. Wynn’s Friction Proofing 
Oil boosts gas mileage 10% or more 
because it practically eliminates 
friction drag. Without rubbing, 

scraping, gas- wasting friction to 

hold it back, your car runs farther, 

faster on less gas; gives you more 
pep and power with less wear. 
Prove it yourself—try Wynn 's now. 
*Actual Statements on file. 





ADD TO 
ANY 
MOTOR OIL 
EVERY 
1000 MILES 
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NEW CAR DEALERS 


WYNN OIL COMPANY * AZUSA, CALIFORNIA 





| Hare executed a title-retaining 
contract and a note for $1,439. The 
|note and contract were on forms 
supplied the dealer by the General 
Contract Purchase Corp. It was 
understood by both parties that the 
$1,150 balance would be increased 
by $289.14 to take care of insur- 
ance. 

Shortly after the transaction, the 
used-car dealer transferred the 
contract and note to General Con- 
tract Purchase and received $1,150. 
Hare made six monthly payments 
and then filed suit alleging usury. 

The corporation responded that 
it was the bonafide purchaser of 
the note, the contract price for 
the truck was increased from 
$1,750 for a cash sale to $2,039 for 
a credit sale, and the difference 
between the $1,150 and the $1,439 
was two items—one for insur- 
ance premiums and the other for 
interest and a service charge pre- 
viously approved by the supreme 
court. 

In regard to the corporation’s de- 
fense, which had been sustained in 
full by a lower court, the supreme 
court decision stated: 

“If the note be in fact usuri- 
ous, then transferring it to a 
bonafide purchaser would not im- 
prove the situation ... This court 
has held that a note usurious in 
the hands of the payee is also 
usurious in the hands of a sub- 
sequent purchaser .. . 

“The facts in the case at bar dis- 
close that there was never any 
‘credit price’ actually stated ... It 
is clearly established that the truck 
was priced at $1,750, and there was 
|no ‘credit price’ as distinguished 
from the $1,750... 

“The question is whether such 
interest and service charge, which 
when added together exceed 10 per- 
cent, make the transaction usuri- 
eee 

“In a long line of cases, we have 
|vermitted the seller, under one 
| guise or another, to do exactly what 
|was done in the case at bar, and 
|we have permitted the transferee 
of the paper to recover in just such 
Ip situation. In the case at bar, the 





parties dealt on the strength of the 

| aforesaid rulings, which have be- 
| come the rule of property, and we 
| must not overrule these cases retro- 
|! actively. Therefore, insofar as the 
lease at bar is concerned, it must 
| be affirmed on the strength of our 
| previous holdings. 

“But the time has come when 
we must re-examine these hold- 
ings, so we now give the public 
a caveat that the effect of trans- 
actions, such as in the case at 
bar, may impinge on the constitu- 
tional mandate against usury, 
and transactions entered into 
after this appeal becomes final 
may be subjected to the taint of 
usury with the aforementioned 
decisions affording no protection. 

“Our cases disclose that finance 
companies have seized upon the 
\‘eredit price rule’ as a means of 
| obtaining more than 10 percent re- 
{turn upon what is in form a sale, 
| but it is in substance, a loan. It is 
|obvious that if a prospective pur- 
| chaser of a car, radio, refrigerator, 
|ete., should borrow $1,000 directly 
| from a finance company, then put 
| the article with the money and ex- 
;ecute a one-year note to the fi- 
|nance company for $1,200, such a 
| transaction would be usurious. 
| “But, the finance companies are 
accomplishing the same result by 
|having dealers in cars, radios, re- 
| frigerators, etc., handle the sale in 
|the first instance, and under the 
| guise of a credit price, add exces- 
sive charge which inures to the fi- 
| nance company, because the dealer 
is reasonably confident in advance 
| of the sale that he can transfer the 
| papers to the finance company for 
| his own cash price... 
| “The result is that, by the simple 
| expedient of providing forms and 
'a rating book to the seller, and 
| buying the conditional sales con- 
tract and note from him, the fi- 
nance companies are receiving 2 
usurious rate of interest. 

“We cannot permit the constitu- 
tional mandate against usury to be 
circumvented and evaded in sucl 
a manner ... The constitutiona! 
| mandate against usury can no long- 
er be chiseled away by opinions 
gradually following the previous 
| holdings more and more away from 


i the spirit of the constitution.” 
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1 June 16-19—Industrial Finishing Ex 

















ee bd Petia nternational Amphitheater, Chicago. 
—— min Events— jee 997 <0 emivertery . enttiog 
7 Que | American Society for Testing Engineers, 
New York City. 
Sept. 10-12 — Nationa! _——— —, 
: Chalfonte-Haddon Hall, Atlantic City, | 50th annual meeting, Traymore hote 
gle ene ag A I BH | Rianiie” ety, Neo 
August 24-26 — Automobile Dealers “Assn. | Oct (6- -National Used ar Dealer Oct. 20-24—National Safety Council, na 
of W. Virginia, Greenbrier hotel, White Assn stel Hollenden, Cleveland tional exposition, Conrad Hilton hotel 
Sulphur Springs, W. Va Oct. 19- hy — Flori da Automobile Dea! ers Chicago. } 
Sept. 6-8—Georgia Astomot e Dealers Assn.. Sans Souci hotel. Miami Beach Nov. 10-13—American Petroleum Institute, 
Assn., General Oglethorpe hotel, Sa Fla. annual meeting, Conrad Hilton hotel 
vannah. Oct. 26-28 — Automobile Dealers of Ala and Palmer House, Chicago 
Sept. I1-12—Colorado Motor Car Dealers bama. Buena Vista hote “ M . - 
Assn., Shirley Savoy hotel, Denver. Oct. 26-28—Tennessee Au Assn 
12-13 — Maine Automobile Dealers Noll hotel, Nashville. : . . 
"n. gy F “Rockland, Me. Dec. La daho Automobile Dealers Assr Engineering 
12-13—New Mexico Automotive | , Be Aug. I1-13—Society of Automotive Engi 
Sept. nen . 2 sae toga die Cn | Dec. 7-9—Ohio Automobile Dealers Assn. | neers, national West Coast meeting 
tap ‘N. a eS are Fas | Statler hotel, Cleveland. Fairmont hotel, San Francisco, 
+. 14-16 i ° s ° Sept. 9-1!1—Society of Automotive Engi- 
Sept. 14-l6—Kentucky Automobile Dealers . ; BF we Hofel 
Assn., DuPont lodge, Cumberland Falls Aftermarket Shows see, a sles Ws. g, 
cotta tinct York State Auto Deslers | Sune 2836—Astometive Accessories Asen Oct. 22-24—Society of Automotive Engi | Birrell Gets Third Ford Award— 
N. Y. Inc., Navy Pier Chicago. . | neers, national transportation meeting, | ; . ‘ y ; 
Sept i 1e—Wiseonsin Pr nnn Trade March 26-29, 1953—Southwest Automotive Hotel William Penn, Pittsburgh, Pa. A. G. Birrell Co., Ford dealer for 38 years in Kinsman, O., recently received its 
Assn., Schroeder hotel, Milwaukee. Show, Automobile bldg., Fair Park | Nov. 3-4—Society of Automotive Engi- | third Ford four-letter award. Receiving the award are (left to right) Jack Carkhuff, 
Sept. 15-16—Automobile Dealers Assn. of Te 6 ¢ °e neers, Chase hotel, St. Louis, Mo. | shop foreman; A. G. Birrell, president; Bun Simons, parts manager, and H. F. Coridan, 
sagt Tedh South "Carslinn. “Acromabile | Nov. 6-7 — ag oP ¢ -——- Engi- | of Ford Motor Co., Cleveland. 
’ on | eers, Mayo hotel, $a, a. - — -——— - 
oe ee — te «* Oe 5 — So lef of Automotive The back pages of every issue of AUTOMOTIVE NEWS contain the WANT AD 
SS oa c. —_ ee ‘reg — | tr °s h 1 WN ¥ k Cit Section. Others are profiting from AUTOMOTIVE NEWS WANT ADS! Are you? 
Sept, 2! -23 — South Dakota Automobile | Maryland, meeting Ocean City, Md. ' Engineers, Statler ote ew Yor ity. | 


Dealers Assn., Cataract hotel, Sioux eens: . ee 
Falls. | 

Sept, 21-23—Arkansas Automobile Dealers | 

Assn., Arlington hotel, Hot Springs y 
Nat'l Park, Ark, 

Sept. 22-26— Federation of Automobile | 
Dealers Assns. of Canada, Montreal, | 











L. A. Young Perfected 


“ACOUSTACOLL 


for Car Manufacturers! 


Que. 
Sept. 25-26 — Kansas Motor Car Dealers 
Assn., Hotel Broadview, Wichita, Kans. | 
Sept. 25-26—New Jersey Automotive lrade 
Assn., Traymore notei, Afiantic City, 
we J. 


Sept. 29-30—Minnesota Automobile Deal- 
ers Assn., Nicollet hotel, Minneapolis. | 
Oct. 9-11—Pennsyivania Automotive Assn., | 





Interview Guide 
For Salesmen 
Issued by Pure Oil | 


CHICAGO.—Pure Oil Co. is dis- 
tributing a salesman’s interview 
guide to help the salesman present 
his product to the company. 

Following a preview by G. L. 
Parsons, general purchasing agent, 
the 15-page booklet lists the pur- 
chasing areas. The main purchas- 
ing center is in Chicago with four 
division offices at New York City, 
Tulsa, Fort Worth and Houston. | 

The booklet includes a brief list | 
of products used by the company | 
that are cataloged under produc- 
tion, refining, research, transporta- 
tion and marketing. 

Also included is a list of the men | 
to see. Along with the list of Chi- 
cago purchasing agents, there is a 
list for the four division offices. 
They are J. V. Blake, New York; | 
O. J. Nelson, Tulsa; E. E. Edwards, 
Fort Worth, and S. H. Harper, 
Houston. 

For convenience of salesmen vis- 
iting the Chicago office, there is a 
list of interview hours, telephones, 
coffee shops, wash rooms and park- 
ing facilities. 


Beauty Aids 


New Products for Interiors 


Bared by Auto-Lite 
TOLEDO.—Two new decorative 
products to enhance car interiors 
were announced May 22 by Electric 
Auto-Lite during a meeting of the 


agg ee Ry Bs “Coated with Silence!” 
ment was made as George Lasko, 
More Comfort More Value! 


of Auto-Lite, addressed the group | 
on the subject of “Decorated Plas- 
tics and Metals.” 

Lasko said that Auto-Lite had 
perfected a method of finishing | 
metal to give it a rich etched effect | 
without going through the expen- 
sive etching or masking methods. | 
The new product, called Auto-Lite 
Polytone Metals, is produced 
through a_ surface process and 
comes in combinations of gold, sil- 
ver, copper, chrome and brass. The | 
new metal, because of its jewel- 
like finish, can be particularly ef- 
fective when used as backgrounds 
for transparent horn buttons or 
back dials, Lasko said. | 

The second product is Auto-Lite 
Royalty Cloth, conceived from the 
lame cloth that craftsmen of China 
vere weaving from gold and silver 
threads in ancient times. It is lame- 
like mesh in a metallic appearance 
ind is designed to accent any dec- 
yrative extreme adopted by the car 
nanufacturer. 





“Acoustacoil” coil 
combined with tubular 
original equipment in cars of 

“Acoustacoil’s”’ amazingly simplif sre al 
the last word in COMPLETE seating luxury fo 
manvfacturers. 













L. A. YOUNG SPRING & WIRE CORPORATION 


“ Acoustacoil’’... complete coil , " 
GENERAL OFFICES: 9200 Russell, Detroit 11, Michigan 
Gold Motor Co. Opens and tubular frame assemblies I P : ; L. A. YOUNG INDUSTRIES, LTD., : 
Gold Motor Co., 102 N. Llano St., assure luxury... lowest initial apres eee ok aS gt 
“redericksburg, Tex., has held its cost, trim, and installation costs E PI Re ) Chicoge dollet, Trenton, 6. o 


ormal opening. Vernon Gold is : ~— ; 
eneral manager and head of the -..and are silenced for sure 
iles department. 












Seattle DeSoto Outlet Has Winners— 
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With the Staff... 





Factory Bugaboos 

Rare is the dealer who doesn’t 
have a_ suggestion for revising 
factory relations. 

The variety of gripes is surpris- 
ing. One dealer may chafe under 
“too much” factory control over his 
activities, and another will aver | 


that the manufacturer should | 


A winning combination are these five women bowlers who represented Warrington | needle his sellers more frequently 
and Carskadden (DeSoto-Plymouth), Seattle, in the commercial women’s bowling | to keep them on their toes. 
league. The team captured first place in the league. Standing at the left are: William | 
Warrington, vice-president of the dealership, and Charles F. Carskadden, president. | dealership declares that his factory, | 


Auctioneers Set 


Cincinnati Parley 


DETROIT. 
National Auto Auction Protective 
Assn., an organization of auction 
operators and managers, will be 


held June 28 at the Terrace Plaza} are Vice-Presidents Tim Anspach, 
hotel, Cincinnati, it was announced | Albany, N. Y., and L. G. Tribble, 


here last week by Sam Goodman, 





BRAND NEW STYLING AND DESIGN FOLLOWS THE 
MODERN TREND OF NARROW WHITE SIDEWALL TIRES 


Here is a real opportunity to add to your profits. Sell LYON 
WHITEWALLS to car Owners who want the newest super- 
whitewall appearance without paying a premium for white 
sidewall tires. No extra car washing charge with LYON 
WHITEWALLS. They are attractive, durable and resist scuffing. 
Easy to clean, no scrubbing. Thousands are being sold. 


EASY TO STOCK Small stock handles 15”- 


16” wheels of all make cars. Minimum inventory cost. 


EASY TO SELL Low in price—sell on sight. 


No other accessory adds so much beauty for so little money. 


EASY TO INSTALL It takes only a few 


minutes and no special tools to install LYON WHITEWALLS. 


LYON WHITEWALLS HAVE A PLACE IN 


A meeting of the | M. Schaefer, 1623 N. Lyndhurst 





} 
manager of Aptco Auto Auction 
here and president of NAAPA. 
Reservations for the meeting 


|may be made by writing Eleanor 


Drive, Indianapolis, secretary-treas- 
urer of the association. 


Other officers of the organization 





Warehouse Point, Conn. 


YOUR ACCESSORY PROGRAM 


LYON 


INCORPORATED 


The sales manager of a Detroit} 


in producing cars that are ever| 
more high-powered, is losing sight | 
of the public’s needs. These cars 
are uneconomical, he says, and 
factory officials must drop their 
complacency and strive for closer 
contact with the buyer. 

In fact, he suggests that each 
of the factory’s zones assign a 
man to keep in constant touch 
with dealers and report their 
problems and opinions to the 
manufacturer at regular inter- 





ALONG DETROITS AUTO ROW 





deciding, our salesmen tell him, 
‘There’s a very fine dealer right 
down the street. Go ahead and 
compare.’ 


vals. Thus, common problems in 
the field, as well as buyer trends, 
could be threshed out through a 
central agency, he feels. 

One dealer says his main worry “It comes as a pleasant surprise 
is a surplus of cars at year’s end,/to our customers, and it’s made 
before the new models come out.| them a lot friendlier toward us.” 
He feels that the factory should | a al mae 
grant dealers an added discount of | ‘Proud’ of Prices 
10 or 15 percent so they wouldn't | Howard Lare, midtown Ford 
have to take a beating in clearing | dealer, has sent new-car and light- 
out this stock. |truck price lists to customers and 

* * * 


prospects with an accompanying 
Friendly Rival 


|letter declaring that “we're cer- 
A dealer in one of the three top {tainly not afraid to publicize our 
e = | A ” 

selling makes says he noticed an 

ee pe Bg as When the | never been able to understand,” 

promt a uttl rh ¢ ead pose he | Lare’s letter says, “automobile deal- 

hi ed putting in a kind word for| ers seem to be wary about adver- 
is competitors. tising delivered prices. Even when 


“For some reason that we've 


His salesmen used to knock| they do so, they usually quote only 
=. — the lowest price. And then in many 
Now,” the dealer relates, | cases, they conveniently forget the 


“when a customer has looked 
over our line and says he wants “Here at Lare Ford, we may be 
to examine a rival make before rebels. I wouldn’t know. But 


|equipment prices. 











TO FIT 


15” AND 16” SIZES 


= whatever we are, we're certafhly 
not afraid to publicize our prices. 

In fact, we’re rather proud of 

them. 

“During the past two years, they 
|haven’t advanced nearly as much 
las the prices of other commodities. 
For that matter, Ford prices 
|haven’t advanced as much as the 
prices of a number of other makes 
of automobiles.” 

* *- od 
Sellout Promised 

Nash dealers, in response to a 
factory questionnaire, have ex- 
pressed confidence that they will 
be able to sell all the 1952 Nash 
cars shipped to them from now 
until Sept. 1, reports Joe De- 
Ponio, sales manager for Frank 
Hammond Motors. 

DePonio disclaimed knowledge 
as to why the questionnaire was 
pegged to the Sept. 1 date. 

At his place of business, says 
DePonio, sales have increased 50 
percent since suspension of cred- 
it controls, and Statesmen and 
Ambassador models are not in 
sufficient supply to satisfy de- 
mand. 


* * * 
Forgotten Technique 


Fred H. Waterman, sales manager 
{for Johns Brothers, Inc. (Ford), 
| fears that present-day salesmen are 
|neglecting a vital aspect of selling 
| technique—demonstrations. 
| When a prospect walks in and 
wants to know how much he can 
| get for his old car, a salesman too 
|often will start to haggle over 
| prices, Waterman says. 

The idea is to sell new cars, 
| Waterman insists, and a demon- 

stration of a new model’s super- 
ior qualities will whet a custom- 
er’s appetite and bring a sale 
that much closer. 

Prospect lists have gone out the 
| window, Waterman says. Before 
the war, a file of potential custom- 
ers could be kept, and the sales- 
man could contact them at 10 or 
| 30-day intervals. But today’s buyer, 
if he’s really interested, will get a 
| new car from one dealer or another 
|within 48 hours, Waterman has 
| discovered. It’s up to the salesman 
| to act fast. 


ALL CARS 


* « * 
R. . F. 
Older dealers are glad that the 





“would-you-take” gimmick is dy- 
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\ ing out in Detroit. The last revival 





pa 





j |of this little stunt is said to have 





Order 


are ready 


Approved and 
leading tire 


EASY TO DISPLAY 


Don’t wait! Call your jobber and 
order your LYON WHITEWALLS. 


Your customers 


| soured many a prospect. 

As of old, motorists received a 
postcard or found a handbill on 
their windshield asking, “Would 
| you take $ ... for your auto as a 
tradein on a new car?” Generally, 
lan extravagant figure was quoted 

Since the “offer” was phrased 
in the form of a question, it was 
not considered binding on the 
dealer’s part, but the implication 
was there. Sometimes, a sales- 
man made the bid verbally to 
stir a buyer’s interest. 
to buy Now! | Prospects were drawn to thi 
ev | showroom, of course. And then th« 
distributed by all |fireworks started, If the bvadols 

figure given was too high, the 
manufacturers. | salesman found himself up a tre: 
}and was forced to renege, and the 


Today! 








13881 WEST CHICAGO BOULEVARD -« 


DETROIT 28, 


MICHIGAN 





Shipping container—5 individually 
packed sets of 4 pieces each in a 
master carton weighing approx. 30 Ibs. 
@ Monufactured under patent number DES 140,205 


| prospect frequently would stom} 
|out of the showroom in a rage. 
| It isn’t a good thing for custom 
jer relations, many dealers say. 

















assistance from an unexpected source. 


‘‘Honestly, Mr. Dusty, I don’t see why I should buy 
this car on time’’ interrupts this widow, waving her eye- 
lashes at me coyly. “‘Particularly since I can have a 
check ready for you in the morning.” 


I had taken my charming customer halfway through the 
Brown Book but I could see the medicine wasn’t taking. 
“‘T’ll agree it needs some explanation, Mrs. Desmond,” 
I say, maneuvering for another opening. ‘Did I point 
out how comforting it is to keep your cash or other 
sources of credit free for emergencies?” 


“Oh, I really don’t anticipate any emergencies, Mr. 
Dusty.” This dreamboat is still playing hard to get 
when a fire siren begins to moan through my office 
window. 


“That horrible siren reminds me of the fire my neighbor 
had last week.’’ The sweet thing shudders delicately. 
“And he didn’t have any fire insurance!”’ 


“Do you know this is the first time I’ve heard the fire 
engine this week?” I come back, because her remark 
gives me a perfect opening for one of my favorite closing 
stories! ‘‘Did you ever stop to think how many auto- 
mobile collisions we have in this town as compared to 
the number of fires?” 


‘‘Now that you mention it, Mr. Dusty, I guess there 
are a lot more auto accidents,” she replies. 


‘“‘That’s the point I’m driving at. There’s a mighty big 


How to make a 
sale with a siren 


In which Dusty reaches a stalemate with a lovely customer and then gets 
UNIVERSAL C.1.T. 








chance that you can lose your investment in your car, 
Just as your neighbor lost his investment . . . a much 
bigger chance, really! That’s why you need this collision 
and comprehensive coverage that goes with all the other 
protections and services in the Universal CIT Plan.” 


“T’d surely hate to have to pay the bill if I wrecked or 
lost that pretty convertible,” she sighs, then she trains 
those gorgeous eyes mischievously on my bow tie. “I 
think I’ll try that plan of yours. You know, Dahling, 
you’ve been making a lot of sense all along but while 
you were talking I’ve had the most terrific urge to 
straighten that bow tie of yours!” 


I never could get mad at a beautiful gal—especially 
when she’s signing a contract. 
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Australian 


Industry Counts Up 


Auto News 


50 Years of Progress 


To Vital Role in Economy 


SYDNEY, Australia. (UTPS) 
\7 Before World War II, the Aus- 
tralian auto industry confined its 


activities largely to distributing 
motor vehicles imported from over- 
seas and building a limited number 
of bodies for imported chassis. 
Today, celebrating its 50th an- 
niversary, it has mushroomed 
into one of the country’s leading 
industries, employing some 370,- 
000 workers and serving as a 
major source of revenue for the 
Australian government, 


| 
There now are 65 production as- | 


sembly plants in Australia, employ- 





Kentucky Names 
Committee Heads 


For Coming Year 


LOUISVILLE. — Orville R. Har- 
rod, president of the Kentucky 
Automobile Dealers Assn., has an- 
nounced that the following mem- 
bers will serve as chairmen of the 
association’s standing committees 
for the fiscal year ending March 


ing 9,066 and paying an annual 
wage bill of $9,000,000, and 413 
body-building plants, with a staff | 
of 14,982 receiving $14,000,000. Com- 


ponent parts and accessories are 


manufactured in 124 factories, em- 
ploying 5,331 who earn $5,000,000. 
” * + 
57,000 Units a Year 
VERY year, more and more 
4 Aussie-built vehicles are reach- 
|ing the market. Three firms—Gen- 


|}eral Motors, Ford Co. of Australia 
and International Harvester — to- 
|gether are producing cars, trucks 
|and tractors at a rate of more than 
57,000 a year. 

There already are more than 
55,000 of GM’s popular Holden cars 
on the road, and 20,000 new Hold- 
ens are joining them yearly. 

Ford is turning out 130 cars, 
trucks and tractors a day and in 

1950 reached a total of 32,500. The 
company is spending $12,000,000 
to produce the V-8 engine en- 
tirely in Australia. 

I-H started building trucks here 





| 


31, 1953: 
| 


Membership, O. H. Wallace, Wal- | 


lace Motor Co., Bowling Green; 


legislation, C. F. ‘Glenn, Shug Glenn | 
Lexington; public re-| 


Buick, Inc., 


lations, C. B. Wilson, Taylor-Wil- | 


son Chevrolet Co., Paducah; dis- 
trict meetings, Dallas Queen, 


Queen Chevrolet Co., Mt. Sterling. | 


Insurance, J. A. Dishman, Tri- 
City Oldsmobile Co., Louisville; 
safety, C. E. Brents, Brents Buick 
Co., Labanon; convention, Paul 
Dexheimer, Dexheimer-Beaty Mo- 


tor Co., Somerset, and Virgil Gray, | 


Gray & Kidd Motor Co., Pikeville; 
automobile shows, Ben F. Long, 
Universal Car Co., Louisville. 

Harrod heads the policy commit- 
tee and Ben F. Long, secretary- 
treasurer, is chairman of _ the 
finance committee. 


Two Mont. Assns. 
Elect Officers 


HELENA, Mont.—Two area auto 


dealer associations have elected of- 


ficers for the coming year. 


For the Tricounty Automotive 


Dealers Assn., Frank Stangler 
(Kaiser-Frazer), of Conrad, was 
named president; Howard Ruther- 
ford (Chevrolet), Shelby, vice-pres- 
ident, and Ray O'Neill (Pontiac), 
Conrad, secretary-treasurer. 

Ray Wirth (Dodge - Plymouth) 
was elected president of the Great 
Falls Automobile Dealers Assn.; 
Curtis Hansen (Studebaker), vice- 
president, and A. J. Breitenstein, 
secretary-treasurer. 


Priority Claimed 
Philadelphian Claims She’s 


First Car Saleswoman 


PHILADELPHIA. — Any woman 
who claims to hold the title of be- 
ing the first auto saleswoman is a 
“fake” as far as Mrs. Helen C. 
Snyder is concerned, 

Mrs. Snyder says that she was 
selling cars back during the de- 


pression and has several hundred | 


of her old customers to prove it. 

Mrs. Snyder claims that from 
1935 to 1942 she was selling autos 
for a dealership on Germantown 
Ave. here. She said she 
the job 
auto salesmanship.” 

Mrs. Snyder is now director of 
the alcoholism section of the Penn- 
sylvania department of health. 





Cattle Disease Enters 


Auto Export Picture 

SHEFFIELD, England. — New 
Zealand isn’t taking any chances 
on having its animals catch 
Britain’s cattle disease. 

The country has asked Britain 
to remove all trace of soil, sand, 
clay and earth from motor cars 
before shipment, to prevent 
spread of England’s dread epi- 
demic of foot and mouth disease. 
“This is a novel complication to 
our exports,” declared Roger 
Cooke, director of Britain’s So- 
ciety of Motor Manufacturers 
and Traders. 








gave up| 
“because the war killed | 


| three 


in 1950 and has achieved an annual 
rate of 5,000, including utility and 
and five-ton vehicles. 

industry is striving to in- 
Australian content of its 
but a percentage still is 


The 
crease the 
products, 


| imported. 


| few buyers, 
| statement by L. 
| of 


. ra ra 


Oversupply of Tractors 
USTRALIA has 10,000 tractors 
in stock-—-enough to supply the 
market for two years—with but 
according to a recent 
Withall, chairman 
Chambers of 


the Associated 


| Manufacturers. 





Of the unsold units, 3,000 to 
4,000 were made in this country. 
One Aussie tractor factory re- 
trenched its employment by 500 
because of the sales lag. 


Farmers complained that taxa- 
tion was not leaving them enough | 
equipment, | 
for | 


margin to buy new 
despite the government plea 
more primary farm production and 
the offer of a special 20 percent 
depreciation allowance each year 
on new pant. 


Lite Products Adds Bolta 
CHICAGO.—Lite Products Corp., | 
7708 8. Halstead St., has added the | 





Py I i aN 
LU rd FM TOU LY 7, ZB p i meas OY 


i 3 MWe ZS Ske 


Leon 








Conduct Cincinnati Sales Session— 


Principals from GMC Truck and Coach headquarters in Pontiac who conducted a 
| recent spring sales session, the largest ever staged by GMC in Cincinnati, are shown 
above: (left to right) J. Wyzgoski, manager, wholesale parts warehouse; H. E. Echard, 
Cincinnati zone manager; E. T. Herbig, national fleet sales manager; Ira Vail, parts 
|and service, and J. G. Martin, sales organization section. GMC dealers from parts of 
| Ohio, Indiana, Kentucky, Illinois, Virginia and West Virginia attended. 








Boltaflex and quilted Boltafiex plas-|door panel applications, it is an- 
tic materials to its line of plastics | nounced by Bolta, Lawrence, Mass., 
| designed for auto seat cover and ind | manufacturer of the material. 








What's the matter 
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Some of our best friends are Westerners—Far, 
Middle, and Fort Lee NJ! Naturally we’re upset 
about Utah. Even more agitated about Arizona. 
Letting Stan Smith down like that! ... 

Like what? You, too? Tchk, tchk... 


Ga 


STAN SMITH is a refugee from radio. Ten years 
of soap operas, and he took to fish. Fish, he says, 
are easier to figure. Every day except Saturday 
(when he goes fishing) he writesacolumn “Woods 
& Waters” for The New York News. 

W&W is generally about fish, how to, and 
-ermen. Sometimes in cold weather about ducks 
and deer, but mostly fish. Smith sends himself on 
assignments to the damdest places, and press- 
rates back pieces about very odd people. He 
usually composes with his collar open, bringing 
a breath of the Great Outdoors to our smoke- 
filled (94°, cigarette) newsroom. 

Most fish-columnists are fishermen who learn 
to two-finger a typewriter. But like Hemingway, 
Smith wrote real good before he fell for fish. His 
stuff is liked by people who don’t care phfft! for 
fish, or deer, or ducks. He is read out in the wide 
open spaces where The News costs 5c daily, 10c 
Sunday (adv.). Even in Des Moines, Ia! ...Which 


=>. 


Exclusive photo of Mr. Smith during 
one of his rare visits to the office. 


Sa Ze 


Z PT 


acne 








H = 








































AUTOMOTIVE NEWS, JUNE 9, 1952 





FOB FACTORY 








[* HAS recently been discl 
tractors have been undergoi 


Engineering Skill 
Displayed by Soviets 





osed that two Russian-built 
ng scrupulous examination by 


engineers and research experts of Caterpillar Tractor Co. 


Originally held as classified material, the results of these | 
exhaustive studies have now been made public. The results | 


of microscopic examination of# 
the Russian tractors throw | 
considerable light on the tech- | 


nical competency of the Reds. As | 
a broad generality, it may be said 
that Russian technicians have ad- 
vanced considerably farther than 
most Americans are willing to con- 
cede. 

Caterpillar researchers found 
that the captured Russian trac- 
tors were remarkably intelligent 
Chinese copies of a Caterpillar 
tractor model built 10 years ago. 
There were practically no engi- 
neering changes. Instead, the | 
Russians apparently concentrated | 
on (1) changing the dimensions | 





to the metric system so it would 
fit their tooling; (2) taking max- 
imum advantage of nearly 49 
years of engineering experience 
at Caterpillar. 

To the layman, it seems like an 


easy task to make Chinese copies| changeable and capable of assem- 
of a gun or a tank or a plane.| bly without further working: | 
Is this particular part finished | 
low side of the 


Actually, the job is not nearly so 
simple, particularly if only one or 


two models are available to work|to the high or | 
| dimension range? How much stock | 
was removed after heat treatment? | 
|What are the tolerances? Failure 
lew are some of the questions | to answer any of these questions 

that have to be answered if|correctly can easily lead to tre- 


from. 
# * 


Technical Questions 





ape 
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practices, generally speaking, com- 
pare favorably with U. S. practice. 
While many of the surface finishes 
were rough, where good finish and 
close fits were required the Rus- 
sians were able to achieve the 
finish desired. 


Accuracy Achieved 
| HILE a complete check was 
| not possible, the Russians ap- 
|peared to be holding dimensions 
| close enough to permit interchange- 


=. | ability of parts. They use advanced 


New U. S. Rubber Branch Office— 


The new home of the U. S. Rubber Co.'s Detroit branch offices and warehouse, 


are located at 2121 W. Fort St. The new building is distributing headquarters for all | 
U. S. Rubber Co. divisions operating in this area. 





|parts are to be completely inter-|mendous engineering and produc- 


| tion difficulties. 

| While final conclusions cannot 
be drawn, studies of the Russian 
tractors permitted a close exam- 
ination of Russian metalworking 
techniques, materials and meth- 
ods. The Russian bearings, while 
not up to our own standards in 
many respects, appear to be ade- 
quate. 

Heat treating and machining 
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is why we can’t understand 


Two YEARS BACK, Smith got out a small book, 
titled ‘Manual For The Fisherman.” At 30c per 
copy it was a sellout. Secondedition last year ditto. 


On Sunday, Feb. 17, whe 


Utah! And Arizona. 
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All fishermen who read Smith’s column know 


already that The News is a great newspaper. We 


n he was fresh out of 


fish items, Smith announced his 1952 Edition. In 
fact, you might say he promoted it. Out April I, 


and first come, first served. 


Well, the Smith clients took ball-point in hand 


and ordered, sending $.30 US, to cover printing, 


mailing and author’s alterat 


By April | mail orders, cash enclosed, reached 


10,355! Since April 1, nine 
have purchased in person, a 





Bureau in the News Building!! The 30,000 edition 


will probably be gone be 
message gets in print!!! 


By April 21, mail orders were up to 14,652!!!! 
Came from Canada, Mexico, Canal Zone, every 
state of the Union. Except two... Correct! Utah 


has mountain streams as w 
Lake. Every summer, lots of 


to get out of Arizona. It doesn’t make sense! 
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ions. 


thousand Smith fans 
t the Readers Service 


fore this palpitating 


would like to remind the advertisers uninterested 
in fishing that The News is a great advertising 
medium, for reaching fishermen or otherwise. 





DID IT EVER occur to you that fishing is more 
expensive than bullfighting, except to bulls? One 
outfit usually lasts a bullfighter a lifetime, but 
fishermen are always outfitting themselves! With 
waders, chamois vests, rods, reels, lures, Scotch 
whiskey, forty-foot cruisers with twin Diesels, 
plane fare to Acapulco or the Restigouche, cigars, 
long underwear, ship-to-shore telephones, and 
mink coats for the little woman at home. When not 
fishing, Smith readers are regular consumers. 

With more than 2,175,000 circulation daily and 


4,100,000 Sunday, The News also reaches millions 


ell as the Great Salt 
people go fishing just 


After tallying 10,000 mail orders for the 


ut for tunafish sandwiches. 


Smith book, Miss Margo Connell of the News 
Readers Service Bureau no longer sends 
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of non-fishing families who buy everything... 
taps more respectable responsive buying power 
than any other medium in the USA. Except, 
as we said, in Utah. And Arizona . . 
are not well informed about The News, don’t 
be embarrassed. For facts, call any News office. 


. If you 








MANUAL For The Fisherman, 
by Stan Smith; 64 pages, plus 
covers; 30c. Issued 

April 1, 1952, Out of print. 


hardening practices, such as elec- 
trical induction heating. While 
molybdenum is apparently not 
being used, the Reds have found 
adequate substitutes for hardening 
| steel through the use of nickel and 
chromium. 

The Russian technicians ap- 
parently can obtain super accur- 
acy and excellent close fits where 
they want to do so. For example, 
the plunger in the fuel injector 

was an exceptionally good job of 
| metal craftsmanship, The accur- 
| acy of this part was equal in 
every respect to American prac- 
tice. 

The study also revealed the 
status of Russian production 
methods. They appear to have at 
least some of the most modern 
Gleason gear cutters that are 
widely used in U. S. auto plants. 

There is some question as to 
whether they have fine cutting oils 
| that are used in our machine shops. 
|The Russians use castings rather 
| than forgings at every opportunity, 
| indicating either a lack of forging 
| equipment or a stronger preference 
| for castings over forgings. 


Knapp Mills 
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| Describes 
Lead Clad Steel, Copper 


| LONG ISLAND CITY, N. Y.—A 
| 22-page booklet, entitled “The His- 
| tory and Development of Ferrolum 
|Lead Clad Steel and Cupralum 
| Lead Clad Copper,” has been pub- 
| lished here by Knapp Mills, Inc. 

| The booklet, the firm said, of- 
|fers a solution to corrosion prob- 
|\lems incident to use of sulphuric 
acids. It is available from the com- 
|pany’s Research Dept., 23-15 Bor- 


|den Ave. 
* * * 


Westinghouse Develops 
Melting Metal Process 


PHILADELPHIA.—A system for 
| “floating” metal in space and melt- 
ing it without a crucible has been 
|announced by Westinghouse Elec- 
| tric Corp. 
| The procedure, the company re- 
ports, suspends a lump of metal 
| by means of an electromagnetic 
field while powerful electric cur- 
rents reduce it to a molten mass. 
|The process, in removing the need 
for a crucible, thus eliminates the 
risk of contamination often intro- 
duced by the materials of the cru- 
cible itself during the melting op- 
eration,” states the company. 

+ * ok 


U.S. Rubber Announces 
New Type Grinding Wheel 

NEW YORK.—Development cf a 
new type of cup grinding wheel 
which the maker claims retains its 
sharp cutting edge throughout its 
service life was announced by the 
mechanical goods division of U. S. 
Rubber Co. 

The wheel has a hard shell of 
tough resin-bonded abrasive built 
around a core of ranid-cutting 
resin-abrasive construction, states 
the company. The shell, which is 
three-sixteenths of an inch thick, 
resists “mushrooming” or rounding 
of the wheel's cutting edge, U, S. 
Rubber claims, and wears evenly 
across the entire face of the wheel. 
| * * ~ 
Kentucky Worker Designs 
New Tool for Fastening 

LEXINGTON, Ky.—Lester Y. 
Ryles, of 96 Burley Ave., a storage 
division worker at the Lexington 
Signal Depot, has invented a tool 
to replace an iron rod which form- 
erly was necessary to fasten trucks 
and trailers onto flat railway cars. 
| Depot officials say that with the 
|new tool, a ratchet wire twister, 
!one man can do the work of five 
inexperienced men using the iron 
bar. 


The back pages of every issue of AUTO 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 

'MOTIVE NEWS WANT ADS! Are you? 
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NPA Applauds Usage 
Of Substitute Metals 





By William Ullman 


Washington (¢ 


Sorrespondent 


UBSTITUTES have conserved critical materials for de- 
greatly upsetting the normal | 
markets for scarce metals, according to W. H. Wiewel, in 
charge of NPA’s metals and mining division. 

“The conservation enabled industry to meet the needs of 


fense mobilization without 


the defense effort and at the? 


same time maintain the pro- 


duction of civilian items and 
retain labor forces,” said Wiewel. 

He said NPA realized that con- 
servation actions of any kind are 
likely to alter some of the markets 
for materials, and 
so initiated sub- 
stitution recom- 
mendations with 
caution. 

Among the sub- 
stitutes used with 
good effect, he 
said, were: 
chrome steels for 
nickel steels; sili- 
con bronze and 
tin - bearing 
bronzes for many 
nickel and monel items; zine for 
cadmium, and sometimes aluminum 
for zinc. With the increase in the 
supply of aluminum, allotments of 
that metal also were offered for 
copper and brass. Plastics and for- 
est products were used for metals 
in many instances. 

Wiewel believes shortages of 
metals will be relieved progressive- 
ly over the next year or two, and 
as current expansion programs are 
completed considerable supplies 
will be released to the normal mar- 
kets. However, to predict at this 
time which of the critical metals 
will be first on the list would be 
dangerous, he declared. 

The development and proper 
use of metals in the future must 
be encouraged, Wiewel said. 

“New inventions, technological 
improvements, and new demands 
are calling for an ever increasing 
amount of new products,” he said. 
“Business must carry on research 
in metals that will go into their 
products in the future, and both 
DPA and NPA must make avail- 
able to industry sufficient amounts 
of even the most critical materials 
to carry on such research and de- | 
velopment.” 





William Ullman 





* * 


Check on Planners 
SPECIAL committee to check | 
on stabilization policy deci- 
sions concerned with the defense | 
production program has been set up 
by Presidential Aide John Steel-| 
man, acting head of the Office of | 
Defense Mobilization. 

The action includes an order 
that all decisions affecting wages, 
prices, credit controls and similar 
economic matters must be passed 
upon by this committee before 
being announced. 

The move, it was said, was taken 
to forestall any possibility of an- 
other conflict such as_ resulted 
from the Wage Stabilization Board 
decision on wage increases in the 
steel industry. 

> 


FRB’s Credit Report 

HE Federal Reserve Board re- 

ports that its credit curbs, dur- 
ing the 21 months they were in ef- 
fect, served in a measure to cut 
installment buying by more than | 
$750,000,000. 

FRB officials, however, would | 
not say that their anti-inflationary 
rules were entirely responsible for 
the slash. They did state that as 
of Apr. 30 installment credit on 
purchases of automobiles, house- 
hold appliances and other hard 
goods amounted to $7,106,000,000, 
compared with $7,858,000,000 on 
Sept. 30, 1950, two weeks after the 
regulations went into effect. 

The agency also reported that 
total consumer credit outstand- | 
ing on sales, loans, charge ac- 
counts and services on Apr. 30, 
was $19,771,000,000. This was $213,- 
000,000 more than on March 31, 
and $645,000,000 more than on 
Apr. 30, 1951. 

During April, the amount of con- | 
sumer credit outstanding increased | 
in every direction. Installment | 


4 


* * 


credit on everything except auto- 
mobiles showed a decrease, how- 
ever. But even that was small 
$7,000,000. 

* 


+ * 


Zinc Becoming Plentiful 
HE International Materials Con- 


ference has freed zinc from any | 


further allocations controls. It is 


the first of seven materials held|ler for the new Alexander Kaiser- 
under allocations regulations by the | Frazer organization. 


| 
| 
| 
| 


| metal. 


| Alexander Motor Co., 
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| 28-nation conference to be decon- 





trolled. 

IMC officials explained that the 
supply problem for zinc was ex- 
ceptional and that the decontrol 
move implied no early termina- 
tion of the restrictions, which | 
still apply to international deal- 
ings among anti-Communist na- 


tions, in copper, sulphur, tung- 
sten, molybdenum, nickel and co- 
balt. 

The U. S. is the world’s largest 


producer of zinc with an output of 
close to 900,000 metric tons annual- 
ly. However, it must import some 
to satisfy domestic needs for the 


Production of zinc among non- 
Communist nations of the world is 
running currently at about 500,000 
| metric tons a quarter. Next to the 
U. S. major producers are Mexico, 
Norway, Britain, Austria, Ecuador, 
Peru and Italy. 


Adame Made Controller 
Joe Adams, office manager for 
Dallas, be- 
fore its Kaiser-Frazer dealership 
was purchased by Kaiser-Frazer 
Corp., has been appointed control- 





New Broadway Nash Dealer— 
New York Nash Corp., 1780 Broadway, opened a new sales showroom, on the 


‘great white way.’ The new showroom is pictured above. New York Nash president is 





Norman Files. 





‘We like the way 
Ventshades 
sell themselves” 


“As far as we’re concerned Ventshades are 100 


per cent! ... from both the dealer and customer 


viewpoint, They add a lot to the car’s appearance 
and have great utility in permitting the motorist 
to drive in the rain with his windows open. They 


also do a lot to shade the eyes against overhead 


glare. 


“We think Ventshades are reasonably priced and 
certainly their quality is excellent. We have sold 








Mr. Daniel began his career in the Ford field in 1922. Starting 
at the bottom, he has made his way upward by successive 
steps—parts clerk, bookkeeper, office manager, and sales man- 
ager—to his present position of president and general manager 
of a leading Ford dealership. Under his leadership, Beaudry 
has twice won the coveted Ford 4-Letter Award for sound man- 
agement, finances, facilities and competitive spirit, the last 
time being in 1950. 

Mr. Daniel is a past president of the Atlanta Automobile 
Dealers Association and takes an active part in Masonic and 
civic affairs. 


a lot of them and have yet to get a single com- 


plaint—which is something you can say for very 


few accessories. 


“Another thing we like about Ventshades is the 


way they sell themselves. Once a customer has 









ORDER NOW. 


them on his car, you can bet he will insist on 
having Ventshades on every car he buys. That’s 
why we sell more and more Ventshades each 
month and why we know our sales will continue 
to increase in the future.” 

Ernest G. Beaudry, Inc., is Atlanta's first and oldest Ford dealer, having been estab- 
lished in 1916. For the past seven years the concern has been a c der in 


parts, service, truck and used-car sales in the Atlanta district, with parts and service 
business averaging $100,000 a month. 


tet + | 









The passenger-car sales and service 
occupy a four-story building cover- 
ing most of a city block. 






Unique in the area is Beaudry’s 
completely separate truck sales and 
service department housed in this 
modern plant. 







FROM YOUR CAR MANUFACTURERS’ WAREHOUSE, FROM YOUR WHOLESALER 


























New Mich. Demo Rules 


Amendment Bases Titling of Such Vehicles 
On Dealer’s Quota from Factory 


LANSING.—Several new laws 
and amendments to laws affecting 
the auto industry in Michigan are 
analyzed in a recent bulletin to its 
members by the Michigan Automo- 
bile Dealers Assn. 

An amendment to Michigan’s 
sales tax act permits any dealer 
with a factory contract covering 
25 to 500 cars to use a maximum 
of five cars for demonstration pur- 
poses. Dealers handling more than 
500 cars in any one calendar year| 
are permitted an additional dem- 
onstrator for each extra 100 cars, 
up to a maximum of 10 demon- 
strators. 

“A dealer having a contract for 
24 or less cars is permitted to | 
title and license a maximum of 
two demonstrators. 

To determine his allotment, a} 
dealer is permitted to count both| 
cars and trucks. 


The amendment provides that| 


to customers. The tax is based on} 


the full selling price. 

“The only time that sales tax is 
exempt,” advises the 
letin, “when selling these demon- 
strators is when the sale of the 
motor vehicle is made outside of 
Michigan and title to the vehicle 
passes outside the state.” 

A dealer must deliver and as- 
sume _ responsibility for delivery 
across the state line without 
knowledge that the vehicle will be 
returned to Michigan except for 


| temporary use. 


Under a new law, primarily 
affecting trucks, Michigan’s sec- 
retary of state will issue half- 
year license plates’ in 
where the full registration fee is 
more than $50. On_ half-year 
plates there is a service charge 
of $2. 

Another new bill, passed by the 
Michigan legislature, requires deal- 


MADA bul-| 


cases | 
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Hickey Gets Fourth Straight Ford Award— 

Stark Hickey (left), president of Stark Hickey, Inc. (Ford), Detroit, receives the Ford 
four-letter award for the fourth consecutive time from Paul O. Larson, Ford Detroit 
manager. This award was one of two made to Wayne county dealers in 1951. 





dealer, however, 
much of his credit volume as he 


sales taxes must be collected on | ers to pay $20, instead of $10, for| desires. 
Under another measure, to be-!on an automobile for the purpose 


demonstrators when they are sold | 


an “installment seller’s license.” A 











NOW FOR HARDTOPS, Tog 





Ventshades, which have long been a “must” 


with thousands of motorists, 


able for the popular new Hardtops. These 
full-length Ventshades fit into the body of 
the car over the vent wings, windows and 
rear doors. They deflect rain, 
edges channel the water off to the front and 
rear. This makes it possible to enjoy open- 
window ventilation in the rainiest weather. 
Ventshades serve in fair weather, too, by 
shading the interior of the car against harsh 
overhead glare. And, of course, their spar- 
kling finish and flowing lines add to the 


beauty of the car. 


These new Ventshades are going over in 
a big way, so don’t fail to get your share of 
this profitable business. Order now. Hardtop 


Ventshades are available for Chrysler, Ford, 


Ventshades are the original rain and sun shields 


and the only ones approved 
manufacturers. 


Because Ventshades are individually designed 
for each make and model of car, they fit accu- 
rately, look better and blend with the car’s lines 
and trim. Made of polished stainless steel. Rigid, 
rattle-proof. Easily installed. Available for vir- 
tually all passenger cars and some trucks. 






LIST PRICES: Coupe Sets $ 6.50 
Sedan Sets $12.50 


+. JR DIRECT FROM AUTO VENTSHADE COMPANY 


General Motors, and Studebaker cars. 


Hardtop Sets: 


are now avail- 


and the rolled 


by leading car 


ANY CAR’S A 


° Open-window 
Wn rain or snow 


° Shade from th 
° Added be me 





RC 
-- WITH VENTSHADES| 


ventilation 


° Less fogging of glass 


auty for the car 


may finance as|come effective 90 days after ad- 


journment of the Michigan legis- 
lature, a dealer plate may be used 
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Full Length $17.50 
Half Length $12.50 


















entshades 


The Trade Mark of rain shields manufactured 


exclusively by 


AUTO VENTSHADE COMPANY 


4881 Peachtree Industrial Boulevard 
CHAMBLEE, GEORGIA 


“Atlanta’s Finest Industrial Suburb 














Death Probe Brings Plea 
Against Lances on Hoods 


QUEBEC, Que. — Recommen- 
dation that auto manufacturers 
be urged to abstain from placing 
potentially harmful ornaments 
on cars was made in Quebec by 
the coroners jury which 
brought in a verdict of acci- 
dental death in the case of 
Leopold Gingras, of St. Agapit, 
who lost his life in a highway 
accident at Valley Junction. 

It was disclosed at the inquest 
that an ornamental spear on the 
hood of the automobile which 
hit young Gingras pierced his 
heart. According to medical 
evidence, the victim would not 
have succumbed to his other 
injuries. 





of transporting, testing or demon- 
strating automobiles in the “gen- 
eral conduct” of a dealer’s busi- 
ness. 

Another measure tagged to ad- 
journment increases Michigan's in- 
tangible tax rate from 3 to 3% 
percent. 

An amendment to Michigan’s 
workmen’s compensation act in- 
creases maximum weekly bene- 
fits by $4 a week, as follows: In 
death cases, $28 for one depend- 
ent; $30 for two dependents; $32 
for three dependents; $34 for four 
dependents, and $36 for five or 
more dependents. 

Vetoed by Gov. Williams was a 
bill to stretch unemployment bene- 
fits over a period of 26 weeks. 
Williams also vetoed a measure to 
tax casual car sales. 


Gulf Oil Official 
Predicts Trend 
To Smaller Cars 


MILWAUKEE. — Smaller and 
| lighter automobiles loom in the 
| auto industry’s future, R. J. S. Pig- 
ott, research director for Gulf Oil 
Co., told a meeting of the Milwau- 
| kee section of the Society of Me- 
| chanical Engineers. 

Further, Pigott forecast, car de- 
|signers may go to sleeve vaives, 
10 to 1 compression ratios and they 
will improve fans, generators and 
superchargers. 

He said the outlook for gasoline 
| with higher octane ratings is not 
| bright, but that improved engines 
and transmissions promise better 
car performance. 

Pigott predicted that the average 
motorist will ultimately demand 
|smaller and lighter cars, and said 
there was no reason why easy- 





| riding cannot be engineered into 
| smaller vehicles. 
| “Better suspension will do the 


| trick,” he said. 


Management Men 
Meet June 19-20 


| NEW YORK. The American 
| Management Assn. will hold its 
| mid-year general management con- 
ference here at the Waldorf-Asto- 
ria on June 19-20, bringing togeth- 
|}er more than 500 top business ex- 
|ecutives from all sections of the 
country to study trends and issues 
of concern in the current manage- 
|ment picture. An annual business 
meeting will also be a part of the 
proceedings. 
| Among the highlights of the con- 
| ference will be a panel on “Man- 
| agement Polls the Pollsters,” with 
| Dr. George Gallup, Elmo Roper 
jand Clyde W. Hart being inter- 
| viewed by Don G. Mitchell, presi- 
dent of Sylvania Electric Products, 
Inc.; and a presentation by Ralph 
J. Cordiner, president of General 
Electric Co., on “Problems of Man- 
|agement in a Large Decentralized 
| Organization.” 


Denver Tax Total Up 


| DENVER.—The total collected 
|! for motor vehicle licenses and tax 
fees for the city and county of 
Denver this year was $1,137,150 for 
an increase of $101,261, over last 
year’s first quarter totals, accord- 
ing to the motor vehicle depart- 
ment. A total of 126,740 license 
plates for cars were issued in the 
first quarter of this year represent- 
ing an increase of about 4% per- 
cent over the totals during the first 
three months of 1951. Titles issued 
so far this year decreased to 26,847 
as compared with last year’s total 
of 28,555. 
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Carnival Marks U. C. Lot Opening— 


Queen City Chevrolet Co., Cincinnati, celebrated the spring opening of its used-car 
department with a two-day ‘‘carnival time’ event. A circus ferris wheel and a 
merry-go-round were erected on the firm's used-car lot and free rides were offered 
to all visitors. The event was promoted through newspaper advertising. 


] ; TC-639, issued by Torcon Corp., 
New Torcon Bulletin | Ashtabula, O. Henieeed to handle 
Information on the Torcon| variable loads at variable speeds, 
heavy-duty automatic torque con-|this Torcon transmission combines | 
verter is presented in the newj|a hydraulic torque converter and 
four-page illustrated Bulletin No.| hydraulic coupling in a single unit. 
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An opinion handed down by the} 


New Hampshire attorney general's 
department questions the validity 


of a proposed transfer tax upon 
tangible property purchased at 
| Wholesale for resale at retail. 

The plan, sponsored by four 
freshmen legislators, was _ intro- 


duced at the last session of the 
legislature and turned over to the 


legislative council for study be- 
tween sessions of the lawmaking 
body. 

The attorney general's opinion 


that the proposed tax would be 
valid when applied to purchases 
within the state, but would be 


“open to serious doubts on consti- 


tutional grounds” if imposed on) 
purchases which were “consum- 
mated outside the boundaries of 
New Hampshire.” 

* * * 


Georgia’s Governor Backs 


Anti-Diversion Proposal 

Gov. Herman Talmadge has pub- 
licly endorsed a proposed Georgia 
constitutional amendment to guar- 


antee that all revenue from the 


state gasoline tax and more vehicle | 


registration fees be used on roads. 

The proposal will be submitted 
to Georgia voters in November. 
Two other states, Alabama and 
Arizona, will have similar consti- 
tutional amendments on their No- 
vember ballots. 


Sales Tax Backed in Miss. 

The Greenville (Miss.) city coun- 
cil unanimously adopted a resolu- 
tion to authorize levying of a 1 


percent sales tax, as provided by| 


state law, and tentatively sched- 
uled an election on the issue for 
June 9. 


. * * 


Oregon Truckers Bolstered 


In Fight on Mileage Tax 

The Oregon highway council, 
trucking industry organization, has 
announced that its proposal for 
an amendment to the state con- 
stitution prohibiting a mileage tax 
on trucks has the support of the 


eo~we © 





























Specialists in the Art of Keeping Cool 


Balancing the engine cooling system calls for exact specification of radiator design and capacity. 


Long radiators provide many of the leading vehicle manufacturers with 
the answer to this vital problem. As specialists, we provide the widest possible range of radiator 


capacities and designs. 


This is our fiftieth year of radiator production. We offer our engineering and 


manufacturing experience—matching 
nearly the entire life of the automotive 
industry —to the manufacturer 

with problems of engine heat exchange. 


ENGINEERING 


PRODUCTION | 


LONG MANUFACTURING DIVISION 
Borg-Warner Corporation 


DETROIT 12, and WINDSOR, ONT. 


CLUTCHES @ RADIATORS e TORQUE 


OIL COOLERS 


ONG 






CONVERTERS 


| National Highway Transportation 
Congress. 

If the initiative is successful, the 
Oregon legislature would be com- 
pelled to increase registration fees 
or the gasoline tax in order to 
regain funds now paid through 
mileage fees 


Wis. Legislators Shun 


|Compulsory Liability 

Measures to protect the public 
from losses in accidents involving 
uninsured vehicle operators will be 
put before Wisconsin’s 1953 legis- 
lature by an interim investigating 
committee. However, the group will 
avoid a recommendation for com- 
pulsory liability insurance, accord- 
ing to informed circles. 
| A probable recommendation will 
|be for the establishment of a 
| state unsatisfied judgment fund, 
out of which indemnities would be 
paid for losses caused by unin- 
sured drivers otherwise unable to 
| satisfy claims against them. 


| The measure may be accompan- 
ied by a proposal for impoundment 
|of the offending vehicle in such 
| cases. Most likely source of sup- 
port for the fund would be a 
special tax on automobiles. 
* a“ a 
New Hampshire’s Stafford 
Opposes Sales, Pay Taxes 
Advocates of more taxation in 
New Hampshire received an up- 
set when Charles F. Stafford, 
one of the owners of Stafford 
Buick Co., Laconia, and a candi- 
date for the Republican nomina- 
tion for governor, recently 
declared he would not favor 
either a sales or income tax if 
elected chief executive. 
The stand taken by Stafford, 
| now a member of the governor’s 
council, was especially surpris- 
ing because some observers had 
felt he might be the lone advo- 
cate of increased taxation among 
the gubernatorial aspirants. 
* * * 


Ontario Alderman Seeks 


Used-Car Inspection 


William G. Harris, Hamilton 
(Ont.) alderman, has proposed that, 
in the interests of public safety, 
all used cars be subjected to gov- 
ernment inspection before being re- 
sold by lots. 


Lifting of Canada’s credit re- 
strictions, said Hamilton, will cause 
a boom in the used-car market 
and “will undoubtedly bring a lot 
more jalopies on the road.” 

The alderman, member of the 
| traffic committee, has suggested 
}an amendment to the Highway 
Traffic Act for consideration by 
Department of Highways officials 
at Queen’s Park. 

* * * 


Gas Tax Boost Referendum 
Ruled Out in Michigan 


Michigan’s supreme court has 
ruled that the 1951 law increas- 
ing the state gasoline tax rate 
from three to 4% cents a gallon 
can’t be referred to the elector- 
ate, 

In a unanimous opinion written 
by Justice Emerson R. Boyles, 
the high tribunal held that the 
gasoline tax increase law, as 
adopted by the 1951 state legis- 
lature over Gov. Williams’ veto, 
was an appropriations act and 
under the state constitution was 
not subject to a public referen- 
dum. 


|N. H. Farm Group Studies 
|Road Income from Trucks 


A special committee named by) 

|the New Hampshire farm bureau 
federation is making a study to 
determine whether trailer-trucks 
pay their fair share for construc- 
tion and maintenance of the state’s 
| highway system. 
| The report, scheduled for mid 
|summer, may influence any pro 
| posals for changes worked into the 
coming legislative program. Th: 
| committee will weigh the views o* 
|the American Trucking Assn., Na 

| tional Highway Users Conferenc 

|and other organizations. 
| * * 


x 
| Akron Considers Income Tax 


To Raise $3 Million 

Mayor Charles E. Slusser has 
proposed that the Akron cit) 
council enact a municipal income 
tax of % percent, to raise an 
estimated $3,500,000 annually, 
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‘People pay more attention to automotive 
| advertising in The Saturday Evening Fost 
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As easy as rolling off a log—that’s the way 
your automobile ads get attention in the Post. Post 


. -Rvening 
readers own cars, are able to buy new ones, and like The Saturday Evens 


to read about them. When they see your factory’s a 
ad, they think of you as the local dealer—next thing ~q 


you know they’re in your showroom, proving again 








the local value of national ads. And showing you why the Post carries more 





automotive advertising to more people than any other magazine. 
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Lawsuits Affecting Dealers .. . 





Court Decisions 


By Leo T. Parker 
Attorney at Law 
K. JONES, an automobile 
* dealer, asked this question: 
“How much care does the oper- 
ator of a used-car lot have to use 


to avoid damage liability for injur- | 


ies to patrons?” 
According to a late higher court 
decision, the same standard of 


care applies to an operator of an| 


outdoor automobile sales lot that 


applies to a merchant displaying | 
goods indoors. In both cases there | 


is a duty to maintain “reasonably” 
safe premises for customers. 

For illustration, in Schrader v. 
Kriesel Automobile Co., 45 N. W. 
(2d) 395, the testimony showed 
facts as follows: A used-car lot 
was covered with loose snow, 
with ice underneath. There were 
lumps of ice on the lot and the 
surface of the lot was made 
bumpy and rough by hummocks, 
ruts, and ridges caused by auto- 
mobiles. 

One night o1 one Mrs. 


Schrader ' 


came into the lot and selected a 
used-car and made a down pay- 
ment on it to the Kriesel Automo- 
bile Co. As she was walking on the 
|lot she slipped in a rut and fell, 
breaking her leg. The rut in which 
Mrs. Schrader slipped was two or 


three inches deep, five or six inches, 


wide, and appeared to have been 
made by a car. wheel. 
Schrader sued for damages. 

The counsel for Kriesel Automo- 
bile Co. contended that it is un- 
|reasonable to expect a proprietor 
|to keep his lot free from snow and 


|ice and its surface free from ruts| 


|or even sanded. This is so because 


ments by its nature and is driven 


|of its use as a car sales lot. 

The higher court held Kriesel 
Automobile Co. liable to Mrs. 
| Schrader for heavy damages and| 

said: 

“The 


} 
| 
| 
| 


weakness» of defendant’s 











Sometimes It's Better 


fO whisper 





That’s one thing we’ve learned in our 


current Saturday 


Instead of shouting Valvoline claims, 
we just let the reader relax and look 


over some more 


*“Motor Album.” But while he’s noting 


interesting facts 


and the new ones .. . the foreign makes 
and the customs . . . we make sure he 
also gets the facts on tough, sludge- 
chasing Valvoline and the great pro- 
tection job it does for any car. 

As each new “Motor Album” ad 
appears, more and more car-minded 
people write us for additional informa- 
tion—the one sure sign we’re getting 
close attention from the tremendous 
Post audience of nearly 10 MILLION 
readers. Hundreds of these people live 
in your own trading area. Be sure they 
see a Valvoline sign when they drive 
up. If your sign needs replacing, get 
in touch with your nearest Valvoline 


branch today. 


Here’s the Latest 1/2 Page Valvoline Ad 


(shown in reduced size) 


As it Appears in 


Evening Post series. 


pictures from our 


about the old cars 


THE SATURDAY EVENINC 


PO 





ST 


Mrs. | 


the property is exposed to the ele-| 


over by automobiles as an incident | 





FREEDOM-VALVOLINE OIL 


Old Cor—Courtesy Floyd Clymer’s Historical Scrapbook 





Opens New Building on 17th Birthday— 

Gettings-Lynch Motor Co. (Pontiac-Cadillac-International), La Grande, Ore., recently| purchase price. The seller refused 
celebrated its 17th anniversary by opening a new building at the corner of Adams 
and Hemlock on Highway 30. A used-car lot adjoins the building. _ 


(Kriesel Automobile Co.'s) argu- 
ment lies in the fact that a used- 
car lot is in the nature of a place 
of business and that its purpose | 
is to display automobiles to cus- 
|tomers invited on the premises. | 
Merely because a_ businessman | 
|}undertakes to do business under 


adverse conditions is slight reason | 


to acquit him of responsibility for 
| Shortcomings arising out of such 
| conditions. 

| “Defendant 


(Kriesel Automobile | 





OLD... 





CUSTOM .. 


this special job a look all its own. And with Valvoline always 
on guard against sludge, this car has a long road ahead. 





FOREIGN ... 





back the automobile and refund 
the full purchase price. 

For illustration, in Wilson v. 
White, 237 Pac. (2d) 275, it was 
shown an automobile dealer sold 
a used motor truck to a pur- 
chaser. The dealer promised, 
before witnesses, that he would 
put the truck in “first class” me- 
chanical condition. The pur- 
chaser paid cash for the truck. 
On the first trip the driver ex- 

perienced trouble with the brakes. 
On the second trip, also, the brakes 
and other mechanism would not 
operate efficiently. The purchaser 
took the truck back to the seller 
and demanded refund of the full 


to take the truck back and the 

| purchaser filed suit. 

| The higher court held that the 

Co.) cannot be allowed to reap the! seller must take back the truck 

benefits arising from the presence | and refund the full purchase price. 

of customers at his place of busi- | The court said: “There is ample 

ness and be remiss in performing) evidence that the truck was not 

|his duty to exercise due care for|in good mechanical condition as 

| their safety whenever performance | represented by the seller.” 

of that duty becomes difficult.” 
A * * 

Seller Guaranteed Truck 


— higher courts consist- | 
ently hold that if a _ seller! 
breaches any part of a guarantee | 
on a motor vehicle, he must take | 








Magazine Article 
‘Cites Features of 


Re-Refined Oils 








You were really somebody back in 1905 when you 
thundered past in your majestic Decauville—and you were 
smart if you protected its costly engine with Valvoline. 


. Fenders made from airplane belly tanks give 





Streaking low across the English countryside, 
the racy Alvis is a sportsman’s dream. And Valvoline, 
“World’s First Motor Oil,” keeps it humming sweet as new. 





WASHINGTON. —In an article 
|on motor oils in the June issue of 
| True Magazine, commercial users 
|of oil are told how to make it 
| easier on their engines and pocket- 
| books by using re-refined, “triple- 
refined,” oil. 

Pointing out that already thou- 
;sands of commercial users have 
|climbed aboard the re-refined oil 
| bandwagon, the article quotes Dr. 
| Winslow B. Herschel, U. S. Bureau 
| of Standards official as saying: 
| “Repeated laboratory tests show 
that re-refined oils are distinctly 
| better than new oils.” 
| It goes on to say that since the 
U. S. is now importing oil—$250,- 
|000,000 worth in 1950—“it is out- 
| right criminal to waste oil by using 
| it but once.” True says “Greyhound 
| buses have their oil drained .. . 
|sent out to be re-refined, and it’s 
used over again. Some Greyhound 
|oil has been lubricating engines 
|for as much as 200,000 miles.” 
| How to get the impurities out of 
;used oil? “That’s where the pro- 
| cessing of re-refining oil comes in” 
| True explains. “In a good re-refin- 
| ing plant today, the crankcase 
| drainings are filtered, and are then 
;put through many of the same 
| procedures used by any major oil 
company in refining crude oil. 

The oil is treated with alkalis to 
neutralize the acids, washed with 
water to remove soaps, run through 
|special clays, such as Fuller's 
| earth, to bleach it, distilled to get 
| rid of gasoline, and blended to the 
| desired viscosity. 
| “Is the final product as good as 
|new oil that has just been refined 
|from crude?” True asks. “No. it 
}isn’t as good. It’s better,” the 
article says. 


Picture Story 


Toledo Stamping a. irm 


Issues Booklet 
TOLEDO.—Giant presses weigh- 
ing 580,000 pounds and capable of 
1,200 tons of pressure and items 
as small as automatic washer tubs 
) are illustrated in a 24-page pic- 





YOUR CAR... 


Tough, sludge-chasing Valvoline, 





VALV LV 


The World's First 
MOTOR OIL 


Keeping gritty, grinding particles from 
vital motor parts—that’s a job Valvoline was made for 
with its famous film of 
protection, means longer mileage, less wear, fewer repairs. 
Change to Valvoline, made from the world’s best crude! 


If your car manufacturer pa 
heavy. duty oil, use Valvoline HPO 


ai 


COMPANY — FREEDOM, 
An Affiliate of Ashland Oil & Refining Company 


Custom Cor—Courtesy Motor Trend Magazine 


| torial brochure published by City 
| Auto Stamping Co. 

| The brochure reveals the many 
|examples of manufacturing proc- 


| esses and equipment in City Auto’s 

|metal stamping plant and in the 

die-making plant of its subsidiary, 

City Machine and Tool Co. 

It illustrates techniques in pre- 

|cision inspection during manufac- 

turing processes, operations in- 
| volved in perfecting methods of 
| efficient mass production and pre- 
| cision in manufacturing procedures 


Conn. Responsibility Law 


Is Explained to Drivers 

HARTFORD, Conn.— The state 
|department of motor vehicles has 
|mailed leaflets to Connecticut's 
| 850,000 motorists explaining th« 
| state’s new financial responsibilits 
law. 

Effective July 1, the new legisla 
tion provides that drivers held re 
sponsible for traffic accidents re 
sulting in death, personal injurie: 
or more than $100 in property dam 
|ages shall satisfy all court judg 
ments or financial claims unde: 
penalty of losing both driver-licens: 
!and vehicle-registration privileges. 





PENNSYLVANIA 
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Jordan 
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| cyclotrons 
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shooting star ash. It has been 
sprinkling the earth for perhaps 
two billion years ... just imagine 
.., five tons of ash each day.. 
invisible, harmless, cosmic dust. 
For decades the scientists have 
been wondering why do not the 
stones and stars fall apart. What 
is it that holds every atom in the 
universe together? . . One way, 
they decided, is to pound an atom 
to pieces. Such is the force that 
holds an atom together that heavy 
blows must be struck if a nucleus 
is to be broken up. 
Until recently 


physicists have 


| been using tack hammers instead 


of sledge hammers. Hence the huge 
that have been con- 


| structed. The newest of these atom 


QOMETIMES I wonder whether 
\’ those dignified men of science, 
who, through research, are shaping 
the miracles of our future, do not 
conclude that we, poor mortals that | 


we are, dominated by the super- 
stitions and illusions of our na-| 
tional childhood, are “but 


slightly changed from the semi-| 
apes who ranged India’s prehis- 


toric clay” ...as Rudyard Kipling | 
put it. 

THEN ...I say to myself. . : 
“HELL .. . those guys admit that} 


they DON’T KNOW too much| 
themselves”... THEN ... ape that | 
Iam...I start reading their stuff. 


Take for example, that meteor 
that shot over Seattle the other 
night and “exploded,” as the re- 
porters described it, at 1:26 a.m., 
“with a blinding white flash, 
accompanied by a series of ex- 
plosions that shook buildings and 
routed residents over a_ wide 
area.” 

Wouldn’t you know that the men 
of science would “pooh-pooh” the 
reporters syntax by pointing out 
that shooting stars are about as 
dangerous to watch as the sunrise. 
They afford such a fine chance to 

observe the mechanics of the COS- 
MOS. (Keep that word COSMOS 
in mind). 
* * * 
Meteorite Crater 


F COURSE, they admit that, 

once in a long time a big| 
meteor hits the earth and leaves a 
big scar. If the scar is large enough | 
to attract tourists, it is called a} 
meteorite. The biggest meteorite 
crater in the United States is El| 
Diablo, southwest of Winslow, 
Ariz. . . . 4,150 feet across and 575) 
feet deep. Since it happened a few) 
thousand years ago there probably | 
wasn’t anyone around to be “mys-| 
tified” or “routed” ... certainly no| 
chamber of commerce to promote} 
it. 

I've also read about that one that) 
landed somewhere in eastern Si- 
beria and raised hell with the land- | 
scape, many years before the Czars | 
or the Kremlin banished any “sub-| 
versive citizens” who lived long} 
enough to become qualified scien- 
tific witnesses. 

Now the men of science tell 
us that nearly one billion meteors 
hit the earth’s atmosphere every 
twenty-four hours, many of them 
about the size of that little dot 
over the letter “EYE.” Most of | 
them burn up through friction | 
with the upper air. No one | 
notices the tiny flame and they | 
shower down, a gentle rain of 





4 Letter Award— 


Powell Motor Co. (Ford-Mercury), Corry, 


Pa., has received the Ford's” “four-letter 
award” for an outstanding business record 
curing the past year. Harold K. Powell, 
president of the firm, received the award 
from Edward A. Knoll, field manager, 
Cievelend sales district, Ford division. 


pounders made its debut last week 

the huge Cosmotron of the 
Brookhaven national laboratory. 
On the first test it produced atomic 
particles with an energy of 1,360,000 
volts Once it gets down to 
work, it is designed to hurl parti- 
cles with an energy of 3 billion 
volts. 

x * * 


Barber Shop English 
OILING it down close to barber 
shop English, the Cosmotron is 
a doughnut shaped magnet, weigh- 


ing thousands of tons. It’s a sort of 


MclUAY: 
NOAH 








New Castle Dealer Gets Ford Award— 


Francis Motor Sales Co. (Ford), New Castle, Pa., was recently presented with the 
Ford four-letter award. Shown at the presentation are, left to right, George Hoyland, 
parts manager; Leon Wetmur, bookkeeper; James A. Bowman, Ford field manager; 
Harold Glenn, sales manager; James Campbell, assistant sales manager, and Charles 


Kay, service manager. 


blunderbuss that fires millions and 
millions of projectiles every second 
at atoms so small that they cannot 
be singly revealed by the most 
powerful microscope. Every’ so 
often a hit is scored on an atom. 


When an atom is hit something | 


called “mesons” fly out. They have 


a life of only a fraction of a mil- | 
lionth of a second. They are pro-| 
duced in such numbers and are so} 
penetrating that they have been | 


| detected in mines a mile deep. 
P.S. The class is dismissed .. . 





PISTON RINGS 





40 years, 


Tried, and proved for over 


the performance 


of McQuay-Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 


no matter 


McQUAY-NORRIS MANUFACTURING CO. 


how exacting. 


ST. LOUIS 10. MO. 


That will be all for today (as 

Prof. Louella Parsons says) EX- 

CEPT ... here’s a peek into the 

mysteries of Science that should 

be right down our plebian alley 
. illiterate as I may be. 

A workman in the Kaiser alum- 
inum plant in California was trying 
to tap or drill one or two holes ina 
piston made from Vanasil alloy 
(aluminum with a high silicon con- 
tent). Those alloys are awfully 
tough specimens 


Difficult to| bet even money that 
machine, too. Tap or drill a piston labeled . 


23 


made from this abrasive material 
and the tool drill promptly gives 


|out. According to the “Alcoa Alum- 


inum News-Letter,” official house 
organ of the Aluminum Co. of 
America this workman tried every- 
thing from a peanut oil bath to 
liberal dousings of whole oil to 
overcome this condition. Tap and 
drill casualties continued unabated. 

AND THEN (the house organ 
says . . “we choose to think it 
happened this way”) ... the worker 
spilled his cola drink over the part 
he was machining . , . WHOOSH 

. . The drill punctured the metal 
cleanly and accurately, like so 
much pimento. Puzzled, but de- 
lighted, he tried it again .. . Same 
| wonderful result .. . drill and tap 
life prolonged several thousand 
percent castings neatly ma- 
|chined to precise TOLERANCES 

. soft drink dispenser, EMPTY. 


The aluminum boys say they can 
| only speculate upon the “magic in- 
| gredient,” responsible for the phe- 
|;nomenon . . . BUT they say scien- 
| tists expect to have the answer 
|soon. In fact they expect to see 
|}ads in the heavy machinery trade 
journals, featuring a streamlined, 
| industry-sized jug with lots of four 
|color art . .. AND, those boys will 
it will be 
. . “LUBRI-COLA.” 
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“a FBT ie gt a cgel , in headed Rhode Island Willys, 


+ sy — 2 wea 3 Inec., which distributed for all of 

Dealer Doings Mang, SES PD iis state 4 
8 ; ~, 4 ; ; 4 : Joseph Harris, veteran auto man, 
te , , a = 2 «| will be sales manager of Seymour 


q 











Chevrolet. The service station will 
be operated by John Gallant. 


Va. Chevrolet Dealers Honor 
Emrick’s Service Chief 


George A. Wagner, resident man- | absorbed by a successor agency or | 
ager of Earle C. Anthony, Inc.,| by existing DeSoto agencies, White- | 
California Packard distributor, an- | man added. Downtown Motors was 
nounces appointment of Harvey | formed in 1946 as a Kaiser-Frazer | 
Hiers as Packard dealer at Santa|/ agency. It became a DeSoto-Plym- 





Ana. outh dealer in 1947. Norman Joseph COSENTINO MOTORS » 

Hiers has been in the motor-car | is president. g The Virginia Chevrolet Dealers 
business since 1920. He resigned | * * * Assn. has named N. E. Whitlow, 
as used-car and new-car manager | Packard-Biloxi Motors in charge of the service depart- 


ment of Emrick Chevrolet Sales 
Corp., “service manager of the 
month” for May. 


for Pollard-Ravenscroft Co. in Van 
Nuys, Calif., to take over the Pack- 
ard franchise. 


Packard-Biloxi Motors, Inc., Pas- | 
cagoula, Miss., has been granted a| 
charter of incorporation. Capital | 





I 
|; = 


ee ee ; ec ; Whitlow has a record of 23 

» . . stoc fas sted at $20,000. wi A . . P 
Kornik Heading Dealers ee ee » at years of service with Emrick. 
In San Diego County Opens Used-Car Dept. . a sick seiauiian meaner ah “whit. 
Newly elected officers of the Roy Connor Nash Co. has an- | Cosentino Presents Driver Training Car— | low’s selection, said: “He is a 


San Diego County (Calif.) Chev- | nounced the opening of a used-car} A new 1952 sedan was recently made available to the students of Seneca Falls,| respected, faithful and hard- 
rolet Dealers Assn. are Lou Kor- | department at Highway 75 and|N. Y., central school for driver training purposes by Cosentino Motors, Ind. (Stude- | working service manager.” 


rg! pny tamend vat Chane = 5th Ave., Corsicanna, Tex. baker). Gathered for the ceremony marking the official presentation of the car were * * * 
dent; Lou Reneau, of Chula V sta, * * * | (left to right): C. S. Jacoby, AAA representative; James S. Wood, chief of police; TPH Swi > 
vice-president, and Art Coltrain, | 7 oyin Shifts to Chevrolet |M. J. Cosentino, Studebaker dealer; Arthur Baker, superintendent of schools; William Duliding , etter Marks 
of La Jolla, secretary-treasurer. ‘ | Fay and Vincent Davies, driver education instructors. | Deals in Winnetka, Ill. 
oe ar From Boston Chrysler Deal |————— —— ~-—- A euttch to hendemasters tal 
Bi S ° D iment Seymour P. Levin has sold his | ¢ brid f l f Ch f Le ling highii hted pas co gp oleted 
igger Service Vepartme ek ; i: % ambridge, forme PV- | f vin i s jings highlighted recently complete 
88 P Chrysler-Plymouth dealership in | ag Mgpeanig, Poe ceri en ee ee | dae re Winnie. Ill. . , 


| rolet Co. The new Chevrolet deal- | sales, beginning in 1944 with the| 


Brings In More Business Boston and has ac ire > “ ~ 

. . quired a Chev- ‘itn te F Bix <- Charles E. Stube, head of Pack- 
Ed Nathan, service manager of |rolet franchise. The new company | ¢Tship is one of the largest in the Organization of Seymour Motor/arq Hubbard Woods, Inc., retired 
Murphy Motors, DeSoto-Plymouth | will be known as Seymour Chev- | Zone. Sales, one of the Hub’s largest | from the automobile business and 
dealership for the Culver City|rolet, Inc., located at 844 Main St..| The move climaxes the rapid | downtown dealerships. Earlier, Lev- | (Continued on Page 25. Col. 3) 





(Calif.) area, reports a decided in- 
crease in business volume. His 
total of 597 repair orders in Febru- 
ary represented an increase of 116 ™ 
percent over that of January. 

Nathan credits the extra volume 
to enlargement of the paint shop, 
installation of new engine analyzers 
and the recent opening of a second 
body shop and tire shop. 

+ + * 


Badolati Named 


Joseph Badolati has been named 
manager of the sales and service 
truck department at Dexter Mo- 
tors, Inc. (Dodge), at First Ave. 
and 98th St., New York. 


* + * 


Nederland Expands 


Nederland Motor Co., Nederland, 
Tex., has moved into new and larg- 
er quarters at 615 Twin City high- 
way. The new building recently was 
completed at a cost of $15,000. 


* * * 


Cooke Has Farms Aplenty 

V. V. Cooke, Chevrolet dealer in 
Louisville, has spiked rumors that 
he is down to his last farm and 
intends to quit the cattle-raising 
business. Cooke’s advertising 
manager, Harold Finley, said that 
although Cooke recently sold a 
250-acre farm near Louisville, the 
Chevrolet dealer still owns two 
farms in Kentucky and one in 
Florida. Cooke raises purebred 
Herefords. 














“wee 





* * * 
Kansas Burglars Wreck | 
Safes in Spruill Office 


Two large safes in the office of | 
Spruill Motor Co. Great Bend, | 
Kans., were cut open by burglars | 
recently. } 

After breaking into the building, | 
the burglars took a torch from the | 
shop and cut the safe doors to 
pieces. The actual cash loss was| 
only about $70, but damage to the) 
safes ran into hundreds. | 

* * * 


Hahne Buys Calif. Deal | 














‘ 
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Park Motors, Pontiac dealership 
in Huntington Park, Calif., form- 
erly owned by the late Les Lumley, | 
has been purchased by Jack| 
Hahne, an auto dealer in Van} 
Nuys, Calif. 





* * 
New Association in W. Va. 


Puts Dempsey at Helm 


Ten Princeton (W. Va.) dealers 
have banded together as_ the 
Princeton Automobile Dealers 
Assn., with better public rela- | 
tions as a primary objective. } 

Walter Dempsey is president of | 
the new organization, and J. W. 
BonDurant is_ secretary - treas- 
urer. Directors are Karl Woods, 
E. K. Johnston, Roy Cullop and | 
B. C. Gibbs. _— 


* + * 





a 














Main St. DeSoto Concern 
Quits July 1 in Buffalo | 

Downtown Motors, Inc., 1100 
Main St., Buffalo, will give up its | 
DeSoto-Plymouth franchises by | 
July 1 and its’ used-car business | : . si 
shortly after that, «Vice-President | 
and General.Manager E. Russell | 
Whiteman announced. 

The company will lease its two 
Main St. buildings. Downtown Mo- 
tors’ 50 employes probably will be 











Ford Grads Re-Unite at Las Vegas— 


by the graduates and their wives. 
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Eighty-five western region graduates of the Ford Merchandising school held their 
fifth annual reunion Apr. 23-24 at Las Vegas, Nev. John F. Heflin, dean of the school 
in Dearborn; Arthur S. Hatch, Ford division western region sales manager, 
regional district staff members conducted a series of panel discussions covering all | 
? phases of dealer problems. The successful meeting was climaxed by a dinner attended | 





automotive industry, every week throughout the year. 


Wondering how new-car and truck production and sales are making out? 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
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sold his building at 925 Linden 
| Ave. to Chieftain Pontiac, Inc., of 
which Gardner Goldsmith is gen- 
|} eral manager. 

The Chieftain Pontiac building at 
562 Lincoln St. was occupied by the 
newly organized Packard North 
Shore, Inc., 
and Joseph A. Balak as partners. 
Both formerly were associated with 
Stube. 


* * * 


35 Ark. Employers Adopt 
Group Insurance Plan 

The Arkansas Automobile Deal- 
ers Assn. group welfare plan has 
been adopted by 35 dealers, whose 
employes as of May 15 will be- 
come eligible for insurance bene- 
| fits for themselves and their de- 
pendents. Prudential Insurance 
Co. is underwriting the plan. 

Roland Hughes, of Jonesboro, 
Lincoln-Mercury dealer and pres- 
ident of the association, hailed 
the new welfare plan as “the 
most far-reaching move in our 





with Alexander Gray | 


24) 


business in a long time toward 
promotion of good employer-em- 
ploye relations.” 

* +. * 


Chevrolet Truck Show Held 


By N. H., Vermont Dealers 


Chevrolet dealers from New 
Hampshire and Vermont took part 
in a three-day truck 
recently in Claremont, N. H., under 
sponsorship of the Twin State Val- 
| ley Chevrolet Dealers Assn. 

New Hampshire dealerships par- 
ticipating were: Fairbanks Garage, 
A. S. Little & Son, Rogers Garage 
and Howe Motor Co. From Ver- 
mont there was Davis Bros. Ga- 
rage, Miller Automobile Co. and 
Shattuck’s Garage. 

. 68 6 


Burnett Wins Contest 


Winner ci the recent “service to 
| customers’ planning program con- 
ducted among seven distributors of 
|MoPar parts and accessories in 
Oregon, Washington, Idaho and 
Montana was Roy Burnett Motors, 





MN 


—— 


product without telling him how. 








the loser is you. 





GMAC Plan. Like this: 














the greatest value at low cost. 


and then—after promising to come back “real soon”’—walk out. 


(4) Repeat business created by customer benefits in GMAC service. 








GENERAL MOTORS ACCEPTANCE CORPORATION 














TIME PURCHASE 


PLAN 








You’re headed for trouble today if you tell a prospect why to buy your 
Too many will take your time, agree with you, ask the price difference, 


Why? Where do they go? A lot of them leave your showroom to arrange 


for financing and never return. Whether they buy elsewhere or not at all, 


You can’t write up a walkout. But you can turn your showroom into a 


salesroom, and a real number of these prospects into purchasers with the 


Tell them they save 4 ways with the complete GMAC Thrift-Guard Time 


Purchase Plan. They save time. They save trouble. They save worry. They get 


Sell them the how as well as the why and you'll see them ride out, not 
walk out. You'll gain (1) Control of the time sale, (2) Dealer gross from time 


sales, (3) Shop volume and replacement sales from insurance loss settlements, 


Sell the complete GMAC Plan to increase 
your time sales...keep more customers. 


The Time Purchase Plan 
that can be offered only 
by dealers in 
CHEVROLET, PONTIAC, 
OLDSMOBILE, BUICK 
AND CADILLAC CARS. 


Also offered for used cars of all makes 
sold by these General Motors dealers. 





Firm Keeps Doors Open 
Late During Bus Tieup 


Rendering a special service in 
view of the city’s prolonged bus 
strike, Cool Chevrolet, 360 Cul- 
ver Rd., Rochester, N. Y., re- 
mained open until 9 p. m, Mon- 
day through Friday nights dur- 
ing the emergency. 

The dealership pointed out it 
was adding the night hours “as 
a convenience for customers 
who find it impossible to leave 
their cars during the day.” 


show held} 





| Portland, Ore. Roy O. Burnett, the 
| dealer, received a clock from I. L. 

Anderson, Seattle regional manager 
| for Chrysler Motor Parts Corp. 


Richardson Is Elected 


To Head Utah Chapter 


Weldon T. Richardson (Ford), of 
Richfield, Utah, has been elected 
president of the South 89 Chapter of 
the Utah Automobile Dealers Assn. 
Vice-president is Lester Spencer 
(Hudson), of Richfield, and secre- 
tary-treasurer is Ray L. Anderson 
(Chevrolet), of Panguitch. 

At a meeting held in Richfield, a 
standing vote of thanks was ac- 
corded to Robert McKinlay (Chev- 
rolet), of Richfield, who had led 
the group for 2% years. Marden 
Pearson (Pontiac - Cadillac), of 
Richfield, presided over the elec- 
tion ceremonies. 

* 





* * 


N. Y. Dealer Group Briefed 
On Federal Regulations 


Federal regulations affecting 
| the automobile business were dis- 

cussed by a group of experts at 
| a meeting of the Chautauqua 
| County Automobile Dealers Assn. 
| in Jamestown, N. Y. 
The speakers included Carl E. 
| Fribley, past president of the 
New York State Automobile 
Dealers Assn., and James Moore, 
of Washington, NADA general 
counsel. They brought James- 
| town area dealers up to date on 
price and credit controls, the 
wage and hour law, taxes and the 
labor situation. 

Frank B. Smith, of Jamestown, 
was chairman of the meeting. 

* K * 

Steinhardt Names Geisel 


Appointment of Robert J. Geisel 
|as general sales manager of East- 
|ern Motor Co. (Dodge), 210 N. Al- 
| bany Ave., Atlantic City, N. J., has 
been announced by George F. Stein- 
hardt, president. 

ck 


| 


| Yeggs Take Cash, 2 Cars 


|From Indiana Dealers 
Burglars, believed to be the same 
gang, robbed two _ Indianapolis 
| dealers of $10,000 and two automo- 
biles. 
| D. L. Stone, Inc., 1625 E. Wash- 
ington St., lost a new Chrysler and 
|a small amount of cash when the 
| gangsters tied up the night watch- 
man. Abels Auto Co., 1030 N. Meri- 
dian, was looted of $10,000, and a 
new Oldsmobile, after the gang 
broke through a _ two-foot thick 
wall to get at the safe. 


| Dealership Used-Car Men 
Plan Golf Outing at L. A. 


The used-car managers of the 
Los Angeles New Car Dealers Assn. 
will hold their annual golf tourna- 
ment and “hi-jinks” June 16 at the 
Oakmont country club. 
| The tournament is under the di- 
| rection of Art Robb, president, with 
|Henry Challe, Al Copping and Ole 
| Legbold heading up committees. 
| * * * 


SW Oregon Dealers Transport 


'Coos Bay Voters to Polls 
Free transportation to the pri- 
mary polls in Coos Bay, Ore., was 
| provided by all members of the 
Southwestern Oregon Automobile 
Dealers Assn. 
x * * 


Auto Clinic’s 5th Year 

Co-owners Luke and Katherine 
| Banks have marked their fifth an- 
niversary of operation of the Auto 
Clinic at 22130 Gratiot Ave., East 
Detroit, Mich. 
* * * 
| 106 Safety Checks Made 
By Monrovia (Calif.) Dealer 
McDonald & O’Boyle (Chevrolet- 
| Oldsmobile), Monrovia, Calif., re- 
ported that during the first 10 days 
| 





(Continued on Page 26, Col. 1) 
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of May, they made 106 “Safe-T- 
Way” free inspections in their serv- 
ice department. 

Dick Burt, general sales manager 
explained that this is a part of a 
nationwide Chevrolet program 
which is in conjunction with the 
National Safety Council and Inter- 
Industry Highway Safety commit- 
tee programs. 

* * * 


Smoak Seeks Council Post 

Thomas E. Smoak, co-owner of 
York Motor Co. (Kaiser-Frazer), 
York, S. C., has announced his 
candidacy for councilman in the 
city election to be held June 24. 


* * * 


Lee Goetsch Is Married 


In Manhattan, Kans. 


Winifred Johnson became the 
bride of Lee Goetsch, owner of 
Goetsch-Irvine Motor Co., Man- 
hattan, Kans., May 25. Goetsch 
has been a Manhattan resident 
for 15 years. The bride is a for- 


| been 


mer health nurse of Manhattan 


high school. | 


* * 


L. A.’s Becham Injured 

Chuck Becham, of Metropolitan | 
Chevrolet, Los Angeles, suffered a| 
broken nose recently when he was | 
struck by a foul ball while attend- | 
ing a baseball game. 
* k * | 

Corder Completes Home 
L. H. Corder (Oldsmobile), Van- 
couver, Wash., reports completion 
of his new $250,000 headquarters at | 
16th and Main Sts. 


© * + 


White Aids a Candidate 
Virgil D. White, pioneer Ford | 
dealer at Ossipee, N. H., and for- | 


| mer state vehicle commissioner, has | 
county | Missouri Ford Dealer 


named as Carroll 


chairman of the committee sup- 


| porting former Mayor Hugh Gregg, | 
| of Nashua, for the Republican nom- 
ination for governor. White himself 
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| three years. Wayne Sanders, parts 
| manager at Ash Grove, moves to a 
| similar position in the Fort Scott 


| with an average speed of 71 





| Hillman Minx Second in Mexican Race— 


A Hillman Minx (shown above) finished second in the Mexico City-to-Puebla race 


miles per hour. Running in a field of 27 starters, 
| Hillman Minx entries finished second, sixth and seventh on the 80-mile mountain 


course. The race was won by an Alfa Romeo. A Henry J finished eighth. 


has long been prominent in poli- 


tics. 
a * * 


Buys Firm in Kansas 
Max Griffith has sold his Fort 
Scott (Kans.) Ford dealership to 


in a bigger 


Ray Shepherd, owner of the Ford 
dealership at Ash Grove, Mo. Grif- 
fith has acquired a larger dealer- 
ship at Omaha. 


Forrest Wilson, 
ager of the new Fort Scott firm, 
to be known as Ray Shepherd Mo- 
tors, was with General Motors for 








It’s the ONLY top-ranking man-woman magazine 
that screens millions of more-mileage families 


for the BUY on their minds! 


ow about a big, big package of everyday drivers— 
H prospering families, living in the bigger homes in 
the nicer neighborhoods of America’s better residential 
communities? Good for your business? 


That’s the market Better Homes & Gardens offers you 


—and it’s 34-million strong! 


Actually, BH&G outranks all 


other top-circulation 


man-woman magazines in readers owning automobiles 
—owning two or more automobiles—buying new auto- 
mobiles—and in number of automobiles per million 


families. 


Naturally, such representative, prospering families in- 
clude many professional men and executives—over a 


million, in fact. Such people ‘ 
mobiles—from windshield wipers to whitewalls. 


so handsomely! 





‘keep up” their auto- 


Moreover, these choice multimillions are 
editorially screened for their BUY-mindedness 
—that invaluable combination of needs and 
income and confidence in BH&G as their 
friendly, family buying counselor. 


No wonder campaigns in BH&G pay off 


wy 
. of 3'2-Million Better Families 


MEREDITH PUBLISHING COMPANY, Des Moines, lowa 


business man- | 


| dealership. 


| a * * 
Gordon Elected President 
| Of Buick Dealers Assn. 


At the annual election meeting 
| of the Metropolitan Buick Deal- 
| ers Assn., Chicago, Bernard D. 
| Gordon was chosen as president, 
| ©. Earl Palmer as vice-president, 
| Willard Hofstetter as secretary 
and Richard Lynch as treasurer 
for one year terms. 
* x * 


Edwards Made President 


Of Northern Neck Assn. 


Buddy Edwards, of Farnham, 
Va., has been elected 1952 presi- 
dent of the Northern Neck Dealers 
Assn. in Virginia. 

Other association officers are: 
Ben Humbard, Kinsale, vice-presi- 
dent; W. L. Ball, Kilmarnock, sec- 
| retary-treasurer; W. B. McKenney, 
| Kilmarnock, sergeant-at-arms, and 
|T. D. McGinnis, Frank Kilduff, R. 
| L. Ficklin and Starr Beaton, direc- 


tors. 
* * x 





_Smallcomb Chevrolet, S. F., 
|Makes Personnel Shift 


Ted Schuman, general manager 
of Smallcomb Chevrolet, San Fran- 
cisco, announces appointment of 
Elwyn Gregory as new-car sales 
manager. Gregory succeeds Art 
Rasnen, who is transferred to retail 
sales in charge of fleet accounts. 

Gregory for five years had been 
high-point salesman at Smallcomb’s 
Burlingame headquarters, which 
has added two new-car salesmen to 
its staff, Frank Traina and Clayton 
Hill. 


* * * 


Marks Opens U. C. Lot 


A used-car lot has been opened 
by Marks Motors Co. (Studebaker), 
| NE 13th Ave. and Sandy Blvd., 
Portland, Ore. Howard Marks, own- 
er, announces. Neil Newhouse has 
| been appointed manager. 

* ok ok 


Arrow Motor Sales 


A business name has been filed 
for Arrow Motor Sales, 2392 Bailey 
Ave., Buffalo, by Morris Landers 
and Irving Rosengarden. 

* co * 


Robbins Recalled by Navy 

Al Robbins, Chrysler-Plymouth 
dealer in Beverly Hills, Calif., 
and president of the Beverly Hills 
chamber of commerce, is now on 
naval duty in Washington. Dal- 
ton Wright is directing the busi- 
ness while Robbins is serving his 
stretch with the U. S. Navy. 

* * * 


North Florida Motors 


J. D. Davis has been appointed 
service manager for North Florida 
Motor Co. (Lincoln-Mercury), 425 
W. Adams St. 

o 


* * 


Risher Joins Cosart 


G. A. Risher has joined the staff 
of Lee Cosart Motor Co., Portland, 
Ore., as new-car sales executive. 
He was formerly with a Dodge- 
Plymouth dealership in Salem, Ore. 


Industry Well Represented 
At N. H. Dealer’s Wedding 


The automotive industry was 
well represented at a recent wed- 
ding held at St. Mary church in 
Claremont, N. H., in the pres- 
ence of 150 relatives and friends 
of the newlyweds. 

The bridegroom was Edgar W. 
Lessard jr., an auto dealer in 
Plymouth, while the bride was 
the former Claire T. LaPorte, an 
employe of General Motors Ac- 
ceptance Corp. 

* 


* 


| Duff-Brown Chevrolet 


Lou Harris, active in the Allied 
| Jewish Appeal, has joined Duff- 
Brown Chevrolet, Philadelphia, to 
serve in an executive sales capacity. 

o* a * 


Fire Hits Dixie Firm 

An early-morning fire recently 
swept a large part of the build- 
ing occupied by Pettis Walley 
Motor Co. (DeSoto-Plymouth) in 
Richton, Miss. No estimate of 
damage was available. 

* * * 


Latham Buys Out Curl 
R. D. Latham, former auto dealer 
in Petoskey, Mich., has purchased 
Curl Auto Sales (Oldsmobile), Find- 
lay, O. The new firm will be known 
'as Latham Motor Sales. 


























Highways & Safety... 





Detroit Dealer Pushes 
‘Safety by the Block’ 


By Sam Sampson 
Staff Writer 


DETROIT.—A new approach to 
city traffic safety, known as “Safety 
by the Block,” has been launched 
here under the 
sponsorship of 
Joe Scudiere, east 
side Studebaker | 
dealer, and Sgt. 
Vincent Olshove, | 
the Detroit police | 
safety depart- 
ment. 

An organiza- 
tion, called the East Side Safety 
Council, has been formed, and plans 
are underway to recruit “block 
captains” who will be responsible 
for distributing safety material to 
families in each block. Materials 
suggested for the block campaign 
include posters, stencils for side- 
walks, emblems and literature on 
safety. 

The program is principally 
aimed at cutting down the num- 
ber of pedestrian auto injuries 
—particularly among children— 
which occur in residential areas. 
it is also designed to curb traffic 
accidents at residential intersec- 
tions which are not stop streets. 

At a meeting last week, Sgt. Ols- 
hove told the council that 60 per- 
cent of children injured in traffic 
are hit while playing near their 
homes, and that 27 percent of all 
auto accidents occur at residential 
intersections. 


A board has been named to carry 


Top 1951 Awards 
Go to Colorado, 
Cleveland Suburb 


Colorado and Shaker Heights, a} 
suburb of Cleveland, have been 
named the grand award winners of | 
the National Safety Council’s 1951 
traffic safety contest, it has been | 
announced by the NSC, and five 
other states and 27 other cities won 
divisional honors in the contest. 


The contest reports constitute | 
one of the yardsticks of traffic | 
safety performance during the| 
year, the safety organization said, | 
and information from the contest 
reports will be used as a basis for 
the annual progress report of the 
President’s Highway Safety Con- 
ference. 

Massachusetts was named to first | 
place among the eastern states. 
Colorado, of course, was first in 
the western states as well as grand 
award winner. No first places were 
awarded in the southern or mid- 
western states. 

For cities of more than a million 
population, Los Angeles was named 
the winner. Washington ranked the 
highest of cities in its population 
group; Minneapolis in its group 
and Seattle for its group. 

Other cities named included 
Providence, South Bend, Kalama- 
zoo, Mich., and Stillwater, Okla. 


British Allard 
Takes Ist Place 
At Monte Carlo 


NEW YORK.—British automo- 
biles took the first two places and 
five out of the first six in the 
2,000-mile Monte Carlo Rally, the 
British Information Service  re- 
ports. 

A British Allard, 4.3 liter, came in 
first, followed by a Sunbeam-Tal- 
bot 90 sports car. 

Only 15 cars out of 328 starters 
successfully completed the course 
with its hazards of snow, fog and 
ice, 

A British Fraser-Nash came in 
first to win the Sebring (Fla.) 
Gran Prix for sports cars while a 
Jaguar tied with an Isotta for sec- | 
ond place, the British agency 
added. } 

J. S. Donaldson’s Fraser-Nash | 
covered 754 miles or 145 laps, while | 
the Jaguar and Isotta covered 728 
miles or 140 laps. 








| 





on the bulk of the work, and 
Scudiere was named chairman. 
Others on the board are all busi- 
nessmen or landowners in the area. 


Members of the council include 
representatives from labor unions, 
service clubs, women’s” groups, 
PTA organizations, and police offi-| 
cers from the McClellan and Con- 
ner precincts. 


¥ ra 


‘9 Drivers Given 


NSC Awards 


The National Safety Council has 
announced the presentation of nine 


|awards to professional drivers in 


the transportation industry for per- 
fect safety records during 1951. 
The awards, presented to drivers 
in nine different segments of the 
industry, were for accident - free 
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miles ranging from more than 122,- 
000 for a long-distance driver to 
29,000 miles for a school bus driver. 

Ned H. Dearborn, president of 
the NSC, commented that these 
records show that accident pre- 
vention does not “depend on the 
law of averages,” but that if safe 
driving rules are observed serious- 
ly enough, accidents can be suc- 
cessfully avoided. 


* * 


H & S Shorts 


A tavern near the 


+ 


entrance to 


the New Jersey turnpike has been | 
ordered to remove a sign that was | 


set up to remind motorists that it 


was the “last bar before the turn- | 


pike.” Such alcoholic traditions will 


|not be honored by the authorities, 


it was announced, and Edward J. 
Borton, acting alcoholic beverage 
commissioner, ordered that the sign 
be taken away. 

* * * 

Following the enactment of the 
Texas financial responsibility law, 
it is reported that one out of 
every 12 drivers involved in an 
auto accident there has lost his 
license. From the total of 17,246 
owners involved, 1,408 could not 
prove ability to pay damages, and 
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SNAP-ON PLIERS are better because they are built to the most exact- 
ing standards that specialized engineering, advanced metallurgy and 
painstaking skill can produce. Jaws, cutting edges and joints are lo- 
cally hardened to give exact degree of toughness for greatest durabil- 
ity. Look them over—handle them—+ry them next time your Snap-on 
man calls! For 104-page catalog of 4000 Snap-on tools, write... 


SNAP-ON TOOLS CORPORATION 


ANGLE NOSE 
BATTERY PLIERS 


8082-F 28th Avenue, Kenosha, Wisconsin 
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a8 2a oe 
Steed Opens in Wichita Falls— 
Formal opening of the new building of Steed Motor Co. (Studebaker), Wichita 
Falls, Tex., was held recently. The handsome brick structure measures 60 by 150 feet. 
| The showroom, enclosed on three sides with glass, is 35 by 45 feet, and the service 
| area covers 6,600 square feet. The used-car lot which adjoins the building can 
accommodate 75 cars. 





| York presented a series of special 

ers licenses rescinded. programs recently for more than 
. = 8 20,000 members of school safety pa- 

The Automobile Club of New /|trols in the New York area. 


were penalized by having driv- 
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handle every plier job faster, 
easier, safer... and they'll out- 
last several pairs of ordinary 
pliers...SNAP-ONS are favorites 
In OUL Shop.” over w. romps, service Manager, 


S-W-S Chevrolet Co., Dayton, Ohio 
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We publish a magazine called Farm Journal. It is one of 
the biggest magazines in America. It is, as a matter of 
fact, the largest selling magazine of all in rural-dominated 
America, where more than half the nation’s people live. 


This is the background we speak from. 


Our interest in the automotive field is purely selfish. It 
occurred to us that automotive equipment should be 
very important to our readers, perhaps more important 
to them than to any other group of people in America. 


When we looked at figures on the subject they were really 
impressive. Rural America depends more on motive 
equipment than even we had realized. Nearly half the 
cars in America, we found, belong to rural people and 
the number of cars per family is much higher here. In 
addition, these people own a third of the trucks and 
practically all of the tractors in the nation. 


What a market—what wonderful business—this triple 
ownership must mean! For whom, we wondered? 


Standard industry figures told us that 81 percent of 
America’s car dealers and 70 percent of America’s inde- 
pendent repair shops are located in towns of less than 
25,000 people. We also found, from your own reports 
of shop orders, that nearly half the parts and service 
business is done by dealers located in towns of less than 
10,000 people. We felt sure that these dealers must depend 
greatly on rural customers for their sales opportunities. 


Our assumption proved to be right—a survey conducted 
among a representative sample of dealers bore it out 
completely. They told us that more than half their busi- 
ness came from out-of-town and rural customers. 


A good many people do, indeed, make their living from 
the rural market and know, better than we, just how 
big and important that market is. 
@ 

We knew, of course, what manufacturers like about 
national advertising—it gives them more calls per dollar 
spent. But what would we want from national advertis- 
ing, we wondered, if we were a dealer? 


Our reaction, we felt sure, would be something like this: 
“If national advertising gets us more over-all sales calls, 
we're for it. But don’t go spouting national figures at 
us—tell us what we get locally.” 


Again you, and others like you, confirmed our reasoning. 
You told us emphatically that what you wanted above 
all else was local coverage—as much influence as possi- 
ble brought to bear on your own customers and prospects. 


If there is one thing above all others which Farm Journal 
has to offer a dealer, it is dense local coverage—local 
impact among his best out-of-town customers. Farm 





Journal is a specialist—concentrates its calls in Rural 
America, focuses its editorial pages on the interests of 
rural people. So successful has Farm Journal been in 
meeting this interest that it is the largest selling publica- 
tion in this field. More than that, Farm Journal is so big 
in its specialized field it has coverage in the better rural 
areas like a local newspaper. 


Knowing for sure what it was you really wanted, we de- 
cided to stop talking about how big we were nationally and 
tell you how big we were locally—in your own territory. 


We prepared a series of folders which listed, county by 
county, state by state, the number of farm families, the 
number of families who subscribe to Farm Journal, the 
number of farm-owned cars, trucks and tractors, and 
what farm families spend in retail establishments. 


The moment we were able to get these folders in dealers’ 
hands, we knew we had hit the jackpot. Enthusiastic 
letters requesting extra copies as well as additional infor- 
mation began to pour in. Dealers started talking back 
to us, telling us just how important their rural market 
is .. . and that is far better than our telling them. 


Your reaction confirmed the belief that you would be 
keenly interested in Farm Journal when someone told 
you how it could benefit you locally. 

& 
Now, what about the other side of the picture—whole- 
salers, distributors, jobbers? 


All of them, we found, are just as interested in these 
facts as you are. They recognize the size of the rural 
market, its importance and its value to them. Their busi- 
ness, too, is local and not national. 


When they were shown the same facts we had shown 
you—the number and value of rural customers in their 
territory and Farm Journal’s coverage in that territory— 
they were just as interested and impressed as you had 
been. So many requests came in for this local marketing 
information that we had to reprint our County Analysis 
Folders time and time again. * 


 ) 

If we are right—if rural customers are important to you, 
and it’s local coverage you want—we have an opportunity 
to do a job together. That is to convince your suppliers 
that this is the kind of advertising you want. They’re 
interested in your problems. They want to help you. 
Make sure they know what you want. Mention this ad with 
your comments. When they run advertising in publications 
like Farm Journal, advertising which builds better business 
for you locally, give them a pat on the back. A glance at 
the growing volume of automotive advertisements appéar- 
ing in Farm Journal will show you that we’re doing our 
share in convincing manufacturers. 


ANOTHER OPPORTUNITY TO BUILD GREATER BUSINESS LOCALLY is created by Farm Journal’s unique 
“Keep "Em Rolling” editorial program, through which Farm Journal constantly promotes better 
automotive maintenance. These features are welcomed by dealers as well as farmers for the 
emphasis they place on getting service work done at the right time, when both profit most. 


You can tie in with “Keep "Em Rolling” through your own promotional program or your 
supplier’s. If you need more material, get after your supplier now, for the next big “Keep "Em 
Rolling” feature appears in the July issue of Farm Journal, which will reach our more than 
2,850,000 subscriber families June 16, and will work for you the whole month long. 


* You can obtain a County Analysis Folder for your state, if by any chance you have missed 
getting a copy, by writing to Dealer Service Department, Philadelphia 5, Pa. 
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Reports from Various Areas. . . 





Auto Market Page 


Cincinnati 


Total new-car sales in Hamilton 
county, Cincinnati, during April, al- 
most duplicated the figure for 
March. Registration figures showed 
1,872 units for April, as against 
1,866 for the previous month and 
2,211 for April a year ago. 

Used-car sales continued strong, 
although the April total of 3,940 
was 179 units under the high 
March figure of 4,119. Retail 
sales analysis by model year dur- 
ing April: 1942 or older, 1,398 
units; 1946, 322; 1947, 407; 1948, 
403; 1949, 553; 1950, 486; 1951, 330; 
1952, 41. 

Sales of new commercial vehicles 
(sedan deliveries, trucks, tractors, 
etc.) dropped from 300 units in 
March to 253 in April. 

New-car registrations by make: 
Chevrolet, 363; Ford, 394; Plym- 
outh, 171; Buick, 154; Oldsmobile, 
131; Mercury, 120; Pontiac, 104; 
Dodge, 79; Studebaker, 55; Nash, 
53; DeSoto, 51; Chrysler, 50; Hud- 
son, 45; Cadillac, 28; Packard, 25; 
Kaiser, 13; Henry J, 8; Willys, 
seven; Lincoln, 11; Crosley, five; 
MG Midget, four; Jaguar, one. To- 
tal 1,872. 

New-truck registrations by make: 
Ford, 96; Chevrolet, 63; Interna- 
tional, 37; General Motors, 12; 
White, 12; Dodge, 15; Mack, five; 
Studebaker, five; Reo, one; Divco 


Twin, two; Nash, two. Other 
makes, three. Total, 253.—(Emery 
Bacon.) 


* * * 


Van Wert, O. 

Van Wert county (Ohio) auto 
dealers sold 70 new cars, six trucks 
and one house trailer in April. 
Cars sold included: Chevrolet, 13; 
Ford, 10; Oldsmobile, eight; Buick, 
seven; Studebaker, six; Dodge, five; 


Mercury, Pontiac and Plymouth, 
four each; Chrysler, three; Hud- 
son and Nash, two; Cadillac and 
Willys, one. The trucks were four 
Chevrolets, one Dodge and one In- 


ternational.—_.(Simon M. Schwartz.) 
* * * 


Topeka 


Although auto dealers in Topeka, 
Kans., were reluctant to say that 


| auto sales had increased due to the 
|elimination of Regulation W, there 





are indications that six extra 
months to pay make the purchase 
of a car more alluring to many 
people. 

A survey of some finance com- 
panies on May 22 indicated that 
there has been an upward trend in 
auto sales since the removal of 


“W.” A strong indication to this | 


fact was found in the chattel mort- 
gages listed 
News. Loans made from May 8 
through May 16 to auto dealers 
tallied 50, whereas there were only 
20 during the period from April 29 
through May 6, the day before the 
regulation was removed. 


A survey of companies that spe- 
cialize in underwriting cars was 
even more revealing. For the three 
days of May 22, 21 and 20, the 
Legal News reported 123 mort- 


gages. A month earlier the three- | 


day total was only 79. 


Investment men said that wheth- 
er or not the auto business has in- 
creased something was sure: The 
loan companies, for the most part, 
are holding on to the 18-months-to- 
pay. They asserted that it was good, 
sound business to pay off a debt in 
18 months and no longer. Most buy- 
ers feel the same way about it, 
they added. 


Robert Lutz of the Universal 


tive about business: “It’s been 50 
percent over normal since the re- 
striction went off,” he said. “The 


elimination of Regulation W is di-! % 


rectly responsible.” 

At Securities Acceptance, Dee 
Estes said business is better but 
had not reached boom proportions. 
Loan business was “some better” 
at Bankers Investment Corp. 
(George M. Hunholz. 

* 


) 
+ * 


Cleveland 


ma a 





Although there has been a sharp | Willys Introduces New Military Jeep— 


| upturn in car sales in the Greater 
Cleveland area, many dealers are 
still disappointed and say that the 
| anticipated peak following suspen- 
|sion of Regulation W has not yet 
| been reached, 

| For the week ending May 24, to- 
|tal sales of new cars climbed to 


in the Daily Legal| 1,276, the third best sales week of 


|the year. Used-car sales rose to 
| 2,753, slightly above the previous 
|}seven days but still under many 
| other weeks of the year. 

The Federal Reserve Bank 
notes that “thus far in May, trade 
in new cars has been about equal 
to the year ago level, and volume 
of used-car turnover for the 
month is well below the year ago 
pace.” 


Many dealers say removal of 
| Regulation W has not brought an 
|“allout” demand for new cars. The 
|down payment and the regulations 
| by finance companies, they say, 
| have served to hold down immedi- 
|ate purchase of new cars, and the 
| dealers indicate they are in favor 
|of tight financing. 

Many dealers maintain that re- 
moval of Regulation W has been 
beneficial in used-car turnover. 
They also say stocks of new cars 
| are down and if “there had been a 
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See your Ammco jobber 


Ammco 


Honing Machine 
cuts honing 
time in half... 


fAmmco Model 2500 has .480“ 
to 3” full range...ONE permanent 
steel honing head will handle 


or write us for details 





90% of your rod, piston, and 


spindle honing jobs. 





| Willys-Overland announces production of its newly-designed jeep for the U. S. 
| armed forces. The new model, shown being tested by Master Sgt. Ethelen Reed and 
| Airman second-class Nina Powell, is credited with having more power and greater 


| cruising range with less gas consumption. It is equipped with Willys’ new 72-horse- 
| power F-head engine, larger springs, new shock absorbers, soft plastic seats and 


| a wider body. 
| ————— - ———— 


| have met the demand anyway.” 
| Truck sales received a_ slight 
| Stimulus in the new unit field, with 
| a weekly turnover of 139, one of the 
| best weeks in two months. Used- 
|truck trading was down to 139, 
| slowest in two months. Many truck 
dealers believe the strike by ex- 
cavating and building truck driv- 
ers has cut seriously 
(Sanford Markey.) 


* * * 


| Buffalo 


cars than before credit restrictions 


into sales. | 


Buffalo dealers are selling more) 


were removed, but there has been | 


no heavy rush by consumers into 
the car market, according to Har- 
|old A. Martyr, 


among budget buyers. However, 
since the credit curbs were lifted, 
many dealers have discovered dif- 
ferently.—(M. L. Schwartz.) 


Military Buyers’ 
Methods Praised 


NORFOLK, Va.—The purchasing 
and procurement practices of the 
armed services were praised by 
Thomas D. Jolly, a vice-president 
for Aluminum Co. of America. 

Jolly, in charge of engineering 
and purchases for Alcoa, said that 


| the government’s newly-announced 


| 
| 


president of the} 


| Buffalo Automobile Dealers Assn. | 


“The customers are not knock- 


said Martyr. “Auto sales normally 
increase in the spring, but the end 
of the controls stepped up the sales 
| pace some in recent weeks. It also 
| has helped the used-car business.” 
Martyr observed that “there 


around for cars. Customers are 
watching their pocketbooks and 
price tags. Most dealers are mov- 





conservative credit policies.” 

| He also noted that used-car 
| prices are holding fairly steady, 
| well below ceilings allowed by OPS. 
| —(George E. Toles.) 


| * * * 


Toledo 


policy of using the standards of 
private industry in its buying, in- 
stead of writing its own federal 


! sg: . . 
| specifications, can save American 


|}ing down the doors to buy them| 
like some trade circles anticipated,” | 


| 


seems to be a lot more shopping) 


ing cautiously and are adopting | 


industry and the American people 
millions of dollars and countless 
hours of wasted motion. 

He called it possibly 
important forward step 
ernment has ever taken 
ards work. 


the most 
the gov- 
in stand- 


Tremainesville Motor 
Incorporation papers have been 


issued to Tremainesville Motor 
Sales, of Toledo. Incorporators are 


|Ivo J. Flory, Esther Ehrsam and 


Sales of new cars and commer- | 
cial vehicles for Toledo and Lucas | 
|county in April increased by three 


|over sales for March, while sales 
of used cars for the same month 
| dropped by 603 units. 


Figures prepared by the Toledo} 


Trades Assn. 
|new-car and commercial-vehicle 
sales for April at 1,226, against 
1,223 for March. Sales in April of 
1951 were 1,648. 

In the used-car market, sales in 


| Automotive 


showed | 


|April were 4,308, against 4,911 in| 


March. Used-car sales in April of 
| 1951 were 5,050.—(Dick Roberts.) 


* * * 


Ottawa 


| One of the surprise developments | 


|since the lifting of credit restric- 


| tions 


is the sudden demand for} 


| costly used cars which had previ- | 
| ously been regarded as a drug on)} 
|the market, with dealers having} 
|held previously that the credit} 


| regulations affected almost exclu- 
sively the budget buyer and those 
| who wanted inexpensive cars. 

“It’s amazing how we sold two 

expensive cars within 24 hours 
of the announcement and are 
continuing to sell high-priced 
models much quicker than we 
expected,” confided a prominent 
used-car dealer, admitting he did 
not believe earlier that people 
with such money on hand were 
waiting for the credit rules to 
be abolished. 

Dealers are now finding that the 
freedom from credit curbs is caus- 
ing prospective used-car buyers to 
|seek better cars in the higher- 
| priced levels, with this discovery 
|forcing some dealers to change 
|their advertising points by stress- 
|ing promotion of more expensive 
| models. 
| They had believed earlier that 
cheaper models would sell more 
readily on the basis that there was 
a big backlog of possible sales 


| 
| 


j 
| 


| 
| 
| 
| 


Harry Mee. 
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Auto News from Britain 
Truckers Face Hectic Days as Government Acts 
To Denationalize Their Industry 


Arthur E. Jones 
Staff Correspondent 

ONDON.--One of the _ biggest 
4 jumbles in the history of British 
road transport is coming. The Con- 
servative government is introduc- 
ing laws to pass the nationalized 
road transport industry back to 
private operators. The switch is 
expected to cost the nationalized 
Road Haulage Executive $60,000,- 


By 


Trouble comes from the avowed 
intention of the Labor party, 
should it ever get back into pow- 
er, to put all road transport back 
under nationalization, and not to 
pay compensation the next time. 
This is a serious threat to any 
operator thinking of buying back 
his transport business from the 
executive. 

The government plans to put 
road transport under private enter- 
prise again, and to take off the 

working limit of 25 miles’ radius 
now restricting some_ carriers. 
There is no hope of regaining the 
money which was paid for under- 
takings on nationalization, the gov- 
ernment believes, because there has 
been a loss of goodwill. Licenses to 
operate will be given more freely, 
and road haulers will be encour- 
aged to compete with the railroads. 

Industries operating their own 
fleets of trucks will have to pay a 

levy to compensate for losses on 
the sale of the nationalized road 
transport and for railroad losses. 
This levy is likely to create quite a 
stir in the industry. There are some 
40,000 trucks to be sold back to the 
private operators. 

The government says its scheme 
will mean cheaper transport for the 
country. 

* * * 


Export Market Gains 
OLLOWING the setback to Unit- 
ed Kingdom auto exports when 
the Australian and New Zealand 
markets closed, the trade now has 
got down to the job of expanding 
in the unaffected export markets. 
This is no easy task at a time when 
car manufacturers in Europe are 
increasing their keen competition. 
Latest figures for Britain’s car 
exports show better results than 
last year. Lifting of credit restric- 
tions in Canada has led to a minor 


Portland to Host 
54 Jobber Show 


PORTLAND, Ore.— The Pacific 
Automotive Show has accepted the 
invitation of E. H. Harre, presi- 
dent of the Oregon Automotive 
Boosters club and V. A. McNeil, 
manager of the Portland chamber 
of commerce convention bureau, to 
hold its sixth annual show in Port- 
land March 5-8, 1954. 

Frank B. Smith, first vice-presi- 
dent of the show organization and 
general manager of Smith Auto 
Parts, said more than 40,000 whole- 
salers, distributors, jobbers and re- 
tailers of automotive equipment, 
from the 11 western states, Alaska, 
Canada, Hawaii and parts of Latin 
America, are expected to attend the 


Father and Son— 


Ed and Al Endres, father and son busi- 
ness partners in an International Harvester 
trucking operation, have combined con- 
sistently to bring international speedboat 
honors to Buffalo. They race Class D and 
E inboard runabouts in American Power- 
boat Assn. races. They also supervise a 
160-unit fleet of International over-the- 


road tractors out of six New York term-| 


inals. 


boom for some British cars in this 
market. When the restrictions were 
instituted, many hundreds of U. K. 
cars had to be sent back to Britain 
because the bottom fell out of the 
Canadian market, until then Brit- 
ain’s second biggest buyer. 

Austin has made big claims for 
its A40 Somerset model and is 
shipping 2,000 of this type to 
Canada every month until Au- 
gust. In the U. S., reaction has 
been described as promising, and 
about a thousand a month will be 


the original 








going to the American market. 
Many European countries have 
placed large orders, and this A40 
certainly has outstripped other 
such models in popularity. Every 
opportunity is being taken to dis- 
play it at foreign motor shows. 


Other British manufacturers are 
making good use of the European 
car shows. At the British Motor 
Show in London in October, the 
Society of Motor Manufacturers 
and Traders will stage its own dis- 
play of racing cars, selected for 
their performances before August. 

There has been a sharp increase 
in U. S. demand for the Nuffield 
M. G. midget sports car. Production 
has been increased more than 60 
percent to meet the new orders. 

“Bristol” - engined Frazer - Nash 


sports cars and Cooper cars have 
had some big successes in the race 
tracks. 


* * ” 


Price Spiral Assailed 
NNUAL reports by some of the 
U. K. car firms give interesting 
sidelights on the current auto posi- 
tion in Britain. 

William Lyons, chairman of 
Jaguar Cars, said the U. S. demand 
for Jaguars was in excess of pro- 
duction. On prices, he said: 

“The increasing spiral of costs 
which we have had to absorb dur- 
ing the past year has advanced our 
selling prices in the export markets 
to what we consider is a peak be- 


yond which we cannot go if we are 


Jason Sealtuft, Diamond Pattern. 


Seat cover by Perfect Fit 
Portland, Oregon 


stil 


Mfg. Co., 


world conditions that lie ahead.” 
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to maintain our volume of sales.” 

Leyland Motors suffered a set- 
back in its earnings because of a 
shortage of raw materials. Keen- 
er competition is forecast by the 
firm, and it suggests that the 
U. K. government assist manu- 
facturers in giving extended 
credit terms. 


G. N. Vansittart, 
Vauxhall Motors, also had some- 
thing to say about prices: “Until 
industry in Britain can be assured 
of adequate and uninterrupted sup- 
plies of the necessary raw and 
semi-finished materials, it will not 
be able to achieve that high-volume, 
low-cost production which is essen- 
tial to the maintenance of export 
trade in the more competitive 


chairman of 


j For your assurance look for 
this seal of quality on every 
yard of Jason Sealtuft, 


Only Jason Sealtultis made 
with Masland Duran. 


Jason Sealpanels Scroll Pattern. Seat cover by Majestic Mfg. Co., 


Woodside, N.Y., as shown at International Motor Sports Show 




















Merchandising 


Memos to Dealers 





By Bob Finlay 








| Fyeeapries 
ing inducements: 

C. T. Foxworthy (Ford), Indian- | 
apolis, points out: 


“I anticipate a slight rise in price 
tags for used cars later on. 

“A good used car is just as 
good a buy as a new car. It must 
be remembered that cars today 
are built to last many years 
longer, and therefore represent 
the biggest bargains in the auto- 
mobile market, 

“I think that before a prospect 
buys a used car, however, he should 
make certain that there are enough 
service facilities behind the dealer 





over some of the buy-|to make a guarantee mean just | 


what it says.” 
+ + + 


No Reason to Wait 
IM STRICKLAND, president of 
the Indianapolis Auto Trade 
Assn., a Lincoln-Mercury dealer, 
has much the same idea, asserting: 
“There is no sensible reason why 
a buyer should postpone the pur- 
chase of a used car if he is in the 
market, since the used-car outlook 
is fairly firm.” 
+ * * 


Sets Goal 
ORDAN MOTORS (Dodge-Plym- 
outh), of Mishawaka, Ind., an- 


nounced that it had set a goal of 
100 new Dodges to be sold in the 
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| month. “Make us an offer and take 
| up to 30 months to pay,” the firm 
| advertised. 
| * * * 
Behind It 

B. AUTO SALES in Lafayette, 
“* Ind., stressed reputation in its 
ad, pointing out that “a used car 
}is as good as the firm behind it.” 


} t fs 

| Confidence 

OU EHLERS 
4 Ind., stressed 
|}ment: 


* * * 


(Ford), of Gary, 
the human ele- 


| “Meet our sales staff. Confidence | 

in a good, honest salesman is half 

the selling of the used car-—and| 

much more.” Photographs of the| — 

firm’s 10 salesmen were reproduced. 
7 * * 


ers: 

yet?” 

Did You? | A “no” answer opens the door to 
OHN E. WOLF CO. points out|* *#°s ‘alk on the tune-up. 

that the most potent force 

| selling is DIJUASKIM. 
If YUDNTASKIM, the firm | 
says, you won’t get the business. 
Wolf suggests that dealers have yachts. 

a few signs with the word, DIJU-|" Jn a newspaper ad, Fisher told 

ASKIM, spotted around the shop| readers that “an economist told 


“Had your spring tune-up 


IN| pe pe : 
Fishing for Sales 
JACK FISHER, a Nash dealer 


|use the kidding of dealers about 





to remind salesmen to ask custom-| the auto dealers at luncheon the 








helped sell cars in 1902 
when canopy tops 












|¥* in Philadelphia, put to clever | 





| Meadows Remodels in Crecent City— 


E. K. Meadows (Dodge-Plymouth), Crescent City, Calif., underwent an extensive 
remodeling program recently which resulted in this new showroom, fully equipped 
| parts department and enlarged service department. 


other day that we had better sell 

our yachts and go back to work.” 

“O.K., Mr. Internal Revenue 
Man,” said Fisher, “I don’t have 
a yacht, but I do own a deep-sea 
fishing boat, tuna type, and I will 
sell you a car with a fishing trip 
| free, and if the car isn’t the best 
|darn car you ever bought—come 
down to Margate and throw me 
| overboard.” 

+ . 


| At Women 


[RALERS are pointing a number 
of their campaigns at women. 
Carle Conway, of Conway Nash, 
Monrovia, Calif., is staging a 
| Nash economy derby for women 
| only. 

The idea is to get more women 
|to see and drive the Nash Ram- 
|bler. The woman who drives the 
Rambler farthest on a measured 
|amount of gasoline wins 100 silver 
dollars. A certified mileage tester 
lis used and each contestant drives 
| over the same route. 

* * * 


For the Ladies 


] C. FERGUSON appeals directly 
4e to women in the Baytown 
(Tex.) Sun with an ad that starts 
out: 

“Ladies—-$100 worth of fresh, new 
clothing is yours absolutely free.” 

The gift is made as a compli- 

ment to the purchase of any 1952 

Pontiac on the firm’s floor. 

The promotion was timed to co- 
incide with Mother’s Day and it is 
reported that the firm sold as many 
new cars between May 5 and 10 
as were sold during all of April. 

* * * 


They're Human 





~~ 








| ALL this talk about selling the 
|+% woman on the deal sounds like 
good stuff to me. Perhaps one of 
the loudest tub-thumpers for this 
| idea is Rita Rotheim, woman’s con- 
|sultant to the service-station in- 
| dustry. 

And I’m inclined to go along 
| with Miss Rotheim when she 
| points out that not so long ago 

the husband used to give his 

wife an allowance, and now she 
gives him one. 

By and large, she controls the 
budget. And she has to be sold. 
Auto dealers and salesmen know 
that she can kill a deal so fast 
the order pad burns up if the hus- 
|band or salesman doesn’t handle 
| her right. And, as a rule, she has 
jno timidity about doing so. 

Maybe that’s how she got a grip 
on the budget in the first place. 

But I’m sort of skeptical about 
a separate list of selling rules for 
dealing with women. 

She’s human, too. And will re- 
spond to tact, friendliness and 
good selling just as men will. 

As far as automobiles go, they 
| have given her an expanded hori- 
|zon, just as they have given mer 
fone. So the automobile comes 
| within the realm of her desires. 
| Not that I want an argument 
with Miss Rotheim. Sure, sell! 
women, but sell men, too. 













and helps sell cars today! 


The Ranco Fresh Air Heater Control is a sales 
feature even in June. Point out to your customers 
how Ranco controls assure “just like June” 
weather inside the car all winter long, 
automatically! You'll see how their interest in 
your product is increased. 


THE FINEST CARS ARE COMFORT CONTROLLED BY RANCO 
Mass. Chrysler Dealer 
To Sell Foreign Cars 

SPRINGFIELD, Mass.—Ralph D 
Jones, Inc. (Chrysler - Plymouth), 
721 Worthington St., has announced 
that he will sell six lines of Euro- 
pean-made cars with a special em- 
phasis on sports cars. 

Jones has become dealer for th: 
Jaguar, Javelin - Jupiter, Singer 
Simca, Porsche and Volkswagen 
All are English models except th: 
|Simea, which is French and _ the 


wu? | 
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5 : Porche and Volkswagen, which ar« 
German. Jones has hired Walte: 
Gerner, auto-racer and mechanica! 
expert, to act as supervisor of serv- 

} ice on all European makes. 


WORLD'S LARGEST MANUFACTURER OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS 
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Italian Auto News 


Taxes, Congestion Blamed for Production Lag: 


Road Building Plans Laid 


ROME.—(UTPS) —First quarter 
production of the Italian auto in- 
dustry showed a drop of 10,208 
vehicles from the 1951 period, the! 
Italian government reports. 

The greatest decline was in auto- 
mobiles, which decreased from 32,- 
112 to 22,697. Other vehicles showed 
smaller drops. Vans were down to! 
2,668 from 3,684 and buses, from 556 
to 299. Trucks rose from 2,825 to 
3,305. 


During the first three months| / 


of 1952, exports of vehicles reached 
6,367 units against 8,046 for 1951. 

Two causes are cited for the 
decline in Italian auto output by 
the Italian industry. They are 
heavy taxes levied on gas con- 
sumption and _ congestion on 

Italian roads. 

In 1948 oil companies obtained 
a profit of 47.29 lire per liter of 
gas. When the price rose to 128 lire 
in 1951, taxes rose to 86.24 lire, 
giving the oil interests a return of 
only 21.76 lire per liter, a drop of 
26.47 lire. 

These increased taxes have also| 
been blamed for the failure of 
more bus transportation and truck- | 
ing to develop. 


Motor vehicle traffic in Italy has | 
reached 1,500,000 a year against} 
500,000 in 1938, yet the road system 
has not increased more than 5 per- 
cent since the war, 

A system of road building is/| 
being studied that will cost be- | 
tween 700,000 and 1,000,000 million | 
lire. 


The Italian Auto club has 
worked out plans for construc- 
tion of 5,000 kilometers of high- 
ways. One plan includes comp 
tion of the road from Venice to 
Turin that would connect with 
the highway to Paris. 
Two highways are planned from} 

Milan to Parma and from Verona 
to Bologna. Another highway to 
cost 19,000 million lire and to be 
150 kilometers long, would run 
between Genoa and Milan and is 
to complete the Italian highway 
system and develop an _ interna- 
tional transit trade. 

This road would necessitate the 
building of three bridges, one} 
across the Po, another across the | 
Scrivia and the third across the 
Ticino. It also calls for a tunnel 
to be built between Grandate and 
Pont Chiasso. 

The road would be paid for 
through a loan to be raised by a 
stock company, which would con- 
struct the road. Such a company 
has come to the attention of the 
American and English oil com- 
panies and the Swiss freight 
forwarders. | 


A system of toll roads would be} 


e| 
Officers Chosen | 
By D.C. Section | 
Of Old Timers | 


WASHINGTON.—Maj. Henry M. 
Cunningham, district sales manager | 
for Lincoln-Mercury, was elected | 
first vice-president of the Wash- | 
ington chapter of the Automobile 
Old Timers at their bi-monthly 
luncheon meeting here. 


Donald C. Barnhart, assistant 
managing director of the NADA, 
was elected second vice-president. | 

These officers were chosen to 
round out the official personnel, 
which had not been previously 
completed. 


Frank G. Stewart, head of the) 
Standard Automotive Supply Co., | 
is president, and Stanley H. Hor- | 
ner, veteran Buick dealer, first | 
vice-president. 

New members introduced were J. | 
Leo Sugrue, Nash dealer; Ashby | 
Leeth, local tire dealer for 40 years, | 
and George C. Norwood, Washing- | 
ton representative of Jefferson | 
Electric Co., Bellwood, Ill. 




















Trucktor Corp. Moves 
Operations in N. Jersey 
MOUNTAINSIDE, N. J.—Truck- 
tor Corp. has announced that it has/| 
moved its offices and plant to a 
newly equipped and modernized 
building on Route 29 Mountainside. 





used to pay for the highways 
financed by Italian tire, petroleum 
and automobile industries. 

Oil companies interested in the 
scheme would have a monopoly on 
building service stations along the 
road to be built by the stock com- 
panies. 

* * * 

Fiat Sales Up in °51 

N INCREASE in Fiat’s sales last 
year was reported to sharehold- 
ers in Turin. Sales totaled 170 bil- 
lion lire for 1951, or 20 lire more 
than the preceding year, despite 
the slump 
market, shareholders were told. 


Despite rising prices of raw ma- | 


terials and labor, Fiat is keeping 


in the domestic auto| 
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Chrysler's Imperial Rose Interior— 


This is the interior of Chrysler Imperial 


Rose, specially finished car in rose paint, 


at the opening of the Chrysler International Salon, Chrysler building, New York. The 
interior of the car is trimmed with seat bolsters of off-white leather with contrasting 


champagne upholstering. Headlining- and carpet match the rr rose exterior color. 


ufacture, distribution and _ sales. 
Taxes in Italy are reported to| 








| foundry, aviation engines and auto- 


motive shops, Besides autos, Fiat’s 


its automobile prices unchanged. | amount to about 35 percent of the | production now embraces tractors, 
According to an analysis of costs, | list price of the car. 


wages at Fiat, however, have edged 
up 10.2 percent. 
The report also stresses the taxes | 


and levies with which the Italian | 1951, with the outlay spread out 
motor car is burdened during man-! mostly for the iron and steel mill, | 


The report shows that Fiat has | 
spent 65% billion lire for new} 
plants and repairs from 1946 to 





|large diesel engines, machine tools 


and jet aircraft. 
* 


|New Alfa Domne Plant 


——— of a mass pro- 
duction plant, which is expected 
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| to cut automobile manufacturing 


|costs by 30 percent, has been an- 
|}nounced by the Alfa Romeo com- 
| pany. 
| At the same time, it was re- 
ported that various other Italian 
car factories have started mod- 
ernizing their plants. 

The 200-meter building will have 
|a total assembly line of 700 meters 
on which the company expects to 
turn out from 500 to 1,000 cars a 
month. In addition, Alfa is plan- 
ning on putting into operation two 
large presses for stamping out ma- 
terials and the motor parts import- 
ed from the United States. 

The Persian and Egyptian gov- 
ernments reportedly have already 
ordered 300 Alfa Romeo jeeps and 
an additional 500 from Fiat for 
their military forces. 

The Argentine government is said 
to have acquired at auction the 
whole equipment of the Isotta 
Fraschini car and truck factory 
which has been sold by the Court 
of Milan in the interest of the 
creditors of the bankruptcy. The 
machinery is to be remounted near 
Buenos Aires, where a new car and 
truck factory will be erected. 





The AUTOMOTIVE NEWS ALMANAC is 
a year-long friend. Use it often for statis- 
tics, buyer information and personnel data. 











Any mechanic’can name 
these Vital Engine Parts 














MOTOR Oil 


— 




















*And any mechanic knows the importance of keeping these parts 
clean and free-acting. The fully detergent-dispersant action of 
heavy-duty Sunoco Dynalube Motor Oil cleans vital engine 
parts and keeps them clean... actually improves the condition 
of most engines. 


Road Tested and Certified 
for Long Mileage 


1. Hydraulic Valve Lifter 2.Crankshaft 3. Piston Rings 4. Piston 5.Cam Follower 6.Lower Bearing Cap 
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Rinshed-Mason Co., Detroit man- 
ufacturer of automotive finishes, 
announces a new eastern distribu- 
tor for its refinishing materials, the 
recently formed Wilrod Corp., 975 
Lehigh Ave., Union, N. J. 

Wilrod, whose president is W. J. 
Sears, will function exclusively as 
a wholesaler for New York City, 
New Jersey, eastern Pennsylvania 
and Delaware. 

* * * 


Chrysler Picks Touluse 
To Head Amplex Plant 


Leslie Touluse has been appointed 


plant manager of the 
Corp. Amplex plant in Detroit, A. 
J. Langhammer, president of the 
company’s Amplex division, an- 
nounces. Amplex manufactures lu- 
bricating bearings and other prod- 
ucts of metal powders. 


Touluse has been with Chrysler : 





Chrysler | 


since 1925 and has served in a wide 
variety of supervisory and execu- 
tive positions. For the past five 
years he has been on special as- 
signment to the staff of Langham- 


mer. 
* fk + 


Bearings Co. Appoints Two 


As Western Representatives 
Bearings Co. of America, Lan- 

caster, Pa., has announced the ap- 

pointment of Thurrell D. Lyle, of 


company in Oregon and Washing- 
ton. : 
W. A. Rissman, of Denver, has 


as resident controller of Fruehauf 
Trailer Co.'s Avon Lake, O., plant 
has been announced by Fred E. 
Burnham, Fruehauf vice-president 
and controller. 


Beckley joined Fruehauf in 
March, 1951, as staff assistant in 
the controller’s division and was 


assigned to the Avon Lake plant. 
Before coming to Fruehauf, Beck- 
ley was with the Chevrolet Detroit 


Gear and Axle and Forge division. | 
* fs * 


Monaghan Heads Sales 


For York Electric 
J. A. Tompkins jr., general man- 


j}ager of York Electric & Machine 


| Portland, as representative of the | CO York, Pa. has announced the/ 


|been named representative in the 


|inter-mountain states. 
* + + 


|Beckley Named Controller 
| At Fruehauf’s Ohio Plant 


Appointment of James L. Beckley 
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& PROTECTS 


If there is no EASY GLITTER repre- 
sentative in your city, orders will be 
Promptly filled direct from the factory. 


ENGINEERED 


NOW | WAX TWICE 
AS FAST WITH 
EASY GLITTER! 


Imagine! Half the time! Twice as many jobs done 
with a glamorous luster and the finest protective, 
preserving finish ever! It’s great! GLITTERIZE guys! 
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appointment of P. J. Monaghan jr. 
as sales manager. 

Monaghan will be responsible for 
the development of new products 
for the automotive industry in both 
original equipment and_ replace- 


| ment fields. Monaghan has had ex- 
| perience with American Hammered 


Piston Ring division of Koppers Co. 
* * + 


Eylar Gets Field Post 


James L, Eylar has been appoint- 
ed a field sales representative in 
the replacement sales division of 
Cleveland Graphite Bronze Co. He 
will serve in the National Automo- 
tive Parts Assn. warehouse terri- 
tories of Kansas City, Oklahoma 
City and Denver. 

* 


+ * 


Adams Named Controller 


Joe Adams has been named 
controller of the newly-formed 
Alexander Kaiser-Frazer organ- 
ization in Dallas. Adams former- 
ly was office manager of Alex- 
ander Motor Co. Alexander sold 
its K-F operation to Kaiser- 
Frazer Sales Corp., and the new 
organization was formed. 

+ * * 


Verrier, Hanna Named 


In Ainsworth Output 


D. W. Stapleton, plant manager 
of Ainsworth Mfg. Corp., Detroit, 


has announced the appointment of | 
| C. W. Verrier as production super- 


intendent and Robert Hanna as 













You want extra 
profits . . . your 
customers want the 
best protection for 
their cars. When you 


sell CELLO both you and 

the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


Only top-quality materials 
and workmanship go into the making 
of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1952. 


For full information on Cello 

Guards and License Plate frames write 

to the factory today for FREE catalog pages 
and price lists. 


GRILLE GUARDS 
your GUARD for life 


© Products Co. 161 Prescott Street, East Boston 28, Mass. 





Ford Southeast Regional Parley— 


This group attended the recent Southeast regional business management confer- 
ence for Ford division at Philadelphia. James Tereshenko, regional business manage- 
ment manager, and J. B. Glass, Ford's general sales office business management 
manager, met with the managers of the business management departments in each 
of the six Ford division sales districts within the region. Clockwise around the table 
are M. K. Horne, Atlanta district; A. J. Heine, Washington district; J. M. Paxton, 
Charlotte district; M. M. Mruz, Jacksonville (Fla.), district; Glass, Tereshenko, C. W. 
Ramsey, Chester (Pa.), district; G. A. Thompson, Virginia district, and Henry Soleliac, 


Chester district. oe _ 

manufacturing engineering super- 
intendent. 

Verrier recently rejoined Ains- 
worth after four years with Square 
D Electric Co., Detroit, where he 

| was in charge of all stamping op- 
erations. Hanna was formerly with 


tatives: Ernest E. Skoglund to 
Portland, Ore.; Ben M. Betts jr. to 
Charlotte, N. C.; G. Stanley But- 


|man to Boston; Gordon B, Farr to 


{the Murray Corp. of America as} 


|manager of the engineering and 
' mechanical division. 
} * * # 


Grey-Rock Appointment 


J. A. Wheatley jr., sales manager, 
Grey-Rock division of Raybestos- 
Manhattan, Inc., Manheim, Pa., has 


announced the appointment of F.)| 


| R. Flaherty as representative in 
| western Ohio and Kentucky. 


| * * * 

| 

| Heussner Moves Up 

| G. T. Heussner, manager of add- 


|ing machine sales for National 
|Cash Register Co. in Brooklyn, 


|N. Y., has been named to head the | 


| nationwide dealer sales organiza- 
| tion of the company. 
| 


| * * * 


|Klimesak Gets 3 Titles 
At Ahlberg Bearing 


Ernest J. Klimezak has been ap- 
pointed chief engineer, secretary 
|}and a director of Ahlberg Bearing 
|Co., Chicago. The three-fold ap- 
| pointment was announced by F. O. 
| Burkholder, president, following the 
| resignation of Charles Nelson. 
| Klimezak 
| years ago as a tool engineer. Sev- 
|eral years later he was named 
assistant chief engineer. As chief 
engineer, he will have complete 
|charge of new product design and 
| development, tooling and research. 
| * * 


Rootes Assigns Wood, Nowak 
To Western Sales Duties 


Two executive appointments in 
| the Western headquarters of Rootes 


| 1947, succeeds Utley. 


joined Ahlberg nine | 


Chicago; Jerry Rhodes to Philadel- 

phia; Charles E. Ozburn to Atlanta; 

Eugene T. Long to St. Louis, and 

Peter J. Faherty to Brooklyn, N. Y. 
* * ” 


Hill Replaces Utley 
As Ditzler Director 


Retirement of William T. Utley, 
divisional director of the Ditzler 
division, 
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William T. Utley Harold H. Hill 


Glass Co., has been announced by 
E. D. Peck, vice-president. 

Harold H. Hill, industrial rela- 
tions manager for Ditzler since 
Hill joined 
Ditzler’s traffic department during 
1935 and has held successive posi- 
tions of traffic, warehouse, person- 
nel and industrial relations man- 
ager prior to his present appoint- 
ment. 

* * * 


Henrichs Joins L-M Sales 


As Des Moines Field Chief 


Robert F. Henrichs has joined 
the Lincoln-Mercury district sales 
office in Des Moines as field man- 
ager, it is announced by F. M. 
Henderson, manager of the admin- 
istrative department. 

Henrichs formerly was a Pack- 


|ard district manager for five years 


| Motors, Inc., have been announced | 4” . 
| with Commercial Credit Corp. for 


by Henry Henkel, 
Western states 
manager. 

Stanley Wood 
has been named 


in the direction of 
sales and service 
on Hillman Minx, 
Sunbeam - Talbot, 
Humber and Ro- 
ver cars through- 
out the area. 
| Wood joined 
| Rootes as an apprentice in Eng- 
|land 30 years ago. 





Stanley Wood 


to assist Henkel | 


Stanley Nowak has been appoint- | 
}ed manager of a new overseas | 


|department in the Western divi- 
| sion. Nowak has been in the Rootes 
|New York office for the past four 
months. 

x * *~ 


'Prest-O-Lite Reports 
Field Staff Changes 


| A number of changes in the field 
| sales staff of the Prest-O-Lite Bat- 
| tery Co., Inc., have been announced 


by A. A. Feldman, sales manager. | 


W. J. Mergard has been trans- 
|ferred from the Chicago sales dis- 
trict to the Detroit sales district, 
and R. J. Moore has been trans- 
|ferred from Detroit to the New 
| Orleans sales district. 
| In addition, the following have 
‘been named district sales represen- 


and previously had been associated 


a similar period. 
+ * * 


Prof. Ahern Succeeds Willett 
In Chicago Safety Council 
John J. Ahern, professor of fire 
protection and safety engineering 
at the Illinois Institute of Tech- 
nology, Chicago, was elected presi- 
dent of the Greater Chicago Safety 
Council at the annual meeting. He 
succeeds Howard L. Willett sr., 
(Continued on Page 35, Col. 1) 
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president of Willett Co., who served 
two terms. 

Other officers elected include J. 
D. Gruener, of International Har- 
vester, administrative vice-presi- 
dent, and C. P. Cutler, of Republic 
Steel Corp., vice-president for in- 
dustry. 

Sixty-four firms in the commer- 
cial vehicle and industry divisions 
received safety awards at the meet- 
ing, which followed the 29th annual 
midwest safety show sponsored by 


resigned to establish his own 
business. 


Budd Official Promoted 


Robert F. Luckenbach has been 
appointed safety director of Budd 


Co.'s five plants in Philadelphia, | 


Detroit and Gary, Ind. Luckenbach 


had been safety director of Phila- | 


delphia’s Hunting Park plant since 


1923. He is succeeded in this posi- | 
tion by Amos Smethers, his former | 


assistant. 
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|nounced that Neil A. Wick, former 
|service manager of the Cleveland 
| Lincoln-Mercury district, has been 
| promoted to succeed Carlson as re- 
| gional service manager. 

In his new post Carlson will di- 
rect Lincoln sales and service ac- 
tivities in the Atlanta, Jacksonville, 
Memphis, Dallas and Houston sales 
districts which comprise the south- 
|ern Lincoln-Mercury region. Carl- 
son joined Ford at Kansas City in 
1933. Wick joined the company at 
Columbus in 1937. 


| McGarvey Fills Sales Post 


At AC Spark Plug 
Appointment of. Karl K. Mc- 

















the Chicago safety council. 
* * * 


| 
| Garvey as sales manager of equip- 
+ * ! 


ment sales for AC Spark Plug 


Whit reets New Dealer— | division of General Motors in 
eman G | Flint is announced by John C. 


* 
Chrysler names Simons Callahan Made Assistant 
Paul Whiteman whose “TV Teen Club" is sponsored on television by Nash, par- Hines, general sales manager. 


As Assistant Treasurer In I-H Eastern Sales FR. h ; : ! 
H. A. Davies, treasurer of Chrys- W. E. Callahan has been named | ticipated in the Opening ceremonies of Nash Philadelphia Motors, newest Nash | McGarvey has been with AC for 


: int-| assistant manager of the east and | dealership in the Quaker City. Shown at the opening, attended by approximately 27 years. 
a al Wa a ee ae east-central truck sales regions | 5,000 persons, are (left to right) Elmer N. Corson, president of the dealership; 
etilatant teeaaurer of the corpora- for International Harvester, it is | Whiteman, and Comfort E. Brown, secretary. 
tion. announced by W. K. Perkins, | 


For the past two years, Simons, truck sales manager. 


The position is a new one and 
is an outgrowth of greatly in- 
creased sales of AC equipment 
headquarters in Chicago, at the service manager of the southern products, Hines said. In an- 
has been director of pensions and Callahan, who has served with | COmpany’s general offices. | Lincoln-Mercury region, to the} nouncing McGarvey’s promotion, 
group insurance for Chrysler Corp.| the truck division for about 15 | By es | newly created post of regional Lin-| he pointed to the “steadily in- 
He joined Chrysler Corp. in June,| years, formerly was assistant Carlson Prommoted to Head | coln_ sales manager is announced} creasing number of AC products 
1943. manager of the New York truck | Lincoln Salee tn South by William A. Toms, regional Lin-| now available and the accom- 

* * + district sales office. In his new |“#"coln Sales in Sout coln-Mercury sales manager. panying increased sales poten- 

Gumont in West Canada assignment he _ will make his Promotion of Oscar L. Carlson,| At the same time Toms an-' tial.” 

















In a move to develop the Cana- 


dian market, Gumout division of 

Pennsylvania Refining Co., Cleve- 

land, has named J. Austin Elliott, 

of South Burnaby, B. C., as sales- | 

service representative for the four 

western provinces of Canada. Gum- 

out is used for on-the-engine clean- 

ing of carburetors. 

EE eae ALIGNMENT 
Stair is Transferred a 
GAUGE 







To Goodyear Aircraft 

John R. Stair, manufacturers 
sales engineer in the Detroit dis- 
trict office of Goodyear Tire, has 
been transferred to the sales divi- 
sion of Goodyear Aircraft Corp., 
it was announced in Akron. 

Stair has been appointed con- 
tract administrator in the gov- 
ernment-projects department, ac- 
cording to H. Webster Crum, 
sales manager. 

* * 





Boggs Guides Ga. Haulers 


Danny Boggs is now executive 
vice-president of the Georgia Motor 
Trucking Assn. Formerly editor of 
Truz, the official publication of the 
association, he has been replaced 
in that capacity by Charlie Skin- 
ner, who also serves as public rela- 
tions director. 

* * * 


New Jersey Patent Lawyers 
Honor GM’s Kettering 


Charles F. Kettering, director 
and research consultant for Gen- 
eral Motors, has been awarded 
the Jefferson medal by the New 
Jersey Patent Law Assn. 

The award was made in recog- 
nition of the “many outstand- 
ing contributions to the welfare 
of the nation by his advancement 
of science, invention and the 
American patent system.” 

* * * 


Bendix Ups Barnhill 


R. B. Barnhill, formerly manager 
of automotive and mobile sales, has 
been named commercial sales man- 
ager for the radio communications 
division of Bendix Aviation Corp. 
at Baltimore. The change was an- 
nounced by Arnold Rosenberg, gen- 
eral sales manager. Barnhill as- 
sumes responsibility for the sale of | 
the entire line of products manu- 
factured by the division for com- | 
mercial markets. 

* 


QUICK AND 
SECURE 


Gauges quickly and securely 
held in position by unique 
spindle nut clamp. 

All readings taken directly 
from wheel bearing face, thus 
assuring accuracy. 










CASTER 
CHECK IN ONE 
OPERATION 


(Camber Reading Automatic) 


Instantaneous kingpin inclination readings un- 
cover bent spindles and prevent unsatisfactory 
alignment jobs as well as adding materially 
to wheel alignment department revenue. 

The kingpin inclination angle in combina- 
tion with camber angle provides a definite 
WHEEL LEVER ARM as designed by the ve- 
hicle manufacturer, thus contributing to a 
great degree to present day easy, shock free 
steering. 


ALIGNMENT CORRECTIONS MADE EASIER AND FASTER 


Gauges remain in normal operating position to provide a fast, accurate means for micromatic and 
simultaneous adjustment of camber and caster either by built in vehicle adjustment or by correction tools. 


ASK YOUR JOBBER TODAY TO SEE THE NEW WEAVER “WJ-55 GAUGE.” NOW IN PRODUCTION 









* 7 


Fruehauf Appoints Harker 


Appointment of D. J. Harker as 
personnel director of Fruehauf 
Trailer Co.’s Avon Lake (O.) plant 
has been announced by E. Norman 
Cox, plant manager, and John C. 
Young, director of personnel. 

oe * 7” 


Tinnerman Appoints 


3 District Managers 


Appointment of sales managers | 
for the Chicago, Cincinnati and 
Rochester district offices of Tin- 
nerman Products, Inc., Cleveland, 
is announced by William Taylor, | 
general sales manager. | 

Chris Ringhaver, New York | 
district sales manager, has been | 
named to Chicago. He is succeed- 
ed at his Rochester office by 
Thomas M. Landfear, of Bedford, 
O. Herman H. Welland has been 
named Cincinnati sales manager, 
succeeding J. G. McLaughlin, who 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete Weaver line includes—Twin Post Lifts. . Unit Lifts.. Wheel Alignment Equipment..Head- 
light Testers.. Broke Testers.. Wheel Balancing Equipment. . Jocks ..Dollys..and Air Compressors. 
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AIR FILTER—Helling Co., 11423 Van- 
owen St., N. Hollywood, Calif., announces 
an L-series air filter to fit 1952 Cadillacs, 
Oldsmobiles, Lincolns, Mercurys, Chrysler 
V-8's, Studebaker V-8's, Ford V-8's and 
Chevrolet. The filters are for use on race 
and stock cars. 

= = 


Kent-Moore Booklet Tells 


Of Hydra-Matic Tools 
A new 12-page booklet de- 
scribes and illustrates the com- 


mission service tools produced by 
Kent-Moore Organization, Inc., 
5-105 General Motors Bldg., De- 
troit 2. 

The tools are presented in 
functional groups covering: 1. 
Making adjustments without re- 
moval; 2. adjusting and repairing; 
8. disassembling and repairing, 
and 4. equipment for handling 
the transmission. The tools are 
applicable to Oldsmobile, Cadil- 
lac, Pontiac, Lincoln, Nash, 
Kaiser-Frazer and Hudson cars 
and GMC trucks and coaches. 


* * * 


|Mobile VHF Line Added 
By Bendix Radio 


Bendix Radio, Baltimore, manu- 
facturer of electronic equipment, 


According to R. B. Barnhill, com- 
mercial sales manager, the new 
equipment, which will be known 





announces introduction of a new 
line of mobile communication | 
equipment. 
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| operate in the very-high-frequency 


|band and will be adaptable to all | 


| VHF mobile applications. A com- 
plete line of microphones, antennas, 
handsets, speakers and other ac- 
cessory equipment will be available. 





| U-FLEX RINGS — Toledo Steel Products 
| Co., Toledo, O., has announced that it is 
making available for replacement service 


for night driving, called Roadmas- 
ters. 

The company claims the glasses 
eliminate the blue, violet and ul- 
tra-violet regions of the spectrum 
letting through soft yellow light, 
and relieve the blinding glare of 
oncoming lights when driving on 
heavily crowded highways. 

o * * 


Hild Offers Floor Machines 


With Adjustable Handles 


Hild Floor Machine Co., 740 W. 
| Washington Blvd., Chicago 6, has 


announced that it is now producing | 


| scrubbing and polishing machines 
with adjustable handles. 

By setting a thumb-screw, 
operator of the machine can raise 


or lower the handle to the position | 


which is most comfortable to him, 
|the company states. Including a 
iseries of 


its U-Flex piston rings in complete sets| company. Six models are available. 


for Buick and Nash, as well as Interna- 
| tional Harvester. 

* K hk 
| Glasses for Night Driving 
| Introduced by N. Y. Firm 
| 


| Pioneer Scientific Corp., Great |tive parts, has redesigned its line | 


| * * «& 


Stan-Test Corp. Redesigns 
K-W Voltage Regulators 


Stan-Test Corp., manufacturer of | 


| original and replacement automo- 


plete line of Hydra-Matic trans- ‘as the Command-Air series, will | Neck, N. Y., announces a new aid! of K-W voltage regulators. The 
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the | 


interchangeable attach- | 
|ments, the machine can be used to! 7 
|scrub, wax, polish, buff and sand |} 

|all types of floors, according to the | 


| regulators, with improved mount- 
jing brackets and accessories, now 
conform to specifications used for 
original equipment. 

The K-W line is available for 
most models of cars through 1952. 
A catalog may be obtained from 
Stan-Test Corp., 4630 W. Harrison 
St., Chicago 44. 





PORTABLE GRINDER—Announced jointly 
by Carborundum Co., Niagara Falls, N. Y., 
and Buckeye Tool Corp., Dayton, O., this 
new belt grinding attachment is designed 
to offer a new range of applications. The 
attachment, made from lightweight alum- 
inum castings, consists of an idler pulley, 
the supportnig mechanism, and a contact 
wheel; the latter being mounted on the 
tool spindle. The contact wheel is a small- 
sized version of the serrated 61 wheel by 
| Carborundum. 





| 





LUBE PLAN BOOK—A new Lubrication 
Department Plan Book, Catalog 500, is 
now being introduced to the automotive 
trade by Lincoln Engineering Co., 5709 
Natural Bridge Ave., St. Lovis 20. This 
16-page catalog tells how to select scien- 
tifically the right lubrication equipment 
for maximum sales and profits. 


* 7 * 





| Picture Catalog Issued 
On Spaceliter Floodlight 


A new catalog, illustrating and 
describing the Spaceliter porce- 
lain enamel elliptical floodlight, is 
now available upon request to 
Steber Mfg. Co., Broadview, Il. 


The Spaceliter is described as a 
“rugged unit” with reflector fin- 
ished inside and out in vitreous- 
| fired porcelain enamel. Cast 
| aluminum neck contains a wiring 
| compartment. 


FRAM SYPHON —Fram Corp., Provi 
dence, R. I., is offering a sludge syphor 
that it claims will clean the filter sump 
so that faster, more efficient cartridge 
changing is made possible. 
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Oil Firms Play Up 
Depth of Tax Bite 


By George Deery 
Associate Editor 

IKE every firm and individual, 
4 the oil companies feel the sting 
of the tax collectors’ siphoning-off 
needle, but they seem to be more 
vocal about the pain than some 
industries. 

In addition to mentioning the 
tax toll in their profit reports, as 
most firms have done, through 
their industry association, the 
American Petroleum Institute, the | 
oil people are reminding editors | 
of the total tax bill for all the | 
outfits in the industry and re- 
peating quotations from company 
earnings reports. 

For example, Atlantic Refining’s 
tax bill last year was 44 percent | 
more than in the previous year; | 
Gulf forked over 60 percent more; 
Shell paid 40 percent more; Stand- 
ard of Indiana had a total 48 per- 
cent higher. 

* ~ * 

oe tax collectors took 45 per- 

cent more from Standard of 
New Jersey, and a boost of 93 per- 
cent from Texas Co. Union Oil of 
California put it this way: “... al- 
most half of the increased profit 
from accelerated activities were 
offset by an increase of $8,600,000 
in provisions for federal and state 
income taxes. The serious, in fact 
destructive, effect of these taxes 
cannot be overemphasized.” 

The API Tax Economics Bulle- 
tin estimates that “in 1951 fed- 
eral, state and local governments 
collected the staggering sum of 
$4.5 billion in taxes levied against 
petroleum operations and prod- 
ucts.” 

The company annual _ reports 
“show it was not unusual last year | 
for an oil company to pay govern- | 
ment far more in taxes than it) 


. Fruehauf Cited | 


Management Group 


Acclaims Firm 


Fruehauf Trailer has been cited 
as an “excellently managed” com-| 
pany in the second quarterly report 
of the American Institute of Man- 
agement. | 

In deciding which companies are | 
to be cited, the Institute gives) 
credits for excellence in 10 separ- 
ate fields: Economic function, cor- 
porate structure, health of earn-| 
ings growth, fairness to stock- 
holders, research and development, 
directorate analysis, fiscal policies, 
production efficiency, sales vigor| 
and executive evaluation. 

Early this year, the institute 
awarded Fruehauf a certificate of 
management excellence for 1951. 

~ * * 


Thermoid Co. Reveals 


Stock Distribution 


Another example of widespread, 
general ownership of America’s 
business enterprises is cited in the 
annual report for 1951 of Thermoid 
Co., Trenton, N. J. The report in- 
cludes a survey of Thermoid stock 
ownership which shows that well 
over half (66 percent) of the com- 
pany’s nearly 8,000 shareholders | 
own fewer than 100 shares of its | 
stock, while less than 70 persons 
own as many as 1,000 shares. Ther- | 
moid manufactures automotive and 





industrial rubber, asbestos and 
textile products. 
Dollars have been invested in 


Thermoid’s future by shareholders 
from every state in the Union and | 
from Alaska, Canada, England, 
France, Hawaii, Norway, Puerto 
Rico and Switzerland. Women own 
34 percent of Thermoid’s common 
stock. 


Warning } 


ST. LOUIS.—Robert E. Barry, 21, | 
a mechanic employed at the Mc- 
Mahon Pontiac Co., died May 9 of 
burns suffered Apr. 30 in a gaso- 
line fire at the company. He was 
cleaning the grease rack at the 
agency with a gasoline solution 
when the fluid ignited. Barry was| 
a nephew of the agency owner,| 
Vincent T. McMahon and_ had| 
worked as a dealer trainee sinee 
his discharge from the Navy about! 
& year ago. | 


|into a single hypothetical tax of 


| the bulletin explain. 


Lakey Net Soars 
Earns $441,316, with 
12% Sales Slide 
Despite a reduction of approxi- 
mately 12 percent in sales, net earn- 
ings of Lakey Foundry for the six 
months ended Apr. 30, were well 
|}ahead of the corresponding period 
| last year, President J. O. Ostergren, 
|has reported. They amounted to 
| $441,316, or 90 cents per share, com- 
pared with $273,690, or 56 cents per 
share for the like period a year 

ago, he said. 

: « & Net sales for the six months end- 
ed Apr. 30, 1952, were $8,371,944 
against $9,569,376 a year ago. Net 


HE $4.5 billion tax figure, which silat 
includes hundreds of industry Sales Tied to Spring Cleaning— earnings for the April quarter this 
| year were $217,670, or 44 cents per 


and consumer levies, breaks down 
The local spring ‘‘clean up, paint up'’ program was tied in to new-car sales for a | ’ k 
showroom display at Midtown Motors (Kaiser-Frazer), Salt Lake City. The appropriate | share, compared with $223,646, or 46 


tools for the annual spring chores were displayed in a Kaiser Traveler attended es ry te Hi cute wat 


| i 


paid its stockholders in dividends.” 

In some cases, the combined 
taxes paid on a company’s opera- 
tions and products even exceeded 
the wages paid its employes, the 
publication noted, 


















thi 


$1.86 on each barrel of crude oil 
produced last year, the bulletin re- 





ae a theenasmneal . aes —— : a ne ___|for the corresponding period in 
By comparison, according to | : | 1951. 
the study, this tax equivalent | Indiana Mechanic Named | Service, was nominated for mem-| 


| First Member of Guild bership in the guild by John Myers, | Net sales for the April quarter 
TERRE HAUTE. Ind.- Wits | emma2 for Loeser & Son, one| with $4,020,502 in the previous three 

Lucas jr., 42, of 204 N. 35th St., has|°f Indiana's leading jobbers. jt feces and $4,459,230 in the like 

incentive of investors, and seriously |the honor of being the first me- | 8uild is ‘ onan association | period a year ago. 

depletes reserve funds earmarked |chanic elected to membership in | Sponsored y Bonney Forge & Tool | - 

for research, expansion and prod-|the National Guild of Superior| Works, Allentown, Pa. Its purpose| The back pages of every issue of AUTO- 

uct development, reports cited in| Mechanics. is to honor America’s outstanding |MOTIVE NEWS contain the WANT AD 


° | Section. Others are profiting from AUTO- 
Lucas, owner of Lucas Auto! mechanics. | MOTIVE NEWS WANT ADS! Are you? 


amounted to only $1.12 a barrel 
in 1945. | 

Oil companies contend that such | 
a mounting tax burden kills the) 


this year were $4,351,442 compared 
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CARTRIDGE 


FRAM DISPENSER 


Handsome metal merchandiser 
keeps Fram Cartridges handy 
and in plain view. Easily fast- 
ened to wall of lube or display 
room. Holds 12 Fram C-4 Car- 
tridges or assortment of other 
sizes. Only 40c with D-750 Car- 
tridge Assortment (24 C-4 size 
cartridges) . 


SLUDGE 


FRAM sypnon 


Provides quick, easy way to clean 
filter bodies. One operation in- 
stantly removes all sludge. Only ey mo, 
50c with an order of 48 or more 
Fram Cartridges. 
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CALL YOUR FRAM DISTRIBUTOR OR MAIL THIS COUPON 





5 
§ DISTRIBUTOR’S NAME 


Cameco eeoeuseassea ses euseoesessanaeeusd 


FRAM CORPORATION, Providence 16, R. I. : 

Gentlemen: I am interested in [] the Fram Cartridge Dispenser : 

and/or [] the Fram Sludge Syphon. Please have my Fram Dis- 1 

tributor call on me. ; 

NAME ; 

a 

OIL * AIR * FUEL * WATER — : 
CITY ZONE STATE : 

1 

f 














Used-Car Auction Prices 








Market Trend 


The overall average price of used cars at wholesale climbed last 
week to the best figure since March, according to Automotive News’ 
index, when it stood at $1,218—up $18 over the previous week. This 
also represents the greatest increase in any single week this year. 

The average price was up on all models—led by 1950 cars, which 
increased $47. This was followed by 1948s, which were up $34. Other 
increases were: °52s, $9; ’51s, $8; °49s, $12; 47s, $5, and °46s, $8. 

Activity at auto auctions, however, slipped 6 percentage points from 
the high figure of last week. At 11 representative auctions, 1,609 cars 
were sold out of 2,293 offerings last week, for a total of 70 percent. At 
the same auctions a week earlier, 1,447 cars were sold from 1,892 
offerings—or 76 percent. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 





~ ~ oe 50 (60) 4-dr., $3,375*; (62) 4-dr., §$3,- 
LOS ANGELES 210*, $3,200*, $3,110*, $3,100*; (61) 4- 
(Los Angeles Auto Auction. Sale every dr., $2,680*, $2,660*. °’49 (62) 4-dr., 
Tuesday and Thursday. Prices are for sale $2,360*, $3,605*. 
of May 27-29.) CHEVROLET—’5 “/ 2,005 4 
(Prices and demand declined slightly | “$1,855. $1,810. SI Deluxe fade” St sos 
from the previous week's high, Sold 227 $1,645, $1,575, $1,560, $1,550; FL’ De. 
units out of 403 offerings.) luxe 2-dr., $1,525. '50 SL Deluxe 4-dr., 
BUICK—’52 RM Riviera 4-dr., $3,250*; $1,525, $1,415, $1,230, $1,225; SL Spe- 
Super conv., $3,175", $3,165*. ‘51 RM cial 2-dr., $1,230. 49 conv., $1,290; SL 
Riviera 4-dr., $2,430*, $2,365*, $2,335*. Deluxe 2-dr., $1,200; stationwagon, $1,- 
"50 RM Riviera 4-dr., $1,825*, $1,565; 030. 
Super Riviera 2-dr., $1,805"; Special 4- | CHRYSLER—'51 NY Newport, $2,670*; 
dr., $1,445*, $1,255, $1,080. ‘49 Super Windsor 4-dr., $2,200*. '50 Windsor club 
conv., $1,455*. ’48 RM 4-dr., $1,130. coupe, $1,695*. ‘49 Windsor club coupe, 
CADILLAC—'51 Coupe de Ville, $4,000*. $935*. °47 Traveler 4-dr., $900*; NY 
(60) 4-dr., $3,900*; (62) club coupe, conv., $625*. 
DeSOTO—'50 Deluxe 4-dr., $1,555* 


$3,800*, $3,705*; 4-dr., $3,630*, $3,620*. 


"49 








LISLE Au.ze 
DRAIN PLUGS 

































































co> 
Guarantee service costs can be reduced sub- 
stantially by installing Lisle Plugs as original 
equipment in transmission, overdrive, crank- 
case and rear axle. 


A permanent magnet attracts and holds abra- 
sive metal particles that flake off moving parts 
and circulate in the oil. Lisle Plugs greatly 
reduce this common cause of premature wear. 


i ae 
for yourself, Sam- 


ple LISLE PLUGS 
will be sent you 
FREE for testing. 
Just state type 





To Remove 
and size of plug 


desired. 


IRON and 
STEEL | 
Particles - 
from Oil ' 








CLARINDA, IOWA 
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CHRYSLER—’51 Windsor sedan, 

| °50 Windsor sedan, $1,635*; Royal club 
| coupe, $1,480. °49 Windsor sedan, §$1,- 
| 120°. °48 Windsor sedan, $900*. ‘46 





Custom 4-dr $1,450* "48 Custom 4- 
dr., $925*. 

DODGE—'49 Coronet 4-dr., $1,295*, $1,- 
090*; Meadowbrook 4-dr., $1,105*. ‘47 
Custom 4-dr., $690. 

FORD—’51 stationwagon, $2,040*, $1,795"; 
Victoria, $1,795, $1,790; conv $1,900*; 
Deluxe (8) 2-dr., $1,500. ’50 conv., $1,- 
550, $1,420; Custom (8) 2-dr $1,425, 
$1,300, $1,265; Custom (6) 4-dr., $1,210 
$1,145 49 conv., $1,220; stationwagon, 
$1,150, $1,055; Custom (8) 4-dr $1,055 
Deluxe (6) club coupe, $1,030 16 De 
luxe (6) club coupe, $400 

LINCOLN-—-'51 Capri, $2,550*; Cosmopoli 
tan 4-dr., 2,345*; club coupe, $2,290* 
51 4-dr., $2,085. '50 club coupe, $1,720* 
‘49 Cosmopolitan 4-dr., $1,350*; club 
coupe, $1,200*; 4-dr., $1,070 

MERCURY—'51 club coupe, $1,990*, $1,- 
805*. °50 club coupe, $1,685*; 4-dr., $1,- 
630, $1,575, $1,520, $1,450. ’49 4-dr., $1,- 
380, $1,235, $1,195 

NASH—’51 Rambler stationwagon, $1,595, 
$1,530, $1,510; conv., $1,420, $1,325. '50 
Statesman 2-dr., $1,170. '49 Ambassador 
4-dr., $1,100 

OLDSMOBILE—'52 (98) 4-dr., $3,410. ‘51 
(98) conv., $2,555*; (88) 4-dr., $2,255*. 
"50 (98) conv., $1,955*; 4-dr., $1,860*, 
$1,785*; (88) 2-dr., $1,800*, $1,690. '49 
(98) 4-dr., $1,380*. 

PACKARD-—'49 4-dr., $960. ‘48 4-dr., 
$900. 

PLYMOUTH—’51 Cranbrook 2-dr., $1,485. 
’50 Deluxe 4-dr., $1,225. ‘49 Deluxe 4- 
dr., $1,120, $1,060, $1,000, $840. ‘48 
SD club coupe, $875. 

PONTIAC—’52 Catalina, $2,875*; Chief- 
tain (8) 2-dr., $2,525*. ‘51 conv., $2,- 
275*; Catalina, $2,185*; Chieftain (8) 


sedanet, $2,045*. '50 Chieftain (8) 4-dr., 


$1,580. 
STUDEBAKER—'49 Champion 2-dr., $1,- 


050, $1,005; 4-dr., $950. ‘47 Champion 
4-dr., $635; Champion 2-dr., $560. 

WILLYS—’51 = stationwagon, $1,545. ‘50 
Jeepster, $965. 


Tar + 
DANVILLE, VA. 
(Danville Auto Auction. Sale every Wed- 
nesday. Prices are for sale of May 28.) 
(Market good. Buying active and more 
cars consigned. Sold 63 units out of 110 
offerings.) 
BUICK—’'46 
cial sedan, $180. 


Super sedan, $150. ‘41 Spe- 
*40 Super sedan, $185. 








CADILLAC—'48 (62) conv., $1,920*. °47 
(62) conv., $615. 

CHEVROLET—’51 SL Special sedan, $1,- 
180. '50 SL Special sedan, $1,010; FL 
Deluxe sedan, $1,500*. °49 SL Special 
sedan, $970. '48 SM sedan, $550; FM 
sedan, $735. ‘47 FL sedan, $765; FM 
conv., $630. '46 SM sedan, $635. ‘41 
sedan, $150. °40 SD sedan, $230. 

DeSOTO—’50 Custom sedan, $1,500*. 

DODGE—’49 Coronet conv., $670. '46 Cus- 
tom sedan, $650. 

FORD—’50 Custom (8) sedan, $1,080, $1,- 
005, $700; Deluxe (8) sedan, $955, $965; 
Custom (6) sedan, $835, $1,220. ‘49 
Custom (8) sedan, $800; Deluxe (8) se- 
dan, $900. '48 SD (S) sedan, $830, $535. | 
’47 SD (8) sedan, $685, $530, $525. °46 
SD (8) sedan, $505, $500, $550; SD (6) 
sedan, $610, $665. ‘41 SD (8) sedan, 
$210. °40 Deluxe (8) sedan, $250. '34 
sedan, $230. 

KAISER—’51 sedan, $1,050* 

LINCOLN—’'46 sedan, $400. 

MERCURY—’51 sedan, $1,660*, $1,705*. 
"50 sedan, $1,505*, $1,110. ‘49 sedan, 
$700. 

NASH—’51 Rambler sedan, $1,330. 

OLDSMOBILE—’'50 (SS) sedan, $1,330*. 
48 (98) conv., $590*; sedan, $350. °42 
sedan, $250. '39 sedan, $100. 

PLYMOUTH—’49 Deluxe sedan, $1,020. °41 
SD sedan, $175. 

PONTIAC—'52 Chieftain (8S) sedan, §$2,- 
610*. °50 Chieftain (8) Catalina, $1,- 
775. °48 Chieftain (8) conv., $990. °47 
SL (8) sedan, $750. 

STUDEBAKER—'46 sedan, $385 

CLEVELAND 
(O. K. Auto. Auction. Sale every Tues- 

day. Prices are for sale of May 27.) 

(Demand holds on clean ’49, °50 and 


’51 models. It is reported that 16 new 
ears are being sold to every used car.) 


BUICK—’50 Special 2-dr., $1,275. "48 RM 
4-dr., $830. 

CADILLAC—'48 (62) 4-dr., $1,450*. 

CHEVROLET—'49 FL Deluxe 4-dr., $1,- 
000. °47 SM 2-dr., $640. '46 FM 4-dr., 
$400; SM 2-dr., $345. 

DODGE—’51 Meadowbrook 4-dr., $1,490*. 


FORD—’49 Custom (6) 4-dr., $800. 
HUDSON—’47 Super (6) 4-dr., $310. 
KAISER—’51 Henry J 2-dr., $825. 
NASH—’46 (600) 4-dr., $225. 


OLDSMOBILE—’50 (98) 4-dr., $1,590". °46 
(98) 4-dr., $535. 

PLYMOUTH—’'51 Cranbrook 4-dr., $1,355. 
’49 SD 4-dr., $950. '47 SD 4-dr., $585; 
Deluxe 4-dr., $650. 

PONTIAC—’50 Chieftain (8) 2-dr., §$1,- 
455. °49 Chieftain (8) 4-dr., $1,150. 

STUDEBAKER —’'47 Commander club 


coupe, $600; Commander Starlite coupe, 

$725. 

ALBANY, N. Y. 

(Tim Anspach’s Auto Dealers Auction. 
Sale every Monday. Prices are for sale of 
May 26.) 

(Retail sales reported good in the 


area, but mild reaction turned prices 

downgrade. Sold 141 units out of 175 

offerings.) 

BUICK—’51 Special sedan, $1,875, $2,100*; 
Super sedan, $2,085, $2,150*. °50 Super 
Riviera, $1,600*; sedan, $1,600*, $1,725*; 
RM Riviera, $1,530*. °49 RM sedan, $1,- 
250*, $1,200*, $1,325*; Super sedan, §$1,- 
280, $1,275*. ‘47 Super sedan, $635; RM 
sedan, $740. 

$3,- 


CADILLAC—’51 
sedan, $2,775*, $2,815*, 


650*. °'50 (62) 

$2,885*; (61) sedan, $2,675*. °49 (61) 
sedan, $2,010*. °48 (62) sedan, $1,800*. 
°46 (75) T7-passenger, $960*. °42 (62) 
sedan, $480. 

JHEVROLET—’'52 SL Special club coupe, 
$1,650; SL Deluxe sedan, $2,100*, $1,995. 


(60) Special sedan, 


‘51 FL Deluxe sedan, $1,500; Bel-Air, 
$1,500; SL Deluxe sedan, $1,512, $1,650 
‘50 SL Deluxe sedan, $1,210*, $1,230, 


$1,330; FL Special sedan, $1,270, $ 
FL Deluxe sedan, $1,300. '49 SL Special 
club coupe, $970; FL Deluxe sedan, §$1,- 
110. ’48 SM sedan, $535; FL aerosedan, 
$820, $900, $700. ‘47 SM sedan, $650, 
$750, $790. 

$2,150*. 


Windsor sedan, $660*. 
DeSOTO—’'48 Custom 4-dr., $1,025°. 
Deluxe sedan, $120. 
DODGE—’51 %-ton pickup, $1,000*; Coro- 


"41 
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$1,218 
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$1,200 $1,213 
May April 











Average Used-Car Prices 


(Compiled by Automotive 





News 

Model pespticncy i ob 1952 
1952 $2,385 $2,376 $2,366 
1951 1,648 1,640 1,670 
1950 1,355 1,308 1,316 
1949 1,074 1,062 1,067 
1948 831 797 813 
1947 659 654 672 
1946 751 563 584 

Overall 

Average $1,218 $1,200 $1,213 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 








net conv., $2,175* 50 Meadowbrook | 48 Aero sedan, $565, $845, $860. ‘47 
sedan, $1,020; Coronet conv., $1,650* SM sedan, $475, $570, $615 $635. '4¢ 
‘49 Wayfarer club coupe, $960. 46 %-ton| SM sedan, $415, $510, $545 ? 
9 i 
ch Ob | CHRYSLER—’51 NY sedan, $2,160*; Wind 
FORD—'52 Custom (8) sedan, $2,110, $2,-| sor sedan, $1,750*, $1,805*, $1,985*, $2, - 
210°. ’51_ Custom (8) sedan, $1,660, | 000%. '50° Windsor sedan, $1,435°, §1.. 
$1,510*. ‘50 Custom (8) conv., $1,380; | 595*. ’49 Windsor sedan $1.290*. $1,- 
Deluxe (6) sedan, $1,000. '49 Custom| 320%, $1,350%. '48 NY ‘sedan, §755° 
(8) - $910, $830; Deluxe (8) club| $910*. '46 Windsor sedan $610. r: 
coupe, 870; Custom (6) sedan, $835. | Ss , 2 
*48 SD (8) sedan, $850; statioriwagon, | Sone. °50 Custen dn ge ae TS 
$800. 46 Deluxe (8) 2-dr., $510; SD | ‘49 Custom sedan, $1,095". $1 isor, $1 
(8) conv., $810 | 235%, $1,260*. ’48 Custom’ sedan, §875* 
munaon 49 Commodore (8) club coupe, | nODGE—'52 Coronet conv., §2,200*. '51 
4610 S 52 <9 Oana ‘ 5 
910. | Meadowbrook sedan, $1.045. $1.285* 
KAISER—’'51 Henry J sedan, $860 $1,475*, $1,505*. '50 Coronet sedan, $1. 
MERCURY-~'52 4-dr., $2,600*. '50 sedan, | 070*, $1,315*, $1,475*. '49 Coronet sedan 
$1,385, $1,350. 49 sedan, $1,050. ‘48 | $690*, $725*, $845*, $1,260*. '48 Cus 
conv., $800. °'47 club coupe, $620. tom sedan, $530*, $875°. 
NASH—'48 Super (6) sedan, $710. FORD—’52 Victoria, $2,405*, $2,475*. °51 
OLDSMOBILE — '51 (98) sedan, $2,185°.| go'suom (8) sedan. $2,250". $2.330* 
50 (98) sedan, $1,580*. °49 (98) sedan, $1.860*: Ci oo ee es 
$1,320*; (76) ‘sedan, $1,200*. 41 (76) Fed BO ee enn a pean, $1,200, $1,- 
sedan, $240. ‘40 (70) sedan. $165. cent ae a er eae ee Seen 
. : : ; ; . $1,500; Cus : 75 
PLYMOUTH—’52 Cranbrook sedan, $1,860, | $985, inate. i. ye 
$1,885, $1,800. *51 Cranbrook sedan, tom (8) sedan, $605, $635, $830, $855 
$1,475, $1,400; Cambridge sedan, $1,400.| $870, $920. °47 SD’ (8) ‘sedan, §480 


*50 SD sedan, $1,140, $1,285, $1,200. 
SD sedan, $1,070, 
$1,080. 


$1,000, 
PONTIAC 
500* ; 
(S) sedan, 
coupe, 
550. 


"52 


$750: 
2-dr. 


SL 
$140. 


(6 


STUDEBAKER 


070. 
conv., $825; 


Catalina, 


$1,275; 
"49 SL 
(8S) 4-dr., $1, 


"49 
$1,125; Deluxe sedan, 
’48 SD sedan, $770. 
Chieftain (8) sedan, $2,- 
$2,490*. °51 Chieftain 
$1,840*. °'50 SL (6) club 
Chieftain (8) sedan, $1,- 
(8) sedan, $1,150. 48 SL 
020. °47 Torpedo (6) conv., 
) sedan, $700. °41 SL (6) 


"50 Champion sedan, $1,- 


*49 Commander (8) sedan, $1,000*: 


14-ton pickup, $570. 


DENVER 


(Denver Auto Auction. Sale every Tues- 
day at Littleton, Colo. Prices are for sale 


of May 27.) 


(Buying very active—prices up on all 
models. Sold 316 units out of 404 offer- 


ings.) 


BUICK—’52 Super conv., $2,850*; 
sedan, $2,390*. 


Special 
*51 RM Riviera, $2,275", 








$530, $600, $605, $620, $680. 46 SD (8) 
sedan, $465, $580, $590, $610. 
FRAZER—'49 sedan, $925* 
HUDSON—’'50 Pacemaker 
‘49 Commander (8) 
Super (6) sedan, $715. 
dan, $345. 


sedan, $1,035 
sedan, $965*. ‘48 
"46 Super (6) se 


LINCOLN—'49 sedan, $935. ‘47 sedan 
$515. 

MERCURY—'52 sedan, $2,605*, $2,630* 
$2,670. '51 sedan, $1,750, $1,810*, $1,- 
845*, $1,855*. °50 sedan, $1,390*, $1, 
405*, $1,510*. °'49 sedan, $930*, $975 
$1,005, $1,155. "48 sedan, $820. °47 se 
dan, $705* 

NASH—’51 Rambler stationwagon, $1, 
200, $1,475*. °50 Ambassador sedan 
$950*, $1,020". 

OLDSMOBILE—’51 (88) Holiday, $2,365* 





$2,480*; sedan, $2,210*, $2,230*, $2,245* 
$2,265*. '50 (88) sedan, $1,495*, $1,505* 
$1,575*, $1,595*, $1,665*, $1,800*. 49 
(98) sedan, $1,210*, $1,305*, $1,320*. '47 
(76) conv., $705*. ’46 (78) sedan, $590* 








$2,335*, $2,355*; sedan, $1,830, $2,130*, | PACKARD—'51 (200) sedan. $1,715*, $1,- 
$2,165*, $2,250*. '50 Super sedan. $1,- | bon 50 sedan, $930*. °49 sedan, $1, 
565*, $1,695* 710*. °49 Super sedan, | ty 
SL 16Se SP Tee ee a15e) ee cecan: | PLYMOUTH—'51 Cranbrook sedan, $1,340 
as fh | $1,350, $1,450, $1,500, $1,505. '’50° SD 
CADILLAC—'51 (62) sedan, $3,430°. $3,-| Sedan, $1,095. $1,205. 49 Deluxe sedan 
720*, $3,760. "50 (60) sedan, $2,900%,| $995. | $915, | $1,055, $1,060, | $1,090. "4s 
$3,225*. "49 (62) sedan, $2,030*, §2,075*, | SD sedan. $695, §785. ‘47 Deluxe sedan 
$2,100*, $2,180*, $2,270*. "48 (62) sedan, | _,,$055, $560, $635, $645, $650. $700. 
$1.730°, $1,735*, $1,759. "47 (62) sedan, | au. dua o> cae 
,390*. <, 900 -hie: g Ss co. wey o* 
CHEVROLET—52 SL. Deluxe | sedan a-| ni as ae “ae be 
820, $1,825, $1,901, $1,930; %%-ton pick- S) sedan, °OS0, a ee 
up, $1,495, $1,550, $1,560, $1,580; %-ton| Chieftain (8) sedan, $1.355, $1,555, $1.- 
pickup, $1,390, $1.465, $1,490, $1,495. '51| 560°. 949 SL (S) sedan, $1,300°. | °47 
Bel-Air, $1,830*, $1,855*; FL Deluxe se- | Chieftain: a $755. °46 Chieftain 
jan, $1,430, $1,495, .510, .530. °50 ee. peer 
pi an is See 3 ee asne, | STUDEBAKER —'52 Champion Starliner 
$1.360*: SL Special sedan, $1,010, $1 *| $2,040. ‘51 Commander (8) sedan, $1 
015, 2 at $1,100, $1,150. 49 SL Deluxe! 590*, $1,605*. '50 Champion sedan, $720 


sedan, $880, 


Trim, 





bodies, 


modern, 
wheelbase 
special interiors for these bodies—bookmobiles, display rooms, hatchery 


WRITE, 


$900, $925, 


$1,005, $1,015. 





<o*- Mog HORT y, a: 
¢ *. ¢ eS - 
4 a we N 

S @ 


The HERMAN “FORWARD CONTROL” Delivery Body 


with “room to 
and larger capacity 


lunchwagons, etc. 


spare 
Is 


(Continued on Page 39, Col. 1) 


your Customers’ 


Specific Needs! 






shorter 
many 


Used wherever 
Herman builds 


interior.” 
paramount. 





WIRE, OR PHONE COLLECT 





THE EXTRA-COMFORT SEAT CUSHIONING 


IN THE NATION 


"S$ LEADING CARS 
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= “4 $1,440, 2 at $1,410, $1,380, $1,375, $1,365, | 
Used-Car Auction Prices TA PT a se 


860; Cambridge sedan, $1,750. ‘51 Con- 
cord suburban, $1,560; Cambridge sedan, 


SD sedan, §$1,190 $1,125; suburban, 














$940 18 SD sedan, $850, $650 47 
(Continued from Page 38) SD club coupe, $795, $750; Deluxe sedan, | 
$s00 41 SD sedan, $260 
$770, $960", $1,085*. '49 Champion se- $1.425, $1,400. °50 'y-ton panel, $1,330; | PONTIAC—’51 Chieftain (8) sedan, $1,890 
dan, $965 oe 91,525; be 4 $1,625, $1,380; SL ‘50 Catalina, $1,870; Chieftain (8) sedan, | 
WILLYS—'52  stationwagon, $2,020, §$2,- eta pee ren Bg 19 FL Deluxe $1,625; Chieftain (6) sedan, $1,385, $1,- | 
025; pickup, $1,750, $1,805*; Aero Wing ge “a 9811050 ’ 48 FL aerosedan, 250 49 Chieftain (8) sedan, $1,450, | 
sedan, $1,735*, $1.750*: Jeep, $1,425 } + gal ceed “lag FL aerosedan, $830: | 1.330, $1,265. "48 SL (6) sedan, $990 
$1,455. °51 pickup, $1,305. ‘48 pickup °39 atin, 13 41 SD sedan, $290 $920. '47 SL (8) sedan, $780. ‘41 sedan, | 
$440, $445, $510, $640 ms brstg an, $120 ; $200 37 sedan, $105 | 
MISCELLANEOUS "52 GMC -ton pick- CHRYSLER—'49 Windsor conv $1,.500*. | STU DEBAKER 50 Champion sedan, $975. | 
up, $1, %-ton pickup, $1,095 48 47 Windsor conv $s90* 45 Commander (8) conv., $750. 
International 14-ton pickup. $495 | DeSOTO—'51 Deluxe sedan, $1,.700* 47 WILLYS 52 a a Wing sedan, $1,610 
Seen SUCRE, FOUN" ‘6 Deluxe sedan MISC ELLANEOUS v8 international Waik | 
. ATO . S700* a bs LEA. 4 ‘ é é é le | 
EBENSBURG, PA. nc — - . , - in, $290. ‘47 International %-ton panel, | 
DODGE 52 Coronet sedan, $2,310*. 51 $360 | 
. eae ae Auto Auction _ — l1-ton panel, $1,290. ‘50 Coronet sedan, 1 
hursday. rices are for sale of May 29.) $1,480". 47 Deluxe sedan, $780, $760 _ race P 
(Prices have leveled off at season’s ‘42 sedan, $310 FORT WAYNE, IND. 
high. Retail in area reported poor. Sold | FORD—'51 Victoria, $1,870, $1,860; conv., (Carl Marker's Fort Wayne Auction 


94 units out of 113 offerings.) 

BUICK—’51 Super 4-dr., $1,850 50 Ri- 
viera 4-dr., $1,600*. °49 RM_ sedanet 
$1,225*. ‘48 Super sedanet, $925. ‘39 
Special 4-dr., $105. 

CADILLAC--’49 (62) 4-dr., $1,975". ‘47 | 
(62) 4-dr., $1,175*. '37 club coupe, $160. | 

CHEVROLET—’51 SL Deluxe 4-dr., $1.- | 
600*, $1,470. ’50 FL Deluxe 4-dr., $1,- | 
350*; 2-dr., $1,275, $1,260; SL Deluxe 
4-dr., $1,310, $1,290*; 2-dr., $1,175, $1.- | 
110; SL Special club coupe, $1,115; %- 
ton pickup, $880. '49 FL Deluxe 4-dr., | 
$1,085; 2-dr., $905; SL Deluxe 4-dr., | 
$1,055, $1,050. "48 SM 4-dr., $855, ‘47 | 
FM 4-dr., $800; aerosedan, $760; SM} 
club coupe, $690. '41 SD club coupe. | 
$125. '40 SD 2-dr., $215. | 

DeSOTO—'50 Custom 4-dr., $1,775*, $1.- | 
400. '49 Custom club coupe. $1,300*. °47 | 
Custom conv., $770. '46 Deluxe 4-dr., 
$550 

DODGE—’52 Wayfarer 2-dr., $1,900*. "50 
%-ton pickup, $850. ‘49 Coronet 4-dr.. 
$1,215*. °48 (2-ton) van, $410. °46 Cus- 
tom 2-dr., $430. '41 Custom 2-dr., $300. | 

FORD—’51 Custom (8) 2-dr., $1,450; De- 
luxe (8) 2-dr., $1.405, $1,345. °50 De- 
luxe (8) 2-dr., $1,050; Deluxe (6) 2-dr., 
$950. °49 Custom (8) conv., $845*; 4- 
dr., $990, $900. '48 SD (8) stationwagon. 
$540; %-ton panel, $450. ’°47 SD (8) sta- 
tionwagon, $300. °46 Deluxe (8) 4-dr., 
$560; SD (8) 2-dr., $700, $455. 


HUDSON—'49 Commodore (6) conv., $1,- 
140. 


KAISER—'51 4-dr., $1,400* "49 4-dr 
$675; Traveler, $675. 

MERCURY—’'50 4-dr., $1,365*. 

NASH—’'50 Statesman 4-dr., $950*. °49 
(600) 2-dr., $910. '48 Ambassador 4-dr 
$590*. 

OLDSMOBILE—'50 (98) conv., $1. . 
(98) sedanet, $725*. ‘41 (76) 2-dr., 
$450*. 

PACKARD—’51 (200) 4-dr., $1,750*. ‘41 
(120) 4-dr., $310. 

PLYMOUTH—'52 Cranbrook 4-dr., $1,880 
‘51 Cranbrook 4-dr., $1,460. 50 SD club 
coupe, $1,150. ‘49 SD conv., $1,300. 
$1,060, $1,050; 4-dr., $1,005, $865; De- 
luxe 4-dr., $840, $830. ‘47 SD 4-dr. 
$720. '46 SD 4-dr., $610. °41 Deluxe 
4-dr., $115. 

PONTIAC—’51 Chieftain (8) 4-dr., §$1.- 
770*. °50 Catalina, $1,875*. °49 Chief- 
tain (8) 4-dr., $1,300. "48 SL (8) 2-dr.. 
$975. ‘46 Torpedo (6) 4-dr., $640. °42 
(8) 4-dr., $155. 

STUDEBAKER—°49 Champion conv., $740 
‘48 Commander (8) star coupe, $800*: 
Champion 2-dr., $680. 

WILLYS—-'47 Jeep, $350. 


MASON CITY, IA. 


(Lapiner Auction Co. Sale every Wednes- 

day. Prices are for sale of May 28.) 

(Demand was heavy. Shortage of cars 

in this area. Sold 127 units out of 156 

offerings.) 

BUICK—’52 Super conv., $2,905*. °50 RM 
4-dr., $1,605*. °49 Super conv., $1,355*; 
RM 4-dr., $1,250*. °'46 Super 4-dr., $575 
’41 Special 2-dr., $145. 

CADILLAC—’51 (62) 4-dr., $3,420*. °51 
(62) 2-dr., $3.600*. 

CHEVROLET—’52 SL Deluxe 4-dr., $1,790. 
*51 SL Special 2-dr., $1,345, $1,320, $1,- 
330, $1,400; SL Deluxe 2-dr., $1,435, 
$1,445, $1,465; Bel-Air 2-dr., $1,.795*. ’50 
SL Special 4-dr., $915, $910; SL Special 
2-dr., $1,065. °49 SL Special 4-dr., $870, 
$915; SL Deluxe 2-dr., $1,075. 

CHRYSLER—’52 Windsor 4-dr., $2,435* 

DeSOTO—’52 Custom 4-dr., $2,355. 

DODGE—’51 Coronet club coupe, $1.735*. 
*49 Coronet 4-dr., $1,000*. ‘48 Custom 
4-dr., $705. ‘47 Custom 4-dr., $660. 

FORD—’52 Deluxe (8) 4-dr., $1,910*: Vic- 
toria 2-dr., $2,455*, $2,400*. ‘51 Vic- 
toria 2-dr., $1,800*; Deluxe (8) 4-dr.. 
$1,290. '50 Custom (8) 2-dr., $1,030 
‘49. Custom (8) 2-dr., $775, $800, $890 
‘48 SD (8) 4-dr., $710. 

FRAZER — ‘47 Manhattan 4-dr., $250* 
$380*. 

KAISER—'48 4-dr., $380. 

MERCURY — '52 Monterey 4-dr., $2,655* 
‘50 Monterey 2-dr., $1,740*. 

NASH — '50 Statesman 4-dr., $905. ‘47 
(600) 4-dr., $410. 

OLDSMOBILE—’52 (98) Holiday, $3,510* 
"49 (88) 4-dr., $1,350; (98) 4-dr., $1,- 
210*, $1,300*; (76) 4-dr., $1,050%. ‘48 
(68) stationwagon, $660*, °46 (66) 4-dr. 
$625. 

PACKARD—’42 4-dr., $210 

PLYMOUTH—’52 Belvedere 2-dr., $2,045. 
*51 Cranbrook 4-dr., $1,350, $1,330, $1,- 
430. °'50 Suburban, $1,310. °48 Deluxe 
4-dr., $625. 

PONTIAC — '52 Chieftain (8) 4-dr., $2,- 
460*. °51 Chieftain (8) 2-dr., $1,665*. 
STUDEBAKER—’50 Champion 4-dr., $950* 
‘48 Commander conv., $1,000*. °47 Com- 
mander Landcruiser, $625. "41 4-dr 

$150. 

WILLYS—'48 }.-ton pickup, $360 

MISCELLANEOUS —'52 GMC 1-ton pickup 
$1,485. 








PHILADELPHIA 


‘H. B. Robinson Auto Sales Auction 
ale every Tuesday and Thursday. Prices 
re for sale of May 27.) 
(Prices strong, action wonderful. Sold 
126 units out of 139 offerings.) 
BUICK—’'52 RM sedan, $3,060*. ‘50 Super 
Riviera, $1,785*, $1,625*, $1,420. '48 RM 
sedan, $870; Super sedan, $1,020. ‘46 
Super sedan, $710. 
CADILLAC—'50 (60) sedan, $3,200*. ‘46 
(62) sedan, $1,075*. 
CHEVROLET—’51 SL Deluxe sedan, $1,- 
540, $1,450; SL Special sedan, $1,510, | 


$1,760; Custom (6) 2-dr., $1,325; Deluxe | Sale every Tuesday. Prices are for sale of | 
(8) sedan, $1,435, $1,410, $1,380. ‘50 | May 27.) 
Custom (6) sedan, $1,100, $1,080; De- 


luxe (8) sedan, $1,150, $1,050. ‘49 Cus- Ss “ 
tom (8) sedan, $1,000. $940: %-ton models. Sold 107 units out of 119 offer 





dr., $1,335. '50 Custom (8) Crestliner, 
$1,365; 4-dr., $1,105. ‘49 Custom (8) 
2-dr $985, $1,250. ‘47 SD (6) 2-dr 


| FRAZER—'51 Vagabond, $1,100* 

| KAISER—’51 Henry J (6) 2-dr., $820. '49 

| Deluxe 4-dr., $825 

MERCURY --'49 Deluxe club coupe, $1 
000*, $1,110*; 4-dr., $1,050 

NASH—’51 Rambler suburban, $1,180*. ‘49 
Ambassador 4-dr., $930 

| OLDSMOBILE—’51 (88) 4-dr., $2,175*. '50 
(88) 4-dr., $1,565*, $1,506* "49 (98) 
4-dr., $950*. ‘48 (98) 4-dr $1,050* 

| PACKARD 19 conv., $945* 

PLYMOUTH —'51 Cranbrook conv $1 
785; 4-dr., $1,515; 2-dr., $1,445. °48 SD 
4-dr., $775; club coupe, $700; station- 

| wagon, $750. '47 SD club coupe, $585 

| PONTIAC—'52 (6) Catalina, §2,700*. °51 

Chieftain (8) Catalina, $2,150*. ‘50 
Chieftain (8) 2-dr., $1,580*. °47 Chief- 

| tain (8) club coupe, $680; sedanet, $805; 

| 
| 


4-dr., $835. 

STU DEBAKER—’51 Champion 2-dr., $1,- 
310. °50 Commander (8) 4-dr., $1,130*; 
Champion 4-dr., $1,070; 2-dr., $930*. '49 


(Market offering good prices for clean | Horgan Fetes General— | Champion club coupe, $750 
General Lemuel C. Shepherd jr. (left),| WILLYS—’50 Jeepster, $850. 


; x ings.) 
panel, $550. ‘48 stationwagon, $725; De- | ‘ 
fame (8) sedan, $690. ‘46 Deluxe (g) | BUICK—’51 Super club coupe, $1,900*. 50 | commandant of the U. S. Marine Corps N. PLAINFIELD. N 
sedan, $620. '39 sedan, $210. ‘35 sedan, | Special 4-dr., $1,430. ‘49 Super 4-dr., $1,- | was welcomed to a reception in New York : “ 9 iN. J. 
we ° 92e° = fr . > + in A . 
$175. onié “er aces ) olga Super ; = City by Maj. Ralph T. Horgan, USMCR, (Lebanon Auto Auction. Sale every Wed- 
$ ; ) -dr., $860, 7 4 -dr., | i : : 
KAISER—'51 Special sedan, $1,270* 49 $565 president of the N. Y. Marine Corps Re-| nesday. Prices are for sale of May 28.) 


Special sedan, $760. °48 sedan, $590 


MERCURY—'48 sedan, $950 ‘47 sedan, CADILLAC—'51 (62) 4-dr.,  $3,400*. 50 | serve Officers 


(Market steady. Clean cars bringing 


Assn., and vice-president of | premium prices, Sold 76 units out of 112 


$775. (62) 4-dr., $2,710*. ‘48 (62) 4-dr., $1,-| the N. Y. Automobile Merchants Assn. It! offerings.) 


NASH—’51 Rambler stationwagon, $1,310; 640°. °47 (62) 4-dr., $1,020* | was the first 


Ambassador sedan, $1,500. ‘49 Ambas- | CHEVROLET--'51 Bel-Air. $1,785*; SL 





visit of the general to any; RBUICK—Super sedan, $1,575*; Special se- 


local chapter of the Marine Corps Reserve.| dan, $1,285*. ‘49 RM Riviera, $1,650*; 


sador sedan, $1,000. ‘47 Ambassador se- Deluxe 4-dr., $1,400. '50 SL Deluxe club | > sedan, $1,230*. $1,180*: Super sedan. 

dan, $715; (600) sedan, $560. coupe, $1,215. ‘49 FL aerosedan, $1,090. | $1 260*. °48 Super sedan, $925. 47 Super 
OLDSMOBILE "bO (88) sedan, $1,630"; 48 FL aerosedan, $925. ‘47 FM conv., | DeSOTO--'49 Deluxe 2-dr., $1,225*. ‘48 sedan $315. 46 Super sedan $525. 

(76) sedan, $1,375* '49 (76) sedan. ! $750; club coupe, $710. ‘46 SL 2-dr.,| Custom 4-dr., $720. ‘47 suburban, $780 ' i aggge s : 4 

$1,350. $535. | FORD—'52 Custom Victoria, $2,200*. ’51 | CADILLAC—'47 (61) sedan, $1,110°*. 
PLYMOUTH ‘52 Cranbrook sedan, $1,- | CHRYSLER -'50 Royal 2-dr., $1,520. Deluxe (8) 2-dr., $1,395; Deluxe (6) 2- (Continued on Page 40, Coil. i) 














1 out of every 5 insurance claims 
for car repair is over *250 








The claims manager of a large cas- 
ualty insurance firm asserts that 
“damage to modern auto bodies is 
reaching astounding totals.” 








| a 


Only a few major jobs and, man, your profits have more than paid _ specialized 


“In a typical metropolitan area,” 
he states, “one out of five body re- 
building jobs is producing claims 
ranging from $250 to $1000 and up.” 
One adjuster says that “three out of 
every 10 claims handled by him are 
in this upper bracket.” 



















attachments — including kingpin and wheel hub 
off the $386* cost of an S-200 “Porto-Power.” This complete, pullers. Any body shop needs an S-200 to stay competitive and 
super-deluxe workshop-on-wheels includes 4, 7 and 10-ton make the profits available to alert management today. 

hydraulic rams; the “Wedgie” spreader ram; a press and 48 


“We couldn’t handle the big jobs profitably without 


our 5.20 Sorto-Power’ 


“Every month PORTO-POWER brings 
in a bigger share of our profits” 
“Now I can see we wasted too much labor time before we got 
that big S-200 Porto-Power outfit,” says one body shop boss. He 
adds: “There’s just no percentage in trying to get along without 
complete Porto-Power equipment. That’s why we got the power 
and range of the S-200 super-deluxe assortment.” 

Right! With so many body jobs running into the big money, 
you can’t afford to struggle along with just a limited amount of 
body jack equipment. You need the works! And only Blackhawk 
can give it to you — along with “Reck-Rack” and Bantam “Porto- 
Power” and other vital hydraulic tools in the complete Black- 
hawk package, 





IF If DOESN’T OFFER YOU ALL THIS 
ee IT’S NOT A “PORTO-POWER” 


0 A full range of essential rams! 
(0 Ability to PULL with FULL POWER! 


D Easier handling . . . a single hose . . . revoly- 
ing coupler . . . all-directional ram! 


(C0 Interchangeability of rams! 
(0 Spreaders with built-in hydraulic rams! 
(1 A complete line of body shop attachments! 


() Specialized attachments for repair service. 


yrRST 


CHOICE 


in over 90% *Prices subject 














of all body _to change 
shops without notice. 
‘co POWER 
POnn” - PROFIT POWER 


Leading jobbers have full facts on the many ‘‘Porto-Power’’ ass’ts, individual hydraulic 


units and attachments. Blackhawk Mfg. Co., Dept. P-4062, Milwaukee 1, Wisconsin 
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sed-Car Auction Prices ry 
(Continued from Page 39) 

| HEVROL ET 51 SL Deluxe sedan, $1 tain (6) sedan $1,750 SI (6 sedan 

By 50 SL Deluxe sedan, $1,360*: SI. $1,595 50 Chieftain (SS) conv $1,- 

Special vedan, $1,155 19 SI. Deluxe 710* 49 Chieftain (6) sedan, $1,240". 

sedan $1,030 $1,025; Special sedan '47 SL (8) sedan, $770 16 SL (8) se- 

$950. °47 SM sedan, $550 dan, $610 
CHRYSLER 50 NY conv $1.760° 17 STUDEBAKER 50 Champion sedan, §$1,- 

stationwagon. $770* 150* 47 Commander sedan, $790* 

pity : Peis -e A WILLYS— 52 Aero Wing sedan, $1,710. '51 
DeSOTO Custom sedan, $1,925" 50 stationwagon, $1,260 

Deluxe sedan, $1,445* 
DODGE Coronet 4-dr $1,210* 17 y : ‘ 

Custom sedan, $730 16 Custom sedan VALDOSTA, GA. 

$600. '40 sedan, $100 (Tom Hewitt Auto Auction Sale every 
FORD—'52 Custom (6) sedan, $1,925". '51. Friday. Prices are for sale of May 23.) 

Custom (8) conv.. $1,790*; sedan, §$1,- (Sold 180 units out of 259 offerings.) ls 

675*, $1,585; Deluxe (8) sedan, 81,375 BUICK ’52 oe i-dr., $2.620*. °51 ; , 7 ae: 

"50 Custom (S) Crestliner, $1,350. ‘49 Super sedan, $2,25 $2,200*; Special na 

Custom (8S) conv., $1,125. °47 SD (8) Riviera, $1,810, $1, 950, 52: 240* '50 Su- H 2 

sedan, $720, $670. '46 Deluxe (6) sedan per sedan, $1,575*; Special sedan, §$1,- Trainee Car for Boys School— 

4 | 9 or "4e 3 9. 93 P . 

sie N i $400 sean, Were 48 po 4 = pad "ae Furlow-Cate, Inc., Ford dealer in Chattanooga, Tenn., recently furnished the Baylor 
wp a ; ageers-saad pes 4 seritibes | Super 2-dr., $700 | school for boys with a 1952 Ford especially equipped for the school’s driver training 
KAISER—'48 sedan, $850 | CADILLAC ‘51 (62) sedan, $3,480", $3,- | program. Shown above are George Bock, left, the driver training program instructor, 
LINCOLN—’'46 sedan, $435, $300 } 485*. °50 ye A conv., $3,200*; 4-dr., $2,- | : . : : 

MERCURY—’50 sedan, $1,475*. '49 sedan, | 800". °49 (62) sedan, $2,050*, $1,925"; and Al Smoot, who is taking instruction. aes _ 
$1,250*, $1,180*, $1,095, $1,075 conv., $2, 250°. "48 (61) sedan, $1,740*. z 
NASH—'50 Ambassador sedan, $1,040. °47 | CHEVROLET ge sates ot} 7" 4-dr., $2,000*. ‘50 Windsor sedan, §$1,- sedan, $1,200, $1,070; ‘%%-ton pickup, 
(600) sedan, $540. | 950, $1,870, $1,830; Bel-Air, $2,250, $2, 620° 47 W 720 “49 «Cus @ to ’ 

Br 4 ® oone 10 . > Dy as " j > 7 indsor 4-dr., $785. $780. 4 Custom (8) sedan, $1,030, 
OLDSMOBILE—'51 (98) sedan, $2,225*. '50 000; %-ton pickup, $1,300. ’'51 SL De- ; : oa $900; club coupe, $950: Deluxe (8) se. 
(88) sedan, $1,650*, $1,620*, $1,585", luxe sedan, $1,590, $1,575, $1,550; sta- | DeSOTO—'51 Custom sedan, $1,675*. ‘50 dan, $1,030, $840, §825. : 

$1,560". °'49 (88) sedan, $1,200*; (76) tionwagon, $1,320; %-ton pickup, $970,| Custom sedan, $1,350* AP appaala : ie 
sedan, $1,000*. ’48 (78) sedan, $900*, '47| $885. ‘50 Bel-Air, $1,575, $1,560; SL | DODGE—'52 Meadowbrook sedan, $1,950*. | KAISER—'51 Deluxe 4-dr., $1,300; Henry 
(98) sedan, $750*. | Deluxe sedan, $1,350, $1,300, $1,260; FL| °50 Meadowbrook sedan, $1,200". °49 J (6) sedan, $1,025. 
PACKARD —'50 sedan, $1,100. '42 sedan, | Deluxe sedan, $1,290; conv., $1,325, $1,-| Wayfarer sedan, $875*, LINCOLN—'52 Cosmopolitan sport coupe, 
240. 310. °49 conv., $1,000, $950; FL 2-dr., | FORD-~—'52 Victoria, $2,450*, $2,360*; Cus- $3,400*. '51 Cosmopolitan sedan, $2,025* 
PLYMOUTH—’51 Belvedere, $1,780. ‘50 $975. '48 FL aerosedan, $805, $700; FM| tom (8) sedan, $2,150, $2,000; Deluxe 50 4-dr., $1,175. 
SD sedan, $1,300. '49 SD sedan, $1,060 2-dr., $750. °47 FL 2-dr., $850; FM] (6) 2-dr., $2,195. ‘51 Custom (8) conv., | MERCURY—’52 Deluxe sport coupe, $2,- 
'40 sedan, $190. | 4-dr., $820. $1,830, $1,660; sedan, $1,795, $1.660. '50 675*, $2,650*; 4-dr., $2,650*, $2,500". 
PONTIAC—'51 Catalina, 2,360*; Chief- CHRYSLER--'51 Windsor conv., $2,250*; Custom (8) conv., $1,290; Deluxe (8) ‘51 sedan, $1,800*; club coupe, $1,630* 












Fron detours can lead to success. . 
: \hipd Ifyou keep going !” 


wy 





... says Bill 





A True Story — Reading Time | minute, 40 seconds 


World War II when car makers turned to producing 
defense equipment. 

It took more than the “rough going” of two wars 
and a depression to sidetrack Bill’s ambitious aims. In 
fact the experience he gained helped build his career! 


Bill made his first mistakes as a mechanic on the 
horseless carriage of a customer who seldom complained 
—his father. At 16 he left home to become an auto 
mechanic. 

By the time Bill was 19, he was in complete charge 


of a fleet of ice cream trucks. He spent every waking hour 
doctoring trucks—and dreamed nights of having his 


Too old for another enlistment in the armed serv- 
ices, Bill invested his savings in a factory to produce 
precision instruments for the war department. His pro- 


own garage. 





duction record won army and navy commendations, plus 
the go-ahead from the DeSoto Division of Chrysler 
Corporation to open a dealership following the truce. 


Since then he has had to expand his dealership 
twice. The results testify to the truth of Bill’s theory: “In 
this country, even detours can lead 
















He knew more money and experience would be to success— if you keep going!” 
needed to realize his dream, so he left his truck mainte- 
nance work and helped himself both ways with a new Write for our free booklet of true 
. . . stories about enterprising men. 
job in an automobile plant. His next job as service Chrysler Corporation. 
manager for a dealer doubled his pay and promised to Highland Park 3, Mich. 


expand the experience he wanted. Bill was thankful for 
the background he had acquired when a bigger offer 
came — general manager of a car dealership. 


When America entered World War I, Bill was one 
of the first mechanics to serve in the Air 
Corps. At war’s end, he secured a car dealer- 
ship of his own on the basis of his mechanical 
experience and pre-war sales record. 





The next eleven years were prosperous 
but 1929 changed the course of many careers. 


Bill lost everything except the valuable know-how he had Cc h rys l er Corporation 
gained and the will to put it to use. He shifted with the PLYMOUTH © DODGE « DESOTO e CHRYSLER * DODGE "‘Job-Rated” TRUCKS 
economic winds. He sold cars for a factory branch until Fine Cars of Great Value 





"50 coupe, $1.500, $1,400* 19 2-dr 
$1,000, $925 
NASH—’51 Rambler stationwagon, $1,150 
OLDSMOBILE—’'52 (88) Holiday, $2,950*. 


‘51 (98) sedan, $2,125*; (88) sedan 
$2.000* "50 (98) conv $1,740*; sedan 
$1,645*; (88) sedan, $1,630* '49 (S88) 
conv., $1,260* sedan, $980 "48 (68) 
t-dr., $830 

PLYMOUTH—'52 Suburban, $2,200; Cran 
brook club coupe, $1,900 51 conv., $1 
675; Cranbrook sedan, $1,500 "50 SD 
sedan, $1,275, $1.160 417 SD sedan 
$730, $710 

PONTIAC 52 Chieftain (8) sedan, $2 
650*; Catalina, $2,750* "51 Catalina 
$2.200*; SL (8) sedan, $1,970*, $1,900 
"50 SL (8) sedan, $1,400. ‘48 Chieftair 
(S) sedan, $980 

STUDEBAKER ‘52 Landcruiser sedan 
$2.005*. ‘51 Champion 4-dr., $1,400, $1,- 
320, $1,500. ‘50 Champion sedan, $1,010 
"49 Champion sedan, $825 

WILLYS "48 stationwagon, $665; Jeep 
$425 

MISCELLANEOUS—’51 GMC 1:-ton pick 
up, $650 


| Sermon Contest 
Anl ndependence 


Week Highlight 


LOS ANGELES. —A nationwide 
sermon competition, with merit 
awards totaling $10,076, will high- 
light a “Freedom Under God” ob- 
servance of Independence Week, 
June 27-July 4. 

The contest will be sponsored by 
Spiritual Mobilization, a freedom 
movement whose founder and pres- 
ident is the Rev. Dr. James W. 
Fifield jr. 

The competition will be open to 
young Americans under 19, leading 
laymen and clergymen of all de- 
nominations. Prizes will be shared 
by winning contestants and partici- 
pating churches. 

Co-chairmen of the judges’ panel 
j}are Dr. Edgar J. Goodspeed, noted 
Biblical scholar, and Roscoe Pound, 
dean emritus of the Harvard law 
school and an authority on the 
U.S. Constitution. 

Local arrangements will be han- 
dled by individual ministers, and 
117,000 of Spiritual Mobilization’s 
volunteer minister associates will 
back the “Freedom Under God” 
program. 

e 
Atomic Talks 
AEC to Meet Industry 
At U. of Michigan 

ANN ARBOR, Mich.—Business- 
|men will be given an opportunity 
to discuss possible contracts and 
|licensing arrangements with the 
Atomic Energy Commission at the 
| University of Michigan law school’s 
jinstitute, “Atomic Energy—Indus- 
|trial and Legal Problems,” to be 
|}held in Ann Arbor June 26-28, it 
| was announced last week. 

During the fifth annual summer 
institute, arrangements may be 
—_ for individual appointments 
with representatives of the AEC, 
|Dean E. Blythe Stason reported. 
The representatives will explain 
procedures for obtaining isotopes 
|for industrial uses and govern- 
| ment patents available for licensing 
|as well as contract policies. 

A partial listing of items which 
the AEC is interested in procuring 
includes: agricultural implements, 
air-conditioning and heating equip- 
ment, castings, clothing including 
helmets and goggles, compressors, 
drugs, fencing, floor coverings, 
food, hardware, insulation, lighting 
equipment, machine tools, metals, 
office equipment, paints, paper 
products, pumps, restaurant equip- 
ment, school equipment, tools, uni- 
forms, welding equipment, wire, 
and all types of wood products. 

The institute will present author- 
ities from industry and government 
in discussions of the industrial and 
legal problems of private indus- 
tries which are engaged in, or may 
be interested in participating in, 
the many phases of atomic energy 
development. 





17 Haulaway Drivers 
Honored at Detroit 


DETROIT. — Seventeen drivers 
with a total of 27 years of 100 per- 
cent no-accident operation in auto- 
motive driveaway out of Detroit 
were honored by representatives of 
the U. S. military services, the auto 
builders, the National Automobi!e 
Transporters Assn. and their em- 
ployers, Industrial Transport, Inc., 
| 21177 Mound Rd., Detroit. 

Four of the drivers received U. 5. 
savings bonds and certificates cof 
excellence, the remainder an award 
of honor. The firm transports veh - 
cles for GM, Chrysler, Reo, Federal, 

| Divco and the armed services, 
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| Used-Car Notes 


model 








Denver Assn. Presents Bus sedan at two cents per 


For Crippled Students 


DENVER.—Papers to a new bus 
to be used for transporting crippled | 
children were presented to Cleo S. 
Wallace, director of Wallace school, 
by the Denver Used-Car Dealers 
Assn. 

Harry Cohen, president of the 
association, made the presentation. 
The bus, a reconverted Army ve- 
hicle will be used to transport the 
students to various hospitals for 
treatment and to the University 
of Denver for swimming lessons. 

o * * 


tised a 1935 sedan at $9.95. 

Everyone agreed it was the 
gest used-car bargain day 
history here. 


big- 
in 


. 


Crawford Opens Lot 

ANDERSON, S. C.— Marvin E. 
Crawford has opened a used-car lot 
on S. McDuffie St., 
local postoffice, 
ness as Crawford Motor Co. 
has been in the automobile 
ness here and in Columbia, S, C., 
22 years. 


He 


* 


Sunday Closing to Start 

July 5 in Philadelphia 
PHILADELPHIA. — Members of 

the Philadelphia Used Car Dealers 

Assn. have unanimously agreed to} 

cooperate on Sunday closing dur- 


Token of Kindness 
Philadelphia Assn. Gives 
$315 to Hero’s Widow 


* * 


Soll Buys Lot 


ST. LOUIS.—A lot here at Nat-| 
ural Bridge and Kingshighway has | 
been purchased by Irving Soll, who | _ 
operates B & I Auto Sales. | 


* * * 


Daigle Opens La. Lot 


WELSH, La.—Howard Daigle, 
formerly manager for a local auto 
dealer, has opened a used-car lot 
on Highway “ 


Schuylkill 


| cial note of the tragedy. 
At PUCDA’s regular 


Miami Besilors 


Asked to Keep 
Check on Credit 


MIAMI, Fla.-—A group of finance 
company representatives urged 
members of the Miami Used Car | 
Dealers Assn. at a meeting here to} 
use restraint in offering credit 
terms to car buyers. 

The finance men suggested that 
dealers stick to terms of one-third 
down and 24 months on balances. 
Hal Dorman, of GFC Loan Co., 
warned: ; 

“Don’t go too far. It will mean 
a backing up and possible reinsti- | 
tution of federal controls.” 

Dorman’s views were echoed by 
Fred Baer, of Allen-Parker Co. 
However, both said where the cred- 
it risk was justified some excep-| 
tions might be made to the 24- 
month rule. | 

A few dealers charged that a 24- | 
month limit on payments would | 
constitute discrimination against 
them. They said 30-month payout | 
periods are being allowed on new- 
car deals. 


Bargain Day 
U.C. Special Offers Spur 


Sales in Richmond 
RICHMOND, Va.— Bargains in| 
retail stores and on used-car lots) 
combined May 19 to boost sales 
well above normal in an enthusi- 
astic first observance of “Richmond | 
day.” Reports of merchandising | 
officials ranged from “very satis- 
factory” to the “heaviest in a long} 
time.” 
Some used-car dealers offered a 
second car free to the first person 
purchasing a postwar model. The! 
bargain at another lot was a late 





Dallas Assn. Expounds 
Post-Reg. W ‘Soundness’ 
DALLAS. — The Dallas Used- 
Car Dealers Assn., the day after 
suspension of Regulation W, | 
went on record for sales “in line 
with sound business principles 
and its customers’ ability to pay.” 
Walter Wilson, of Dallas, 
member of the National Used- 
Car Dealers Assn.’s_ steering 
committee, who indicated in a 
recent statement that the Fed- 
eral Reserve Board was not de- 
termined to hold to Regulation | 
W irrevocably, emphasized that | 
the board has only “suspended” 
the regulation. Wilson, who at- 
tended a conference with the 
board’s officials, commented that 
‘FRB was more afraid of the 
number of ‘excessively liberal’ or 
unsound’ credit terms that might 
be made than of the effect on | 
the economy of relaxation of | 
Regulation W.” 





' Other products sold under the ‘‘ Ethyl’”’ trade-mark: salt cake... 


| of 
three children. 


| 


| 


pound. Still another dealer adver-| 1. 


| on its front sesaar 


across from the| 


and will do busi-| ang fresh water fish commission by 


busi- | 


| checks in the 


monthly | mission. 





There’s a big difference between a 





41 


1952 


meeting, Lou Schlifer, treasurer, 
took the floor to tell of the plight 
Mander’s destitute widow and 


The 67 dealers, who were present 
at the meeting, rose to the occasion 
contributing $315. 

The Philadelphia Inquirer, later, @ 
publicized the PUCDA contribution | 


Sixth Check to State Board 


Bounces for Fla. Dealer 
TALLAHASSEE, Fla.—A 
check made out to the state 


sixth 
game 


a Tampa used-car dealer has been 
returned because of insufficient 
funds. 

Game Director Ben McLaughlin 
said the dealer, Dominick Furci, 
would have to pay with certified | 
future if “we con-| 
tinue to do business with him.” 


The latest draft to bounce 








was | 


PHILADELPHIA.—When a local | for $880. Five others, ranging up| Rambler for Java Mission— 
ing the summer, beginning July 5.| Negro man died while trying to| to $2,300, had been returned since | 
save a boy from drowning in the| February but later were made good 
river, the Philadelphia | by Furci. 
Used-Car Dealers Assn. took spe-| Used Cars, Furci sells used game | ¥S¢ in connection with his missions in Java. Shown left to right are Thomas Holcomb, 


Missionary Dalraith N. Walker (second from left) is shown taking delivery of a 


Nash Rambler station wagon from Waterlevel Motor, Cleveland, Tenn., which he will 


Doing business as Nick’s | 


| department automobiles on com-| salesman; Walker; 
' the dealership. 


Rev. W. G. Abney; Rev. J. H. Walker, and Max Finkle, owner of 








eee anda... 


caterpillar 


—and there is a powerful difference, too, 
| between performance and “ETHYL” performance! 


TRADE-MARK 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “‘Ethy!”’ gasoline. When you set 
the timing to take full advantage of “Ethyl” 
gasoline’s higher antiknock quality, your cus- 


ANTIKNOCK 
COMPOUND 


tomer gets ‘““Ethy]”’ performance—more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


ethylene dichloride...sodium (metallic)...chlorine (liquid) ...0il soluble dye... benzene hexachloride (technical) 
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Government Sues | 
GM in ‘Bargain | 
B.&O. Land Deal | 


WILMINGTON, Del.— A federal 
government suit seeking $405,000 
has been filed against General Mo- 
tors in connection with the corpo- 
ration’s purchase of an assembly 
plant site near here from the Bal- 
timore & Ohio railroad. 

The Department of Justice says 
GM obtained the 128 acres of land 
for $150,000 immediately after the 
railroad bought it for $285,000. 
There was speculation in some cir- 
cles that B. & O. took the $135,000 
loss in order to attract freight 
business for the company. 

(GM officials in Detroit withheld 
comment on the litigation.) 

The government contends that 
the land deal violated the Elkins 
act, which makes the recipient of 
a rebate from the established rates 
of an interstate carrier liable to 
the U.S. for three times the amount 
of the concession. 

H. G. Morison, assistant attorney- 
general, said in Washington that 
the suit would “carry out the obvi- 
ous intention” of the law and 
“serve as a warning to others that 
such ‘savings’ may prove costly.” 
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| Ruger Equipment, Inc 

629 W. Fourth Street 

Uhrichsville, Ohio 

Please send complete information and illus- 
| trated catalog about 


| 1 am interested particularly in size or sizes 


| checked 

i Yy-Ton 1-Ton 2-Ton 3-Ton 

| ~Name_ ni 

a a : 

| a 

| | 
SS ee | 

| 


Hydraulic Floor Cranes 


Lifting out a motor is easy with a 


Ruger. 
hook onto the motor and work the 
pump lever a few short strokes. Then 
walk away from the job with the 
motor and set it down at the clean- 
ing or inspection point, or pick it up 
and move it around to wherever you 
want to work on it. 


go 


on. 


Many shops also use the Ruger on 
brake, 
muffler and rear-end jobs, for lifting 
truck cabs, for removing and replac- 
ing transmissions and _for handling 
heavy parts and Cc | 





Wheel the Ruger to the job, 


The Ruger will 
anywhere there’s a floor to travel 


steering, shock - absorber, 








the good points of both the floor jack 


and over-head hoist .. . 


is 


When you hoist one end of a chassis 
ith a Ruger, 
underneath. 


Available in 
2-ton and 3-ton capacities; 
also a 
for removing and in- 
stalling bus Goatees. 


w 


Hydraulic Truck Cranes 


frequently | 
more convenient than a car lift. 


everything is clear 








\%-ton,  1-ton, 


“stubby” model 


g 


| 





Same features in a 1-ton crane to 
mount on motor truck deck or ship- | 


in 
coy from ground level. 


For information on Ruger Products 
write or phone to: 


platform for loading and un- 


Floor Cranes Truck Cranes 
(Check one or both) 








City and State 





| 


'Krylon’s Plans 
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Affecting Factories and Dealers... 





Auto Advertising 


By George Deery 
Associate Editor 

A current critical shortage in the 
U. S. of engineering manpower for 
industry and the defense effort has 
prompted The Advertising Council 
to accept an ad campaign to urge 
qualified high school students to 
consider engineering as a career. 
Request for the campaign came 


from the engineering manpower 
commission of the Engineers Joint 
Council. 


The present shortage of engi- 
neers numbers 60,000. Industry 
alone needs a minimum of 30,000 
new engineers a year for normal 
replacement and growth, In a 
protracted national emergency, 
the annual requirement to fill the 
needs of industry and govern- 
ment would amount to about 
40,000. 

As against these requirements, | 
engineering graduates are expected | 
to total approximately 28,000 in| 
1952; 19,000 in 1953, and 12,000 to| 
17,000 in 1954. In contrast to this| 
constant dwindling in our own en-| 
gineering talent, 
that Russia is 
scientists and technicians at 
rate of some 100,000 a year. 

* * * 


Joins Outdoor Life 


training young) 
the 


Emmett J. McGill is now Detroit | 


manager for Outdoor Life and will | 
also supervise the publication’s ad 
activities in 
northern Ohio.| 
For the past four 
years he has been 
on the Detroit! 
sales 
Sawyer- Fergu- | 
son - Walker,| 
newspaper repre: 
sentatives. 

Before that, he | 
was in charge of | 
the Detroit office} 
of the Philadel-| 
phia Bulletin. McGill is one of} 
the “old-timers” of the Adcraft 
club of Detroit. 

* x of 
The Customers Speak 
Use of customer testimonials 
to show that Fruehauf truck- 
trailers are “Tops in Efficiency” 
is the feature of Fruehauf Trail- 
er’s current ad program. The ads, 





Emmett J. McGill 


many in two _ colors, contain 
statements from a wide variety | 
of companies to illustrate the | 


many types of trailers and the 


many uses to which each type 
can be put. 
Proofs of the ads, which ap- | 


pear in trucking and other trade | 
publications, are being distrib- | 
uted to all Fruehauf dealers for | 
direct-mail use. 

* . * 


Krylon will spend more than} 
$100,000 this year to further pro- | 
mote consumer and industrial uses | 
for Krylon acrylic sprays, it states. | 
Such magazines as Farm Journal, | 
Better Homes and Gardens, Out- | 





THERES A NEw Wno's Wuo or THE HIGHWAY 
y- ‘ ‘ 


Mark 


Nash Mag Ad for June— 


By placing the car against a back- 
ground of the ultra-modern in architec- 
ture, the advanced continental styling of 
the Nash is emphasized in Nash's four- 
color magazine ad for June. The full-page 
ad is scheduled for Life, Post, Colliers, 
Time and Newsweek, with a combined 
circulation of approximately 15,000,000. | 





|ing vacation 


|managed the Chicago offices and | 
Fortune reports | ~ in New| panion bill increasing the amount 


staff of|_ 


| door Life and selected trade books 
in varied fields will be added to 
the advertising schedule which 


covers 23 publications, including 
the Saturday Evening Post 

The 
gram also 
Krylon acrylic 
new marketing fields 
automotive fleet maintenance 


expanded promotional pro- 
includes the entry of 
sprays into several 


and 


marine. To guide the product’s pro- 
motion nationally, Krylon has 
formed a staff of merchandising 


men who will tour the country 
offering guidance in sales and dis- 
tribution to dealers and jobbers 
handling the Krylon line. 


* * * 


R. F. Field 


Roswell F. (Po) Field, last sur- 


| viving son of the famous American 
| poet, Eugene Field, was buried at 


Detroit last week. Mr. Field, a vice- 
| president of Campbell-Ewald, ad 
agency, died of a heart attack May 
28 in Gatlinburg, Tenn., while re- 
turning with his wife from a motor- 
in the Smokies. He 


was an account executive 
York for the agency. 
& os + 

Armstrong Airs News 

A local radio news program 
will start June 2, Fred Machlin, 
president of Armstrong Rubber, 
West Haven, Conn., has an- 
nounced. Contracts cover the 
most popular news programs on 
over 100 stations from coast to 
coast on a multi-week frequency 
basis. 





annually, without dependents, 








DeSoto 
posters, 
dialing a telephone.” 


“full power steering” 


is featured on the new outdoor poster. 
which will appear throughout the country, add that 





Boosts Approved 
In Compensation, 


Pensions for Vets 


WASHINGTON .— Effective July 
1, more than 3,000,000 veterans and 
dependents of deceased veterans 
will receive increases in compensa- 
tion and pension payments. 

Approving this legislation, Pres- 
ident Truman also signed a com- 


of income a person may have and 
still be eligible for pension pay- 


ments in non-service-connected dis- | 


ability and death cases. 

Under the old limits, an other- 
wise eligible veteran or widow hav- 
ing an income in excess of $1,000 
or 
$2,500 with dependents could not 
qualify for pension. These limits 
have been raised to $1,400 and $2,- 
700, respectively. 

Veterans Administration said all 








Parking is as 
easy as dialing 
a telephone 


farming, DeSoto Board Plugs Power Steering— 


The 24-sheet 
‘parking is as easy as 


applicants for pensions whose 
claims were denied under the old 
income limitations and who be- 
lieve they may qualify under the 
new limitations will have to file 
new claims for reconsideration on 
or after the effective date of July 
1. No automatic review of such re- 
jected claims will be made. 

Congress, in passing these two 
laws, estimated they will add $202,- 
460,000 to compensation and pen- 
sion payments during the fiscal 
year 1953, which begins July 1. 

VA explained that compensation 
is payable for service-connected 
disabilities, whereas pension is pay- 
able for permanent and total dis- 
ability resulting from non-service- 
connected conditions. 


3 Join S. F. Sales Staff 
Addition of Harry Fialer, Frank 
Aguirre and Paul Crowe to the 
sales force of William L. Hughson 
Co. (Ford) in San Francisco has 
been announced by Martin Kem- 


| merle, general sales manager. 





R STEERING | 














proven self-service 
“impulse 


Mew Sol orice 


OFFER L520 












A 4 No. L33¢ CASCO POP-OUT UNITS 


»)\ 4 No. L220 CASCO LIGHTER ELEMENTS 


Your total cost : 
Your total selling price *17.65 | : 


OFFER LIMITED 


with your order for 


COL: OM 1g eal 2 wo. i3ic Ws-O-TE iLLuMnaTeD UcuTERs $2.85 
PACKAGING 


Created for you to 
cash-in on the modern, 


LIST PRICE EACH 


*1.55 
*1.05 


*10.73 
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Nation’s Output Value 
Increases $5 Billion 


WASHINGTON. Market value 
of the nation’s output for the first 
quarter of 1952 was $339' billion 
as compared to 334%. billion for the 
final quarter of 1951, it is reported 
by the office of business economics, 
U. S. Department of Commerce. 
This represented a larger physical 
volume of production as average 
prices remained unchanged. 

There has been a decline in busi- 
ness inventory for the third con- 
secutive quarter from aé_ high 
annual rate of $16 billion in the 
second quarter of 1951 to less than 
$500,000,000 in the first quarter of 
1952. This decline, states the report, | 
has been an important influence 
toward overall balance between 
supply and demand. 
On the other hand, inventories 

retail stores report ample 
stocks of civilian-type durable | 
goods to meet the current de- | 


of 


mands, according to a report by 
Walter J. Currie, assistant ad- 
ministrator for civilian require- 
ments of NPA. | 

Furthermore, the report showed | 
excessive supplies of television sets, | 
furniture, refrigerators, washing | 


machines, clothes dryers and elec- | _ 


tric ranges. 
* * | 
gore mney State and local gov-| 
ernment purchases for goods 
and services rose from $70% bil-| 
lion to an annual rate of $74%| 
billion. These purchases were led | 
by national defense items, which | 
contributed 13 percent of total! 


a 





PRE-PACKED 
READY FOR 


jan 


national output compared to 8 per- 
cent a year ago. 

Gross private domestic invest- 
ment was down $1 billion from 
the preceding quarter to $53% 
billion, New private construction 
and producers’ durable equip- 
ment, virtually stable throughout 
1951, rose to $53 billion in the 
first quarter. 

Private residential construction, 
which had leveled off last year, 
showed an increase of 8 percent. 

Net foreign investment dropped 


|by about $500,000,000 due mainly 
|to the increase in U. S. imports 
from abroad. 


ERSONAL consumption pur- 

chases increased at an annual 
rate of $3 billion which represented 
increase in physical volume. 
Purchases of nondurables' and 
services accounted for the gain 
with durable purchases remaining 


| virtually the same. 


The sum of income receipts of 
persons from all sources was up 
$1 billion to an annual rate of 
$258 billion. 

Smaller increases in private 


in- 
World Bestos Branch 


ATLANTA.—A new branch ware- 
house has been opened at 1409 
Howell Mill Rd. here by World 


Bestos, of New Castle, Ind. The 
warehouse will supply southeast 
distributors with World Bestos 


Pie Ae 


CASCO’s NEW | 
SELF-SELLINC? 
ERCHA 
CARDS QUICKEN 
IMPULSE- 
BUYING 


IMMEDIATE DISPLAY 


tok te 


Lander Attends Boy Scouts Powwow— 
John Lander (left), Dodge-Plymouth dealer in Atlanta and president of the Atlanta 





| area council of the Boy Scouts of America, represented his council at the annual | 


| meeting of the Scouts in New York. Seen in the background is a calendar distributed | 
| by Lander to all Boy Scouts in his area. The two scouts are from Atlanta. 


come than in total production was 
| attributed to the following factors: 
| stockholders corporate earn ings 
|dropped for the first quarter; 
|}fourth quarter dividends rose by 
|an appreciable volume of extra and 
| special disbursements; fourth- 
| quarter personal incomes reflected 
retroactive payments to federal 
| civilian employes; and deduction in 
the first quarter of initial payments 
|of social security by self-employed 
| persons. 





* * * 


. gmw and salary receipts rose 
| by $2% billion to an annual 
| rate of $173 billion. This raise was 
|recorded in private-industry pay- 
| rolls. 

Incomplete reports from cor- 
| porate profits indicate figures, 
| both before and after taxes, sub- 
| stantially below the same period 

last year. 

Dividends were placed 7 percent 





sT SHOW 
CREASES 
R SALES 


DEPENDABLE PRODUCTS FOR OVER A QUARTER CENTURY 


CASCO PRODUCTS CORP, BRIDGEPORT 2, CONNECTICUT 


|1951. However, the annual first 
| quarter level was higher than the 
first quarter a year ago. 

Proprietors and rental income 
was down $1 billion to $48% billion. 
The decline reflected a drop in 
farm income, partly offset by an 
advance in retail trade. 


‘Line’ Committee 


Selected in N.C. 


PINEHURST, N. C.—Allan 
Mims, of Rocky Mount, was reelec- 
ted chairman of the industry rela- 
|tions committee of the North 
Carolina Automobile Dealers Assn. 
jat a recent meeting here. Mims 
also is a member of the NADA 
Industry Relations committee. 

Elected to the NCADA commit- 
tee by their respective franchise 
groups were: 





Ford, Mims; Buick, Walter A. 
Deal, Asheville; Cadillac, E. B. 
|Gamble, High Point; Chevrolet, 


| Odell Sapp, Salisbury; Chrysler, J. 
| Frank Davis, High Point; DeSoto- 
| Plymouth, W. R. Deans, Nashville; 
| Dodge-Plymouth, S. T. Atkinson jr., 
| Charlotte; Hudson, S. D. Lovelace, 
| Wilson; Kaiser-Frazer, Robert Ver- 
| non, Raleigh. 

| Lincoln-Mercury, Joe P. Temple, 
| High Point; Nash, John Orr, Ashe- 
| ville; Oldsmobile, N. K. Dickerson, 
|Monroe; Packard, H. B. Craig, 
|Concord; Pontiac, Clyde H. Har- 
|riss, Salisbury; Studebaker, H, M. 
| Salisbury, Rocky Mount; Willys, 
| Judson B. Smith, Greensboro, and 
| trucks, H. A. Marks, Wilmington. 





Non-Stain Rubber 


‘Process Produced 


| NEW YORK.—U.S. Rubber Co.’s 
| Naugatuck chemical division has 
| announced the development of a 
| chemical stabilizer, which is said 
|to make possible the production of 
| non-staining and  non-discoloring 
|GR-S synthetic rubber. 
| “The new chemical, known as 
|Polygard, will be used widely in 
light-colored synthetic rubber for 
| the manufacture of white sidewall 
tires, pressure sensitive adhesives, 
shoe soling, tiling, hospital sheet- 
ing, chemically blown sponge rub- 
ber, wire insulation and rubber 
products where light colors are de- 
sired,” said the company. 


rubber as an emulsion during the 
production process. It is blended 
with GR-S during its 
latex form. It can be used with 
rubber produced by either the “hot” 
| or “cold” process and is also adapt- 


of oil-extended rubbers. 


‘Buy of the Month’ 
Used-Trailer Promotion 
Begun by Fruehauf 


DETROIT.—Fruehauf Trailer is 





Polygard is incorporated with the | 


liquid or| 


able to use with the newer types) 


|making it easier for people to go| 


new used-trailer idea. 

All 80 Fruehauf factory branches 
are selecting one trailer each 
month as the “buy of the month.” 
The trailers are reconditioned and 
renovated. 


into the trucking business with a} guara 


| 


| 


Furthermore, according to S. T. 
Priceman, manager of Fruehauf’s | 


used trailer department, no trailer 
| will be permitted to be featured as 
|\“buy of the month” unless it is 


Tho beet Sighted ovto sales 
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Small-Car Economy Put 
To Urban Test in N.Y. 


NEW YORK.—The first 
“Scotchman’s Derby,” a new au- 
tomobile fuel test run, was held 
here yesterday (May 18) to de- 
termine the miles - per - gallon 
gasoline consumption of “econ- 
omy” models. 

Seven small cars, entered by 
manufacturers from the U. S., 
England, France and Germany, 
were scheduled to make round- 
trip runs on Park Ave. between 
34th and 59th Sts, The entries 
included the Crosley. 

The event was supervised by 
the Sports Car Club of America. 
Co-sponsors were Auto Sports 
Review magazine, Mile-O-Meter 
and Esso, 





Cole Named in L-M Contest 

Tom Cole of Scarritt Motors, Inc., 
St. Petersburg (Fla.) Lincoln-Mer- 
cury dealership, is one of the sales- 
men in the Jacksonville district 
who will share in cash prizes total- 
ing more than $40,000 in the L-M 
national sales contest, according to 
James B. Gloer, manager of the 
district. 








J. W. MORTELL COMPANY 


Factories 


KANKAKEE, ILL. 
DETROIT, MICH. 
LYNDHURST, N. J. 


Pioneers and Today's Largest 
Producers of 


AUTO 
SOUND 
DEADENERS 


Also Underbody Coatings and 
Rustproofing Products for 
the Automotive Industry. 


Have served car, truck and 
body plants for 25 years 
through our Research Lab- 
oratories, Consulting, Engi- 
neering and manufacturing 
Facilities—Now expanded 
to give faster and better 
service. 














New - Miracle LIGHT 









25 CAR Sal 
~ Overnight! 


WRITTEN MONEY-BACK GUARANTEE 












ogencies ond 
cor lots get the business. You can do the 
same with POST-LITES, the glamorous 
outdoor fluorescents that are sold on 
written guarantee to increase your busi- 
ness satisfactorily within 30 age = es 
may return the lights for full refund. This 
ntee is over two years old, yet not 
one POST-LITE has been returned. In- 
creases in patronage as much as 500% are 
directly traceable to these lights. 


Att NOW! Best your competition to the punch with these 
new miracle lights that give 10 times the light at half the 
cost. It’s the best and cheapest advertising you can buy. 
You can't mise! 


Rass @elti se), uae ama. ia ame We veel 





1 W. H. Long Co.--101 W. S1llnols St.--Chicage 10 | 
| Est. 1911.41 Years of Guaranteed Service to Industry l 
| Please rush FREE Catalog, Prices and detalis | 


of your Written Money-Back Guarantee. 
Name. 


Address. 











City. 
v 


| 


1. 





| priced as a real bargain. 

| The trailer selected each month 

| will be prominently displayed and 

| placarded at each of the Fruehauf |!_ ‘sia 


| branches. | Salesmea: Exclusive Territories Opea 





A eee 
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(Continued from Page 4) 


would not be a very big per- 
centage of the aluminum being 
produced in 1954. 

Some car manufacturers seem to 
think there might be a shortage 
of aluminum, if a great deal were | 
used, which would put the price 
up.—-FraNkK JARDINE, manager, de- | 
velopment division, Aluminum Co. 
of America, Cleveland. 

+ * * 


For Old Times Sake | 
Over 30 years ago I obtained a) 


commission in the Navy at Norfolk, 
Va. It was not a large class, and I| 


|ship of many of the men. 


Since then I have been continu- 
ously in the automotive business. 


|At present I am sales manager for 


Kline Chevrolet Sales Corp., Nor- 
folk. 

This morning I received a letter 
which starts off with, “The AwtTo- 
MOTIVE News always was a good 
paper, but when it produced your 


| picture in the Apr. 21 issue on page 
| 63, I put it in the best class.” 


The letter was written by a 
former classmate of mine, who | 
was commissioned the same day | 
I was. We have not seen nor heard 


| son, Norfolk, Va. 


|years ago. This man now has six | 


grandchildren and I have four. He 
operates a Dodge franchise in Ben- 
ton Harbor, Mich. His name is Ed 
Bartz, operating as the Bartz Mo- 
tor Co., 5 Sixth Street. 

If the corporation with whom I 
am associated would not have pre- 
sented a dual control car to the 
Catholic high school in Norfolk 
and, if you had not used the pic- 
ture, we would very probably and 
quite naturally have never heard 
from nor seen each other again. 
And now we are certainly going to 
get together real soon._-W. P. Dop- 


* * * 


The Engelhardt 


I would appreciate any informa- 


| hardt automobile. 





——— 


wt In FRIENDLY REMINDER... 
moveacver€ Pouce HAVE SEEN | 
cuowm Oo WWRK BEHIND 
THe BULBOARD 

Morea sts mu TVAL 


PRoracTWE LEAGUE 
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—MeripEN AUTO 





| Station, INc., (Buick), Meriden, 
| Conn. 
Epitor’s Note: It was a Ger- 


1902. The engine was placed in 
the rear of the car. 
* * . 
| Equipment Profit 
Your article on page 22 of the 
Jan. 7 Automotive News has just 
come to my attention, and I think 


|you definitely should be congratu- 


lated pertaining to your comments, 
entitled “Profit in Equipment.” 

We are trying to preach this 
|story to our cooperating dealers 
|here in Virginia and your article 
|certainly should help. This cer- 
tainly is a grand job.— Haroip L. 
| Coe, president, Cole-Kelly Equip- 
ment — Richmond, Va. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 










































































































































































































































































enjoyed the association and friend-'from each other since 1918 — 34! tion you can give me on the Engel-' man-made vehicle, built in 1901- ' MOTIVE NEWS WANT ADS! Are you? 
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New Passenger Car Registrations, 37 States for April, 1952-1951 
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More Aggressive Policy than Containment Urged... 











Too Meek with Reds, Editor Holds 


rogance or beguiling sweetness of |tial friends who cannot live for-| } 


DETROIT. — Striking out at the 
U. S. policy of containment of 
Soviet Russia, Paul C. Smith, edi- 
tor and general manager of the 
San Francisco Chronicle, told the 
Detroit Economic Club last week 
that a seven-pronged allout offen- 
sive against the Communists was 
necessary. 

“First,” he said, “we need to cor- 
relate and coordinate our policy 
attitudes around the world. 

“Second, under a new and re- 
vitalized national leadership we 
need to work out means of making 
more and better use of our huge 
but not limitless resources, 

“Third, we have to perfect and 
intensify the means by which we 
convey to the world the meaning 
and the conception of the human 
dignity for which we stand. 

“Fourth, we must launch an in- 
telligently directed, genuine, dy- 
namic and comprehensive effort to 
find what is wrong with our tech- 
niques. Our defensive mood has 
prevented us from elevating the 
weapon of propaganda to a re- 
spected and therefore effective 
position in our arsenal of weapons.” 

On this point he stressed that 
there should be set up and coor- 
dinated and correlated a psycho- 


logical warfare program to be 
headed by a Cabinet member. 

“Fifth,” Smith continued, “we 
must continue and extend our 


military buildup and we must quit 
thinking of it as a defensive 
buildup limited by the manifest ar- 


Federal-Mogul 
Hosts Michigan 


Boosters, Jobbers 


ST. JOHNS, Mich. — H. Ross | 
Mack, president of Fred M. Randall | 
Co., Detroit advertising agency, re- | 
cently addressed a joint meeting 
of the Michigan Automotive Boost- | 
ers club and auto replacement | 
parts jobbers on the function of | 
advertising in the auto replacement | 
parts market. 

The two groups toured the ex- | 
panded Federal-Mogul plant at St. 
Johns as part of their monthly | 
meetings. Elmer Pett, plant man- | 
ager, conducted the tour. 

The Boosters and Jobbers held 
separate business sessions. Don | 
Switzer, B-19 Booster club presi- | 
dent, conducted the Booster meet- 
ing. Judd Morrison, of Charlotte 
Auto Parts, Charlotte, Mich., pre- 
sided over the jobbers. 











Cadillae Praises 


Power Steering 


DETROIT.—Cadillac power steer- 
ing, introduced in 1952 models, is 
meeting with rapidly increasing de- 
mand, according 
to J. M. Roche, 
general sales} 
manager of Cad- 
illac. 

Reporting a 
more than 70 per- 
cent customer re- 
quest for power 
steering, Roche 
said: “The Cadil- 
lac power steer- 
ing has received 
exceptionally en- 
thusiastic response, particularly 
since an increasing number of 
owners have had the opportunity 
of becoming acquainted with the 
new steering principle under actual 
driving conditions.” 





J. M. Roche 


Willett, Liquor Firm Sign 


Truck Leasing Contract 


CHICAGO.—Willett Co. has an- 
nounced that it has been awarded 
a leasing contract for 20 trucks by 
one of the city’s largest distribu- 
tors in its field, Gold Seal Ligq- 
uors, Inc. 


Howard L. Willett jr., executive 
vice-president of Willett, also dis- 
closed that up to 15 additional units 
will be available to Gold Seal for 
peak period delivery needs. Gold 
Seal formerly owned and main- 
tained its fleet of trucks. 





the enemy. 

“Sixth, we must continue to 
help our friends and our poten- 
tial friends while doing a better 
job of producing from them more 
help for themselves. 

“Seventh, as to Asia, we must 
realize that not only do we have 
a dangerous enemy there, but that 
we have tens of millions of poten- 





Dealer Longest Leaves 
A $258,000 Estate 


LOUISVILLE.—An estate valued 
at $258,300 was left by the late 
W. B. Longest, secretary-treasurer 
of Longest Brothers Co., who died 
May 13, according to probate court 
records. 

Bulk of the estate, including the 
Longest home and furnishings and 
securities totaling $168,300 has been 
bequeathed to his wife, Mrs. Clore 
C. Longest, while stock in the 
company and real estate valued at 
$90,000 have been willed to his 
daughter, Mary. 


ever next to a massive Red menace 
perpetually hostile and dangerous.” 
Smith warned America to get 
out of its defensive lethargy. 
“We are the revoluntionaries, not 
the Communists,” he declared. “The 
Communists are the reactionaries 
who work to beat back mankind 
to the slavery and subservience of 
the darkest ages of man’s history.” 


Emphasizing the need for 
|offensive program, Smith said: 
| “I grew up with the hope that 
| history was a continuous process 
| of triumph of right over wrong, 
|}and while I still hope this is true 
jin the long run, I’ve come to 
|}suspect that there are dangerous 
times when history is a process of 
triumphs of the strong over the 
| weak. 
| “Strength doesn’t necessarily 
constitute only physical and mili- 
| tary power, There are other 
| kinds of power that assert influ- 
ences on the outcome of histor- 
| ical episodes, but I discard or 

reject our so-called policy of 


an) 


| Jobbers Visit Federal-Mogul— 


Members of the Michigan Automobile Boosters Club and automotive parts jobbers 
recently met at the expanded plant of Federal-Mogul at St. Johns, Mich. Elmer Pett 
(center) plant manager, conducted a tour for the two groups. Other principals at the 
meetings were Judd Morrison (left) of Charlotte Auto Parts, Charlotte, Mich., and Don 
Switzer, Detroit district manager of Federal-Mogul. 
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containment at this stage, be- 
cause it is no more possible to 
maintain a balance of power 
between democracy and commu- 
nism that it was to maintain it 
between the Romans and the 
barbarians. 

“Communism is a dynamic mas- 








sive, moving force constantly press- 
ing and flowing and seeking out 
weak points in the dikes of liberty, 
and searching for valleys of free- 
dom into which to pour its floods 
of despotism. The only way to con- 
tain this force is to defeat it—to 
dry it up—at its source.” 





That sign sure brings in the FOROS! 


REPAIRS 
ALL MAKES 











The Ford service business I get is amazing since 
I hung this sign outside my garage. 


The Genuine Ford Parts oval is a sure-fire 
come-on to Ford owners! Why? They’ ve been seeing 
it displayed for years. They know that a man who 


stocks the best parts 


for their car probably knows 


their Ford better than the other fellow. 


Your place is “ 


nationally” advertised. 


Past pulling power of the sign, however, is only a 
hint of things to come! Millions of Life, Popular 
Science, Popular Mechanics, Mechanix Illustrated, 
and farm paper readers, the country over, will be 


told to look for it in 


a new hard-hitting campaign. 


It will feature the test track proving that makes 
Genuine Ford Parts unquestionably best for Fords. 


Get into this profit picture 


This profit-building sign costs you nothing. It’s 
yours as long as you use Genuine Ford Parts. Send 
in this coupon and we'll send you complete infor- 
mation on obtaining a Genuine Ford Parts sign. 


MAIL THIS COUPON NOW! 


PARTS AND ACCESSORIES SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 
Please send me a telling me ho’ 


garages can get a 
on this, too! 


NAME. saan 


BUSINESS NAME. 


sapsgecomeenes 


w independent 
muine Ford Parts sign. I’d like to cash in 
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Dealers Sons Attend Chevrolet School— 


Officers of the 34th session of the Chevrolet Dealer Sons’ School pose at com- 
mencement exercises which brought the number who have graduated from the insti- 
tution to 1,284. Front row (left to right) Carroll E. Mincher, Long Beach, Calif., 
president; Charles E. Harris, Memphis, Mo., secretary; Amadeo H. Barletta jr., Havana, 
Cuba, vice-president; rear row: Pascal N. Sledge, Cleveland, Miss., vice-president, and 


George C. Newton, Fairbury, Neb., treasurer. 


Pace Sees Budget Cut 
Threat to Defense Output 


(Continued from Page 6) 


in two flights at Willow Run. K-F 
is turning it out under its $200,- 
000,000 defense contract. 

K-F officials said that if the 
second ship is approved, “we will 
be right on schedule on the C-119 
contract.” The company said it is 
already setting up jigs and fix- 
tures for the C-123, its next Air 
Force assignment. 

Just last week, Ford announced 
that it was granted another boost 
in its assignment for the still- 
secret T-48 medium tank. It was 
the second increase since Apr. 29 
and brought the total value of 
the company’s contract for pro- 
ducing the tanks to $426,000,000. 

The latest order followed on the 

heels of a big $16,500,000 supple- 
ment for tank engines and spare 
parts which Ford received the lat- 
ter part of May. 

It was announced recently that 
Fisher Body plant No. 2 in Grand 
Rapids will build the fore and aft 


fuselage for the F-84-F, Republic 





Dodge Reports 
Big Sales Leap 
During May 


DETROIT.—Dodge new-car sales 
increased 80.5 percent and new- 
truck sales increased 55.6 percent 
during the four-week period ended 
May 31 as compared with the pre- 
ceding four-week period, it was 
announced last week by E. C. Dock, 
general sales manager. 


Used vehicles also were sold in 
extremely large volume by Dodge 
dealers during this time, Dock an- 
nounced. Used-truck sales by Dodge 
dealers set a new record for the 
38-year history of Dodge in the 
week ended May 24, while in the 
week ended May 17 Dodge dealers 
sold the largest number of used 
cars in almost 11 years, he said. 





Quick Change 


Dealer License Plate Holder 


Guaranteed 





Safe, fast and easy to use 
Holds license plate secure to 
slotted bumper, plain and 
channel brackets. 


$1.00 per set of 4 
C. HOWARD 


1498 Overlook Drive 





Akron 7, Ohio | 


Thunderjet under subcontract to 
General Motors’ B-O-P division. 

B-O-P will assemble the plane 
in its Kansas City plant, accord- 
ing to J. E. Goodman, newly ap- 
pointed general manager of Fish- 
er Body and formerly general 
manager of B-O-P. 

Houde Engineering division of 
Houdaille-Hershey Corp. in Buf- 
falo was granted another multi- 
million-dollar defense order. The 
new order is a subcontract from 

North American Co. in Columbus, 
O., and calls for hydrauli¢e cylinders 
to be used on the F-86 Sabrejet 
fighter planes. Houde’s order will 
run through 1953 and part of 1954, 
a spokesman said. 
ok + * 
‘Wolf, Wolf’ Cries Decried 
By C. of C. Director 

WASHINGTON. — Terrifying cries 
of “Wolf!” are being heard in 
Washington from those who are 
feeling the pinch as economy- 
minded members of Congress pro- 
ceed with their task of trying to 
cut federal spending for the next 
fiscal year in the interests of the 
over-burdened taxpayer, declares 
George Cline Smith, director, gov- 
ernment economy program, Cham- 
ber of Commerce of the United 
States. 

Every conceivable argument is 
used against the budget cuts, he 
says. 

“Nearly everyone agrees that 
there is huge waste in the mili- 
tary and foreign-aid spending 
programs—everyone, that is, ex- 
cept the people involved in them,” 
Smith says. “But when Congress 
proposes reductions aimed at cut- 
ting fat—not muscle—the an- 
guished wails can be heard across 
the land.” 

The heads of our miltary services, 
appearing before the Senate Ap- 
propriations committee, have used 
a complete catalog of arguments 
for “budget by crisis,” Smith de- 
clares. 

“This overlooks the fact that a 
large chunk of the cuts proposed 
in the $10.5 billion foreign-aid 
program for fiscal 1953 has noth- 
ing whatsoever to do with the 
direct supplying of arms to Euro- 
pean divisions, but is for world- 
wide economic aid and so-called 
‘defense supporting’ programs,” 
| says Smith, 
| “There is no doubt that when 
the chips are down, the American 
people won’t begrudge their last 
efforts and their bottom dollars for 
defense. But there’s real danger 
that the cry of ‘Wolf! Wolf!’ has 
been used so often that they won’t 
| recognize a crisis when it really 
| arrives.” 








| The back pages of every issue of AUTO- 
| MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





Steel Peace Pressure On 


Truman Seeks Way to Restore Defense Output 
As Strike Follows Seizure Ban 


(Continued from Page 2) 


return management of the mills to 
their private owners. Murray in- 
structed the union local to resume 
the strike the same afternoon. 
Settlement of the Ford of Canada 
office personnel strike, withdrawal 
of a strike threat at Ford’s High- 
land Park (Mich.) plant and a mys- 
terious conference between leaders 
of the UAW-CIO and IAM-AFL 


highlighted other developments 
along the auto labor front last 
week. 


Production operations at the 
Ford plant in Windsor, Ont., re- 
turned to normal last week fol- 
lowing acceptance by UAW white- 
collar employes of a new wage 
accord. Hourly-rated employes 
had refused to cross office work- 
er picket lines, causing suspen- 
sion of production. 

Resolution of a dispute in the 
paint department at Highland Park 
brought about cancellation of a 
UAW strike threat. The plant 
builds trucks and furnishes all the 
trim for Ford cars. 

Following his “secret” conference 
10 days ago with UAW President 
Walter P. Reuther, IAM President 
Al Hayes denied resultant rumors 
last week that the Machinists un- 
ion was contemplating affiliation 
with the CIO. The IAM is in hot 
water with the AFL executive 
council because of jurisdictional 
raiding. 

+ * * 

— reported that the con- 

ference, which lasted for four 
hours and took place in the UAW 
chief’s Washington hotel room, 
dealt with the UAW-IAM jurisdic- 
tional agreement and “other mat- 
ters of long-range implications to 
the American labor movement.” 

The UAW and IAM agreed sev- 
eral years ago to avoid jurisdic- 
tional strife in organizing mechan- 
ics and other employes in whom 
both unions are interested. The 
IAM subsequently has encountered 
more organizing opposition from 
other AFL affiliates than from the 
UAW. 

On the majority side in the 
Supreme Court steel decision last 
week were justices Black, Burton, 
Clark, Douglas, Frankfurter and 
Jackson. Justice Black wrote the 
majority opinion (see text on 
page 8 in this issue), while each 
of the other five justices wrote a 
concurring opinion. 

A dissenting opinion was com- 
posed by Chief Justice Vinson, with 


New Service Chief 
Named at Willys 


TOLEDO.—George Martin, parts 
merchandising manager for Willys- 
Overland since 1948, has been pro- 
moted to general 
parts and service 
manager, it is an- 
nounced by Gerry 
E. Lyons, general 
sales manager. He 
succeeds Robert 
Montgomery, who 
resigned. 

Martin, a native 
of Winnipeg, 
Manitoba, came ~ : 
to Willys follow- ‘ 
ing 12 years as George Martin 
parts and service manager of Con- 
solidated Vultee Aircraft in Wayne, 
Mich. From 1934 to 1936, he was 
an investigator for General Ameri- 
can Credits, Detroit, and prior to 
that was in sales work in that city. 








Quaker Oil Names 
2 Top Executives 


OIL CITY, Pa.—The board of di- 
rectors of Quaker State Oil Refin- 
ing Corp., Oil City, has named Wal- 
ter R. Reitz presi- 
dent and Forrest 
O. Koontz vice- 
president in 
charge of _ sales 
and advertising. 

Reitz, formerly 
executive vice- 
president, suc- 
ceeds Samuel 
Messer, who has 
been elected to 
the newly-created 








post of vice- 
chairman of the board. 





|whom Justices 
concurred. 
Maintaining that President Tru- 
man had usurped lawmaking pow- 
ers vested by the Constitution in 
| Congress, Justice Black said for the 
| majority that “the Constitution did 
}not subject this lawmaking power 
| of Congress to Presidential or mili- 
| tary supervision or control.” 
* a . 


USTICE CLARK contended that 
the President should have used 
statutory powers such as those pro- 
vided in the Selective Service or 
Taft-Hartley laws. Justice Frank- 
furter pointed out that Congress 
had withheld a Presidential seizure 
proviso from the Taft-Hartley law. 
“Today a kindly President uses 
the seizure power to effect a 
wage increase and to keep the 
steel furnaces in _ production,” 

Justice Douglas declared. “Yet 
tomorrow another President 
might use the same power to pre- 
vent a wage increase, to curb 
trade unionists, to regiment labor 
as oppressively as industry thinks 
it has been regimented by this 
seizure.” 

Justice Jackson, warning that 
Congress has shown an aversion to 
face emergency problems of the 
type confronting the court in the 
steel seizure case, declared that 


C. of C. Asks End 
To Support of 


Material ‘Cartel’ 


WASHINGTON. — The Chamber 
of Commerce of the United States 
asked Congress last week to amend 
the Defense Production Act so that 
it could not be used to support 
operations of the International Ma- 
terials Conference. 

At the same time, the Chamber 
reiterated its charge that the con- 
ference has been responsible for 
the copper shortage in the U. S. 

The chamber’s position was stat- 
ed in a letter sent by the chamber 
to all members of Congress. The 
letter was accompanied by docu- 
mentation showing that the De- 
fense Production Administration 
distorted the chamber’s. earlier 
statement on the copper shortage 
as that statement appeared in the 
chamber’s periodical “Economic 
Intelligence.” 

The chamber charges that the 
International Materials Conference 
has no legislative status in the 
U. S. The Defense Production Ad- 
ministration contends that in par- 
ticipating in IMC, it is operating 
under the authority of the Presi- 
dent to conduct foreign affairs. 

The chamber replies that the 
President’s authority to conduct 
foreign affairs has never been 
stretched to the extent of deter- 
mining the living standards of the 
American people. 


2 Vickers Officials 
Head Up Sperry 


DETROIT. — Two officials of 
Vickers, Inc., subsidiary of Sperry 
Corp., were advanced to top posi- 
tions in the parent company at a 
recent directors’ meeting. 

Harry F. Vickers, founder and 
president of Vickers, Inc., was 


Minton and Reed 











H. F. Vickers K. R. Herman 


elected president of Sperry to suc- 
ceed Thomas A. Morgan, retired. 
Named vice-president of Sperry 
was Kenneth R. Herman, vice-pres- 
ident and general manager and a 
director of Vickers, Inc. 

Both Vickers and Herman will 
continue to hold their present posts 
in Vickers, Inc., which makes pow- 





er-steering equipment and other 
automotive products. 


]| legalization of Presidential seizure 


|in the absence of congressional di- 
| rectives would be “at least a step 
| in that wrong direction (or dicta- 
| torship).” 
| Expounding on this point, Justice 
|Frankfurter declared: “It is ab- 
|surd to see a dictator in a repre- 
sentative product of the sturdy 
democratic traditions of the Mis- 
sissippi valley. The accretion of 
dangerous power does not come in 
a day. It does come, however slow- 
ly, from the generative forces of 
unchecked disregard of the restric- 
tions that fence in even the most 
disinterested assertion of author- 
ity.” 
* cd * 

by Justice Vinson took the 

4 position that the Constitution 
created a government “subject to 
law but not subject to inertia when 
vigor and initiative are required.” 

Chiding the majority for taking 
a “messenger-boy concept” of the 
Presidency, the Chief Justice em- 
phasized the crisis faced by the 
nation with the threatened suspen- 
sion of steel production. 


The case will go down in legal 
history as Youngstown Co. vs. 
Sawyer. 


Obituaries 


Clyde A. Buck, President 
Of Peninsular Distributing 


DETROIT. — Clyde A. Buck, 49, 
president of Peninsular Distrib- 
uting Co. and Engineering Re- 
search and Mfg. Co., died June 1 
following an operation in Harper 
hospital. 

Mr. Buck joined General Motors 
in 1927 and served in various ex- 
ecutive positions with General Mo- 
tors Holding division and GMAC 
until 1945, when he helped organize 
the Peninsular company. 

* 2 * 


E. L. Tucker Sr. 
JACKSON, Miss.—E. L. Tucker sr., 52, 
owner of Tucker Auto Parts Co., Green- 
wood, Miss., died in a hospital here May 25. 
* * * 


Harry J. Cunningham 

ROCHESTER, N. Y.—Harry J. Cunning- 
ham, 60, an automobile salesman and at 
one time operator of Cunningham Motor 
Sales here, died May 27. At the time of 
his death, Mr. Cunningham was employed 
by Doyle’s Main Motors, Inc. 

* * * 


Earl C. Williamson 
JACKSONVILLE, Fla.—Earl C. William- 
son, president of Fram Florida, Inc., and 
director and manufacturing vice-president 
of Fram Corp., died here May 29. Mr. 
Williamson had been with Fram eight 
years. He was also a director of the 

National Assn. of Manufacturers. 

* * 7 


William R. Paddock 
EVERETT, Wash.—William R. Paddock, 
64, pioneer Everett and Pacific Northwest 
automobile dealer, died at his home after 
a heart attack. He was active in the auto- 
mobile business from 1908 to 1943. 
* 2 * 


Joseph P. Lauffer 
COLUMBIA, Tenn.—Joseph P. Lauffer, 
55, district manager of International Har- 
vester Co. in Nashville from 1937 to 1946, 
died at his home here May 27. 
7 * * 


Trammell Hollis 

MARTINSBURG, W. Va.—Trammell Hol- 
lis, past NADA regional vice-president and 
director from West Virginia, died recently. 
Mr. Hollis, who also had served as a direc- 
tor of the Automobile Dealers Assn. of 
West Virginia, was an NADA director from 
1945 until last January and a regional vice- 
president in 1949. He was a member of 
the NADA resolutions committee in 1952. 

* * * 


H. H. Lawton 
FORT WORTH, Tex.—H. H. Lawton, 51. 
owner of Dick Motors, died here May 25 





He was also former owner of Lawton 
Motor Co. in Dallas. 
* * * 


Malcolm C. Thomas 

CHERAW, S. C.—Funeral services were 
held here May 21 for Malcolm C. Thomas, 
66, operator of Thomas Motor Co. Mr 
Thomas has been chief of the local volun- 
teer fire department since 1912. For 25 
years he headed the Cheraw water depart- 
ment. 

* * * 


Ralph H. Olds 
ST. PETERSBURG, Fla.—Ralph H. Olds 
54, an automobile dealer in Florida for 2 
years, died in a local hospital May 22. At 
the time of his death he operated Old 
Used Car Lot. 
* * * 


Samuel S. Alderfer 
PHILADELPHIA.—Samuel S. Alderfer 
83, pioneer automobile man, died May 2°‘ 
He opened the first rural Chevrolet dealer 
ship in Pennsylvania in 1914. 
* * * 


G. Fred DeBoldt 

DETROIT.—G. Fred DeBoldt, 48, a vice 
president of Ross Roy, advertising agency 
died at Grace hospital here last week after 
a brief illness. He joined the firm in 1936 
Before that Mr. DeBoldt was a copywrite: 
with various Detroit agencies on the Dodg 
account. 


* * * 


Ambrose A. Ball 
SANDUSKY, O.—Ambrose A. Ball, 65 
president of Overmyer-Ball Motor Co 
(Dodge), died suddenly in his home May 
16. Mr. Ball had been in the auto bus! 





ness since 1914. 
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; . Finds 5] Registrations Up in All States... 


Nearly 52 Million Vehicles in Use’ 


(Continued from Page 1) | 

na reported increases of more | 
than 11 percent in registrations. Six 
ther states showed increases of | 

ore than 7 percent. Only the Dis- | 
trict of Columbia reported a ol 
rease for 1951. | 

In number of vehicles registered, | } 
California leads with 4,926,543; New | 
York is second with 3,931,559; | 
Pennsylvania third with 3,189,198, | 
ind Texas follows closely with 3,-| 
157,009. Ohio, Illinois and Michigan 
| report over 2,500,000 vehicles regis- | 
| tered in each. 

Motor-vehicle operators paid 
total state taxes of $1,803,802,000 
on 38,304,398,000 gallons of motor 
fuel consumed in 1951, This was | 
an increase of 2,576,378,000 gal- | 
lons, or 7.2 percent, over the 35,- 
728,020,000 gallons of motor fuel 
on which states collected taxes at 
prevailing rates in 1950. } 
An additional 5,508,260,000 gal- 
lons of motor fuel consumed during 
1951 were not taxed, or were taxed 
at different rates, because they 
| were not used on the highways or 
| were special fuels subject to rates | 
| that differed from gasoline. 

The major portion of the 5% 
billion gallons was used for non- | 
highway purposes, such as agricul- | 
ture, industry, etc. In all, 43,812,- | 
658,000 gallons of motor fuel passed | 
through state taxing channels dur- | 
ing 1951, as compared with 40,586,- | 
434,000 gallons in 1950. | 

The average state motor-fuel tax | 
per gallon was 4.74 cents in 1951, as | 
compared with an average of 4.65 | 
cents in 1950. State gasoline taxes 
last year ranged from two cents a 
gallon in Missouri to nine cents in 
Louisiana. 

The one-half-cent increases bring- | 
ing the federal tax to two cents a 


GM Aides Sight 
30 Miles a Gallon 
As Practical Goal 


ATLANTIC CITY, N. J.—Thirty | 
miles per gallon is the fuel econ- | 
omy goal of transmission and en- | 
gine engineers, the annual summer 
meeting of the Society of Auto- 
motive Engineers was told here last 
week. 

Confidence that this objective | 
would be attained was expressed | 
in a report given Friday by two 
General Motors Research Labora- 
tories men, D. F. Caris and R. A. 
Richardson. The paper was entitled 
“Engine-Transmission Relationship | 
for Higher Efficiency.” 

Development of an “ideal trans- | 
mission,” Caris and Richardson 
said, will result in an economy gain 
of from 25 to 35 percent. They fore- | 
saw an additional 25 to 35 percent | 
saving with adoption of 12:1 com-| 
pression ratios in engines. 

The GM engineers said a com-| 
pletely efficient power-transmission | 
package would also eliminate a ma- | 
jor cause of spark plug fouling, re- | 
duce octane depreciation from de- | 
posit buildup, simplify carburetion | 
and probably erase the need 4 
vacuum spark advance. 

“It seems entirely possible,” Caris | 
and Richardson said, “to reduce our | 
gasoline consumption by half with- 
out a sacrifice in car size, perform- 
ance or roominess. To obtain a 50 
percent increase in the present 
miles per gallon with normal driv- 
ing is indeed an incentive for auto- 
motive engineers to take advantage 
of the potentials in the high-com- 
pression engine and the ideal trans- 
mission.” 

More than 1,000 engineers attend- 
ed the daily SAE sessions here. | 


Buffalo Lot Accused | 
Of Reg. W Violations 

BUFFALO.—A 15-count infor- 
mation has been filed in Federal 
court here charging Smiling 
Jack Chesbro, Inc., auto dealers, 
with violating credit restrictions 
on autos while Regulation W 
was in effect. 

Sales without obtaining one- 
third downpayments are alleged 
to have been made by the firm. 


| 
| 
| 


ants named were Jack Chesbro 
and Morris and Carl Silverstein. 


Besides the corporation, defend- | 


gallon became effective in Novem-| (1.3); Maryland, 736,827 (7.6); 
ber, 1951. Massachusetts, 1,346,520 (5.2); 
Georgia and New Mexico re- Michigan, 2,555,257 (5.0); Minne- 
duced their gasoline tax by one sota, 1,217,450 (4.2). 
cent in 1951. On the other hand, Mississippi, 510.2 (5.3): is- 
eight states—Illinois, Massachu- Pony 1.320113 rt; ng eva —— 
setts, Michigan, New Hampshire, | 031 (4.6); Nebraska, 608,484 (6.8); 
North Dakota, South Dakota, | Nevada. 86,062 (11.6): New Hamp- 
Utah and Wyoming — increased | shire, 180,162 (4.5): New Jersey 
their tax by amounts ranging | 1,685,304 (6.7). , 


from one to 1% cents a gallon. . " 
Following are the 1951 registra- New Mexico, 258,838 (8.9); New 
, . York, 3,931,559 (5.3); North Caro- 
tion figures for all states and the}. - 
District of Columbia and the per- | im, 1,129,454 (69); North Dakota, | 
PeT- | 983,809 (2.8); Ohio, 2,940,388 (5.2); | 


| centage increases from the previ- : 
} ous year (percentages are listed in enLseT (02). SCSS80 (4.1); Oregon, | 


parentheses) : 
Alabama, 730,104 (6.5 percent);|_ Pennsylvania, 3,189,198 (6. 0; 
| Arizona, 293,833 (8.5); Arkansas 499,-| Rhode Island, 261,024 (4.0); South | Toledo Gets 10 Willys Larks— 
642 (4.7); California, 4,926,543 (6.6); | Carolina, a 4 gt South Da- | 
3 (6.3): : ota, 298,412 .9); Tennessee, 905,-/. 
Colorado, 599,613 (6.3) ; Connecticut, | | in Toledo last week. Ten of the vehicles were delivered to the city for use in depart- 


| 
764,241 (6.7); Delaware, 116,750 (7.8).|298 (5.5); Texas, 3,157,009 (6.4); | 
Florida, 1,096,065 (11.3); Georgia, | Utah, 264,711 (7.0). mental transportation. Participating in the delivery ceremony are (left to right) City 


The Aero Lark, newest member of the Willys-Overland Aero family, was introduced 


| 969,167 (8.0); Idaho, 281,372 (3.3);| Vermont, 123,988 (2.8): Virginia, | Manager Arnold V. Finch, receiving the keys to the cars from Laurel C. Worman, 


Illinois, 2,789,546 (5.2); Indiana, | 984,276 (7.2); Washington, 969,783) presiden 

1,513,025 (5.4); Iowa, 1,100,191 (2.6); | | (4, 9); West Virginia, $90.27 211 (1.6): |p ent of Laurel C. Worman, Inc. (Willys-Overland). Looking on are: Lynn L. 

Kansas, 893,932 (4.7). | Wisconsin, 1,246,136 (3.7); Wyom-| 
Kentucky, 820,339 (4.7); Louisi- | ing, 149, 334 (2.7): District of Colum- | the Larks have been assigned to the health department, four to the street department 

ana, 735,997 (4.1); Maine, 280,141 | bia, 191, 316 (—1.9). ' and one each to the waterworks and engineering departments. 


| Matthews, city commissioner of motor vehicles, and Mayor Lloyd E. Roulet. Four of 


“OIL MERCHANDISER” 


CHECKS 
CHANGES 
FLUSHES 


VISUAL 


Makes Dollars will increase your Sales of Oil and 
Oil Filters Tremendously. 
Converts an Oil Check into an Oil Change by showin 


your customer quantity and quality 
Yoh Zet-tm Me] ole) amel ate Mm Blairs is another Assistant 


Get your Sharé ] out of every 3 cars needs an Oil 
Change, 1 out of 4 cars needs a Crankcase Flust 


] out of 5 needs a Filter Ci relaler: 

The Only unit that permits a Quick and Thorough 

Crankcase Flush without running Car Engine SYonis 

fol am ab celcel life ZelhZcMellaicla we late Ml olctol glares 

Changes Oil and Flushes anywhere leaves Lift and 

Lubrication Bay Free for other service 

CHOLDUN Manufacturing Corp. 
331 East Street, New Haven, Conn, 


( Please send complete details on the “OIL MERCHAN- 
DISER.” 


OTHER CHOLDUN PRODUCTS 


( Please arrange a FREE Demonstration. 
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In 6-to-3 Decision... 








High Court Cancels 
Steel Seizure 


«Continued from Page 8) 


interfere with the process of col- 
lective bargaining. 


Consequently, the plan Congress | 


adopted in that act did not provide 
for seizure under any circum- 
stances. Instead, the plan sought to 
bring about settlements by use of 
the customary devices of mediation, 
conciliation, investigation by boards 
of inquiry and public reports. 

In some instances temporary in- 
junctions were authorized to pro- 
vide cooling-off periods. All this 
failing, the unions were left free to 
strike if the majority of the em- 
ployes, by secret ballot, expressed 
a desire to do so. 

* * * 


Constitutional Authority? 


: IS clear that if the President 
had authority to issue the order 
he did, it must be found in some 
provisions of the Constitution. 
And it is not claimed that express 
constitutional language grants this 
power to the President. 

The contention is that presiden- 
tial power should be implied from 
the aggregate of his powers under 
Article II of the Constitution. 


Particular reliance is placed on 
the provisions which say that “the 
executive power shall be vested in 
a President .. .”; that “he shall 
take care that the laws be faith- 
fully executed;” and that he “shall 
be commander in chief of the Army 
and Navy of the United States.” 

The order cannot properly be 
sustained as an exercise of the 
President’s military power as com- 





mander in chief of the armed 
forces. 

The government attempts to do 
so by citing a number of cases 
upholding broad powers in mili- 
tary commanders engaged in day- 
to-day fighting in a theater of 
war, Such cases need not concern 
us here. | 
Even though “theater of war” 

be an expanding concept, we can- 
not with faithfulness to our consti- 
tutional system hold that the com- 
mander in chief of the armed forces 
has the ultimate power as such to 
take possession of private property 
in order to keep labor disputes 
from stopping production. 

This is a job for the nation’s 
lawmakers, not its military authori- 
ties. 

Nor can the seizure order be sus- 
tained because of the several con- 
stitutional provisions that grant ex- 
ecutive power to the President. 

In the framework of our Con- 
stitution, the President’s power to 
see that the laws are faithfully 





Antique Autos Returning 
To Site of Early Fame 


CAPE MAY, N. J.—Up to 150 
vintage cars are expected to chug 
into town for the annual derby 
June 27-29 of the Antique Automo- 
bile Club of America. 

A parade June 28 will parallel 
the beach race course used by 
Henry Ford, Louis Chevrolet and 
other automobile pioneers in the 





‘early 1900s. 
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Bohn Cited for Ad Program— 


Presentation of a Freedoms Foundation 


Clyde Adams (left) corporation secretary, 
W. C. Sawyer (right) vice-president of the 
Pa., annually makes awards to 
Americanism activity. 


executed refutes the idea that he | 
is to be a lawmaker. The Consti- 
tution limits his functions in the 
lawmaking process to the recom- 
mending of laws he thinks wise 
and the vetoing of laws he thinks 
bad. | 

And the Constitution is neither 
silent nor equivocal about who shall 
make laws which the President is 
to execute. 

The first section of the first 
article says that “all legislative 
powers herein granted shall be 
vested in a Congress of the United 
States * * *” 

After granting many powers to 
the Congress, Article I goes on to 
provide that Congress may “make 
all laws which shall be necessary 
and proper for carrying into execu- 
tion the foregoing powers and all 
other powers vested by this Consti- 
tution in the Government of the 
United States, or in any department 
or officer thereof.” 

= * . 


Congress Has Sole Power 
HE President’s order does not 
direct that a congressional pol- 

icy be executed in a manner pre- 

scribed by Congress—it directs that 

a presidential policy be executed in 

a manner prescribed by the Presi- 

dent. 

The preamble of the order itself, 
like that of many statutes, sets out 
reasons why the President believes 
certain policies should be adopted, 
proclaims these policies as rules of 
conduct to be followed, and again, 
like a statute, authorizes a govern- 
ment official to promulgate addi- 
tional rules and regulations con- 
sistent with the policy proclaimed 
and needed to carry that policy 
into execution. 

The power of Congress to adopt} 


| 





| such public policies as those pro-| 


claimed by the order is beyond 
question. | 
It can authorize the taking of 
private property for public use. 
It can make laws regulating the 
relationships between employers 
and employes, prescribing rules 
designed to settle labor disputes | 
and fixing wages and working 
conditions in certain fields of our | 
economy. | 


individuals 








plaque to Bohn Aluminum and Brass was 
made in Detroit. The award was for the firm's ad campaign to combat Communism. 
Accepting the award is R. J. Roshirt (center), executive vice-president of Bohn as 


hears the commendation being made by 
Foundation. The Foundation, Valley Forge, 
and organizations for exceptional 


be true, Congress has not thereby 
lost its exclusive constitutional au- 


| thority to make laws necessary and 


proper to carry out the powers 


| vested by the Constitution “in the 
| Government of the United States, 


or any department or officer there- 
of.” 

The founders of this nation en- 
trusted the lawmaking power to 
the Congress alone in both good 
and bad times. 


It would do no good to recall 
the historical events, the fears of 
power and the hopes for freedom 
that lay behind their choice. Such 
a review would but confirm our 
holding that this seizure order 
cannot stand. 


The judgment of the District 
Court is affirmed. 





Chrysler Export 
Advances Hills 


DETROIT.—C. B. Thomas, presi- 
dent of the Export division, Chrys- 
ler Corp., 


last week announced 
the appointment 
of Philip K. Hills 
as vice-president 
and general sales 
manager of that 
division and also 
his election as 
vice-president and 
a director of 
Chrysler Export 
Corp. 


executive duties, 
Hills will direct 
sales and service operations for all 
Chrysler products in overseas 
markets. He had been serving as 
sales manager of the Export divi- 
sion since November, 1950. 

Hills joined Chrysler Export in 
1937 as assistant executive man- 
ager for the European division. 


P. K. Hills 





| zone 


| by W. E. Fish, general sales man 
|ager of Chevrolet. 


In addition to| 





Chevrolet Names 
Chiefs for Houston. T 


Baltimore Zones 


DETROIT.—-Appointment of nev 
managers at Baltimore an 
Houston was announced last weel 


J. R. Roach jr. goes from Hous 
ton to Baltimore to succeed M. J 





R. L. Little 


J. R. Roach jr. 
Logan, who resigned to enter pri- 


vate business. R. L. Little, zone 
manager at El Paso, Tex., takes 
over Roach’s former position as 
zone manager at Houston. 

Both Roach and Little joined 
Chevrolet in 1933 and since have 
held posts in the company’s south- 
west region. 


Track Peodacer 


Marks 21st Year 


INDIANAPOLIS. — Marmon-Her- 
rington Co., Inc., manufacturer of 
all - wheel - drive trucks, trolley 
coaches and motor coaches, is cele- 
brating its 21st year with business 
volume at its highest level in the 
company’s peacetime history. 

Founded in 1931 by Arthur W. 
Herrington, automotive engineer, 
and the late Walter C. Marmon, 
the firm has grown from a small 
custom builder of multiple-drive 
vehicles to the world’s largest com- 
mercial producer of all-wheel-drive 
trucks. 

Marmon-Herrington in 1935 in- 
troduced a mass-production method 
of remanufacturing standard Ford 
trucks to all-wheel-drive. It started 
making coaches after World War 
II. 

In celebration of its 21st anniver- 
sary, the company has introduced 
a new line of heavy-duty trucks 
known as the “600” series. 





Brough Bags Third Award 


At a special dinner meeting, J. 
Lawrence Brough, with Ford deal- 
erships in Milton and Dedham, 
Mass., was presented, for the third 
successive year, Ford’s four-letter 
award. The award was made by 
Robert F. Leonard, district man- 
ager; Robert McNulty and William 
Lally, assistant district managers. 





HERE’S A ~Super-Salesman ” 


THAT WORKS FOR PENNIES A DAY! 
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The Constitution did not subject 
this law-making power of Congress 
to presidential or military supervi- 
ww ‘ai sion or control. 
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SAN GABRIEL, Calif. — Skepti- 
sm over the Mobilgas Economy 
tun results provided a challenge 
») a dealer here which helped him 
opularize use of his dynamometer 
nd his service department as well 
s convert Doubting Thomases. 
Following the Economy Run, 
fienry Kern, manager of San 
Gabriel Motors, was the butt of 
good-natured ribbing by his 
friends. 
“Aw,” joked his friends, “that | 
winning car was probably a | 
special job rigged up at the fac- | 
tory. No stock car gets that 
mileage.” 
Kern considered mapping out a 
course and staging his own econ- 
omy run. But there were too many 
obstacles —the hazards of traffic, 
insurance problems, tying up too 
many of his demonstrators and too 
many members of the sales staff. 


Then he got the idea of using the 
service department’s Clayton dy- 
namometer, This would obviate the 
hazards while duplicating all road 
conditions from steep grades to 
straightaways. | 

Kern’s dynamometer is a 
highly attractive outdoor instal- 
lation, decked by a colorful can- 
opy. All activity is visible to 
traffic passing on one of the 
town’s main thoroughfares. 

A schedule was worked out with | 
Eddie Abbott, service manager, and | 
Vie Lainz, dynamometer operator, | 
to avoid interference with actual | 
work. | 


Thursday evenings and Saturday 
afternoons were chosen. 


Kern advertised the contest to| 
determine maximum mileage that | 
could be realized from driving a 
standard stock 1952 Mercury) 
equipped with overdrive. | 
A standard mileage tester was | 


used and every entrant used a| 


Chrysler to Start 
Body Assembly 
On West Coast 


DETROIT. — The Dodge dual |} 
civilian-defense plant at San Lean- 
dro, Calif., will be used for Chrys- 
ler Corp.’s first venture in assem- 
bling passenger-car bodies on the 
West Coast, it 
was announced 
last week by Wil- 
liam C. Newberg, 
president of 
Dodge. 
A large part of 
the 749,000- 
square-foot addi- 
tion recently 
completed at the 
plant is now be- 
ing readied for 
a production of 
Hamilton Standard aircraft propel- 
lers for the Navy and Air Force. 
The passenger-car body opera- 
tion, scheduled to start early next 
year, will occupy the portion of the 
new addition not required for the 
defense assignment. It will help 
supply the passenger-car assembly 
lines at the San Leandro plant and 
the Chrysler plant in Los Angeles. 
Final assembly of passenger cars 
and Dodge trucks, started in San 
Leandro in 1948, will continue in 
the older portion of the plant. 
For the body assembly operation, 
present plans call for the employ- 
ment of approximately 1,100 per- 
sons on two shifts. Major depart- 
ments will include body assembly, 
washing, bonderizing and paint de- 
partments, and a body trim line. 
Sheet metal components will be 
shipped from Detroit. Certain body 
types, including convertibles and 
station wagons, will continue to be 
supplied by plants in the Detroit 
area. 
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New Pensacola Assn. 


Headed by J. M. Lee 


Bill Lee, president of Escambia 
Motor Co., was elected president of 
the newly formed Pensacola (Fla.) 
Automobile Dealers Assn. 

Other officers elected were Ed 
Lee, owner of Ed Lee Motors, vice- 
president, and Guy Green, president 
of Green Motor Co., secretary- 
treasurer. 








Skeptics Help a Dealer 


Facilities Popularized by Staging Economy Run _ || 
On Dynamometer Installation 


tenth of a gallon of any non- 
premium gas he preferred provided 
it was regularly available. 

In the first three days, the con- 
test attracted 45 participants. 
Three of them clocked in at 25 
miles to the gallon, and the aver- 
age for the 45 was 23.5. 

The winner will receive a _ 50- 
piece set of silverware, as well as} 
12 free lube jobs. Each week’s 
winner will get 12 free lube jobs 
while each contestant will get one} 
lube job free. } 

One of the chief benefits has been 
the spreading of knowledge about 
the dealer’s service department. 

“Many of the motorists coming} 
in,’ says Service Chief Abbott, | 
“have never seen our service de- 


| plug when Manager 
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DIAGNOSIS DEPARTMENT 
‘Anottrer, Reason Why SGM Automobiles Are Zeller 
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Dealer's Own Economy Run— 


The service department of San Gabriel Motors in San Gabriel, Calif., got a strong | 
Henry Kern staged an economy run on his dynamometer | 
installation. 


Colo. Police Open 


}are under orders to be 


Campaign Against 


Unsate Vehicles 


DENVER. 
launched by state 


A drive has been 
police against 


|operators of unsafe motor vehicles 


on Colorado highways now that the 
summer tourist season is opening, 


|Gilbert R. Carrel, patrol chief, re- 


ports. 

“All officers of this department 
alert for 
obviously unsafe autos—those with 
poor brakes, cracked or obstructed 
windshields and improper lights,” 
Carrel said. 

“Steering mechanisms, wind- 
shield wipers, mufflers, window 
glass, horns, rear and stop lights 
and rear view mirrors also are 
being checked by the officers.” 

Carrel pointed out that the state 
law prohibits driving an unsafe 


| 

|partment or had our Clayton dy- 
|namometer explained to them. 

} “Vic Lainz, who checks the 
contestants off on the dynamom- 


‘ i. } 4% |automobile on public highways 
|“and persons who do so are liable 


as well as the most economical | ;, arrest when stopped by police.” 


* us z 
expressed the feeling that they 
| have received a valuable lesson in 


eter, sees to it that they get to 
know a little bit about our facil- 


ities.” 


From the public view, many have| heavy foot in low and second gear, | started. 








speeds at which to drive. 
driving. And Dealer Kern remarks that | 

The dynamometer showed them|the Doubting Thomases have been | 
|how they wasted gas through aj|unusually silent since the contest | 
| 





“Our Pittsburgh front is bright and cheerful looking and 
has increased our business. We doubled our luncheon and 
fountain business and increased our drug business 20%. 


Drugstore owner A. L. Saleeba, Hazelton, Pa. 





PITTSBURGH PRODUCTS 
USED: 


Pittsburgh Polished Plate 
Glass; Pittco Premier Store 
Front Metal; Forest Green 
and White Carrara Struc- 
tural Glass; Herculite Tem- 
pered Plate Glass Door. 





Tne back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





Look what Pittsburgh Store Fronts did for others™ 


-ee AND CAN DO FOR YOU! 


” 


Flower shop owner R. F. 


INYDERS 


{ - | 





“Our Pittsburgh front shows the entire store to the public. 
We are well pleased with our new store and might add 
that our sales have increased 18%.” 


Snyder, Pulaski, Virginia 





PITTSBURGH PRODUCTS 
USED: 
Pittsburgh Polished Plate 
Glass; Pittco Store Front 
Metal; Gray Carrara Struc- 
tural Glass; Herculite Tem- 

pered Plate Glass Door. 











PITTSBURGH PRODUCTS 


Pittsburgh Polished Plate 
Glass; Pittco Premier Store 
Front Metal; Rembrandt 
Blue Carrara Structural 
Glass; Herculite Tempered 
Plate Glass Door. 


“Since the completion of the modernization we have shown 
a substantial increase in business. We feel that a good 
percentage of this increase can be directly attributed to 
our Pittsburgh front.” 

Shoe store owner Earl W. Weber, Phoenixville, Pa. 





“We are very proud and happy 


Clothing store owner H. 











Store Fronts 
and Interiors 


Pittsburgh Plate Glass Company 
2144-2 Grant Building, Pittsburgh 19, Pa. 


Without obligation on my part, please send m 
modernization booklet, ‘“‘How To Give Your 
Sells.” 





by Pittsburgh . an 
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PITTSBURGH 


PAINTS -: 
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with our new Pittsburgh 


front in two ways. It helps create that desired first impres- 
sion and has brought a substantial increase in business.” 


F. Green, Kirksville, Mo. 





PITTSBURGH PRODUCTS 
USED: 
Pittsburgh Polished Plate 
Glass; Pittco Premier Store 
Front Metal; Rembrandt 
Blue and Gray Carrara 

Structural Glass. 


@ a FREE copy of your 
Store The Look That 


COMPANY 
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But NPA Hints at 2,300,000... 





Makers Ask 2% Million Cars 


(Continued from Page 1) 
tion controls was 
such action could be taken 

Truck makers were told that the 
Defense Production Administration 
has tentatively approved the output 
of 300,000 trucks in the fourth 
quarter of this year, with 285,000 
tagged for domestic and export 
sale and the balance going to de- 
fense and government claimant 
agencies. 

Truck makers reported a short- 
age of light units and urged that 
more production of these be per- 
mitted at the expense of medium 
and heavy models. 

NPA initiated the discussion on 
the possibility of revising the com- 
petitive positions of vehicle makers, 
pointing out that it is obligated 
by the Defense Production Act to 
periodically reexamine such factors. 

+ * * 


a company was told that it 
will be asked to discuss the 
problem at a meeting in August. 

On the basis of sales figures fur- 
nished by vehicle makers, NPA 
described the auto industry as be- 
ing in an “exceedingly healthy 
condition.” 

The auto industry was given 
reason to hope that it will be 
able to get more scarce nickel. 
It was reported that the jet en- 
gine program will not consume 
as much nickel as was first be- 
lieved. 

Both car and truck makers told 
NPA they would be able to live 
with the Controlled Materials Pro- 
gram and unit controls on produc- 
tion until Dec. 31. However, a wild 
scramble for materials with some 
small companies being “killed in 
the rush” was forecast if CMP is 
open-ended. By “open - ending,” 
CMP tickets for materials would be 
honored up to a certain date, after 
which industry could procure its 
needs where and in whatever quan- 
tities desired. 

+ * 

PA seemed in a dilemma on how 

best to take controls off private 
industry. If the steel strike ends 
reasonably soon, observers here be- 
lieve controls will die by mid-1953. 
The auto industry made it plain 


Ford to Dedicate 


se * . . 
Livonia Building 

LIVONIA, Mich. — Civic officials 
of Detroit and Livonia will join 
with Henry Ford II, president of 
Ford Motor Co., and other top Ford 
executives next Thursday, June 12, 
in dedicating the world’s largest 
parts and accessories warehouse 
under one roof. 

Situated at Plymouth and Mid- 
dlebelt roads in Livonia, the mod- 
ern brick, steel and _ concrete 
building serves as the central parts 
depot and general office building 
for the Ford division, under L. D. 
Crusoe, general manager. Earl G. 
Ward, manager of the parts and 
accessories operations, Ford divi- 
sion, will make the dedicatory 
address. 








Repair Race 
Los Angeles Students 


Compete on Cars 


LOS ANGELES.—tThe fourth an- 
nual auto repair competition, spon- 
sored by the Los Angeles Dodge 
Dealers Assn. and arranged by the 
Los Angeles board of education, 
was held May 28 on the athletic 
field of the Polytechnic high school. 

Twenty-eight of the city schools 
were represented by 60 automobile 
shop students, who competed in the 
trouble-shooting contest. A board 
of judges rated the young mechan- 
ics for speed and efficiency. 





|that it does not want to abandon | 
favored until unit controls now. NPA said that | 
| any sudden lifting of unit restric- | 
tions would give an enormous com- | 


petitive advantage to those com- 
panies with good inventories and 


work a hardship on those with very | 


low stocks. 

Makers asked that they be 
given advance warning of any 
decision to lift unit controls, so 
they might have ample time to 
build up inventories to safe work- 
ing and balanced levels. 

NPA was told that its first major 
decontrol action should come on 
steel, since 80 percent of the 
weight of a car consists of steel 
and iron. Other materials such as 
copper, aluminum and nickel are 
negligible in proportion, it was said. 

* * * 


UTO industry spokesmen in- 

sisted that steel and aluminum 
are in better supply than the gov- 
ernment has been representing. 
They charged that aluminum com- 
panies are “begging for orders and 
have unused capacity.” 

They said there is sufficient 
steel-making and finishing capa- 
city to handle all the auto indus- 
try’s needs. 

Of the 285,000 trucks tentatively 
approved for civilian consumption 
in the fourth quarter, makers 
urged that production of them be 
divided as follows: lights, 61 per- 
cent; mediums, 27 percent, and 
heavies, 12 percent. 

The 275,000 trucks authorized for 
the third quarter have been pegged 
as follows: lights, 58 percent; me- 


Truck Stocks Off 
- J 

In Light Units, 

. a J 

Up in Heavies 

ASHINGTON. — New-truck 

stocks at the end of April 
stood at a 42-day supply for light 
trucks, 80 for mediums and 91 for 
heavies, according to figures re- 
leased last week by NPA at the 
truck industry advisory committee 
meeting. 

In January, stocks of light trucks 
were 50 days, mediums 85 and 
heavies 89. 

The figures on truck sales and 
stocks were reported by the makers 
and compiled by NPA. 

Used-truck stocks at the end of 
April were put at a 44-day 

supply. 

On light trucks, April sales were 
reported at 47,397, leaving a stock 
of 66,352, or a 42-day supply. This 
compared with January sales of 
36,080, leaving a stock of 60,509 for 
a 50-day supply. 

+ 





ho mediums, April sales were 
21,114 and stocks 56,210, giving 
an 80-day supply. In January, there 
was an 85-day supply based on 
sales of 16,925 and stocks of 47,930. 

In the heavy-truck category, 

April sales were 10,681, stocks 
32,468 for a 91-day supply. This 
compared with an 89-day supply 

in January when sales were 
9,317 and stocks 27,737. 

Used-truck figures reported in- 
cluded 78,852 in stock, 50,799 sales 
and a 47-day supply for January. 
In February, stocks rose to 79,566, 
sales dropped to 50,290, for a 47-day 
supply. For March, stocks were 
82,252, sales 54,185, and supply 46 
days. Stocks in April rose to 83,915, 
sales 57,159 and days’ supply 
dropped to 44. 

Light trucks include those up to 
10,000 pounds gross vehicle weight, 
mediums from 10,001 to 16,000 and 
heavies more than 16,000. 

See accompanying table for 
monthly figures through April on 





| new- -truck stocks. and sales. 


diums, 29 percent, and heavies, 13 





| percent. 
* bd * | 

UTO makers said they are par- 

ticularly anxious to build 2,500,- | 

000 cars in the last half of this 
year, since the lifting of credit con- | 
trols has served as a strong im-| 
petus to both new and used-car 
sales. 

Makers said they would be 
“greatly displeased” if production 
in the period is limited to less 
than 2,300,000 cars. 

Some auto companies told NPA 
they were having difficulty in 
getting priorities on critically- 
needed machine tools. They said 
this was so, despite evidence that 
the machine tool industry is able 
to handle plenty of unrated or- 
ders. NPA promised some help 
along this line, if it did not inter- 
fere with military work. 

Auto makers told NPA they are 
studying the possibility of reducing 
from 10 to 4 percent the nickel 
content in exhaust valves. They 
said they haven’t been able to find 
any satisfactory substitute for 
nickel in bumpers and bumper 
guards. The only alternative, they 
said, is painting. 

+ 7 


AKERS said they are still 
+¥i studying the feasibility of sub- 
stituting aluminum for copper in 
radiators and estimated that at 
least a year’s leadtime would be 
required if they hit on a solution. 

NPA said that decontrol of 
some steel products had been 
planned for the fourth quarter. 
However, the steel strike may 
make such action impossible, it 
was added, 

They are in a dither on copper, 
too, NPA officials said. If foreign 
copper doesn’t come into the coun- 
try in ample quantities, they 
warned, it may be necessary to 
revise present allocations of the 
metal. 

Auto industry officials commend- 
ed Courtney Johnson, who has re- 
signed as director of NPA’s motor 
vehicles division to return to his 
post as assistant to the president 
at Studebaker. Johnson is_ suc- 
ceeded at NPA by Robert Cass, of 
White Motor Co., who has been 
Johnson's assistant. 


Trio Buys Boyd’s 
Detroit Ford Deal 


GROSSE POINTE, Mich.—In a 
transaction said to involve upwards 
of $400,000, Tom Boyd, Inc. (Ford), 
located in this Detroit suburb, is 
being taken over by Russ Dawson, 
Frank Adam and Emmett Simms. 

Dawson, former Detroit Ford 
dealer, is taking over a silent half- 
interest in the deal, it was an- 
nounced. Management duties will 
be vested in Adam and Simms. 

Simms is a Ford factory execu- 
tive who once served in Detroit 
as assistant manager of Ford truck 
and fleet sales. More recently, he 
has worked in Ford’s office of de- 
fense products. Adam leaves as 
general manager of Kansas Motors 
(Ford), Kansas City, Kans., to join 
the new dealership. 

Tom Boyd reportedly is retiring 
to devote his time to personal in- 
terests. 


Pittsburgh Dealer Named 


In Price Ceiling Suit 


PITTSBURGH.—Steel City Mo- 
tors, Inc., 5835 Baum Blvd., has 
been named in an OPS suit charg- 
ing price violation on 13 new cars 
within the last year. 

The suit claims that the dealer- 
ship charged a total of $893 over 
the price ceilings on the cars. Over- 
charges on each car, the OPS suit 











| alleged, varied from $51 to $83. 


New Truck Sales and Stocks, Jan. - - Apr., 1952 


LIGHT MEDIUM HEAVY TOTAL 
Day Day Day 

. Stock Sales Supply Stock Sales Supply Stock Sales Supply Stock Sales 

anuary . 60,509 36,080 50 47,930 16,925 85 27,737 2,32 
Percent of Total -... 44.43 57.89 35.20 27.16 a sags. r — 
February . 59,294 42,264 42 50,590 19,773 77 29,855 9 94 139,739 1,6 
Percent of Total . 42.43 59.02 36.20 27.62 21.37 “a ' 4 
March wcssserereseee 61,884 48,808 42 54,216 20,201 81 31 10,0385 94 14 
Percent of Total .... 41.69 58.88 36.85 27.47 a 13.65 — Te 
WIE shdsscchctceeteentonas 66,352 47,3897 42 56,210 21,114 80 32,468 10,681 91 1 r 
Percent of Total. 4230 6825 36.26 26.66 20.94 13.49 ee ee 


—Compiled by NPA. 


| Wayne; 








First K-F 'Boxcar’ Passes Flight Test— 


First Kaiser-Frazer-assembled Fairchild C-119-F 


“Flying Boxcar’ wins Air Force 


acceptance following successful flight testing by Air Force crews at Willow Run 
Several other completed planes are currently being flight-tested by K-F crews and 
are scheduled to be turned over to the Air Force shortly. The K-F plant accommodates 
both aircraft and automotive production under the same roof. 





Loan Deals Aired in Detail 
At Second Ward Trial 


By Ira R. Alexander 
Staff Correspondent 

DENVER.—Five witnesses testi- 
fied on the first day of the second 
trial of Fred Ward, bankrupt auto 
distributor who is charged with 
false pretenses, “confidence game” 
and conspiracy in two indictments. 
Walter C. Brinker, vice-president 
of J. K. Mullen Corp., Denver loan 
company, testified that his firm 
accepted an offer by Ward to pay 
$40,000 plus interest on a $200,000 
loan. 

The banker added that Ward 
suggested Brinker consult with 
Lester W. Hall, executive vice- 
president of the U. S. National 
Bank of Denver. Brinker told 





Sales 


(Continued from Page 2) 
slightly above the previous week, 
but well under several other weeks 
this year. 

Dealers in Buffalo reported that 
there is still more cars than cus- 
tomers, and that it is necessary to 
“jockey” to close a sale, rather 
than holding off for a more favor- 
able sale later. 

Financial leaders in Rochester, 
N., Y., stated last week that used- 
car business there has improved 
more than 20 percent since the 
suspension of Regulation W. They 
warned dealers, however, that 
the improvement will not hold 
up, and that they expect a level- 
ling off of activity in the next 
few weeks. 

It was pointed out in Atlanta 
that new-car dealers are doing a 
good business selling '51 and ’50 
cars, but that dealers in used cars 
alone are not doing as well. Imme- 
diately following the abandonment 
of federal credit controls, J. C. 
Downing, a dealer there and presi- 
dent of the National Used Car 
Dealers Assn., said that there was 
no drastic change in used-car vol- 
ume, but that there was a “ten- 
dency toward improvement.” 

* x ca 


t. W. BIXLER, auction operator 
* at Ebensburg, Pa., recently re- 
ported that retail sales were down 
in that area. Prices and demand at 
wholesale, however, were at a peak, 
he said. 

A report of the April sales fig- 
ures for Manhattan, Kans., showed 
that used-car sales in the area 
were better than March by almost 
a hundred cars. April figures were 
reported at 333, as against 241 for 
March. 

Most of the auction operators 
report that activity is good at the 
wholesale level. Prices are report- 
ed generally holding firm or 
climbing slightly. 

However, two areas reported that 
prices are slipping somewhat. At 
Albany, N. Y., Tim Anspach said 
that while retail sales were report- 
ed good in the area, a mild reac- 
tion had turned prices downward 
at the most recent auction. 

In Los Angeles, Jack Layton said 
that prices and demand had de- 
clined slightly last week from the 
previous week’s high. 

Other than that, prices were re- 
ported holding firm at Ebensburg, 
Pa.; N. Plainfield, N. J.; Fort 
Philadelphia; Charlotte, 
N. C., and Mason City, Ia. 

Prices were reported tending up- 
ward at Denver, Danville, Va., and 
Amarillo, Tex. 

—Sam Sampson 


him that the loan, requested by 
Ward for his Hudson distributor- 


ship, was “good” news even 
though it was unsecured. 
After talking to Hall, Brinker 


said he called Ward and told him 
his firm would make the loan and 
the fee would be $40,000. Brinker 
also testified that auditors for the 
firm had interviewed Mervyn L. 
McCarthy, auditor for Fred Ward, 
Inc., before he agreed to make the 
loan. 

Thelma Rice, former bookkeeper 
for the Ward firm, testified that 
the day after the loan was paid 
to Ward, both Hall and McCarthy 
received payments from Ward. Hall 
received $1,000 and McCarthy got 
$225, Mrs. Rice said. 

They and Ward are charged with 
false pretenses, confidence game 
and conspiracy in two indictments, 
one based on the loan of Aug. 28 
and another, for $100,000, on Sept. 
2, 1950. They have been granted 
separate trials. The indictments as- 
sert the three men lied to Mullen 
corporation officials about the 
financial condition of Ward’s firm. 

On the witness stand Mrs, Rice 
testified that Hall received a sal- 
ary of $500 a month from the 

Ward firm as a “loan consultant” 

from March through June, 1950. 
In July, 1950, he did not receive 
any salary from Ward, but on 
Aug. 28, the day the Mullen loan 
was granted, he got two checks 
for $500 each. 

After that, according to Mrs. 
Rice’s testimony, Hall was paid 
$500 a month in five other months 
up to April, 1951. 

McCarthy drew a salary of $200 a 
month from Ward from January 
through May, 1950. From June 
through September, 1950, it was 
$100 a month. Later it was raised 
to $525 a month before Ward’s 
financial collapse, Mrs. Rice testi- 
fied. 

Payroll records show that McCar- 
thy drew his regular $100 salary 
from Fred Ward, Inc., in August, 
1950. McCarthy got an extra check 
for $225 on Aug. 29, Mrs. Rice said. 
Withholding tax and social security 
payments were deducted from this 
check but it was not shown on the 
company’s regular payroll records, 
she testified. 

Ralph B. Mayo jr., a certified 
accountant, compared financial 
statements which Ward gave offi- 
cers of the Mullen corporation with 
figures taken from Ward’s own 
books. Mayo said figures in the 
books disagreed with those in the 
financial statements Ward gave the 
Mullen firm. 


Packard Calls In 
Zone Officials 


DETROIT. — Zone and factory 
officials of Packard held a two-day 
work conference here Thursday 
and Friday. Some 45 zone man- 
agers, their assistants and factory 
sales executives met under the di- 
rection of C. E. Briggs, general 
sales manager, and Roy Abernethy, 
his assistant. 

The conference mostly dealt with 
current and projected merchandis- 
ing programs. Phases of field oper- | 
ations discussed included sales, 
budget control, business manage- | 
ment, service, sales promotion and 
advertising. One day was devoted 








to individual conference. 
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But Assemblers Gamble on Short Strike .. . 





Steel Scarcity in July Feared EE 


(Continued from Page 1) 


amble for some makers than oth- 


rs. It is Chrysler Corp.’s hope to | 


tretch supplies through to the end 
f its current models run. Chrys- 
ler changeover shutdowns are slat- 
ed for late July or early August. 

* * * 
GLIGHTLY accelerated daily as- 
“ sembly rates were apparent in 
U.S. plants last week, as production 
bounded back to an estimated total 
of 122,023 vehicles, made up of 96,- 
608 cars and 25,415 trucks. Decora- 
tion Day closings held the previous 





Curtis Promotes 
Hood at Detroit 


PHILADELPHIA, — Charles C. 
Hood has been named manager of 
the Detroit office of the ad depart- 
ment of Curtis 
Publishing, Ar- 
thur W. Kohler, 
vice - president 
and advertising 
director, an- 
nounced last 
week. He succeeds 
Charles B. Field, 
who has retired. 
Before being pro- 
moted to his new 
position, Hood 
had been manager 
of Holiday advertising in Detroit 
since 1945. 

He has been in the Detroit office 
since it opened in 1925. Prior to 
that, Hood was associated with the 
Curtis office in Chicago. 





Cc. C. Hood 





week’s achievement to only 76,406 
cars and 20,978 trucks 
97,384 units. 


a total of 


Last week’s car turnout was one | 
| of the best of 1952. Addition of sec- 


ond-shift assembly at Plymouth and 
slight increases at Hudson and 
Kaiser-Frazer should boost output 
in that category even higher this 
week. 

Car and truck makers are gen- 
erally believed in better shape to 
ride through the present steel 
strike than any previous tieup in 
postwar. However, everything de- 
pends on the extent that inven- 
tories of suppliers may be out 
of balance. 

An auto plant might have 999 
items in as much as 45 days’ sup- 
ply and still be forced to shut down 
through the shortage of one item 
at a supplier. For that reason, con- 
tacts between manufacturers and 
vendors were frequent last week. 

” * * 


M EANWHILE, the government— 
- apparently for the duration of 
the steel dispute—has cut off the 
flow of steel from warehouses to 
civilian goods producers. Normally, 
the auto industry is not much of a 
warehouse customer. But such 
sources of supply are valuable in 
emergencies. 

Sensing the likelihood of the 
current steel strike, auto plants 
have been buying steel at a fever- 
ish rate in recent weeks. Much of 
this buying has represented bor- 
rowing against third quarter ma- 
terial allotments. 

Feeling in the industry is that a 
— strike of no longer than two 
* 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 




















Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
dune 7, Week, May 31, May, June 9, June 7, 
1952 1951 1951 1952* 1951* 1952* 
CHRYSLER . 21,432 31,053 16,932 386,509 619,590 428,218 
Chrysler . 2,882 4,514 2,293 11,734 86,072 58,224 
DeSoto 2,217 3,266 1,847 8,876 54,058 43,857 
Dodge .... ... §,694 7,667 4,387 22,441 159,278 114,453 
Plymouth ... . 10,6389 15,606 8,405 43,458 320,182 211,684 
FORD ...... 21,317 24,798 17,075 87,910 603,551 339,227 
Ford ...... . 16,467 18,910 13,366 68,756 468,631 311,047 
Lincoln .. 717 595 602 3,455 13,654 13,328 
Mercury ..... . 4,133 5,293 3,107 15,699 121,266 74,852 
GENERAL MOTORS 40,427 47,014 32,329 166,832 1,136,736 $813,178 
Buick ...... 7,112 8,386 5,927 29,940 204,542 146,163 
Cadillac .... . 2,240 2,048 1,791 8,839 49,738 40,459 
Chevrolet . 20,077 23,362 15,724 81,696 564,292 400,236 
Oldsmobile 4,930 6,073 4,147 21,101 144,103 103,061 
Pontiac . 6,068 7,145 4,740 25,256 174,061 123,259 
KAISER-FRAZER ; 1,362 688 1,001 5,620 66,969 27,476 
Frazer .... e savin ; fo canes. = 5 Bis accep case uasetaaae 
Kaiser 1,362 688 1,001 5,620 66,969 27,476 
CROSLEY 64 49 56 261 3,139 1,321 
HUDSON ...... es 1,042 5,460 72,037 36,275 
NASH ...... 4,912 3,701 3,353 17,231 80,485 61,026 
PACKARD ...... 1,406 1,633 1,135 5,985 41,659 29,098 
STUDEBAKER 3,108 4,005 2,624 13,830 114,920 79,161 
WILLYS-OV ERLAND?+ 1,171 216 859 4,805 15,677 25,436 
Total Cars, U. S. 96,608 113,157 76,406 394,443 2,754,763 1,900,416 | 
tIncludes station wagons. *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan. 1 Jan. 1 
Ended Same Ended Total to 
June 7, Week, May 31, May, June 9, June 7, 
1952 1951 1951 1952* 1951* 1952* 
CHEVROLET ..... 6,881 9,483 5,960 29,288 218,883 148,705 
CROSLEY ........... 5 8 2 29 358 187 
DIAMOND T , Oe isin 411 3,945 3,199 
eevee .:..:;..- 80 100 61 296 2,113 1,571 
DODGE 3,514 3,888 2,813 14,764 74,791 74,646 
FEDERAL 36 RRR 86 976 773 
FORD ........ 4,939 7,314 3,996 20,318 159,771 103,000 
2,488 2,215 2,032 10,803 61,389 53,065 
INTERNATION AL 2,594 3,099 2,023 11,571 78,261 71,190 
BEI cccasassbsaieese 209 351 177 1,460 7,570 5,243 
REO ........ 371 281 283 1,483 7,522 8,211 
STUDEBAKER 1,290 1,031 1,026 5,319 20,927 28,472 
WHITE . a, ig 228 338 192 1,001 8,052 6,421 
WILLYS-OVEBLAND 2,472 897 2,167 9,362 37,981 48,039 
MISCELLANEOUS ...... 308 358 246 1,284 7,072 6,901 
Total Trucks, U. . 25,415 29,609 20,978 107,425 689,611 559,623 
Total Cars, Trai, 
5 ae ae 122, 023 142,766 97,384 501,868 3,444,374 2,460,039 
Total Cara, Trucks, 
Canada piacainbene . 10,222 9,712 7,405 39,883 215,969 180,483 
Grand Total, 


Cars and Trucks, 
U. S. and Canada.. 


132,245 152,478 





104,789 541,751 3,660,343 2,640,522 





*Revised, Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, etc. 
N.B.: All U.S. totals include cars and trucks for military orders, 


weeks will still permit government | 
planners to ease some of the curbs | 
on strategic materials for later this | 
year. But if the strike lasts a| 
month, auto makers are resigned to | 


|eontrols through the rest of 1952. | 


} 

Last week there was no real evi- | 
dence that the steel strike could be 
short. There was only an undercur- | 
rent of hope that something might 
happen to speed settlement. 

It was generally agreed that, in 
addition to its effect on decontrol 
plans, a steel strike of 30 days or 
longer would also leave the auto 
industry in a precarious supply po- 
sition through the rest of this year. 
That is because it takes twice as 
long as a strike’s duration to get 
supply lines flowing smoothly 


again. 

A STEEL strike of 60 days’ dura- 
+ tion could create a chaotic de- 
mand situation for both civilian and 
defer~e users, and might possibly 
result in further auto production 
cuts until such demand eased up. 

National Production Authority 
Administrator Henry Fowler warn- 
ed last week that the strike, unless 
settled almost immediately, might 
make it necessary to shave auto 
rations for July, August and Sep- 
tember. 

However, the same threat was 
made in April when there were 
two short steel strikes and there 
was no cutting of steel allot- 
ments. In fact, allotments were 
increased. Auto people are be- 
coming increasingly inclined to 
discount pessimistic government 
predictions. 

Furthermore, auto people don’t 
think the present supply and de- 
mand picture will be too much dis- 
torted if the steel strike lasts no 
longer than a couple of weeks. 

Prior to the strike, steel indus- 
try officials were predicting that 
demand and supply would be in 
full balance by fall of this year, and 
that by the end of 1952 supply 
would exceed demand. 
—Bernie THOMAS 


* * * 





Chrysler Names Hershman 


William S, Hershman, former 
Studebaker dealer in Quincy, Mass., 
has been appointed a Chrysler- 
Plymouth dealer in Boston at 241 
Stuart St. Lawrence H. Egan ac- 
companied Hershman to the new 
dealership as sales manager. 








Gar Wood Introduces New Hoists— 


Gar Wood Industries and St. Paul division field sales and service managers visited 


Detroit for the introduction of the three new St. 


Paul hoists. Attending the meeting 


were (left to right): William Lingner, William Cochrane, Harry Blake, Werner Toensing, 


John Record, Arthur Dries, 
Edward B. Hill, 


Frank Hasselman, 
Edward Curry, George Bachman, 


Mark Sheppard, Harold H. Hippler, 
W. C. Schult, Leo Brown, J. T. 


Conway, Howard Kenyon (account executive on the St. Paul account for Andrews ad 


agency), William Keeton and Col. 
Australian Gar Wood distributor. 


Colbert Urges 


E. A. Olding, director of G. H. Olding and Sons, 


Civte Intered 


At Cleveland Dealer Parley 


CLEVELAND. — L. L. Colbert, 
president of Chrysler Corp., last 
week urged an active ee 
ing of traditional 
American free- 
dom and oppor- 
tunity at the 
“grass roots,” 
through -partici- 
pation in civic 
and community 
affairs, 

Speaking be- 
fore more than 
500 members of 
the Cleveland 
Automobile 
Dealers Assn. here, Colbert said 
American political and economic 
philosophies “are under vicious 


L. Colbert 


L. 





Auto Stocks 


June May 1952 
4 27 


igh Low 
Chrysler 75% 75% 16% 68% 
Crosley 2% 2% 8% 2% 
GM 55 54% 55% 50 
Hudson 164% 14% 15 12% 
K-F 4% 4% 7 4% 
Nash 19% 19% 21% 17% 
Packard 4% 5% 5% 4% 
Stude. 37 387% 39% 31% 
Willys 93% 9% 10% 8% 
Average 24.70 24.49 


Compiled from reports of trading on the 
N. Y. Curb and N, Y. Stock Exchange. 











and cleverly organized attack, not 
only from the outside, but from 
within.” 

“A militant defense of our insti- 
tutions and traditions is not a 
partisan activity,” he declared. “In 
fact, such a defense transcen@s any 
partisan considerations. We defend 
and strengthen America in every 
constructive thing we do for the 
betterment of our communities.” 

Thousands of Americans are al- 
ready working for a better and 
wider understanding of the Ameri- 
can idea in their communities, he 
said, “and are determined that vic- 
tory will not go by default to the 
enemies of our way of life.” 

Colbert paid tribute to automo- 
bile dealers throughout the country 
“who have performed outstanding 
service to their communities—who 
put a high value on good works 
for their fellow men.” 


“It is fine to see how business- 
men, all over our country, take 
an increasing interest in activi- 
ties for the betterment of their 
communities,” he said, 

“The time and effort they devote 
to such worthwhile endeavors pro- 
vide one of the best expressions 
of our society in action. When the 
people of a community meet their 
own problems, in their own way, 
and solve them by their own ef- 
forts, they are. helping everyone in 
a traditional American way.” 











It’s 


MAGIC! 


(for sales, too!) 


When Rain Starts 


It's novel . 





the AUTO-UP* 


puts up the convertible top and automatic windows! 


EVERY CONVERTIBLE OWNER — EVERY CAR OWNER 
WITH AUTOMATIC WINDOWS — WANTS AUTO-UP 


.. it's new... it's practical . . . and it is PERFECTED. 
Only six models needed for ALL makes! Complete unit weighs three 
pounds. Full instructions and wiring diagram with each unit. Every wire 
and connection plainly tagged with complete instructions. List prices: 
top only — $39.50; windows only — $49.50 to $59.50; top and windows 
— $69.50. Dealer's discount — 40%. Prepaid. *Patent pend- 
ing. Write, wire or phone: 


SUPERIOR ENGINEERING CORP. 


51 N.E. 22nd St., Miami, Fla. 





Phone 82-8678 





Designed and 
developed by 
H. C. Inman 
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The Rainbow Was Never Like This .. . 





Colors for the °52 Buggies 


Sam Sampson 
Staff Writer | 

H, YOU old mossbacks. Gather | 
‘4% round. There’s good news today. 
We've just plodded our dizzy way 
through the 1952 car color charts. 
And, shades of the sunset be 
darned! 

You can still get your car in 
good old plain black—in some 
makes, that is. 

But don’t let this go to your 
head. That’s the end of the plain} 
color line. 

Say you want good old plain 
green. Brother, time and the color 
stylists have passed you buy. Like 
in Heinz pickles, you can get 57 
varieties of green, but no plain 
old green. 


* + 


ERE’S the green line for this 
year: Verde, Terrace, Glenn, 
Glacier, Peacock, Inverness, Aleu- 
tian, Hillcrest, Polar, Sarasota, 
Spring, Emerald, Florida, Ivy, 
Jungle, Fern, Marine, Dublin, | 





Seamist, Silhouette, Gypsy, Shan- | 





you'd buy Midland Weld Nuts for 
all those hard-to-get-at places. 


assembly line. 





7he MIDLAND STEEL PRODUCTS COMPANY 


6660 Mi. Elliott Ave. ° 


Export Department: 38 Pearl St., New York, N. Y. 


MANUFACTURERS OF: 


AIR AND VACUUM 
POWER BRAKES 


' AUTOMOBILE AND 
| TRUCK FRAMES 








Better check up now; find out how 
much production time you’re LOSING 
)} because of “blind spots” 


Then, investigate... 


— MIDLAND 





,non, Meadowbrook, Glenmist, Sym-| Mint, Placid, Belfast, Aqua, Rio, 
| phony-Blue-Green, Jefferson, Na-| Tahoe, Shadow, Hampshire, or 
ples, Gulf... Hatteras. ; 
‘rys jlass, Cape Verde, Or maybe the family car is 
a ee “blue.” Can’t be—must be one of 


Ceramic, 
_ 38 shades. Gray — one of 38 shades. 


| 
Green Spray, Garden, 
| Red -one of 16 shades. Maroon — | 


Parakeet, Lakewood, Conventry- 
Green-Gray, Forest, Greenwich, 
Meadow, Willow, Cascade, Shoal, | ne of 13 shades. 


: F A , Nile, Lid By the way, the plain black is 
Seer, eee eee ee ee _| offered by Buick, Cadillac, Chrys-| 


|ler, DeSoto, Dodge, Nash, Oldsmo- | 
| bile, Plymouth and Pontiac. 

On other makes, the black color | 
is called Onyx, Raven, Ebony, Jet, 


Velvet or Princeton. 
Ea x * | 








e ! * | 
Drivers ‘Retire 
Conn. Autoist, 92, and Wife 
Turn In Permits 


HARTFORD, Conn.—This state’s| PJPUT back to the “blue” car. While | 
automobile dealers lost a customer the term “blue” may be ac- 
when a man and his wife volun-| ceptable in loose terms, the color | 
tarily surrendered their driving| must be one of the following: Im- | 
licenses to the state department of | perial, Venetian, Surf, Nassau, Em-| 
motor vehicles here. | press, Olympic, Admiral, Twilight, | 
|Superior, Huron, French, Gulf, | 
Midnight, Pitcairn, Fairfax, Sheri- 
dan, Alpine, Broadway, Southern, | 
Horizon, Turquoise, Cerulean,| 
Academy, Blue Satin, Tuxedo, Sky | 
Line, Arctic, Serge, Packard, 
Wedgewood, Belmont, Potomac, 
Mayflower, Concord, Maui, Noc- 
turne, Mediterranean or Bermuda. 


And the grays are: Barton, 

Seamist, Sky, Mist, Birch, Dusk, 
Gull, Monitor, Platinum, Heron, 
Dover, Woodsmoke, Jupiter, 
French, Claypipe, Gunmetal, Wil- 
low, Mariner, Mineral, Newport, 
Saxon, Cruiser, Dove, Pearl, La- 
brador, Argentine, Sterling, Luna, 
Smoke, Shell, Sand, Piedmont, 
Surf, London, Shadow, Duchess 
or Riviera. 
i If there is any trouble telling 
|| whether the shade should be called 
i'}maroon or red, maybe this will 
help. 

Maroons are listed as follows: 
Victoria, Burgundy, Regal, Ma- 
jestic, Sovereign, Fiesta, Fanfare, 
Harvard, Regent, Empire, Matador, | 
| Imperial or Smoked Ruby. 
| * ok + | 

HESE should be easily dis-| 

tinguishable from the 
which are: Apache, Cherry, Ban-| 
ner, Aircruiser, Carnival, Coral! 
Flame, Toro, Cardinal, Cinabar, 
Pan American, Chariot, Sunset, 
Mexico, Cherokee, Cuban or Venice. 


If the family car still hasn’t 
been tagged, it will be necessary 
to look through the paint shades 
more carefully, Maybe it will be 
one of the following colors, whose 
shades aren’t so easily recog- 
nized: 

Golden Sand, Phoenix Biege, 
Honeydew, Bittersweet, Tuskon 
Ivory, Ceramic Yellow, Sandpiper 

Tan, Flax, Caribbean Coral, Arena 
Yellow, Pebble Tan, Champagne 
Ivory, Autumn Rust, Aqua Marine, 
Twilight Taupe, Saturn Gold, Sa- 
hara Sand, Corning Olive, or Bam- 
boo Ivory. 

If the colors mentioned. still 
refuse to express exactly the shade 
of the new model, it is possible 
—_ the paints got mixed up some- 

ow. 


“T have sold my car and we have | 
given up driving because we con- | 
sider ourselves too well along in 
years to be safe drivers,” the man 
wrote to Commissioner Charles F. 
Kelley. He then explained that his 
wife was 69 and he was 92. 














Neb. U. Alumni 


Honors Ahrens 


LINCOLN, Neb. — The distin- 
guished service award of the Uni- | 
versity of Nebraska was conferred | 
on Don E. Ah-| 
rens, general! 


on your 





illac, at the 
versity’s 82nd an- 





university’s board of regents and 
the Alumni Assn. 

Ahrens, a 1914 graduate of the 
university, was cited for being “one 
of the nation’s outstanding indus- 
trial leaders.” 


Harsch Heads Shop 


Appointment of Elmer J. Harsch 
as service manager of A. W. Julius 
Co., Chrysler-Plymouth dealer at 
285 Southside Pkwy., Buffalo, is an- 
nounced by General Manager Don- 
ald Julius. Harsch has been in the 
service end of the auto business 
since 1917. 


Detroit 11, Michigan 


AIR & ELECTRO-PNEUMATIC 
DOOR CONTROLS 








manager of Cad-| ~ 


uni-| | 


| 


nual commence-| > 

ment exercises | 

last week. 

The award is| 
j the _ university’s 
i highest non-aca- 
j demic honor. It 
was conferred 
Don E. Ahrens jointly by the 





| pointed assistant to the chairman 


Holley Announces lof the executive committee. O’Con- 





"y 9° , = . nor recently resigned as_ special 
Executiy e Shifts jagent in charge of the Chicago 
DETROIT.—George M. Holley jr., | office of the Federal Bureau of 


Holley Carburetor 
last week 


chairman of the 
Co. executive committee, 


Investigation. 


Alabama Picks 
‘Biloxi Oct. 26-28 


MONTGOMERY, Ala. — The 1952 
annual convention of the Automo- 





. bile Dealers Assn. of Alabama will 
a be held at Biloxi, Miss., Oct. 26-28 | 
with headquarters at the Buena | 


Vista hotel. Biloxi was chosen by |} 
the board of directors as the con- 
| vention site after a state-wide sur 
vey of dealers. 
| Executive Vice-President Frank 
M. J. Kittler, former vice-presi- | R. Broadway reports that plans for 
dent of engineering, has been | the convention already are under 
elected executive vice-president of | way, with several speakers under 
the company. C. H. Hofmeister,| consideration, and that special 
| former vice- president in charge of | | emphasis is being given, as in the 
manufacturing, has been elected | past, to the special program for 
vice-president of finance and treas- | dealers’ wives. The Auburn-Tulane 
urer, |football game will be played in 
Harry a: O'Connor has been ap- ‘| Mobile ¢ on Oct. 25. 


4 Bir 


M. J. Kittler C. H. Hofmeister 


announced changes in the Holley 


organization. 





NEW Sparton Two-Face 
Directional Signal Lamp : 


SERIES 600—CLASS "A" 


powerful sales : 
clinchers 





Model No. 650 


: DEPTH ONLY 2”! 
Red & Amberlenses — 


ONLY ONE BULB! 
LIGHTWEIGHT! 





Here comes a winner for sure! Skillful Sparton design brings 
you a thinner lamp with one bulb, one set of wires. Light 
weight eliminates fender tearing. Stimsonite lens gives 
powerful beam without reflectors. Finished in black enamel 
with chrome-trim bars on each side. 

Meets SAE requirements and has passed all required 
tests by The Electrical Testing Laboratories Inc. Approved 
for use in most states requiring approval. 


Other Sparton 
Series 600 
Stars... 





Red—#651 
Amber—#652 


Red—#6105 
Amber— #6106 


Red—#664 
Amber—#665 


Single-face pedestal lamp (left), full- 
flush lamp (center) and semi-flush 
stud-mounted lamp (right) avail- 
able individually or in complete 


7 
Aparton | able individually” or in complet 


AUTOMOTIVE —_— 
Division of 
THE seadian auntie MAKERS OF QUALITY AUTOMOTIVE 
EQUIPMENT SINCE 1900 
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ADVERTISEMENT 


“Whirlabout" Umbrella Attracts More Sales 








THE NEW MCFARLAND 


spread) that rotates electrically 6 times per minute. The GREAT" Umbrella has always 


“WHIRLABOUT” is a “GREAT” Umbrella (21-foot 
been a real business builder for car lots. It's size and color attract attention and 
create interest. It also affords shade and comfort for customers, salesmen and cars. 
Now with the new “WHIRLABOUT” you can have all of these advantages, plus the 
added attention and advertising value of motion. For full information, on the McFar- 
land “‘GREAT" Umbrella and new ‘‘WHIRLABOUT," call, wire or write: McFarland 
“GREAT” Umbrella Co., division of McFarland Awning Corp., 742 S. W. 8th Street, 


Miami, Fla. 
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Canada Charges | 
Rubber ‘Trust’ 


Tire Makers Accused 
Of Price Collusion | 


OTTAWA. — Canada’s Combines | 
Commissioner Thomas D. MacDon-| 
aid, in a 700-page report to the 
federal government, charges the 
existence of a price-fixing combine 
in the rubber industry. He accuses 
19 companies, including all leading 
manufacturers of tires and tubes. 

The report covers 4% years of 
probing and mentions the follow- 
ing organizations: Rubber Assn. of 
Canada, Dominion Rubber, B. F. 
Goodrich, Gutta Percha & Rubber, 
Dunlop Tire & Rubber, Goodyear, 
Miner Rubber, Barrington Rubber 
& Plastics, Firestone, Seiberling, 
Kaufman Rubber, G. L. Griffith & 
Sons, Viceroy Mfg., General Tire 
& Rubber, Acme Rubber, Cam- 
bridge Rubber, Northern - Wood- 
stock Rubber, Panther Rubber, 
Holtite Rubber and Canadian Gen- 
eral-Tower Ltd. 


Justice Minister Stuart Garson, 
tabling the report in the house of 
commons here, said that another 
announcement will be made after 
he has examined the report care- 
fully and consulted with legal offi- 
cers “as to whether proceedings 
would be instituted against mem- 
bers of the alleged combines.” 

There has been no immediate 
disclosure here whether or not the 
companies mentioned or the asso- 
ciation will be subject to prosecu- 
tion in court on the basis of these 
findings. 

The lengthy report alleges that 
price - fixing arrangements were 
entered into covering passenger 
car, commercial vehicle and im- 
plement or tractor tires and tubes, 
with certain fixed discounts to big 
customers such as bus companies, 
being alleged. 


There has been some degrees of 
competition in the tire market, 
though “substantial restraint on 
competition existed in the sale of 
replacement tires generally as well 
as over part of the original field,” 
it is charged. ; 

In addition, meetings are alleged 
to have been held among managers 
of the accessory divisions of the 
named companies to agree on 
prices and other conditions of sale 
for accessory and repair materials. 


For some products of the rubber 
industry, the report alleges, there 
were agreements between Canadian 
companies and parent companies in 
the U. S. which “substantially pre- 
vented competition from outside 
Canada making itself felt.” 


Elliott Schedules 
Tour to Expand 


Old Timer Units 


NEW YORK. — To extend the 
number of state and city councils 
of Automobile Old Timers, Freder- 
ick H. Elliott, ex- 
ecutive vice-pres- 
ident, is planning 
trips to various 
parts of the coun- 
try in the coming 
months. 

Twenty - three 
state and city 
councils are now 
affiliated with the 
a organization. 

Elliott’s first 
y. M. Eiltets tour will include 
Pittsburgh and principal cities in 
upstate New York. The first meet- 
ing, June 16, will be a luncheon 
in Poughkeepsie. In charge of ar- 
rangements are John Van Ben- 
schoten, veteran auto dealer and 
AOT director since its inception, 
and Daniel Keyes, Ford dealer. 

In other cities, including Albany, 
Utica, Syracuse, Rochester and Buf- 
falo, arrangements are being made 
to complete organization work in 
the Empire state. In Syracuse, 
Clell Forsythe, Dodge - Plymouth 
dealer, and Stuart C. Ballard, man- 
ager of the Syracuse Automobile 
Dealers Assn., are cooperating. 

In Pittsburgh, Col. Willard F. 
Rockwell, chairman of Rockwell 
Mfg. Co., and Harry P. Taylor, 
General Motors warehouse distrib- 
utor for Buick, Oldsmobile and 
Pontiac, are in charge of arrange- 
ments for a luncheon to be held at 
the Pittsburgh Athletic Assn. 
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Launching ‘Safety by the Block'— 


AUTOMOTIVE NEWS, 


“ies fed aia alee 


Joe Scudiere (second from right, standing), Detroit Studebaker dealer and chairman 
of Detroit's new East Side Traffic Safety council, presides at the first board meeting. 
Plans to eliminate pedestrian auto deaths and traffic accidents at residential inter- 
sections were discussed. The slogan for the council is ‘Safety by the Block” It will 
recruit “block captains'’ who will be responsible for distributing safety material to 
each family in his block. The program is being supported by Detroit police officers. 





Directors Also Seek OPS Relief .. . 





NADA Warns Makers 
On Discount Cuts 


(Continued from Page 1) 


a real fight on their hands” if 
makers adopt such a course. 

The resolution against discount 
reductions was part of a six-point 
program adopted by the directors 
and delivered directly to the 
manufacturers. 

Another major point in the pro- 
gram is a request for “continuing 
contracts” with the factories to re- 
place the present type of agree- 
ments which expire automatically 
each year. ‘ 

x - * 

Ji von is also seeking protection 

for dealer heirs who may want 
to continue operation of a dealer- 
ship after death of the dealer. It 
is also asking elimination of any 
clause permitting cancellation with- 
out cause. 

As part of the six-point pro- 
gram, the directors also urged 
adoption of elected dealer coun- 
ceils by all factories, recom- 
mended the appointment of in- 
dustry relations committees in all 
states, and decided to continue 
encouragement of sound business 
practices designed to aid dealers, 
factories and the public. 

The directors also will ask fac- 
tories to use caution in the ap- 
pointment of additional dealers and 
to meet with dealers affected be- 
fore such action is taken. 

* * * 

N OTHER action taken at the 

mid-year meeting, the directors 
called on NADA members to pro- 
vide free transportation to the 
polls in this year’s presidential 
election, and voted to spearhead a 
nationwide movement to improve 
highway safety. 

NADA will join with the Inter- 
Industry Highway Safety Com- 
mittee in efforts to improve roads 
and parking facilities. President 
Lloyd is sending a letter to all 
state associa- 
tion presidents 
and NADA di- 
rectors, urging 
the appoint- 
ment of state 
and local high- 
way safety 
committees. 

The directors 
voted to make 
this nationwide 
“transportation to 
the polls for those 
who need it” campaign the national 
association’s major public service 
activity for the fall of 1952. 

Underlining the project’s non- 
partisan nature will be the slogan: 
“Vote as you please—but vote!” 

* * * 


N2wW-can dealers, Lloyd pointed 


out, are “merchants of mobil- 
ity” and so are in the unique posi- 





J. Saxton Lioyd 





tion of being able to offer trans- 





portation to voters who need it. 
Dealers are being urged to use all 
available staff and company cars 
for bringing to the polls voters who 
would not otherwise be able to get 
there. 

Folders to encourage voting 
will also be distributed widely by 
dealers, the NADA official said. 
The folders will emphasize the 
citizen’s duty to vote, the decisive 
importance of a single vote, and 
the alarming decline of the total 
popular vote. The folders will 
also contain tally sheets for 
voters who wish to follow and 
record the returns on election 
night. 

“We have undertaken this pro- 

(See DISCOUNTS, Page 54, Col. 1) 





Tomlinson to Head 
BFG’s Auto Unit; 
DeLong Moved Up 


AKRON.—E. F. Tomlinson, gen- 
eral manager of B. F. Goodrich 
Co.’s industrial and general prod- 
ucts division since 1949, will become 
general manager of the company’s 





Cc. O. DeLong 
automotive, aviation and govern- 


E. F. Tomlinson 


ment sales division, it was an- 
nounced last week. 

Tomlinson, who has been with 
Goodrich since 1927, will succeed 
G. E. Brunner, divisional general 
manager since 1938, who will retire. 

Tomlinson has had extensive ex- 
perience in sales divisions of the 
company both as salesman in the 
field and in sales management. 

Succeeding Tomlinson is Clyde 
O. DeLong, general manager of 
manufacturing and sales of the 
company’s plastics division, Mariet- 
ta, O., since 1950. 

DeLong joined Goodrich in 1928 
as a clerk in the industrial prod- 
ucts division, and after sales assign- 
ments in Chicago ard New York 
was made division operating man- 
ager and later manager of sundries 
sales in the same division. 

He became sales manager of the 
plastics division in 1949 and divi- 
sion general manager the following 
year. 
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First Quar 


Selling Price 


to find the number of months’ supply. 


profit from all service and parts operati 


Ratio, Departmental 


3 Mos. ’5 
Volume Group I 

Volume Group II 
Volume Group III 
Volume Group IV 
Industry Average 











How Dealers Are Faring 


(Continued from Page 1) 


Used Vehicles 


Per Unit Sales to New Used Unit Sold 
3 Mos, March 3 Mos. March 3 Mos. March 
Volume Group I $873 $899 2.0 2.1 $44 $46 
Volume Group II $915 $936 1.8 1.8 $57 $55 
Volume Group III $950 $936 1.3 1.3 $48 $53 
Volume Group IV $899 $920 i 1.0 $44 $49 
Industry Average $891 $906 1.7 1.8 $47 $49 
No. Days’ Average Cost Percentage of 
Supply in Per Used Unit Used Vehicles 
Inventory In Inventory In Stock 30 
3-31-52 3-31-'52 Days or Longer 
WORMS GOOD. © occccscessscresssvsssseveesssises MO $815 48.3% 
WOO COUP TE oc ccciiscevecissscsesersesedes GOO $921 43.2% 
WONG GREOUD EAE an cissscscesssesvsssevsvscssse Mee $985 39.4% 
ORME EUS EY i trevesctavsissrsesverreusies 24.1 $952 36.0% 
BAILY PEVOTMBE: ss cussssvisiecsssaveseccsisqven 36.7 $856 45.9% 


Parts and Accessories 


3 Months’* No. Months’ 
Sales Per Percentage of Supply in Annual 
New Unit Giross Profit Inventory Turn- 
Sold To Sales 3-31-"52 over 
Average 3 Mos. March 
Volume Group 1 ............ $563 28.5% 28.7% 1.7 1.6 
Volume Group IL .......... $499 28.7% 28.7% 6.4 1.9 
Volume Group III ........ $442 26.7% 26.9% 5.3 2.3 
Volume Group IV ......... $356 26.1% 25.9% 6.3 1.9 
Industry Average .......... $501 28.0% 28.2% 7.0 1.7 


*Divide the three months’ Total Cost of Sales of Parts and Accessories by 3 to find 
average month’s cost of sales. Divide this figure into March 31st dollar inventory 


Customer Labor Sales 





Percent- 
3 Months’ Sales age of 
Per New Unit Gross Profit 
Sold To Sales 
Average 3 Mos. March 
WRN GRROGD. Eo sscsscscesssievonssscsccnests 37.7% 38.4% 
Volume Group II 42.8% 43.0% 
Volume Group III 47.7% 47.7% 
Volume Group IV 48.1% 48.5% 
Industry Average 41.0% 41.5% 
Total Service Sales 
3 Months’ Percentage of 
Sales Per New Gross Profit «Service 
Unit Sold To Sales Absorption 
Average 3 Mos. March 3 Mos. March 
Volume Group I $1104 30.1% 30.3% 55.7% 55.7% 
Volume Group II $1002 33.4% 33.1% 57.6% 58.7% 
Volume Group III $ 837 32.7% 33.6% 60.5% 60.1% 
Volume Group IV $ 673 33.3% 33.3% 62.0% 62.7% 
Industry Average $ 979 31.4% 31.6% 57.3% 57.6% 


*The percentage of operating (or fixed and semi-fixed) expense covered by gross 


selling (or variable) expense from total expense. 


New Cars 
and Trucks 


ter, 1952 


Ratio Used Unit Gross Profit Per 


ons. To find operating expense, subtract 


Sales to Total Sales 


Total Miscel- 
Used Service laneous 
Vehicles and Parts Sales 
2 3 Mos, ’52 3 Mos, ’52 3 Mos. ’52 
34.5% 21.6% 2.3% 
32.9% 20.1% 2.1% 
28.5% 19.4% 1.6% 
25.1% 17.6% 1.5% 
32.3% 20.5% 2.1% 








25% of Dealers Operate 
At Loss, NADA Poll Shows 


(Continued from Page 1) 


was an increase to 3 percent in op- 
erating profits for the average 
dealer. 
* 1” * 
—— average selling price per 
used unit during the first three 

months of this year was $906, up 
from $809 last year. Gross profit 
averaged $47 per used unit, down 
from the $67 average reported for 
1951. 

Ratio of used-car sales to new 
was 1.8 to one. 


Based on current sales, the av- 
erage new-car dealer’s stock of 
used cars on March 31, 1952, rep- 
resented a 36.7 days’ supply, about 
the same as on March 31, 1951. 
More than 45 percent of the used- 
cars in inventory on March 31 
this year had been in stock for 
30 days or longer. 

During the first quarter of this 
year, the average dealer sold $501 
in parts and accessories for each 
new unit he delivered. Gross profit 
on such sales amounted to 28 per- 
cent. 

7” + * 
Otte, abnormally high, parts in- 
ventories on March 31, 1952, av- 
eraged a seven months’ supply and 
were being turned over at a rate 
of only 1.7 times annually. 
For the first three months of 





1952, the average dealer did $322 
in customer labor sales for each 
new unit he sold, and averaged 
a gross of 41.1 percent on such 
activity. 

On all service sales in the first 
three months of this year, the aver- 
age dealer’s gross profit was 31.4 
percent. 

Revenue from all service and 
parts operations failed to keep pace 
with rising expenses, and service 
absorption dropped back from the 
63.8 percent average reported for 
the first quarter of 1951 to 57.3 per- 
cent, a figure described by NADA 
as the lowest since early in 1950. 


Buick Supers Get 


Power Steering 


FLINT.—Buick will make power 
steering available as an extra cost 
option on its Super series beginning 
the middle of this month, General 
Manager Ivan L. Wiles said. 

Buick’s power steering was first 
introduced last January and up 
until now it has been available on 
the Roadmaster series only. He 
pointed out that the sale of Road- 
masters equipped with power steer- 
ing has more than doubled within 
the last month. 
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DEALERSHIPS AVAILABLE 

DEALERSHIP HANDLING PONTIAC. One 
of finest locations in country. Midde 

CLASSIFIED WANT AD DEPARTMENT | eens 
was 52 units last year, sold 321 used 

units. Gross sales above $350,000 a yea 
OCT TST CM ee ee hi ie ie eee | 263 2-year-old quick-brick and concree 
| block building; 60’x60’ shop; 40’x4,s’ 


California. Low Rates: EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. Position parts and show room; 40’x48’ body sho 
two nice four-room apartments above 





gram because we feel strongly 
about the duty and the privilege 
of the ballot,” said Lloyd. “The 
franchised new-car dealers of 








America are local businessmen who Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- show room. New wash and grease rack 
are close to the people of their ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 30’x35’, back of building. $75,000 ‘o 
» ities, and as citizens the P : ‘ : ° P . ‘ handle deal, some terms if needed. Owner 
communities, and as c pate y at regular rates, but if signed ‘Box No. ......, in care of Automotive News, Detroit 26, Mich.'’ add One Dol- has other interests. Contact D. A. Tem. 
are concerned that so many Amer- lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day) pleton, Fayetteville, Tenn. Phone 775 
icans neglect their privilege and tibetan P ‘ ; WE | DEALERSHIP AVAILABLE IMMEI 
responsibility to vote.” received. Display Ads: $9.80 per inch, per insertion. ATELY. Independent. Seven years sanie 
location. Service and body shop good 
* * * WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. Will sell at inventory or lump sum 


Buyer to qualify with factory. Located 
in Houston, Texas. Box 1530, c/o Auto- 
motive News, Detroit 26. 


AGENCY FOR SALE, now handling Dodge- 


LOYD congratulated new-car 
4 dealers throughout the country 
on maintaining “sensible” credit - - . pc 





























practices after withdrawal of Regu- HELP WANTED POSITION WANTED | Plymouth 200 car contract. Showing 
lation W. | - - $$$ $$____—__ | - et — enough profit to pay for self in one 
SERVICE MANAGER or SHOP FOREMAN year. Sell for inventory plus depreciated 

He said that there are very few Kindl Acknowled e | desires position with Chrysler Corporation value of equipment. $20,000 to $30,000 

Mf g dealer in Rocky Mountain or west coast will buy it. Box 1551, c/o Automotive 





reports of new-car dealers ex- 

















| “ | 
: Stomanas ” . Advertisers availing themselves of this | territory. Twenty years’ experience. | News, Detroit 26. 

gg oe — yee Want Ad Section are requested to ad- | Pamillar with sonow~UP and service pro- | DEALERSHIP, Cape Cod, Mass., now han- 
Oo purchasers of new or use “ ‘ = SERVICE motion. Sober, steady, good public rela- | dling medium priced independent, needs 
automobiles, vise all respondents if and when their | tions and can handle shop personnel. working capital. Owner will consider 
‘ ‘ wants have been fulfilled. A post-card | Mechanical and body shop background. partner or will arrange for sale. Most 

Lloyd emphasized that with- will do and your courtesy will hel | Salary commensurate with shop business beautiful setup in eastern Massachusetts, 
drawal of the credit regulation cane y i P | MANAGER | and local conditions. Lincoln, Nash or in the heart of Cape Cod. Grossed $250. - 
permitted adjustment of regional us maintain the Present high regard | | Salowr ane, Seanaeeren. Prefer within 150 000 in 1951. Box 1557, c/o Automotive 
inequities, as well as the extension| Which this department enjoys. | Avelsbte soon. Ben 1848, ¢/o Adsense. | coe = — 
; isti imi AUTOMOTIVE NEWS | | tive News, Detroit 26 i arte DEALERSHIP now handling Dodge-Plym- 
aie terms ied more ni pe "ta | : outh. Business established over 30 years 
where purchasers need more time FOR SALE—Seven, twenty-four hour days in Iowa's good farming country. 140-car 
to pay for the improved transporta- | per week, Desire position assistant i a onde ae cae tae, 


tion many have long needed. He HELP WANTED manager of one to five hundred car deal,} Osher interest. Box 1558, c/o Automo. 
































s P P tic tat . preferably southwest, preferably Okla- ~ 
said that in areas where freight) (Re you INTERESTED in a sound busl- | eee homa. Five years factory ‘Big Three,” | ‘Ive News, Detroit 26. 
costs were high because of the long!“ ness future? We offer an exceptional | rae years retail sales ‘‘Big Three,’’ one 
i i > w 0 tunity t 70) betw | independent. Can close, appraise, work 
distance involved, dealers are 4 aes of 23 ete Gis ae © ae floor or outside. Broad knowledge and WHEN BUYING or SELLING 
able to sell cars in those localities| 28° a : ‘ . i in truck 
in sales and want to become permanently A nterest in trucks. Am 33, no family or 
> equitable n sales ; ec argest and oldest ; 
on terms more equitable to the cus-| situated. Experience is not necessary. g Ais pe or problems; money no object. Will an 
tomers in consideration of higher} Our representatives are thoroughly trained ° one exchange letters at no obligation. Box | 
freight costs on the automobile. | = sae Soeeae i ie Bee we manu- importer of British cars 1501, c/o Automotive News, Detroit 26. AUTOMOBILE DEALERSHIP 
* * ok ‘ ; : moe BUSINESS MANAGER - ACCOUNTANT Consult a Specialist 
‘ | promotion procedure. They are also given 4 Am Osage aN he 
HE directors were hosts at a| supervised training in the field. When requires manager for aan Gin eee ae aoe oe LEO J. KLEM 
: . : | assigned to a territory, they iv > : “e 7 Es 
dinner Wednesday evening to) Wek aavances andl pulleunten of $488 Morris and Roll -R perience. Have supervised all accounting, | 41) Cyptig Bidg Detroit 2, Mick. 
sales executives of the various fac-| monthly until they become fully estab- olls-Royce credits, “budgets. purchasing and com. : ° 
j lis ft -ommissions pany policies of a four million dollar 
“oO han 75 f fficial Neading producers averaged 453 per day. shops. volume dealer. Have also had sales ex-| neaLERSHIPS HANDLING PONTIAC 
ore than ; 5 factory officials 1951 commissions paid to all full year perience. Hard worker, honest, reliable, Cadillac, GMC trucks—Missouri town. 
attended and included the follow-| salesmen averaged $35 per day. You are married. Available immediately. Box/ Fstablished business. Good lease. Excel- 
ing: invited rs =" hand oe in our 1544, c/o Automotive News, Detroit 26. lent operation one interested. Medium 
BUI — ‘ i organization. rite fully, in your own 1s z T size deal. Grossing over $300,000 annu- 
UICK—Ivan L. Wiles, general) jandwriting, stating age, | education, eee BUSINESS MANAGER - ACCOUNTANT.| iy, McHugh Inc., Realtors, Long 
manager; CADILLAC—J. M.| marital status, business records and ref. po a Npesy A Keygen: Ags Lg Building, Kansas City, Mo. 
Roche, general sales manager;| erences to P.O. Box py yo enced all phases retail auto dealership | ILLNESS NECESSITATES SALE of ‘Big 
C. W. Schooley, merchandising graph of yourself, if available. if yeu Excellent Sal business. Can assume complete charge. Three,’’ 150 car dealership located in 
manager and R. L. Newton, assist- possess the necessary qualifications, in- cellen arery ere ne ee ee, ee ooo. Will sell, real ‘ae a ae on 
ant sales manager; CHEVROLET] terviews will be arranged. We will giadly —— term lease. Box 1550, c/o Automotive 
—C. J. French, national director of jt ye ined ood ‘aaa ie oe proc Permanent Position TRUCK MANAGER, 23 years’ experience. News, Detroit 26. 
public relations. obligation on your part. You will be given a eee “ie we enviun aod WITHIN 100 MILES of New be ew .. 
- ev ; ar- , . q shi now handling DeSoto-Plym- 
CHRYSLER CORP.—H. L. every opportunity to thoroughly familiar truck merchandising. Can furnish best a Wy cars: _innei-Sdaowany, 200 


ize yourself with our operation before | 


Weckler, vice-president and gen- of references. Considered top-notch truck 























A making your final decision. ARTHUR oan 6 « ears; Cadillac-Oldsmobile, 200 cars; Hud- 
eral manager, A. vanderZee, vice- FULMER, Automobile Seat Cover Manu- & 2 & ae 1547, c/o Automotive News, son, 300 cars. Manuel Korn, 148 Market 
eas Cf ome, Nicholas cain, Gt odie, Glametia, Lawevtin Li. | — STERN LIFORNIA 100 Nast 

s : phis, St. Louis, Charlotte, Louisville, Lit- . ~ 7 y SOUTHERN CA car ash 
Hephae qe" 1 = vd =. tle Rock, Dallas, Indianapolis. DEALERSE ee ASE deal—close to Los Angeles. $15,000, but 
S, Sonera: service MAn- | ° SI caccapectny chigan, now | $10,000 will handle. Population over 100,- 
ager; CHRYSLER SALES DIV. re Ss. Inskip, Inc. pevongge Me mg Ay ge eel popula- | 000, radius 12 miles. Box 1556, ¢/o 
=f, A. O'Malle eneral sales WANTED on exceeds 150,000. Gross sales exceed | Automotive News, Detroit 26. 
o fhe y» 8 Sale $1,000,000. Business long established and = 7 GENGIES i = 
manager and R. H. Appleman, ‘ ' ype i ag ea consistent profitable. Omnets desire to og alae AG —e Pe a my 
i ° © call on auto body trim suppliers, paint retire. ew garage and showroom, ade- ._. Leon: : . 
assistant general sales manager; jobbers and glass shops with a line of trim | 304 East 64th Street quate land area, used car lot, modern| 509% E. Green St., Champaign, 
DE SOTO—C. E. Bleicher, presi- clips, moulding bolts and clips, screws and paint and bump shop all available on DEALERSHIP WANTED 
dent, J. B. Wagstaff, vice-presi- | specialty wom. Sete territory, lines carried. | reasonable ease terms. 7 new mit 
All replies confidential. | . potential. xcellent opportunity partner- 
dent of sales and R. M. Rowland, » ee eee New York City ship or individual. Reasonable terms if| WANTED AUTO AGENCIES 
sal West div . Bulk buyer and exporter inquiries invited. | : 
es manager, Western GIVISION; | Boy 1561 Js hil tive N Detroit 26 | desired. Factory approval required. Box 
DODGE —E. C. Dock, general | “™ ee Meee cera eee 1531, ¢/o Automotive News, Detroit 26. |We have qualified buyers for all, size auto 


hroughout the United States. All re- 


































































































sales manager, L. F, Desmond, 
. » ere ILLNESS REQUIRES SALE of dealership | plies held in strictest confidence. 
Gizecter of advertising and L. J. | SERVICE MANAGER. One of Chicago's | handling Ford. This dealership has 400 
largest ‘‘Big Three’’ dealerships requires DAVID JARET co. 
Ouelette. experienced service manager. Must be | SALES MGR. for CHICAGO GM DEALER. a => ew > gy Me Established Over 29 Years 
FORD MOTOR CO. — Walker able to take complete charge of all serv- Large, long established Chicago GM t l cate b ‘ids — Will ao man 150 Montague rooklyn 2, N. Y. 
Williams, vice id les: ice operations; proficient in handling cus- dealer in medium-price class wants sales ee ee wi i Lster 2 
’ -president of sales; j , ve | sexrell : 2 ~ | at over $100,000. Must have factory r 
tomer relations and supervising large | manager to take complete charge of new 1 7 Aut i 
FORD DIVISION —L. W. Smead,| staff. Top salary plus attractive bonus| and used car operations. Sales depart- speceue _ a 
general sales manager and Walter pa. —yo “— established, doing | ment now wel cxganinns present sales vA tld WANTED. One of ‘‘Big 3.’’ Detroit, east- 
igi ‘a usiness for more than 25 years. Most| manager being transferred and promoted. | DEALERSHIP IN DEPRESSION-PROOF | side location preferred. Factory approval 
Blanchard, truck advertising man modern service facilities in this area. In Good salary and bonus. Applicant must city in New York state, now handling 1 ready Bee available. An replies 
ager. answer, please state age, past employ- have proven record of production. State Studebaker. Cheap rent, low overhead. will be treated with strictest confidence. 
GENERAL MOTORS CORP. — ment > gee egg gee erg poor experience and qualifications in first let- Selling 200 to 300 new cars per year. Box 1548, c/o Automotive News, De- 
W. F. Hufstader, vice-president of] Rinna gna d ltt Ny ertetive News Be: | Hea, Tles ,ctrictly | confidential... Box | Will sell for inventory. Ail equipped, can | _ troit 26 
j i .c-— - Ter : ane = ; . continues Gear ik you quay we : —Ford or Chevrolet dealership. 
sales, Merle St. Aubin, director of} troit 26. SALESMEN—Due to expansion program Packard, Nash available in building. Box Wine ee 
service, Wade Leach, GMAC, and} ———___— en _ - - can use experienced salesmen, now call- 1549, c/o Automotive News, Detroit 26. area. Will buy outright or down to 50%. 
H. M. Gould, general motors, Hold- | AUTO or 2 nee neg age We cap ing on ae ve oomgee 8 all territories All replies confidential. Box 1535, ¢/o 
* Sestat ; =e a unusual opportunity for aggressive sales- eastern nited States. ody hardware, ws, Detroit 26. 
ing division ; Hudson—N. K. Van men, interested in earning $6,000 a year parts, custom accessories. Protected ter- DEALERSHIPS AVAILABLE ieee a I. A 00d loca- 
4 - 4 ‘ and up, selling direct to new car dealers ritory. igh commission, drawing ac- 
Derzee, vice-president of sales, C i ling di t jeal y. Hig ? g GM-PORD, large or sma 1505. o Reed 
A. J. Hadley, sales manager and and fleets. Ours is an old established count, car expense, yearly new car allow- IMMEDIATELY tion, Confidential. ~— c/o Au 
W. S. Milton, director of service company, the management having had ance for full time men. Sideline men motive News, Detroit 
2 oe ’ . years of experience in this field, and also needed. Hart Auto Supply, Inc., 526 al = 
KAISER - FRAZER — Walter de| due to sales expansion have openings in| North Second St., Philadelphia, Pa. Big 3" and Independent Lines 
Martini, vice-president of sales.| 4l! parts of the United em ‘__—_ WANTED IMMEDIATELY—Expert parts MICHIGAN — OHIO — INDIANA LOOKING FOR A BUYER? 
LINCOLN - MERCURY — J E financial arrangement and a erent man, previous Diamond T truck experi- Zs : GM 
B . . sales program than has ever been offered ence. Take full charge of about $75,000 Small, medium and large size deals Look no further. ° hove . oe > 
ayne, general sales manager, A. H.| before will enable you to succeed in your| arts stock. Salary commensurate to F 10,000 to $150,000 dealership let = fe & on me noe 
Crowle assistant al manager protected territory. Write in detail to il 7 Z rom $ e ° ° No objections to location 
y; sales &¢ > Lee Rodgers and Company, Box 182, ar: _ 1533, c/o Automotive News, Factory knows of my intentions and have 
Robert Nadal, product merchandis- West Richfield, Ohio. etrolt 38. All replies strictly confidential given approval. 
ing manager and R. F. G. Copeland, Sa ___....|AUTO MECHANICS. We need two good Box 1514 BOX 1538 
advertising manager; MOPAR DI-| WANTED BY MANUFACTURER of auto-| Packard mechanics. Good pay, plenty of ; ; 26 
VISION__C L Tasckewn resident | motive line, direct salesmen to call on| Work, permanent job, excellent living c/o Automotive News, Detroit 26 cho AUTOMOTIVE MEWS, BEMRONM 
“a. . A a car dealers. Excellent as an associate conditions. Contact Mr. Jacek, E. O. 
and J. D. Huse, vice-president of in yo esent sales program. Clifton Motors, Inc., 605 Riverside Ave., 
line in your prese prog HELP WANTED 
sales. Above average commission rates for this Jacksonville, Fla, Phone 7-7417. 7 s 
NASH—H, C. Doss, general large volume line. Inquiries invited by | ,qcQUNTANT - BOOKKEEPER needed in | (C ——————— 
agegress Write Box 1543, c/o 
sales manager and L. K. Kouns aggressive Seer a 400 car Savannah, Ga., dealership. Must | || 
Pomme 1 : OLDS. Automotive News, Detroit = be experienced in GM accounting and ||| 
assistant sales manager; ——_ ~~ |_ daily operating controls. Box 1485, c/o ||| 
MOBILE—J. J. Dobbs, assistant | WANTED Cen rare orgs tnog, | Automotive News, Detrolt 26 
4 —— = manager and sand unit operation. Generous incentive | POSITION WANTED 
arry e used car manager; pay. Hertz training or equivalent re- 1 
PACKARD Fred Walters ~ oa quired. Write full details. Box 1517, To encourage this classification for the FOR AUTOMOBILE SALES EXECUTIVE 
. ° c/o Automotive News, Detroit 26. | benefit of our employing readers, Position | Ss 
president and F. L. Armstrong, | _ —— |] Wanted ads are accepted at half regular On Sales Manager's Staff of Hudson Motor Car Co. 
assistant sales manager. tates, ~ee 2 ? cents per — for each 
ea - ea eg | BO ash in advance. (Half-rate = ? . . . 
senaukt eames . | |] does not apply to display ads in this Here is an attractive opening for highest-type sales executive. 
» \ ag ot |] section. . H 
ville, general sales manager: PON-| COMPLETE "EXPOSURE me Must have recent experience as automobile zone manager or 
TIAC—Arnold Lenz, general man-| mneeeneee Was Cienilied Advent | GENERAL MANAGER-SALES MANAGER manager of factory branch, and must be familiar with all phases 
| ize- | GED AL M/ f ~ 
ager, L. W. Ward, sales manager, A saan oe or partnership. Just sold own dealership. of a zone office operation. 


E. J. Chapman, assistant sales| ments reach an estimated 100,000 readers, Formerly sales and general manager 























, ; ‘ . le 1 tropolitan F : . ‘ ° , : 
en = Dan thong, nS engaged in every branch of the automo-| ship. po yn ge ge a The man who qualifies will receive attractive compensation and 
assistant sales manager; I: . : . ia.| Considered one of the best volume used H iti , 

BAKER — Paul R. Davis, general|"%® industry from Maine to California. | Consitund tit crs ‘in USA. but can a responsible position on the Sales Manager's Staff. Please do 
sales manager and T. F Laughlin The place to start advertising for help, handle all phases. University graduate not answer unless you meet the specific experience qualifications. 
4 E P ’ por " 7 | in business 2dministration. years old, . ese 
assistant sales manager. positions, dealerships, lines, used cars od family. Top references banks, finance Apply in writing to C. A. J. Hadley, Sales Manager, Hudson 
- H . ¢£ companies, factories and former employ- . ae H a 
a gi a oe. vs ind and “9 ao het ers, Will operate on salary and incentive Motor Car Company, Detroit 14, — cag ced es er 
z : F ? 4 , e classified want ad columns o uto- or invest toward partnership. ny loca- i i , | x 
aging director, K. M. Richards and 2 tion. Box 1546, c/o Automotive News, perience, age and marital status neiose snaps o* pose . 
motive News. | Detroit 26. No interview can be given in advance of this information, and 
T. F. Creedon. 
ae side - PILOT DESIRES POSITION as pilot and ; ; i 
REAM. me L. Stoney. grontiont. See Above for Full Advertising Rates po alll gy foe gee gh WF K, your reply will be held in strictest confidence. 
Lew ee, Ween 6 hie All replies acknowledged. Box 1555, ¢/o 








C. H. Elmendorf, secretary. — Automotive News, Detroit 2 
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USED CARS FOR SALE 


PARTS FOR SALE 


PARTS FOR SALE 








DEALERSHIP WANTED | 
| 
| 


FORD, CHEVROLET or PONTIAC, Quota, 


| 


150 cars up. Factory approved. Quick ac- | 
tion. Any location considered. Reply in | 
confidence. Box 1536, c/o Automotive 
News, Detroit 26. 


BUSINESS OPPORTUNITIES 


A TTL TENET EASED ee 
PROFITABLE UTILITY 
SERVICE BUSINESS 
OFFERED AT MINIMUM 
INVESTMENT OF $20,000 


A National Company in home service 
field plans expansion of operations due 
to growth and popularity of service. 
Several select dealer franchises available. 
Present dealers know of this advertise- 
ment and agree that increasing demands 
for utility-type service necessitate estab- 
lishing new territories. A sound oppor- 
tunity for the man who wants to own a 
business of his own with a proven high 
rate of return on invested capital. An 
industry report published in the Wall 
St. Journal is available to qualified in- 
vestors. Full details upon request. 


Reply to Box 1515 
c/o Automotive News, Detroit 26 














DEALER SERVICES 











INVENTORY SERVICE 

Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request, Call or write for service details. 

Automotive Inventory Service Co. 

9900 Freeland Detroit 27, Mich. WE 3-6449 








INVENTORY SERVICE 
Parts Accessories 
Large and Small Deal 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


ALLIED | INVENTORY Aa INC. 
1831 E. 7 Chicago, Illinois 





INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 

gan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 


CARS WANTED 











AT LEAST 
100 CARS 


GUARANTEED EVERY WEDNESDAY 
AT NORTHERN OHIO'S LARGEST 
AND NEWEST AUTO AUCTION 


In The Best Location In The Nation 


FIRST SALE — JUNE 4th 


and every Wednesday fellowing at 
1:00 P.M. 
Buy and Sell with confidence from 


Col. W. E. "Bill" Nagy 


(Most popular auctioneer in the midwest) 


At Brimfield Auto Auction 


6 miles east ef Akron, Ohio, on Rt. 18 


Akron-Youngstown Road 
Telephone Akron—JEfferson 4569 














ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 195! Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 

These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S$. HANSON ST., PHILADELPHIA 39, PA. 
|. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








—AUTO— 
AUCTION 


a 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





a 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











NEW FORDS 
WANTED 





Highest Prices Paid 


Contact 
JOHN DEKLE, Sales Manager 


J.C. LEWIS MOTOR 
Co., INC. 
FORD DEALERS 
SAVANNAH, GEORGIA 
Phone No. 4-4421 


“We guarantee that these cars will not 
be re-sold above OPS ceiling prices.” 











WILL BUY production Olds, 
safety automatic transmission, in operat- 
ing condition. Box 1560, c/o Automotive 
News, Detroit 26. 

USED CARS FOR SALE 











BEST in the MIDWEST! 
Carl E. Marker's 
FORT WAYNE 
AUTO AUCTION 
Sale Every Tuesday — 11:30 A.M. 
Open all night Monday aight 
Dealers Oaly 
Phone — E-1254 
Where You Buy and Sell RIGHT! 
324 West Main $t. 
WE GUARANTEE ALL CHECKS 








AUTO AUCTION 
TIM ANSPACH 
"Midway", Sto 
Albany-Schenect: Foad 
ALBANY, N.Y. 
(For Dealers Only) 
EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.AA.P.A. 








1937, equipped | 


| 13607 St. Clair 


| 





| 
| 


| 
| 
| 


| 
| 


Phone — E-5209 | 
| SARATOGA 17-2300 


Fort Wayne, Ind. | 





You will always find real action at 
both the:e auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 














100 
1949 and 1950 CHEVROLETS 
and PLYMOUTHS 


4-Door Sedans (ex-taxis) 


TWENTY NEW FORD F-6, 195-inch 
wheelbase bus chassis, equipped 825/20 
front and dual rear tires, 2-speed axle— 
$1,935. Three new Ford F-7 bus chassis 
equipped 920/20 tires dual rear—$2,850. 
These units f.o.b. Mitchell, Ind. If inter- 
ested, please wire or call Guy Barnette 
and Co., Inc., Memphis, Tenn. 





Oldsmobile 


Parts 
24-HOUR-DELIVERY SERVICE 


WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 
21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 











GENUINE 
LINCOLN-MERCURY 
PARTS 


$100,000 Stock 


Freight prepaid on order over $100 net 
Prompt delivery and express service 


ENSLEN & WELTER 
MOTORS, Inc. 


5920 Hohman Avenue Hammond, 
Call Shef. 8105 


Ind. 








BUICK 
WHOLESALE 
PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 
Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 


Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
New York 19, New York 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 
GREBE OLDS 
3400 S$. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 








New Interiors, Good Bodies and Motors 
Also 
1951 FORD V-8 TUDORS 
POLICE CARS 
PRICED LOW FOR QUICK SALE 


DISNEY MOTOR SALES 


Cleveland, Ohio 
Glenvilie 1-8600 








ATTENTION DEALERS!! 
SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1949-1950 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 


Morris Freedman, Mgr. 
SHERWOOD 7-1700 








KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 


In Continuous Operation Since 1943 
EVERY THURSDAY 


Dealers Meet at the Cross-Roads of America | 


INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 


CORNER CAPITAL AND MORRIS STS. 
In The Heart of Indianapolis 





CHRYSLER CORPORATION 
PARTS WHOLESALER 


GOING OUT 


OF BUSINESS 


$75,000 
INVENTORY | 


TO BE 


LIQUIDATED 


ATA 


FRACTION of COST 


PACKAGED AND LISTED FOR 
IMMEDIATE SALE 
PHONE — WIRE — WRITE 

L. R. Middleton 


ROBERT SMITH MOTOR CO. 
233 E. Washington, Grand Rapids, Mich. 
Ph. 9-6163 














PRECISION REBUILT 


HYDRA-MATIC 
TRANSMISSIONS 


DYNAMOMETER TESTED 


Performance guaranteed equivalent to a 
new unit. 
Complete stock Hydra-Matics for all cars 
OLDS and PONTIAC 1940-1948 — $99.50 
exchange. | 

Catalog sent on request. 
SHIPPED ANYWHERE — SAME DAY 

tite—Phone—Wire 

Ace Automotive Products 


5416 N. Sreetuay Chicago 40, Illinois 
Phone: Longbeach 1-1773 








BUSES FOR SALE 

SCHOOL BUSES. Dealers: On hand for 
immediate delivery—new 1952. chassis 
with Union City deluxe bodies. GMC’s 
No. HCSV 457 and S-305-24, 48 and 54- 
passenger. Ford's No. F6, 48-passenger. 
Reo’s No. E122 H and E, 54-passenger. 
International’s No, L183, 54-passenger. 
Diamond T’s No. 420 and No. 520, 54- 
passenger. Dodge’s No. JS212, 54-pas- 
senger. Chevrolet’s No. 6702, 48 and 54- 
passenger. Units equipped for New Eng- 
land, New York, New Jersey, Pennsyl- 
vania, Maryland specifications. If in 
other states, advise requirements. Transit 
Sales & Service, Inc.; 23 South St., Dan- 
bury, Conn. Frank T. Mee, Jr., Sales 
Manager. Telephone 8-5645. 

NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester, Ford, Chevrolet, 
Studebaker, White. Immediate delivery 
in sizes 48, 54, 60 and 66 passengers. 
Late model used buses. 1950 GMC, 1948 
Chevrolet, 1947 Ford, Pony Cruiser (25- 
passenger), Yellow Cruiser (29-passen- 

National Bus Sales Co., Inc., 101 

, Philadelphia 4, Pa. BAring 








2-7605. : 

TWO NEW CHEVROLET chassis with 48- 

passenger Wayne deluxe bodies—each 
3,250. Two new Chevrolet chassis with 
-passenger Ward deluxe bodies—each 

$2.695. Bailey Chevrolet Co., Cabot, Ark. 

1941 FORD -CARPENTER 47 - passenger 
school bus. Good condition—$350. Moats 
Motor Sales, Sherwood, Ohio. 

FOR SALE—New 1951 Chevrolet school 
buses with 47-passenger Superior coaches. 
Dealer cost plus 5% handling. Box 1554, 
c/o Automotive News, Detroit 26. 

NEW HEAVY-DUTY CHEVROLET, 48- 
passenger Union City bus; also new 46- 
passenger Union City bus. Both fully 
equipped. Price—$6,990. Clark Chevrolet 
Sales, Cayuga, Ind. 

BUSES WANTED 

USED LATE MODEL 54 or 60-passenger 


























BUICK PARTS 


“WORLD'S LARGEST DEALER 


| OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 

| 1000 S. Wabash Avenue 

| CHICAGO 5, ILL. 

All Phones WAbash 2-1030 














Selling Willys Since 1933 
is the record of 


ROY BRIDGES!!!!! 


If you cannot secure needed Willys Parts 
from your regular supply source, try our 
efficient organization. If you have surplus 
Willys parts, send a list and we will try and 
buy them. 

| ROY BRIDGES & CO., INC. 

| DISTRIBUTOR 

| 728 S. 2ist St. Birmingham 3, Ala. 








ALL AUTOMOTIVE PARTS 
From a Speed Nut to a Complete Body 
| Shipped Anywhere — Try Us 
Direct Phone AM 2-7117 


FRANKLIN-WEBER PONTIAC 
6101-25 N. Clark St. Chicago, Ill. 


school bus wanted or will buy new one 
at a good price. Box 1559, c/o Auto- 
_ motive News, Detroit 26. 

}~ SHOP EQUIPMENT FOR SALE 
|ONE CIRCO CHIEF DEGREASER, like 
new—$295. Two heavy-duty brake shoe 
washers, ‘‘Rusco List’’—$565; like new— 
$299. Three Wagner brake cylinder hose 








SHOP Eat IPME NT FOR SALE 


GLOBE GE :ARED electric automobile hoist, 
7,500 pound capacity. Excellent operat- 
ing condition. John Frame, Ford Dealer, 
Williamstown, N, J 





NEW BIN DIVIDERS 


for 
FRICK-GALLAGER BiNS 
1200 6” xl’ — 30¢ each 
300 72" x1’ — 35¢ each 
150 9” xT — 40c¢ each 
150 10/2” x 1’ — 45¢ each 
Part or all shipped anywhere in U. S. 


Freight Prepaid 


HOLLER CHEVROLET CO. 


115 W. Central Ave. Orlando, Florida 








NEW LINES WANTED 

DISTRIBUTION LINES WANTED by cor- 
poration now covering District of Colum- 
bia, Maryland, Virginia, North Carolina 
with five salesmen selling auto dealers 
and gasoline stations. Auto equipment. 
Box 1552, c/o Automotive News, De- 
troit 26. 








UNITED MOTORS SERVICE 
and original equipment 
Brooklyn firm can place 
immediately and 
re-orders. Box 
News, Detroit 26. 


distributors 
manufacturers. 
large orders 
anticipating excellent 
1553, c/o Automotive 





MISCELLANEOUS 





AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 
Guide Cables and $ 
BRAKE HOOK-UP....... 61 45 


Price includes Federal Excise Tax 
Meets all 1.C.C. requirements 





QUICK-TOW, Bumper- 
to-Bumper Tow Bar....... 


TRI-KING 3-Point — -Up 


Intra-State Tow Bar...... $42. 50 


Folding “yi Type) 











ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
. oun STOCK —— , 
rotecto vers rrying B 
fefely Chules 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


AN 3-8686 NiteLMO 4-4485 
DE 2-0700 DO 3-8373 
40 South Clinton St., Chicago 6, Illinois 








Motor Co., 
Lynchburg, 


Inc., 
Virginia. 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
800 Commerce 5&t., 





The Sharp Manufacturing Co., 
ville, Ohio. 


YOU CANNOT MATCH 
THE ENTIRELY NEW 


MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 


FAcTORY $ 85 Federal Tax 
NET PRICE Included 


Factory Sales Division 


PILOT DISTRIBUTING CO. 





and stand, complete, $75. Urzi’s Drive- 
In Auto Supply, 98 E. San Salvador St., 


| San Jose 12, Calif. 


BATTLE CREEK 9, MICH. 











POWERFUL—SAFE. Sharp brake leck, car 
or truck. Ask your jobber or oe 
elson- 





| — 





|! 


for One Year $8 [_] 


‘New Subscription Order 


Send Automotive News to Address Below 


or Two Years $14 [_] 


for which check is attached [_] or send bill [_] 





Car Dealer () 


Jobber [) Insurance [) 


iin OO GR. oi 000 000neendseeecess 
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eee ee 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
Truck Deoler [] 


Manufacturer [] 


Financial [) Supplier [) 
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— Keep Your Car Ki 
REAK PROOF « RAIN PROG 
re SPOT PROOF 
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ACCESSOR 





Pontiac BLUE CORAL 


Pontriac’s NEWEST APPROVED ACCESSORY... 








For almost a quarter of a century, discriminating automobile owners have insisted upon the time-tested protection 
of Blue Coral Treatment to preserve and restore original factory finishes. Now Pontiac Dealers can provide 
Blue Coral Treatment for Pontiac Owners everywhere. 
Pontiac Blue Coral makes all colors lovelier . . . brilliantly new . .. more lustrous... 


over the miles and over the years .. . There is no substitute for a Blue Coral Treatment — it is the finest .. . 





a product of merit. For today's sales . . . tomorrow's reputation . . . and future good will. . . 





use and recommend the Ultimate In Year-‘round All-Weather Protection . . . Pontiac Blue Coral. 


H. D. T. COMPANY FACTORS, INC. ” Creators of the Blue Coral Treatment ° WHITE PLAINS, NEW YORK 


@) 1952 H.D.T. Co. Factors, Inc. 


